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THE BACK OF THE BOOK 


HEN you and I studied Ray’s Practical Arithmetic, in the Little 
Red Schoolhouse, we were saved considerable worry because the 


frei } | right answers were always to be found in the Back of the Book. 
If ¢ | @ When the teacher evolved a new problem in mathematics and 
vy | placed it on the blackboard, with a stern command that the correct 
\ Saeed answer must be forthcoming, we were on the cheerless, shoreless 
WS ~ Sea of Doubt. 
W\ \\ In business life there is no Back of the Book. 
re) : ; t o . ° 
~IE\\ The slip of a pen that changes a 7 into a | may cause a considerable 
we | ))) loss—and you never know why. 
» fi} iy z= : : os 
4%} |} ‘ To be absolutely accurate at all times is a human impossibility. 
“yy y == To siphon column after column of figures through your head, and 
ht: not misplace one, would be a miracle indeed. 


The man with his nose close to the ledger, burrowing into figures, is 
sometimes called a ‘‘mere adding machine’’ by his co-workers. This 
is really unfair. An adding-machine never makes a mistake. That is, a Burroughs doesn’t. 


The Burroughs adding machine is the most complete and efficient business aid on the market. It 
is made in seventy-eight different models. No matter if your business be large or small, simple or 
complex, there is a machine made to fit its particular need. 


From the small store where the proprietor himself presses the keys, to the immense manufacturing con= 
cern with its battery of Burroughs Machines, this device fills the requirements of expert accounting, 


The Burroughs is a wrinkle=chaser and a care-dispeller. It does the necessary but tedious drudgery. 
It gets a man out of the rut of routine and gives him the time and opportunity to accomplish things. 
A man with a head for figures may evolve into a Captain of Industry if he gets away from the grind 
that can be avoided with a Burroughs Adding Machine. Once installed, the purchaser wonders how 


he ever got along without the Burroughs. 

The Burroughs is beginning to serve the Public just as it does the Individual. Here is an item from 
the Buffalo “Express” : 

“Owing to the voting-machines and the excellent system devised by the newspapers for prompt collection of 
returns, Buffalo now leads the country on election night. It is the only real big city that gives its votes 
complete on the main offices of a ticket before 6 P. M., and few of the other cities that use the machines can 
rival Buffalo in the speed with which the returns are assembled. Much of the credit in this work is due to the 
compilers who handle the adding machines. The long battery of machines ranged in the City=Hall basement 
on election night, and the machines used by the ‘Express’ in compiling its own city tables and in collecting the 
vote of the towns, were Burroughs Adding Machines.” 


The Burroughs will add your figures—and multiply your profits. 


SEVENTY=EIGHT STYLES OF BURROUGHS BOOKs- 
KEEPING MACHINES—ONE TO HANDLI Y KIND OF 
WORK: AND IS ALSO MADE TO FII Y¥ POCKET. 





If you are interested in ‘A Better Day’s Work,”’ write us (using letterhead) for 
our unique book under that title. Now in its fourth edition — 192 pages. 
125,000 already distributed. Other books: ‘*Who Don’t You Go Home ?’’— 
a 48-page book for retailers. Also **Cost-Keeping Short Cuts’’—180 pages— 


giving simplified methods for cost-keeping departments. 


BURROUGHS ADDING MACHINE CO. 


EUROPEAN HEADQUARTERS: 76 Cannon Street., London, E. C., England 
AUSTRALASIAN HEADQUARTERS: 9 Challis House, Sydney, N. S. W. 
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Three reasons why you 








should be interested in 


Ramer Remanufactured Typewriters 











VARIETY 


The dealer who takes 
the agency of the line of 
Ramer Remanufactured 
Typewriters has at his 





command as great a vari- 
ety of high grade type- 
writers as is possible to 
be collected. The line 
includes just the machine 
that is wanted by the 
average business man—a 
machine that suits the 
fancy of the professional 
man, a machine for the 
retailer, a machine for 
wholesaler—in short, we 
have machines in stock 
fitted to every use to 
which the typewriterscan 
be put. 


| 








QUALITY 


With all this great va- 
riety goes quality, and 
with quality goes price 
for the These 
machines are so far above 


dealer. 


the average ‘rebuilt’’ 
that there isreally nocom- 
parison. Ramer Remanu- 
factured Typewriters are 
so near the standard of 
the original manufactur- 
ers that it takes an ex- 
pert to distinguish them. 
They are thoroughly 
overhauled and built up 
in a well-equipped fac- 
tory by a force of trained 
workmen who see to it 
that nothing is over- 


looked. 











When you are sure of a 
big variety and astandard 
of highquality froma well 
established company you 
have started on a road of 
money making.. When 
you have quality you 
need not undersell your 
competitor to get busi- 
ness. You can name your 
own price because your 
customers have faith in 
what they purchase and 


will not experiment with 
unreliable goods. An ad- 
vantage of handling our 
line and buying all your 
machines from us is the 
saving of several accounts 
and many freight and ex- 
press items. 








Don’t you believe it advisable to investigate our proposition? 


WHOLESALE TYPERWITER CO. 


108-110 Duane St., - 
London Office: 136-137, Longacre, W. C. 


New York City 
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CHANGE. OF 
ADDRESS 











| Rogers Addresser Co. 


beg to announce that January, 
1911, sees them installed in 








their new and larger factory at 


441-443 So. Desplaines Street 
Chicago, U. S. A. 


An investigation of our ma- 
chines furnishes the explana- 
tion of our growth. 
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Gran Gran 
Prix = Prix 
PARIS BRUSSEL 
LlOOO 1910 




















History repeats itself 


These awards justify the choice of over 


400,000 users of the 





They should influence the choice of all who 
are considering the purchase of typewriters 


Descriptive booklet for the asking 
THE SMITH PREMIER TYPEWRITER COMPANY, INC., SYRACUSE, N. Y. 


Branches Everywhere 
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When you sit in the big, handsome Pennsylvania 


railway station in New York City 
you are enjoying the comfort of B.L. Marble Chairs 


When you occupy a seat in the National House 


of Representatives at Washington, D. C. 
you share the honor with a B. L. Marble Chair 


When you interview the presidents of the biggest 


banks or universities, when you lounge in exclusive 
clubs, or receive your friends in the luxurious 
apartments of our foremost metropolitan hotels, 
you pay unconscious tribute to the finest skill,—the highest 


art of chair making,—the products of the famous B. L. 


Marble shops. 


DEALERS AND CONSUMERS WRITE FOR CATALOGUE AND PRICES 


The B. L. Marble Chair Co. 


Makers of fine office chairs 


Bedford, Ohio, U. S. A. 


















Style “‘ Eureka 
with Non-projecting Posts, 
End Lock, Metal Hinge. 








Manufacturer for the trade only. 





J. T. JEMISON 
Mgr. Loose Leaf Dept. 


301 Walnut Street 














“‘PEERLESS ” Ledgers, Cash Books 
and Journals (Blank Books). 


The Best PRIVATE AGCOUNT BOOKS 


Our complete line of 


222 Loose Leaf Devices and Sheets 


** Binder Alor ; ; 
is fully described with prices and trade 


discounts in our Catalogue No. 3. 


PRIVATE LEDGER 


Established 1884 
Cincinnati, Ohio, U. S. A. 
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Every Continent 


of the Globe is represented 
in the new Remington Type- 
writer offices opened during 
the year 1910. | 

The Remington organization is the greate 
typewriter organization on: earth, and i 0 
tinues to grow, keeping pace with the g tH, | 
in popularity and sales ofthe 10” “an i 
models of the as.‘ 


Remington 
_vypewriter 


Remington Typewriter Company 


(Incorporated) 


New York and Everywhere 
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DERBY ister nase 


A Derby Desk 


combines with every desirable feature of utility, those 
qualities of materials, skill in construction, harmony 
of design and nicety of finish, that give every owner 
a pride in his possession. 











A Derby Desk is part of a Derby office equipment 
which includes tables, chairs, wardrobes, settles, trees, 
umbrella-racks, etec.—produced in all woods and made 
to harmonize in design and finish. 


Derby Furniture lends to the business office that 
atmosphere of refinement combined with comfort and 
convenience, that eliminates the commonplace from 
the business office—makes it a pleasant place in 
which to spend the working hours. 


The big Derby Factory with its modern equipment 
and thirty-five years of experience enables the pro 
duction of these high class goods at little, if any, 
more cost than the inferior kind. 

Those dealers in every part of the country who are 
establishing a reputation for handling the best office 
furniture, are featuring the Derby Line with prof- 
itable results. 


The Derby line is complete: 


Desks 

Chairs 

Filing Cabinets 
Card Cabinets 
Bookcases 


Wardrobes 





If you are not represented in 
your town, write us. 
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THE MACHINE YOU 
WILL EVENTUALLY 


UNDERWOOD TYPEWRITER COMPANY 


INCORPORATED 


241 BROADWAY NEW YORK 
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NATIONAL 


Stamp Affixer simplifies your work 














The NATIONAL cannot be excelled for 
SIMPLICITY, DURABILITY and EFFICIENCY 


HIGH-GRADE DEALERS WANTED 


National Envelope Sealing & Stamping Machine Co. 


200 Devonshire St., Boston, Massachusetts, U. S. A. 
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The NOISELESS Typewriter 


| The Most Remarkable Accomplishment in Typewriter History 











The methods of operation are 
uniformly standard. 


The touch is the embodiment 
of ease, lightness and elas- 





ticity. 

Perfect and permanent align- 
ment. 

Absolute uniformity of impres- 
sion. 

Does not cut out ribbons. 


| Far greater durability. 


Increased efficiency secured 
in manifolding. 


In speed it is the equal of any 
machine now manufactured. 


Does the most beautiful clean- 
cut work. 


The most economical type- 





writer. 
rhe type do not fill. 
| Dust proof construction. 
7 ° s 7 
No Platen Replacements. Visible Writing Vastly Improved Paper Feed 
| Noiseless Operation 
Long needed and demanded; an object of universal Noiseless Typewriter in a class by itself—the most perfect 
experiment; a result unsuccessfully sought after through typewriter that the best mechanical minds and facilities 
the medium of special pads, clamps, rubber feet, patent of this age can produce 
platens, etc., now constitutionally effected in the Noise- Every feature of construction, every process of manu- 
less Typewriter—accomplished without sacrificing, even facture, has been developed, tested and approved under 
in the slightest degree, those features of efficiency. facil- the direction of the strongest corps of engineers that has 
ity, or durability which characterize the recognized type- ever been employed in the development and making of a 
writer standards of today. In fact, not only have exist- typewriter. Every convenience offered in existing ma- 
ing demands been faithfully met, but in the development chines is present in the Noiseless; further, the quality of 
of this machine new standards have been established, work has been refined to the highest possible point; dur- 
permitting a perfection and simplicity of manufacture so ibility of a vastly greater degree has been secured—plus 
far in advance of present day construction as to place the 1 noiseless performance 





| The TYPEWRITER PLUS—Guaranteed for Five Years 


DEALERS; A limited number of territories wi] be assigned to high grade, well 
established houses. To those who meet our requirements we offer a very liberal 
basis with full protection on a long time contract. Correspondence is solicited. 


The Noiseless Typewriter Company 
320 Broadway, New York 
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New Plant for American Factory Rebuilts 








The Line of 


American 
Factory Rebuilts 


embraces every known make of 
typewriter which is being market- 
ed at present in the American 


field. 


The machines are carefully rebuilt 
under factory conditions exactly 
similar to those which obtain in 
the plant of original production. 


Expert workmen who have been 
with us for years and who 
SPECIALIZE, each in his partic- 
ular machine, afford a unit of 
experienced special training and 
high-grade factory equipment. 


Dealers can secure the advantage 
of this perfected organization by 
handling the American Factory 
Rebuilt Line. Write us today for 
particulars, and special business 
producing plans for 1911. 


The American Writing 
Machine Co. 


345-347 Broadway, New York City, U. S. A. 
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ELLIOTT-FISHER 








The Standard Writing-Adding Machine 
Writes—Adds—Subtracts 
Manifolds—Tabulates 


Writes on loose sheets or in bound 
books or on the heaviest card— 
writes on any size of paper—writes 
on anything from the thinnest sheet 
of tissue to the heaviest card— 
writes easily, rapidly and produces 
nice, clean, clear-cut copy. 


Adds automatically while it writes in 
one column or in any number of 
columns desired—adds dollars and 
cents, English currency, feet and 
inches, weights and measures, hours 
and minutes, fractions, etc.— 
adds with absolute accuracy. 


Subtracts mechanically Decimal and 
Quantity units as easily as it adds. 


Manifolds two copies or twenty— 
all the same size or all of different 
sizes—most powerful manifolder 
made, the last copy is clear and 
legible. 


Efficient because of the flat platen 
upon which forms of any size or 
thickness are placed, in correct po- 
sition to be written upon, as easily 


and quickly as they can be laid on 
the top of a table. A number of 
forms of different size or thick- 
ness can be handled at one time as 
easily as a single sheet. The work 
always remains flat, and manifold 
copies always register exactly with 
the original. 

Speedy because it does in one opera- 
tion what must be done otherwise 
in many. 

Durability proved by time and ser- 
vice, the real test, in the hands of 
thousands of users. It does the 
work and is fully guaranteed. 


Versatile. Writes, adds, subtracts, 
manifolds, tabulates all in one op- 
eration or separately; writes without 


adding, adds without writing, etc., 


as your needs require. There is 
some of this kind of work in your 
office that can be done better, eas- 
ier, faster and more economically 
on Elliott-Fisher, the standard writ- 
ing-adding machine, than it can be 
done any other way. 


SEND FOR PARTICULARS. 


ELLIOTT-FISHER 


21 Cedar Street 


COMPANY 


HARRISBURG, PA. 
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It Happens in March 








7 days of wnirlwind advertising 


and business getting at the 


1911 Chicago Business and Advertising Show 











Here you meet your fellow manufacturers—your competitors 


—your ‘present customers and, above all, your prospective 


customers. 


You are putting the name of your line of goods 


in the mouths of 100,000 people zvterested in office equipment, 














DEALERS 


Since the last Chicago Show in 
1909 there has been a tremendous 
advance in office equipment and 
machinery. Many new and improved 
time and labor saving devices will be 
exhibited. You can have practical 
demonstration of the line you wish 
to represent. Do not neglect so great 
an opportunity as this. Read the 
offer at the bottom of this ad. 








business and advertising, and each 
of these individuals passes it along. 


What does it cost youP 


From $70.00 to $400 according to 
space occupied; your decorations 
and lighting about 25% additional. 
Can you do better than this for such 
immense publicity? 


Ask us for a diagram in time to 
get the space most suitable for your 
exhibit. 











Annual Business 


F. C. PATTERSON, Vice-Pres. 


A. L. FIERLEIN, Pres. 





Show Company 


L. H. MORY, Treas. and Mgr. 


317 Rand McNally Bldg., Chicago, Ill. 


(New York Office, 150 Nassau Street) 





Dealers, Stationers, Purchasing Agents, Advertising Managers, Office Managers, 


and members or officials of firms or corporations who will write to us on their firm 


letterhead will receive complimentary season passes. 


(Enclose stamp please.) 
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STANDARD 
FOLDING TYPEWRITER 


SOME OF OUR 
LATEST 
IMPROVEMENTS 


Both shift keys 
on left. 


Shift lock on 
left of frame 
near keyboard. 


INA 
CLASS 
BY 
ITSELF 








Improved paper 
fingers and 
marginal 

stops. 


It has come to our attention that certain firms are marketing, or preparing to market, 
folding typewriters in close imitation of the Standard Folding. While we are flat- 
tered by the compliment implied, we feel it our duty to warn the trade and general 
public that we are the originators of writing machines of the folding class. 


Imitators of our machine, who have had no experience in its evolution, are without 
the knowledge necessary to the successful manufacture of such a highly specialized 
article as the Standard Folding Typewriter. 

Our efforts have been directed toward the improvement of our machine and we have 
so simplified it that a minimum of metal is required in its manufacture. We are con- 
stantly experimenting and originating—not imitating—and, moreover, we take every 
means of protecting our improvements. 

Applications for patents have been made in all the principal countries in the world 
and in many of them patents have already been issued. Therefore, dealers are cautioned 
against being parties to any infringements of our rights, which we intend to protect to 
the fullest extent in our power. 


Sole Manufacturers 


STANDARD TYPEWRITER COMPANY 


GROTON, N. Y., U.S. A. 
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Globe-Wernicke 
Filing Cabinets 


In Wood and Steel 


Start this year with the determination to have 
the big buyers of your town on your customers’ list. 
‘“But,’” you say, “‘the big man knows beforehand 
what he is buying, and also about what price to pay for 
satisfactory goods.’’ 
Of course he does. ‘That is one reason for his success. 
And these big concerns are the very ones which most 
frequently specify on their requisitions for filing cabinets 
and ofhce supplies the name 


Globe-=Wernicke 


You as a dealer or agent might just as well be equipped to get 
the trade of the big buyers in your town, if you but carry the class 
of goods that appeals to this trade. 

You do not have to introduce the name GlobelWernicke to the 
big buyer, because he already knows it. 

Better write for new 1911 catalogue, just out, before your best customers 
answer our magazine ads direct. 

It gives you prestige to know all about the line frsv. 


Le The Globe “Wernicke Co., X-810, Cincinnati, U. S. A. 
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A Typewriter that is Making a Stir 


Progress in mechanical inventions is largely a matter of finding easy ways to do hard things. 
Look at any great invention and you will find that it takes a short cut to results. 
Whenever a big new fundamental improvement is made on any piece of machinery it always 


means a simpler way to get an effect. 


It was inevitable that this would come in typewriters. 
world was turned upside down by the introduction of visible writing. 


Only a few years ago the typewriter 
As soon as it was demon- 


strated to be a practical thing everybody saw the value of it, everybody wanted it, and finally 
all makes of machines were modified to meet the demand. 


Another New Idea 


And now another big fundamental im- 
provement in typewriters has been found, 
proved out, and is gaining public favor faster 
than our factory can supply the om und. 

And this is the point involved: Simplify 
the construction. Omit the useless attach- 
ments. Eliminate everything that does not 
contribute directly to the proper working of 
the machine, and the ane of the best 
quality of typewriting. In that way you can 
get the maximum of efficiency, and the max- 
imum of durability. 


The Right Beginning. 

The inventor of the Royal Typewriter began 
back at first principles. He did not begin with 
the square, cumbersome, upright frame which 
had hitherto been considered the first requisite 
of typewriter construction. He invented the 
type-bar movement first—found the shortest 
and best way to get the most direct stroke. He 
found it was by the application of ‘tensile 
strain "—pulling the type bar to the printing 
point instead of pushing by means of a combi- 
nation of levers. Then he built the adjacent 
mechanism, and all the rest of the machine to 
fit that simple stroke. The result was the 
simplest typewriter ever built—scarcely more 
than half as many parts as any other standard 
typewriter. (No comparison, of course, is made 
with toy typewriters, but with standard 
makes.) 





What It Means 
This simplicity means that it is durable— 
has nothing to wear out, nothing to get out of 
order, nothing to require the attention of the 


repairman. ‘The direct operation means that 
there is a saving of effort with every stroke. 
This saving amounts to a great deal in a day’s 
work, and to a very great deal on the wear and tear of 
the machine during a period of years of service. 


Better, Not Cheaper 


There was no thought of making a cheaper type- 
writer but of making a better one. And yet when it 
was completed it was found that the Royal could be 
profitably sold for considerably less than the so-called 
‘“standard”’ price, even when using the best materials 
money can buy. 

Thousands of large users, who can buy any machine 
they desire, find upon comparative investigation, that 
for efficiency and durability, no less than for economy 
in the original investment, the Royal is best suited for 
general adoption in their offices. 


The LEAST you can do is to investigate this machine before you decide, and that is the 


MOST we ask of you. 


representative call. 


The machine and your judgment will do the rest 
Or stop in at our office and see the machine for yourself. 


Ask to have our 


Royal Typewriter Company 


Royal Typewriter Building, NEW YORK 


A Branch Office in Each Principal City 


London Office: 75-A Queen Victoria Street 
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RK A Little More 





Added to the Tale 


The Amfil Cat Looks out Upon the Golden Gate 





@ Eight winters in the East have 
made the AMFIL CAT vigorous 
and ambitious to serve the West 
Coast Fraternity with the very best 
platen that skill and material can 
create. 

@ The large Rebuilders, Branch 
Offices and dealers in the East are 
on our books; let us show you Mr. 
Typewriter Man onthe Coast Why. 


@ We re-cover platens to the 
TRADE ONLY. 


@ We never sell typewriters, there- 
fore are never in competition with 
our customers. 

@ The B. F. Goodrich Co. guaran- 


tees material; we guarantee work- 


manship. We, Us & Co. take all 
the risk. 


It Will Pay You ta Get Our Prices at Once 


AMES & FILSTEAD 


CHICAGO 
332 Dearborn St. 





NEW YORK DENVER SAN FRANCISCO 
110 Duane St. 1649 Champa St. 58 2nd St. 
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A Hope and a Look Ahead 








@ The holly wreath, emblem of Christmas kindliness and good cheer, of man’s love for his fellows, of the 
spirit of universal brothe hood, has vanished with the season. The berries have fallen from the mistletoe, 
he Christmas tree has departed, and the Christmas celebration has passed into memory. But we hope that 
ike everything good, the spirit of Christmas still lives. We hope that it lives more and more every year in 
he hearts of men as the years go on 
@ It is immater al whether the shepherds who tended their flocks on the hills about Bethlehem of Judea 
ctually heard the angelic chorus, but it is vitally important that we in this day and the men who come 
ifter us, shall make ‘‘Peace on earth, good will to men” a present fact. Nations armed to the teeth make 
bitter irony of the new commandment ‘‘Thou shalt love thy neighbor as thyself.”’ 
@ It war is hell, as General Sherman said it was, then preparedness for war is a ‘‘hell’’ of a condition for the 
world to persist in. It drains the treasuries of the nations, impoverishes the individual and diverts national 
wealth from productive to destructive channels. 
@ In the process of evolution we have eliminated even the faintest excuse for wars or armaments which 
lead to war. The armed man has no more place in modern civilization than the Spanish Inquisition in 
Dowagiac, Michigan. 
@ Universal disarmament and international arbitration will alone bring about peace on earth and good will 
to men It is an ethical movement, embracing the essence of every religion built upon the fundamentals 
)f justice, mercy and truth, upon which alone society rests. 
@ Time was when only the man with the sword had standing before the law. Business, once tabu in the 
best families, we now know is the manifestation of man’s industry; industry is work; and work is life. The 
business man, the worker, no longer sleeps under the walls of the castle for protection. He has crossed the 
moat and taken the castle. 
@ Business is also culture. It is art, literature, music. We have them because it pays to have them. It is 
he man of business, the man who works consistently, who rules the world and controls the destiny of 
nations. In the processes through which the worker, the man of business, is eliminating waste, the man with 
sword, who is the burden on the back of every individual, must be transferred to productive industry. 
@ We want to keep the Christmas spirit and the holly wreath alive. We want to keep alive the spirit of 
justice, of mercy, of peace between men and between nations. We cannot do it by spending half the 
substance we produce in getting ready to murder other men. 
@ We cannot prosper by making widows and orphans, by disabling men and saddling upon ourselves in 
America, in Europe or in Asia the burden of a colossal war debt that drains the life blood from the fountain. 
@ All the world is in business. Happiness and security are the desires of man. 
q@ If we borrow let us borrow as business men, to build up, to produce, to improve; not to destroy. There is 
blessing in a college for scientific investigation, in a noble park, in a vast and productive system of irrigation. 
There are souls and bodies saved in every orchard, and rejoicing in every ploughed field. Give us then 
more intensive cultivation, more factories, more and better farms, more food, better houses, more books, 
more science, more love, more generosity and kindness, and fewer battleships and guns and standing armies 
that live on the labor of the world. 
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By Ryno Lundin, of tne firm of J. P. Brandt, agents for the 
Royal Typewriter Company, the Fox Typewriter Company and 
the Standard Adding Machine Company, Stoockholm, Sweden. 








E SHOULD be tempted to pre 
sume that the great and compre 
between employ 


took 


crisis, the 


hensive conflict 


ers and workmen, which place last 


year, the economical dullness 


industry with concomitant 


possibilities of 


reigning in 


decrease of transacting 


business, would have occasioned a con 
siderable depression and diminished turn- 
over of technical articles for offices dur- 


1910. 


not seem to be the case, seeing that office 


ing the year Fortunately this does 
appliances have been much in demand and 
the possibilities of turning them over have 
The this 
any doubt, be 
circumstance that in 
other countries, modern office supplies are 
to be 


cause of 


found in the 


relatively increased 


may, without 
Sweden, as in many 


in a fair way generally appreciated 
by business 

The turn-over of 
brisk \ great 


typewriters have been exchanged for mod 


men, 
typewriters has been 


many of the old “blind” 


ern patterns, and typewriters have gained 
new friends and users on a pretty large 
scale. Characteristic of the Swedish mar- 


ket is that only rather superior makes are 
and “re 
Ameri 


preferred Cheap typewriters 


builts” are sold only occasionally 


can makes have for many years found a 
good market and are very much valued as 
well on account of their durability as of 


The fol 
Bar-Lock, 
Monarch, 
Remington, he 

Smith & Bros., Smith Premier, Sun, Under 


their relatively silent operation 
lowing machines are imported 
Blickensderfer, 
Oliver, 


Fox, Hammond, 


Royal, Secor, 
wood. The competition with German type 


yet of no great importance, 
although several makes, such as the Adler, 
Ideal, Mercedes, 


Stoewer and Torpedo are imported. 


writers 1s at 


Continental, Kanzler, 


\dding machines, for the most part made 


in America, are much in demand These 


machines, at the outset, were principally 
used in banking offices, but are now highly 
appreciated in merchants’ offices of im 
offices for statis 
State De 


adding 


in government 
The fact that 
have given 


portance, 
tics, etc several 
partments 
machines is significant of the success these 


orders for 


machines are achieving in Sweden. 
Calculating machines with rotary handle, 
invented by a Swedish engineer, Mr. C. F 
Odhner, and the 
later on the same principle, such as “Bruns 


machines constructed 


viga” and “Triumphator,” have also had a 
brisk market and are without any rivals, 
since as yet no practically constructed 
machine adaptable for adding, multi 
plying and dividing has been brought 
into this market The original Odhner 
machines are manufactured in St. Peters 


burg, from exclusively Swedish materials. 

Revolving duplicators, made in America 
or in England, have this year been sold 
on a larger scale than ever before. The 
cause of this is to be found partly the 


circumstance that, owing to the experience 
during the strike of the 
phers, the periodical press found these ma- 
articles of great utility. 


recent typogra- 
chines to be 


Office printing machines have also been 


introduced into the market, but on account 
comparatively high (from 
1,500 


sale. 


of their 
600 up to 
with a slow 


prices 


_ +} ha . 
crowns) tney have met 


Owing to intensive cultivation and se 


vere competition the Swedish market 1s 
rather overstocked with duplicating ma 
chines; that is why the chances for selling 
look less promising for the future his 
is also the case with copying machines, 
which in our country have proved to be 
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too difhcult to manage and not quite prac 
smaller 


that the 


tical for the offices of our mer 


although it 
is still 


chants, may be said 


market open for a really cheap and 


practical copying machine, which probably 


would meet with a good sale 


Card and loose-leaf systems have met 


with great success in the Swedish com- 


mercial world. The hesitancy which at the 


outset manifested itself concerning these 


systems may now be considered as being 


mostly overcome, and they have turned out 


brilliant success. The possibility 


to be a 


of exporting filing cabinets, etc., to Sweden 


may, however, be very small, this owing 
to the heavy duties But there is also 
another contributing circumstanc¢ Some 
years ago a manufactory in every respect 
up-to-date commenced making office fur 


niture in the American style r} peri 
ment proved very successful, and at present 
first-class office furniture may be bought at 


a very modest price \lso with respect to 
the card system, we have had t mpete 
these last years with a Swedish manutac 
turer who started for this part r put 
pose The experiment of importing Amer 
ican steel cabinets has not turned t very 
successfully, the prices not being so ad 
vantageous as those ot woode! rniture 
[The importation of ribbons and carbons, 
etc., on the contrary is very considerable, 
for no factory for the producti f these 
articles is to be found in Swed Owing 
to the increased sale of machines this lia 
might become of great importa! 
German and American Methods Compared. 
\ few words respecting Germat! nd 
\merican business methods migl t be 
out of place German manutacturers ofte! 
sell on credit, and on account they 
have in some measure an advantage 1 
special position in preference t merical 
houses [The American principle ish 
payment is very good, but, above all, it 


ought to be modified with respect to the 


reputation of a firm and its other resources, 


due consideration of which factors mig 
contribut to creating great S Ss pos 
sibilities through the extensio1 reason 
able credits. The question, ab« thers 
interesting a German manutacturer s to 
get a firm qualified in every respect as his 
representative, whereas many \merican 
manufacturers seldom take this point into 
consideration \ deviation fro prin 
ciple leads to the most serious equences 
by fostering many small mercantile esta 
lishments without sound princip! vhich 
altogether spoil and derange the t 
Che ul doubtedly good res t tained 
in the ourse of this year good 
prospects for the coming year (1911), al 
though there should be som sidera 
tion of reforms which could profit y be 
inaugurated. Finding out a sé der basis 
for business transacted in t t h 
would be a matter of great benetit Phe 
sharp competition between th ifferent 
firms has encouraged business methods 
neither sound nor honest Che t rary 
improvement of business pertaining this 
branch has tempted dealers t: n over 
speculation, which, no doubt, will be fol 
lowed by a reaction, in its turn t ve fol 
lowed by the clearing away of commercia 
enterprises which are not quite solvent. It 
is only after such a reaction that reve 
sion to sounder business principles may be 
expected. It rests with the futur: show 
if the coming year can bring on an improve 


ment this respect 


oo 


it 





THE SALE OF AMERICAN OFFICE 
SPECIALTIES IN EUROPE. 








By Charles J. Hopkins, European Representative 
the Writerpress Company, 


London, 
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l IS probable that no department of the 
office appliance industry is at the pres 
ent time receiving more serious atten 

tion in the United States than the foreign 

field, and although in the last few years the 

South American continent has been attract 

ing great and growing interst, Europe after 

all, on account of its immensely greater 
possibilities, must remain the Mecca to 
wards which American manufacturers will 
turn their gaze and upon which they must 
build their hopes.for the disposal of their 
products that are in excess of home con 
sumption 

Scarcely a prominent manufacturer of 

American office appliances today but has a 

European department more or less well or 

ganized to take care of the important and 

growing business in Europe, and the posi 
tion that has been attained by American 
manufacturers attests the zeal and the suc 
cess that has in the main attended their 
efforts. Today throughout Europe as 
throughout the world American office ap 
pliances lead and set the mark, and this re 
sult has been secured not only by the ex 
cellence of the product in general, but by 
the methods of its marketing, and yet it is 
probably true unfortunately that in not one 
single item is the financial gain commen 
surate with the effort and the resultant 
success. While this fact must seem strange 
and perhaps difficult of explanation to one 
not closely connected with the actual field, 
it is well understood by those who are on 
the ground, and a little consideration will 
show why it is so and why, for some time 
at least, the conduct of business in Europe 
by American office appliance manufacturers 
must be attended by a smaller monetary re- 
ward than in the home market 

The first and foremost reason is that, 
while business men in America (and this 
applies to the whole of North America and 
not only to the states) have long since real 
ized the absolute necessity of using the 
most improved and up to date methods and 
appliances in the actual conduct of busi 
ness, and fully recognize that in competi- 
tion the very last word in means for the 
conservation and extension of business ad- 
vantages is the price of progress, no such 
stimulus exists to anything like the same 
degree in Europe at this time. In other 
words, on one side of the Atlantic the mar 
ket is made and it is purely a question of 
development, while on the other side the 
market is in the process of, making, and 
while the pioneering and missionary work 

may be said to have been accomplished, i 

has hardly, if quite, passed that stage, anc 

the great development is only beginning to 
be a possibility. Setting aside the common 


{ 
] 


\merican conception that Europe is slow 


and behind the times, there 1s in the nature 
of the European no such haste to rush 
ahead, to discard tried and proved methods 
for new and untried ones, and to buy ex 
perience at a fancy price and then “forget 
it’ and start again, as is so manifest in the 
American character. The European mind 
is steadier and more cautious; it weighs and 
judges and considers, and the people are 
true blood relations of those on the other 
side of the Mississippi river, but in the mai 
they “get there” just the same. There are 
many things that Europe does better than 


America and many other things in which it 





c. J. HOPKINS, FOREIGN REPRESENTA- 
TIVE, THE WRITERPRESS COMPANY, 
COLUMBIA PHONOGRAPH CO., 

ETC., LONDON, ENGLAND. 


is far more thorough, and much is accom 
plished in a quiet and unassuming manne! 
that would be inseparable in America from 


a mighty blowing and the big noise 


Must Have Good Organization. 


\nother important factor is the necessary 
organization in the European field. This 
organization must be large and well 


equipped. lt must contain the elements <« 
strength, knowledge and resource, and it is 
difficult and expensive to acquire these ele- 
ments, and after they are acquired they 
must be devoted to a more restricted sphers 
in a far larger geographical area, and 
furthermore one in which the competition 
is far more strenuous and even bitter than 
in the home market in exactly the inverse 
ratio of the size of the available ground 
\s an instance there is in England today 


head office of every single American typ 


writer of any prominence Each such 

fice is equipped with every requirement 
that is necessary for doing a large and 
profitable business, not only in this country 
but in the whole of Europe and in some 
cases even the whole of the eastern hem: 


1 


sphere, yet it is probably true that the total 


sale of all typewriters outside America in 
one year will not equal the sale in America 
of a single one of the leading makes. Com- 
petition is keen enough in the United 
States in the sale of typewriters in all con- 
science, then how much more keen it must 
be in this field where every one is repre- 
sented, and even over-represented, and the 
available market is but a tithe! And so it 
is with all the kindred devices, each striv- 
ing for its share or more than its share, 
fighting tooth and nail for its own good 
cause in an arena where the prizes are few 
and the picking is close, 

Also there is in addition what is a negli- 
gible quantity in America and that is the 
foreign competition, and while this hardly 
counts as yet in most office appliances, it is 
raising its head and possibly in the near 
future must be taken into serious consid- 
eration. So far it is generally competition 
by imitation and the atraction of a lower 
price, and American manufacturers are able 
and will be able for many a day to keep 
well ahead for the reason that by the time 
an imitation is ready to market, the article 
imitated has vastly improved. Futhermore 
these imitations when bought serve to edu- 
cate the purchasers to the use of better ma- 
terial and indicate to them how much more 
satisfactory a high class equipment would 
prove, and it is in most cases but a question 
of time when the cheap and inferior article 
is discarded and the good one installed. 
Still every imitation sold ruins for the mo- 
ment the prospect, and all the preliminary 
work and effort that have been devoted are 
lost, or, if not entirely iost, cannot be 
counted an asset until the process of edu- 
cation has been completed and the change 
effected. Thus it has almost passed into an 
axiom that in many cases the sale must be 
twice made—that is, a man must be first 
converted from some obsolete and unsatis- 
factory method that has been in use for 
generations (and this in itself is in most 
cases a tedious and heartrending process), 
only that he shall buy cheap and inferior 
product and then egged on until he realizes 
that nothing but the best will do. This is 
expensive and unsatisfactory up to the final 
issue, and even then when a cast is made it 
is often found that the ultimate cost of sell- 
ing has eaten away a large margin of the 
profit. There are, however, many indica- 
tions that, thanks to the aforesaid cautious- 
ness in the character of the buying public, 
such inferior appliances are beginning to 
be looked upon with growing disfavor and 
that honest, high class goods are gradually 
coming into their own more quickly and 
more satisfactorily from the selling point 
of view, and a feeling is rapidly gaining 
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among prospective purchasers that money, 
time and trouble, to say nothing of unsatis- 
factory service, had better be saved in the 
first instance. 

Good Market for Established Appliances. 

In the older and more extensively used 
office appliances such as typewriters, filing 
systems, office furniture, loose leaf, etc., the 
market in Great Britain and the continent 
is already well advanced and in a flourish- 
ing condition, and while not of course upon 
nearly the same basis that it occupies in 
America, the business is well established, 
the hard and difficult preliminary work has 
been accomplished, good profits have been 
accruing for several years, and prospects 
for the future are not only bright but en 
tirely assured, but to secure this end has 
meant the most diligent efforts and the 
hardest and most discouraging work over a 
period of from ten to fifteen years, that can 
be little dreamed of in a country like the 
United States, where results have been 
quick, where progres has been attained by 
leaps and bounds, where businesses already 
large have been doubled and trebled in the 
course of perhaps a few years, and where 
no old prejudices have existed and no stag- 
nating conservatism has had to be com 
bated 

It is not, however, the province of this 
article to deal as particularly with the older 
and more firmly established articles of of- 
fice use as with that class that has come to 
be known as the “office specialty’”—the arti- 
cle that is new, that even in its own birth- 
place is perhaps struggling tor due recogni- 
tion, that is justifying its existence and 
carving its future of usefulness. What can 
it mean to establish in a foreign field a 
thing as specially devoted to a particular 
use, as the typewriter or the office desk, but 
without the need existing or even perhaps 
believed to exist, without the impetus that 
can be gained only by familiarity and wide 
use, and of which in some cases even the 
name is unknown and means nothing, and 
perhaps cannot be translated or even pro- 
nounced in a foreign language? 

In the first place, in order to make a 
market for such an article it must have a 
definite and positive use in the very coun- 
try in which it is sought to be sold. It is 
not enough that it shall have a use in the 
United States to be sold in France, nor 
will a crying need for it in England be any 
inducement for a Spaniard to buy it. Of 
course wide and clever advertising will 
probably sell a certain number of anything, 
but that is not a business and would be no 
more of a foundation for one than the sale 
of silk hats in Cannibal-land or fur over- 
coats in Quito. A few odd sticks might buy 
them for their novelty, but the yearly turn 
over would not be enough to pad the pro 
verbial crutch. Of what would be a 
machine that will stick stamps on envelopes 
at a million a minute in a country where 
the voice of the mail order man is not 
heard in the land, and imagine the wide sale 
of a cheque protector in heaven! There 
fore the first requisite for the office special- 
ty man is an actual or a potential market, 


use 
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and this is a point that can be determined 
only by a careful and exhaustive study. 
London itself is the graveyard of many a 
promising scheme. We quite well 
the hustling American sales manager with 
the latest article from Oshkosh who has 
packed his trunk with nickel-plated samples 
(without even in some cases providing him- 
self with a working knowledge of the real 
English language), and the available time 
to spend ten days in the country, who con- 
fidently expects within that time to show 
the Britisher where he gets off. Frequent- 
ers of the Cecil hotel know him even bet- 
ter, for he seldom strays far from that lord- 
ly place. But two results are possible. He 
falls in the hands of one of the specious 
boys who are on the lookout for possible 


know 


good things, spends his ten days in seeing 
the sights, makes a large contract for the 
exclusive representation of the rest of the 
world, and goes home and waits for orders 
never come, His agent has forgotten 
writes that the difficulties and ex 


that 
him, or 
pense of introducing the article, etc., etc., 
etc. It never sees the light of day and is 
strangled before it is born, and the setback 
discourages him and his company and they 
believe the old, old story that Europe is too 
and too pigheaded to know a 
thing when it is offered. Should he be a 
discerning chap, however, he realizes be 
fore his ten cays are up that he is on a wild 
goose chase, and he settles down to study 
the situation until he knows it as well as 
his goods, and then plans his campaign if 
the market in reality exists and is worth 
the effort, and either returns later or sends 
one else with the necessary equip 
ment and organization. 


slow 


some 


And then, when it is fairly certain that 
there is a market either immediately or in 
the future, should the business be 
prosecuted? An active, reliable and re- 
sponsible agent may take it over, but such 
agents are few and hard to find, and they 
are not prone o strive against difficulties 
What they can sell to their own profit and 
without expense they will sell, but they will 


how 


in human nature drop the article the mo- 
ment it does not yield a good return, or 
they will even drop it for one in competi- 
tion that looks better. The important point, 
and one that many an American company 
learns to its that an agent has 
no vital interest in business. If: it 
pays, well and good, but if it does not pay, 
it is not his funeral The manufacturer 
must make good—the agent is as care free 
There are many 


sorrow, is 
their 


as the mountain maid 
\merican businesses well and firmly estab- 
lished in Europe, but for every one in the 
hands of an agent, there are fifty run, offi- 
cered and financed by the home concern, or 
a foreign company organized for the pur- 
pose, and these are the only sure and satis 
factory methods for carrying on, and most 
especially is it true of a new and untried 
But it means money and money, 
some, and a neat little 
dollars, converted into sovereigns, francs or 
marks, must be laid out, with no immediate 
hope of return, but with the sure prospect, 


venture. 


and then pile of 


if the business is sound and well conducted, 
of its coming back with interest. There is 
no way today in which capital can be in- 
vested with less hope of its immediate re- 
turn than the establishment in Great Britain 
and Europe of an American office specialty 
business, but on the other hand 
immense possibilities for the future an 


there are 
1 one 


1 


must keep his eyes glued to this prospect in 





view of the fact that no matter how large 
and satisfactory the home market, the time 
is bound to come to every manufacturer 
when he can produce more than he can sell 
at home and he must have a foreign outlet 
If he neglects to establish himself in the 
foreign field he will find himself later terri 
bly handicapped when his competitors are 
in and he is out, and his work will be cut 
out for him in earnest to then establish 
himself and beat down that competition 
whereas in the first instance he has but t 
contend with the expense of starting a new 
business and overcoming the diffide and 
suspicion with which a new thing is greeted 
on our side of the water But thout 
money without the resolve t vend it 
smiling he had better keep out and lea t 
to others with more cash and net 

\s to the equipment and organization, it 
s to De hoped that the old falla ys ym 


mon in the early days of the American in 
vasion that the “cracker jack ilesman 
from Oklahoma would make good in Eu- 
rope is definitely dead. Even in the by- 
ways of the continent he is 1 nge! 


looked upon as an interesting specimen, and 
in England his name is Anathema, and it is 
to be devoutly hoped that his sombrero hat, 
his tobacco-spitting propensities, and his 


eternal bray about how much better they 
do things “to hum” will no longer be a re- 
proach to American men of business. It is 
undoubtedly best to have an American at 
the head of an American business, and more 


particularly a business of a specialty nature, 
but if he has not naturally 
had better cultivate one, and any incli: 
to brag and boast will surely put him out 


quiet voice he 
ation 
of the running. It is also necessary to have 
a man knows and Europe 
who prefers to live here, and if with the 


who likes and 
languages so much the better, and who un- 
derstands and appreciates the people and 


customs, and has that vague quality of sym 


pathy (that cannot be expressed by tter 
term) for the surroundings, and is not 
handicapped and eaten by the inker of 
homesickness. A man may do good work 
who comes to Europe with the a 1 in 
tention of staying but a few years and then 
returning home, but how much better work 
can and will he do if he looks upon it as his 
home, if his sympathies as well as his in 
terest lie where he makes his bed. He may 
be no less a patriot, in fact ke is likely to be 
a stronger partisan for his country from her 
very distance, and his personal and busi 
ness friends will not like him less because 
he is an American and is glad of it and 
would not change for anything, will 


only refrain from telling them how futile 
and slow they are, and give them the same 
privilege he claims himself, of being glad 


they are what they jolly well are. As to 
the actual working force it should be of the 
country. It is distinctly true that an Eng 
lishman in a subordinate position in Eng- 
land is better fitted for the work than an 
American, and it is almost universally true 
of successful American concerns in Europe 
that, while the heads of departments are 
Americans, every one else from office boy 
up is of the nationality of the country. 

As to some of the obstacles in the way 
of office specialty business in Europe, of 
course on the continent there are the tar- 
iffs. They are generally high and onerous 
and they make possible the cheap competi 
tion. Patents are rather difficult to secure 
and are seldom as broad as desirable, and 
they are far more difficult to maintain, and 
these facts permit of an amount of imita- 
tion that is unheard of in the United States 
and that is exceedingly hard to combat. 

In Great Britain there is so far no tariff, 
and while it will probably come in a com 
paratively short time, the agitation in its 
favor has certainly received a setback for 
the reason that other issues have become 
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more paramount. There is in England 
however, a patent law that makes it neces 
sary for any foreign manufacturer to ac- 
tually manufacture his goods in the coun 
try within a specified time in order to hold 
his patent If he does not manufacture, 
application may be made and granted to 
have the patent set aside and he loses any 
protection under it. This law furthermore 
is rigorously enforced and it is not sufh 
cient that a simple “bluff” shall be made, 
but it must be actually shown that manu 
facturing is taking place to an extent to en 
tirely meet the demand, England without 


1. tariff naturally attracts all the cheap 
German and Swiss imitative product, and 
this disadvantage therefore of cheap and in 


erior competition exists here to an even 
greater extent than on the continent, for 
while the continental tariffs ma 
ble that cheap competition will be confined 


e it proba 


to goods produced in the particular cout 
try, England is a sort of free for all, and 
thus, in the language of the native, “My 
vord, what a beastly lot of ’em.” 

As to the available market for true sp¢ 


25 


cialties, it is practically limited to Great 
Britain, Germany and France. Italy and 
the other Latin countries-are hardly ready 
as yet for the newer office specialties, al- 
though Italy is fast looking up. Austria is 
hard and expensive to work, and naturally 
looks to Germany for such things. Russia 
is practically unworked, and also practically 
unworkable at presnt, and it will be quite a 
while before any great development can 
take place in modern office equipment in 
that country. Belgium, Holland and Switz- 
erland are good fields, but small, and the 
latter has a distinct penchant for making 
things for herself. Scandinavia is coming 
along and good results have been achieved, 
but the countries are expensive to work 
and results are slow. 

Lastly, one of the most successful office 
specialty men here has summed up the sale 
of such things in Europe. He says, “Oh, 
yes, the American office specialties sell here 
ill right; that is, they sell when you get 
under them and boost; but when you don’t 
boost any more—why, then they just don’t 
naturally sell any more.” 





OFFICE APPLIANCE CONDITIONS 


IN URUGUAY. 





By Enrique B. Swinden, Montevideo. 





HE MARKET for office appliances 

in Montevideo is not as fully de- 

veloped nor as large as it will be 
when American manufacturers learn the 
requirements of the buying public. Many 
of the products which are well known and 
indispensable in America and other coun 
tries are as yet unfamiliar to the trade in 
Montevideo The people here, as else 
where, must be educated in time saving 
methods and the value of new devices be 
fore they will buy them, and as yet many 
appliances are almost if not quite unknown 
in this country. 

Typewriters are quite well introduced, 
and the market is at present well sup- 
plied. Nearly all the best makes of type 
writers are to be found on the market, 
but the demand is very small. The type- 
writer agent must work hard and adver- 
tise a great deal to make things go here. 
In my opinion, the typewriter business is 
not over-profitable at present. 

Loose leaf devices are’ as yet unknown 
in this territory. Manufacturers of this 
practical business device have failed so far 
to make known the value of the loose leaf 
system in our country. Any information 
supplied to me on this subject by the 
manufacturers will be given my best at- 


tention 


+ 


In my opinion, this has been the best 
year so far for the sale of American office 
furniture. There is always a good market 
for this line of goods in Montevideo, and 
I believe the American manufacturers have 
secured a fair amount of business during 
the past season. It is my belief that there 
will be an excess of stock in relation to 


the demand, however, for the first few 


months of the new year. 

But few files and filing cabinets are to 
be found in the offices in Montevideo. 
Chere is little demand for tliem, and it is 
very difficult to make the people under 
stand the advantages of the card system 
[| suppose something could be done with 
the cabinets for filing correspondence, but 
as yet these are little known. 

Some good orders can be had in all 
stationery lines here, although American 
manufacturers will have to compete with 
German prices and German _ exporting 
methods. The subject of packing should 
receive more attention. It would seem to 
me that the American exporter does not 
know how to do this very important work, 


ind hardly a piece of furniture from Amer! 
can firms ever arrives in our market in 
perfect condition Out of about 1,500 
American desks imported by my house 
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in three years, 1,300 arrived badly dam- 
aged. Such a condition must certainly be 
overcome if the American is to continue 
to do business successfully with us. 


The question of credit is also one which 
must receive more consideration from 
American firms who export their goods to 
us. English exporters grant us up to 180 
days sight credit for their shipments, and 
German exporters 180, 300 and also open 
accounts current. American exporters, if 
they grant us any credit at all, grant it 
on 90 day’s sight, and generally they re- 
quest payment at the shipping port against 
delivery of the documents. If the Ameri- 
can dealer or manufacturer is to compete 
successfully with the firms from other 
countries who ship goods to this country, 
he must grant us like privileges. 

Another feature which German and Eng- 
lish exporters do not overlook is the im- 
portance of following the information sup- 
plied by the buyer regarding shipments. 
Americans pay no attention to our direc- 
tions, and ship as they like, often against 
all instructions furnished by the parties 
who are to take the goods. Such methods 
hurt not only the American business, but 
ours as well, and re-orders+ are seldom 
given to such houses. 
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By Leslie T. Webster of Duncan & Co., Glasgow, Scotland. 








INCE my last communication to you 
in January, 1910, the Office Ap 
pliance field in Scotland has altered 


very little. Nevertheless the changes which 


have taken place are worthy of note and 
may be of interest to your readers and 
advertisers !n America and elsewhere 


Glasgow may be taken as 
Scotland As 
concerned there are 
other towns in Scotland 
n profitably have 


The 


the business 


city of 
hub of 


office appliances are 


far as 
only three where 
these goods ci 
These 
Dundee. 


dealers in 


headquarters cities are Edinburg, 


Aberdeen 


population all should be 


their 


and Judged by 


very good centers 


for the office equipment merchant. Almost 
all the large typewriter companies hav 
their own offices in each town, and wher 


they are not directly represented they have 
dealers or agents 


These three towns with Glasgow at their 


head form the chief centers for our busi 
ness in Scotland. Each has its own town 
travelers devoting themselves to the city 


and immediate surroundings, and there are 
usually one or two country representatives 
attached to the leading firms who work the 


outlying districts But over and = above 


these resident dealers there are travelers 
“working” the whole of Scotland from 
Glasgow, at any rate as far as the newer 


appliances are concerned. Therefore in 


dealing with Scotland we are safe to as 


sume that a resume of our trade 


reflects pretty 


conditions 


in Glasgow much the trade 


in the whole of Scotland 


Although 1910 
very good year for business in Scotland it 


gave promise of being a 
has been greatly handicapped in the clos 
ing months by a serious lock-out of boilet 
This has not only 
districts in 


makers on the Clyde 
affected Scotland but 
England also 
the trade all over the Clyde valley that any 


many 


Glasgow is so dependent on 


local disturbance reacts on the whole dis 
trict For three months now the lock-out 
has continued and at the time of writing 


there is no immediate prospect of a settk 


ment; both masters and men seem de 


termined to continue the fight. 


Then another general election is. being 
fought. 
The unsettled state of the governmeiit 


during the last six months has mitigated 


against trade to a very great extent. No 
one knew exactly what was going to hap- 
pen and an unsettled feeling existed which 
told against investments and securities of 


Altogether, the fact of two ze: 


all kinds 


eral parliamentary elections in one year 

has been two much even for the Scotsman 

Just recently a British bank (the Charing 
Oe ihe a, aa 


Cross) has close s ae 


likewise has caused a 


This 


amongst 


liquidation 


nervousness investors and again 


has tended against securities of all kinds 
and business in general 
However apart from all these’ things 


trade here during 1910 has kept up wonder 


fully well, and were we back to our norinal 
conditions there ‘ts every reason to hope 
that in the near future trade in Scotland 
would be very good indeed. There is a 
large amount of national work on hand 
and orders are coming along which go to 
show that in almost every branch of ow 


industries work will be plentiful for a con 


siderable time to come 


I think it will be a generally accepted 
fact that office appliances of all kinds sel 
better when trade is brisk than during du 
times. The reason for this is not very 
clear, since, if looked upon as time and 
labor saving devices one would think that 
office appliances would be introduced to 


cut down expenses in times of trade de 


pressi mm 


The fact of the matter is that most firms 


here must be forced almost to buy ap- 


pliances before they will readily do_ so. 


Business men buy their household gonds, 
wearing apparel, boots and hats just when 
wanted and whenever thicy 


ever these are 

think it right and proper to buy them, but 
if anything is wanted for the office they 
look upon it as a needless expense In 
this connection it is surprising to find so 
many old croakers of typewriters in use in 
some of the offices, machines which are 
really done so far as decent work is con 


cerned. However, this should raise a hope 
in the dealer's breast and show him that 


there is business to be done yet in trading 
out these old relics 
behind America in 


Scotland is still far 


the matter of office appliances 


Commercial 
eramaphones, addressing machines, stainp 


ing devices, etc., are hardly to be fourd 


even in the largest establishments. A sound 


educational propaganda in all these devices 
must be rigorously carried out for some 


time yet before the old-fashioned ideas g1 


way to more modern ones 
Typewriters. 

The different machines represented here 
today remain practically at the same num 
ber as in 1909 and nothing startling in the 
way of new premises, etc., has to be re 
corded. In fact 1910 has been a quiet year 
s far as outward appearances go Chere 


Exhibition 


this year and the public have been left alone 


1as been no Scottish Business 


in a sense; at any rate in so far as this form 


f advertising has been concerned That 


have been active 


companies 


however, in pushing their machines goes 
without saying, and several large contracts 
have been fixed up which show that the 


representatives have not been idl 


Perhaps the most noteworthy feat 


the past year has been the marked success 


of the rebuilt typewriter business 


There must now be many hundreds of 


rebuilt machines in use in Scotland 


fortunately the public have come to recog- 


nize that by buying from practical dealers 
they not only effect great economies but 
know that they get good value for their 
money The rebuilt business is taking its 
rightful place now and is being left to 
legitimate traders who know it 


Typewriter supplies dealers have been 


active and several changes have occurred 


and new openings established 


Filing Systems. 


[he stationers seem to monopolize — the 
trade in filing systems, loose leaf books, 
specialists 


who touch practically nothing else; but tl 


etc., though there are several 


great bulk of the sales are effected by s 


and are ais 


tioners. Good stocks are kept 
played to advantage and the amount f 
business done in this branch seems to hav: 


been very good during the last year 


The filing systems now being soid here 
are mostly of home manufacture. Original 
ly the American filing devices were almost 
exclusively used, but lately the home-made 
article has rapidly come to the _ front 
There are now quite a lot of Scottish and 


English firms devoting themselves exclu 


sively to the production of filing cabinets, 


roll top desks, office tables, etc., and I am 


n saying that the popular lines in all 


sate 


such devices are those made in this country. 


The reason is not far to seek. Scotland 
has always had a reputation for well-made 
household furniture, and now that it is 


turning its attention to the manufacture of 


office furniture it is holding its own Up 
till recent years roll top desks especially, 
but also other office necessities in use here, 
were almost entirely of American make, 
and in fact very few home manufacturers 
made these goods at all. It has, therefore, 
been a case of America leading in these 
lines till very recently 
General Remarks. 

Ameri exporters to Scotland must 
realize that to be successful here they ist 
put themselves to the trouble t 
stand local conditions. For instan iny 
literature, price lists, etc accompanying 
goods, which are intended for distribution 
here to help to sell these goods, must have 
the articles priced in pounds, sk‘'lings and 
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pence, and not in dollars and cents as 1s §s should not be mu more ex sively us 

often the case. Though Scotsmen are said Scotland than they are Have Ameri 

to be hard-headed and to know how many manufacturers realized th 7 

pence there are in shilling, they simply ‘ ent stam] I do not think they 

will not take the trouble to convert dollars In America the mail-order business is 

to shillings and pence stablished fact, but between America 
Ameri goods seem to be shipped a ere it is hardly taken advantag 

right and great } vement is required With the cheap rates ot postage now ther 
1 this respe e endless possibilities before enterprising 
I An n m ifacturers wish their \merican firms who would develop and 
ods t ve sold here under their own tend their trade with Scotland 

name they must be prepared to back up Juality should be the watchword 

the de ere onsiderable extent \merican exporter to Scotland f 

with er ‘ ind very other possible juality of the goods is maint red , 

help. O he nd they must, if re proved orders will be bound to follow 

quires e prepared send us goods undet nothing else than the fact that the goods 
ur OW lame, or nameless, so that rted would be different from the home 

necessary the Scot dealer can classify article, and firms here are always glad t 

the article under any name he pleases an get lines which their neghbors have 1 

can get it up in his vn style and in th Many firms here make it yula 

most s e€ way to s¢ here. that they will buy only goods which are 
Chere is re y American goods xclusively eserved fe hey ind wil 


~~ 
7 


re not sold by the makers to any other 
firm in Scotland. It is here where the 
\merican should have the pull over the 
Scotsman since he has such a vast field to 
work on in comparison with the manu- 
acturer here who makes only for the home 
trade. 

One of the chief drawbacks against order- 
ng goods from America has been the time 
aken in ordering and delivering. American 
exporters should arrange good cable codes 
vith the importers here, as besides being a 
great saving of expense this would facili- 
tate ordering. 

Scotland is a small place in comparison 
to America, but there is good business to 
be done in it with office specialties, and 
more especially in those articles which, up 
till now, Scotland has not attempted to 
manufacture in any large quantities. 

[his country should’ be an attractive field 


for the American. 
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DEMAND FOR OFFICE APPLANCES AND 
NORWAY. 





By M. Nissen=Lie, Christiania. 














H | emand ypewriters and é Norwegian peopl é nservative \ 
( s be growing i1 veople say in England and America, “They 
N Vay D ri market seems slow to be off with the old love befor 
be glutted with typewriters. Several new they are on with the new When a ma 
hine or device has been introduced 
established it is difficult for new ones 
ecure much recognition. People here p1 
the American typewriters which have 
already been introduced and whose stand 


ng they recognize and rely 


It is 


Christiania, the 


upon 


not easy for the general agents 


capital, to maintain a we 


rganized force with sub-agents over the 


whole country becauss the distances be 
ween the towns are rather great and N« 
pt pulated. One 


lenot} 


way is long and sparsely 


ye to form an 








Norway when one recalls that, if the coun 


turned around, using its souther1 





ry were 
st point as the axis, North Cape would 
é down in Italy But the new rai 
y be e Christiania and Bergen 
ec t east Visit he evel the 
mportant towns 1 the west ist Chis 
ailway is said to be one of most pi 
esque in he world and passes 





1 iS we is if he winte nn this 
y trip from Christiania Bergen w 
king, the trip being mad« welve 
M. NISSEN LIE. se 
One bstacle more ‘ Tea S 
ere to overcome is the difficulty 
American, English and German typewriters ning capable salesmen, repair men, agents 
have recently tried to get a foothold here, ind experienced clerks. The many 
but without very vident success Phe typewriters which must be _ take n ¢ 


hange is a clog to business. These old 


machines are always going the rounds 
from one person to another, and I could 
wish that the respective factories would 


buy their old machines and thereafter de- 


stroy them. 
[ am sure it would bé of great interest 
the trade if 


would write an 


someone 








J) 








SOME OF THE WORKING FORCE OF M. 
NISSEN-LIE, CHRISTIANIA, NORWAY. 


article for your magazine regarding alli- 
ances of agents for the different typewriter 
companies in the different towns. In Ger- 
such alliances have been established, 
these associations have 
been very useful. They serve to strengthen 
the reputation and standing of typewriter 
agents among the people of their respective 
communities, and serve as well to remove 
many difficulties and misunderstandings by 


free discussion. 


many 
and it is said that 











OFFICE APPLIANCES IN SOUTHERN 


GERMANY. 








By Michel Baum, Munich. 








N REGARD to market possibilities for 
office appliances in southern Germany, 
more especially in Bavaria, we publish 
below an original contribution ef our corre 
spondent, Mr. Michel Baum, No. 2, Gunde 
Munich, Mr. 


trade for years 


linden street, Bavaria. Baum 


has been in the many and 
knows his city and his country exceedingly 


We give 


Bavarian correspondent 


well herewith the views of our 
Mr. Baum writes: 
“Southern Germany offer as 
favorable market opportunities as northern 


does not 


Germany for the various office appliances 


as for typewriters, adding ma 
chines, 
and office supplies in general 
of the empire, 


southern Bavaria, 


instance, 
manifolding apparatus, blank books 
In this part 
especially in the 
and 


German 
part of commerce 

industry are less strongly developed, chiefly 

Yet 


there are some large and flourishing cities 


because of the lack of coal and iron. 


demand for articles in our lin 


Munich is the emporium for 


where the 
is quite good 
southern Germany, and a gathering point 
from all world 
The city is famous on account of its wealt! 


for travelers parts of the 


in art treasures, its great institutions « 
learning and because of the unexcelled qua! 
In regard to art and handi 


Munich 


ity of its beer 


craft, the stage and music, plays 


the leading part within the German empir: 
about 600,000 


there are some other less 


numbers at 
Still, 
populous cities in southern Germany, as for 
instance, Frankfurt a/M., Mannheim, Nuren 
berg and Augsburg, which excel Munich in 
industrial and commercial Importance and 
do a Yet Municl 
itself offers good opportunities in our line, 
firms have 


The city present 


inhabitants 


larger business. 


export 


and ali the more important 
agencies in that city. 

“For the introduction of the typewriter 
city,-about twenty years ago, 
credit must chiefly be given to Adolf 
3randl, No. 29, Neuhauser street, who han 
and to 


into this 


dles the very popular ‘Densmore,’ 
Engineer Beyerlen in Stuttgart, rep 
Germany of the 
be styled the pi 
f Ger 


typewriter for 


Civil 
resentative for 
‘Yost.’ 
neers of the 
They have secured a good footing 


southern 


These two may 


southern 


many. 
for the brands named: ‘Yost’ and ‘Dens 
more.’ Other machines also have since 
worked up a trade in Munich and in the 
kingdom of Bavaria; especially the Rem 


ington company, which has done this very 
systematically and with good success. The 
German representatives of the Remington 
company, Glokowski & Co., have a nice 
store at No. 10 Prielmayerstrasse, Munich; 
Mr. Ludwig Maison is their sales manager 
The same firm, of course, handles the Bur 
roughs adding machine, a large number of 


which are being used in governmental off 


Other makes 


ted on this 


ces and by business houses 
{ American typewriters represe1 
market are Phe Underwood, handled by 
Andreas Kaut, No. 10 Kaufingerstrasse, an 
old established firm of high repute con 
one oT the best 
Smith & Bros 
Meckel Bros., No 


lammond, by Ferd 


ducting a large store on 


business streets; the a i. 
Visible, represented by 
19 Kaufingerstrasse; | 


Schrey, No. 2 Frauenstrasse, who also han 


dles the Fox and the Star. The agency for 
the Smith Premier is located at No. 23 
\ugsburgerstrasse; Ernst Weideman N 

2 Perusastrasse, represents the Oliver, and 
Max Romlinger. No. 16 Rosenthalstrasse 
he Monarch Adolf Brandl, ilready men 
tioned above, handles the ( ptomete 
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omputing machine, while Hans Rohde, No. 
agent for the 
Munich. 

popular 
introduced into 


9 Rumfordstrasse, acts as 
adding machine, all in 


Blickensderfer is a very 


Standard 
“The 
\merican 


machine widely 


The manufacturers have 


’ 2 , + . 
uwyers’ offices 
no representative in Munich, so the field is 


being covered by Groyen & Richtemann, 
Cologne 

“Tt is but natural that with the develop- 
ment of the German typewriter industry, 
the American machines should to some ex- 
lose ground in Bavaria. It cannot be 
that | 


ing bought 


tent 


said ess American machines are be- 


than formerly, but the number 


t users typewriters and adding ma- 


chines is much greater than formerly. 


Deserved confidence is placed now as be 


tore in American machines, but many buy 


ers prefer domestic products, especially such 





as tor instance the Stoewer, represented by 
a very live firm of agents, Engleder & 
Finkenzeller, No. 17, Lowengrube, which 
machines are systematically advertised. The 
“moun sales reached for given ma 
hine depends lar; on the effi y of 
its representative; for the manufacturers it 
s, there ot utmost importance to se 
cure good agents. The owner of firm 
just named, Finkenzeller, is an energetic 
nan, well versed in the up-to-date routine 
f business. He knows how to push a 
machine, and for this reason he achieves 
great success. This firm has of late placed 
n the market the Parlograph Dictating 
\pparatus 

Of other German makes having irge 
sale, the Ideal, repre sented for many years 
by O. Andelfinger & Co., 24 Lindwurm 
strass nd the Adler, for nch 
house been established at N 46 
\ugustenstrasse, deserve special mention 
Others here represented are the | nen- 
tal, Chr. Schad, agent, at No. 9 Kaul 
bachstrass Munich, and the Kanzler, 
Kanzene & Beisenherz, No. 2 Blumen 
Strasse 

Of Ge n ciphering machines the 
Brusviga d the Glashutte products are 
much in use, but it seems that S. Gutman, 
No. 11 Lutpoldstrasse, Nurenberg, holds 
more than his own as representative of the 
Comptograp!l Popular, too, proves the 


invented by that German-Amer- 


ican pastmaster of arit ic and well 


known correspondent for Office Appliances, 
Henry Goldman, No. 100 Leipzigerstrasse, 


Berlin. 


Conditions in Stationery. 
mery market in southern Ger 
firm of 


German 


many is dominated by the 


Soennecken, in Bonn, whose products are 


dealers in stationery and 


The 


branch is 


handled by all 
blank books foremost wholesale 
house in this that of Reiner & 
Lippacher, 52 Schwanthalerstrasse, Munich; 


the foremost wholesalers in the office fur- 
niture line are Hoflieferant (furnisher to 


the court of prince regent), Albert Dies- 
bach, No. 51 Theaterstrasse, and Hofliefer- 
int Karl Schwinge, No. 13 Franziskaner- 
strasse. There are a number of fine large 
retail stores in the stationery line, for in- 
stance, Hoflieferant Max Bullinger, Diener- 
strasse; C. F. Zeller, Rosenstrasse, and Hof- 
lieferant Prantl, Odeonsplatz, doing quite 
a large business with fountain pens. The 
fountain pen business has become a splen- 


product ~ 
quantities 


did one, German and American 


being handled in about equal 
Besides, there is the Anglo-American Foun 
tain Pen Co., No. 41 


representatives make large sales and push 


Karlstrasse, whose 


their brand of goods throughout the coun 

try. 
“The 

lowers are 

at Munich 

is practical 


leaf system’s admiring fol 


steadily increasing in numbers 


ioose 


large firms hav: 


innovation, though it 


and many 
adopted th 
is not as yet definitely settled for Germany, 


keep 


yunts (current accounts are chiefly 


whether it is legally permissible to 
one’s acc 
under consideration in this respect) on loose 
Generally opinion 


that loose leaves may be used, pro- 


leaves speaking, the 
prevails 
vided such bookings can be controlled by 
comparison with the regular books. 

typewriter manufacturers still 
old mistake of having char 


machines intended for Ger 


“American 
stick to their 
acters on their 
either of no earthly us: 


many, which are 
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ere, or which in themselves 
Instead 


} 


machine to be of American origin 
: ; ; should be 


of ‘Cap.’ and ‘Fig.’ the keys 


marked ‘Gross’ and ‘Zeichen;’ the keys wit 

the signs ‘$’ and ‘£’ are se in G 
any; they should be changed to the 

I ) 1 ( lal har icté¢ l dic ite 
the npanying OS 


the new German letter signifying SZ should 


be included in the keyboard. This t 
s the last ne of the three characters 
shown in the cut presented herewith 

‘In any event, the dipthongs a, 6 and 
should be contained in the keyboard of all 


machines intended for German use 


29 


“Although it cannot be denied that there 
is a predilection for goods of German man- 
ufacture in Munich, yet, it also holds true, 
that a great number of buyers consider 
mly the price and the quality of a product, 
or allow themselves to be influenced by 
effective advertising methods without pay- 
ing any attention whatever to the source 
ff production. As the American machines 
deservedly enjoy a good repute, they still 
sell in large quantities, and this condition 
still endure, if the representatives 
prove themselves efficient. There can be 
no doubt that there is still a good and 
ready market here for all novelties in our 
line. The firms named above, nearly with- 
out an exception, deal also in all kinds of 
goods in our branch of industry; copying 
machines, manifolding machines, typewriter 
ribbons, carbon paper (mostly of American 
manufacture), etc., etc., and it is, therefore, 
to be recommended, occasionally to send 
offers and quotations to these firms.” 


will 
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APPLIANCE CONDITIONS IN 


AUSTRALIA. 








E. R. Peacock, Melbourne. 








CYCLE of bountiful seasons and high 


prices for products make for pros 
Australia. A 


perous times in pro- 


under these 


circumstances 


siderable revenue and with a 


Labor Gove power the argument 


tariff 


rnment 


the protective does not 


protect because goods are still being 1m 
ported in large quantities, hence revision of 
tariff is taking place to make it still more 


this protection ar¢ 


protective 


Industrial Laws, Wages Board, fixing hours 


1’ work and wages be paid, preference 


to Unionists, and a strong disposition t 


use Australian Manufactures, today the gov 


ernment report having accepted a tender for 


a local product at an advance of 28 per 
cent over the tender a foreign supplier 
This ks like paradise for the working 
man, and so it is, or as near paradise as we 
are likely to get on this sublunary abode. 
Such picture, however, is likely to be 


very misleading to people at a distance un 


less other facts are also stated. 
Australia is a country with a territory 
whole of the United 


difference that it has 


as the 


States, but with this 


population of only a little over four mil- 
ion souls, and about one-third of these are 
in the two cities of Melbourne and Sydney, 
the others are scattered over an area wider 


than from New York to San Francisco 

From the foregoing it that 
American manufacturers seeking a market 
for their manufactures need not look beyond 
Melbourne and Sydney for representatives 
to handle their goods and then the goods 
must be such as cannot be manufactured in 


will be seen 


Card and filing cab 
manufac- 


the Commonwealth 


almost wholly of local 


inetS are 


ture. Supplies of. card stock, folder manila, 
etc., come from United States, Germany and 


Great Britain, ith a tariff preference 


yr of British manufacture 

Probably there have been more omme 

wrecks in proportion along the line 
dealers in office appliances than any othe 
class of business, and these have resulted 
from the excessive cost of selling and tl 
ex iggerated idea of the extent of the mar 
ket for specialties when judged by the cl 


ly apparent general prosperity of the coun 
experience has shown that su 


rather than 


try. Yet 
must be 


business specialized, 


handled by dealers in general merchandis« 
classes of office machinery 


For certain 


the people are appreciative and quick put 
but the 


Beyond the principal cities the cost of mar 


chasers, market is soon surfeite 


keting is very heavy. 
skill or 


Machinery which wants special 


training to operate—such as calculating ma 


systems of 


hines adapted to the complex 


weights and money used in a British com 
forms a class in itself 


Adding listing 


arke t 


lunity, s making 


slow progress. machines 


some time, 


ive been on the m 


ind now the Comptometer adapted for 


British currency has come into rapid poy 


lar favor. The Elliott-Fisher writing ad 


ing machine is also receiving a lot of at 


tention, and many very successful installa 


tions have been made in railway and gov- 


ernment offices as well as with private busi 


ness firms, 


The regular correspondence typewriter 
market is well catered for by the principa 


makers, and the keenness with which the 


different interests are watched is shown by 


the large number of exchange machines 


the market and easy terms of trading which 


rule. 


Should Study Australian 


Tariff. 


Americans 


American manufacturers of specialties de- 
siring to extend their operations to Aus- 
tralia would do well to study the customs 
tariff conditions closely, when some _ very 
costly pitfalls may be avoided. For instance, 
iny wording on an article that can be in 
iny way construed into an advertisement, 
will result in an import duty of 12 cents per 
Printers’ type for use with writer- 
press, etc.,-is subject to a duty of 20 per 
cent, and many other similar instances will 
be discovered. In general it is not wise for 
the manufacturer to pay too much attention 
to the numerous requests for agency priv- 
ileges, but rather seek to enter the market 
through some reputable New York export 
house which will advise and watch their in- 
terests, or by opening under their direct 
control. Shipping facilities are improving 
all the time, several lines of steamers run 
from New York to the principal cities of 
the Australian Commonwealth, accomplish- 
ing the trip in about fifty days. Special 
needs as to packing for export can only be 
Banking facilities are 
firms 


pound. 


got by experience. 
abundant, English and Continental 
are generally more pliant than American 
firms in the matter of terms, 

Summarizing: The country is prosperous 
to a degree; the people have a higher pur- 
chasing power than any other people in the 
world the conditions of life are delightful 
beyond description. Goods that can be 
manufactured within the territory are high- 
ly protected. 











A VIEW OF OFFICE APPLIANCE 
CONDITIONS IN GERMANY. 








interview with Oscar Wachtel of M. 
Erlebach Nachfolger, Frankfort-on-the-Main, Germany. 


From a recent 








ONDITIONS in Germany are quit: 


inlike those in America so far as 


the office appliances business is cor 


cerned. Here you have a country of vast 


extent, whose material resources are ev 
yet but imperfectly developed, with a pop 


lation of a hurdred million people and 


home market for nearly everything 


the factories of the United States can pt 
duce. But in Germany, whose area is but 
little larger than that of the state of Texas 
we have a population of sixty million pe: 
ple at the present time, representing an in 
crease in the last twenty-five years of about 
twenty-two millions To support such a 
population in a restricted area requires in 
tensive effort, scientific study, rigid econ 


omy of material, time and means And 


even with the best efforts of a people in 
clined by nature, education and surround 
ings to the thorough mastery of scientific 
and industrial problems, it has become ne: 
essary for us to seek for markets outside of 
Germany in order that our rapidly increas 
ing population shall be properly taken car 
of 

The United States can build a Chinese 
wall around herself and still prosper—Ger 
many cannot. In Germany cultivation is in 
tensive and waste is eliminated. While th: 
average income of the people is smaller 


1 


than it is in the United States, living ex 
penses are less. The German does not buy 
expensive appliances except where their us 
demonstrates an absolute economy. Minor 
office requisites, such as pencil sharpeners, 
ribbons and carbons and small office ma 
chines, etc., are sold at lower prices and 
upon closer margins than in the United 
States 

The German mechanic has no superior. In 
the quality and the finish of his product h« 
is excelled by no one, and quite naturally 
the German buys goods of German manu 
facture in preference to others excepting 
where goods of foreign make are so man 
festly superior as to make the German art 
cle a poor purchase, or where an article ot 
fered finds no acceptable substitute of Ger 
man manutacture 

jut it must not be supposed that Ger 
many does not offer a good market for met 
itorious goods at the proper price, for ther« 
are large quantities of American goods sold 
in Germany every year and the products ot 
American factories are, as a rule, popular 
While the German is a conservative buyet 
when he becomes convinced of the worth « 
an article he is a good and constant cus 
tomer 

Typewriters. 
Among the typewriters of American mak: 


1 


probably the Underwood, which was thx 
| 


first visible writing machine, takes the lea 


Remington machines 


among German business houses 


Germany is probably 


mans hold the lead, machines 


ufacture selling for medium prices dominat 


good machine made t 
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n Germany, provided th 


averages $75 
aman straight sal: 


The law compels the 


ploye that you are going to discharg: i 
in three months doesn't tend to make hin 
do better rk during that time, for | 


knows that you must keep him on the pay 


roll that ng anyhow, so it is th cus 
tom, when it is necessary to get rid of 

man, t ffer him eight or ten weeks’ pay 
in advance if he will leave immediately 
Chis, of « rse, does not encourage employ 
ers to hire untried men, because it is tos 


costly il experiment 


Miscellaneous Machines and Devices. 


Germany is the home of the calculating 
machine nd in this class of manufactut 
the Germat lead the world There aré 
number of very fine adding and calculatin 
machines made in Germany, capable of d 
ng any ss of work required by the Ger 
man users, so that the market is well take 
care of and machines of American mak: 
have t encounter an all but unbeatabl« 
compet 

It seems to be impossible to import loose 


leat goods into Germany successfully on a 


count of the high duties, but many Amer 


can loos af devices are patented in Ger 

many and manufactured there by Germat 

workme! In this way the business in these 
; 


and other devices can be conducted very 


successfully 


In fountain pen manufacture | thi 
Germans are quite the equal of the Amer 
cans; indeed, since we manufacture a good 
line ourselves, we naturally entertain the 
belief that the Germans are ahead of the 
Americans in this particular Among the 
prominent fountain pen manufacturers i1 
Germany are the following 

Lenz & Co., Furth, Bavaria; Traun & 
Sohne, Harburg-on-the-Elbe; Simplofille: 
Pen Company, Hamburg; M Erlebac 
Nachfolger, (Max Koch), Hamburg, Hei 
delberg Fullhalbr Fabrik, Heidelberg, an: 
severa thers 

Manufacturers of the United States 
should by all means remember that oca 


agency for small articles will not pay 


is confined to Germany alone; the agent 
must control the continent to make a smal 
proposition pay But it is different with 
regard to large machines where the profit 
per sale is greater. Take, for instance 
typewriter. With a good machine an active 
agent ought to make a good business 1 
Germany alone, without having to g nti 


other countries at all. Then, too, any one 
of the more important office machines can 
be better controlled by the agent as to the 
market Unless one has the agency for 
the continent on a small machine or device 
he is likely to find other agents cutting int 
his territory, or that different agencies over 
lap, the same goods selling in the same 


place at different prices 








THE PATENT SITUATION ABROAD. 





3y Henry Goldman of Berlin, Germany. 











S a. significant steam pum] it ( vernments; their work is made more dif- 

( hat in those ove ned condi inventors fi and almost impossible by existing 

ries, where te mpelled t iband: portant s and local conditions, presenting the 

iring and keep laims on the advice of foreigt opportunities to infringers and imita- 

ive of patent have only a superficial interest in tl rs The laconic advice given to all in- 

uses the larg order to s further tors, “Don’t,” applies with particular 

expenditure sion of expense, which opet the door e to the European, who in combination 

* ictual valu r the ites who wa» t on the vith the niggardliness of capital finds im- 

se patents, bot! rain-sweat of others an ter short ssible conditions imposed by the govern- 

a legal and finan vhile torge ely that they e stole ment, If in the customary police records 

ial standpoint, wit! se as the 1 tor e chances to enter his name as an “in- 

vy exceptions r promoters certain arti entor” he is called to the nearest station to 

extremely mited, while the best and [he periods for which patents are gt ite his real business. Invention stands in 
most ghily ivilizes ountries charg ed in the majority of European countri repute and is closely associated with 
the smallest initial fe So. for instance, verage fifteen years, but patents lapse if t ynamite and bombs. After a ive years 
the average cost of applying for a patent, annually increasing taxes are not prompt journ abroad, during which time [ be- 
including attorney’s fees, in Russia, where paid, some countries granting short periods me intimately acquainted with various 
it often takes three years to secure a pat of grace for the purpose of collecting add ountries, I have returned a better Ameri- 
ent, is $80; in the baby republic, Portugal, tional fines as revenue rhe United States an than ever, in spite of trusts and combi- 
$100; in Brazil, $125, and in Chili, $250, stands practically alone as a worthy exan ations I was happy to see once more 
while the initial expense in such well de ple for emulation by the nations of the iberty enlightening the world,” the gi- 
veloped and largely populated countries as world in granting erone patent for tl eantic strides that have been made in all 
Germany, Great Britain or the United period of seventeen years. and collecting lirections, and express my full confidence 
States averages only $65. It may therefore taxes or fines eateaten olde the payment nd hope that the genius of the American 
be accepted, almost as a commercial axiom, of the initial fee of $15 and the final fee of People to gradually improve conditions, to 
that the dearer the country, the poorer th £m) when the patent is isaned. It chouid ibolish wrongs and give the right an oppor- 
patent therefore be recognized by every inventor tunity to triumph, will prevail. The nation 
But even these statements do not give a foreign and domestic, that the United States vhich has produced Washington and Lin- 
complete idea of the relative cost of secur of America is the best country on eart oln, Morse and Edison, is fully capable to 
ing or maintaining a patent, the practice of where patents may be secured, the proper grapple with and solve our modern social 
the various patent offices, the annual taxes spirit, the encouragement of invention, pet nd industrial problems. And all of Eu- 
and the length of the patent periods differ meating its patent law, while in other coun rope as a market for American inventions 
ing greatly Some countries, such as tries the patent law primarily exists to in does not equal the northeastern section of 
France, Belgium, Italy, etc., issue a patent sure a revenue to the government, and the the United States, while the cost of secur- 


to any one for the asking, accompanied, of protection of the inventor 1s merely an u1 ing and maintaining a patent in Germany 


alone is about $1,500 and in all the Euro- 


oidable side issue, an almost unforesee1 ; : ; 
pean countries combined goes into the tens 


course, by the necessary fees; and a patent 


in those countries has consequently no oth oincident. America encourages inventors : 

er value than to prove priority in case of a by giving them a legal monopoly for seven f thousands. Most inventors would be 
lawsuit Other countries, such as Great teen years, to pe rfect their inventions and happy to make out of their inventions what 
Britain, Germany, Austria, Switzerland,etc., to realize something for their labors and they have to pay the different governments 
make more or less thorough investigations sacrifices, while Europe actually punishes for very superficially protecting them, After 
i the patent claims, limiting the applicant them for making improvements—viz., shor | this outlay every one is compelled to 
very frequently to an extremely narrow > and facilitating human labo - ght his own battles and lawsuits. 


margin of protection, or requiring the re this being the spirit and effect of the diffe Foreign Patents Frequently Unprofitable. 


peated subdivision of patent applications, ent patent laws one need not wonder tha It cannot be the purpose of this article to 
on the customary ground that the inventior the greatest inventions and the foremost it give a detailed description of the patent 
is too complex to be covered by a singl entors have been Americans by birth o1 aws and practices of the different coun- 
patent This naturally entails a much in loptior The telegraph, the telephone, th tries, which through an experience of over 
part of the in typewriter, the phonograph, tl Iding mz twenty-five years as an inventor and manu- 
entot1 proportionately increased hine, the linotype, the sewing machine, tl facturer of office systems and devices I 
reve! the respective government eaper, etc., have | beet ginated 11 have become thoroughly familiar with. 
is ent attorneys as \merica, while urope advanced slowly, Such information must be secured when 
isting this dissectio1 Here as else tantly taking up these An in) eeded by applying to an efficient and repu- 
half the world profits by the troubles tions and later on improving or making table patent attorney—there are others— 
the other half he division of the sub- then More than 100,000 adding machines vho makes it his business to fairly and 
a patent application may laily use in the United States alone, an quarely represent the interests of clients 
ven bi rried so far that the required ot 10,000 in all the European countries ind who cannot be dispensed with under 
Einheitliche Erfindungsgedanke,” the “uni ombined, tell a story so pla ind unmi any circumstances. Happy the inventor 
entive thought,” can only be detect kable that I could only weak t by try who may call such a helper “his own,” for 
ed in the largely increased expenses, but is ing to add another word in this connectior he will neither be taken advantage of by 
no more discernible in the various letters Far be it from my mind to assert that Eu exorbitant charges nor will his case be neg- 
patent finally issued to cover a particular rope has not or did not have any great i1 lected, and the patent claims finally secured 
invention The drawings especially becom: ventors. Human genius, the heavenly spark will actually be worth something, not mere- 
so disfigured and distorted by this cutting is not confined to any land, race or time ly “printed directions for infringement.” 
to pieces that the lever arrangement of a But I do affirm that European inventors It is my aim here rather to give inventors 
calculating machine may look like that of a ire ot assisted or encouraged by their and manufacturers some general observa- 
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tions about foreign patents in general and 
different 


conclusions 


countries in particular, drawing 


based upon positive 
knowledge but 


bly at variance with current beliefs, 


some 


and experience, 


possi- 
notion 


and prejudices. For to my mind a foreig1 


patent is not so much a privilege or monop- 


source ot troubl. and 


the 


oly as a expenst 


Considering conditions of the majority 


‘ntors, who as a rule are not capita 


ists (else they would invent), it costs 


r 
not 


considerable money to secure these pat 


ents, and with the steadily increasing tax 


customary in nearly every oreign country 


most entors drop their foreign rights 
befor: laving any opportunity to reali 
anything out of them 1 am not fami 


statistics on this 


that 


with exact point, but | 


firmly beleve out of ten toreign pat 


ents nine are dropped the second yeatl 


through the non-payment of taxes, except 


ing perhaps in the most coun 


important 


vhere the inventor may _§ struggl 


along into the third or fourth year, only to 


but a wise! 


~ 


same tate, a poorer 


countries 


This is not all, Most 


nacted 


1oreign 


have ¢ SO called working clauses, 


compelling the inventor or his assignees to 
the 


country 


manufacture protected article in the 


after a period of three 


particular 
laws are 
not rigidly enforced, and may be 


with 


or four years, and though these 


generally 
partially complied through local ad 
for 


liberality in 


vertising, some countries, as, instance, 


Great Britain, having shown 


this connection, requiring solid proofs that 


some public end would be conserved by 


nullifying a patent, the law stands on the 


statute book as a constant menace to the 


strugg] inventor, and his patent 


attacked 


may Dé 


ing 
any day, should it suit the purpose 


f any it or imitator. So it happen 


fringer 
that nearly every patent in the office appli 


ance line has been infringed upon or cir 


cumvented in one or more of the European 
countries. And tf the inventor safely passes 
with the a 


still to 


the Scylia of the annual taxes, 
attorney’s fees, he has 


the 


companying 


escape the Charybdis of working 


clauses, including imitations and infringe 


; 


ments, finding after years of strenuous ef 


fort that his “foreign rights” are in reality 
nothing but “foreign wrongs.” 
In some European countries, such as 


Great Britain and Germany, design patents, 
somewhat popular 


for 


“gebrauchsmuster,” are 


to protect inventions shorter periods 


They cost less than patents, require no an 
nual taxes and are recorded without exam 
claim of pr 
than 


establishing simply 
But 
are not entirely worthless, and may be 


ination 


ority being worth les patents, 
they 
advantageously applied for smaller articles, 
which can be easily made and sold in large 


“killing” the 
short 


market in a 
Many Ger 


quantities, 


paratively space of time 


man firms apply for provisional desigi 
patent at the time of filing the regular pat 
ent application, to fall back on the “ge 
brauchsmuster” in case the patent is d 
nied, But this protection ts largely imagi 
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nary, as the rejected patent weakens its 
effect considerably. 
The trade mark laws and practices are 


another matter of considerable interest and 
freaks So 


may D¢ 


produce frequently very queer 


or instance the name “Germania” 


trade marked in Germany for different 
things, such as typewriters, bicycles and 
sewing machines, or the word “Unitas” fo1 
calculating machines and sanitary closets, 
but the words “Arithstyle” and \rit 
precluded from entry for the 


grap are i 
calculating machines because the 
rd “Arithmachine,” originated by the 


ame inventor, has been previously record 


d. Yet “Contostyle” is.perfectly accepta 
le in that class and “Lysol” and ‘“Lyso 
form,” two disinfectants, have been duly 
registered. You may have been using an 


original and significant name for twenty 


and it may have become so thorough 


ly identihed with your enterprise that 


you 


did not deem it necessary to protect it 


\nother company sees it and is charmed by 
which sounds 


Now 
trade 


it They appropriate it, 
So far, so good! 
the 


mark for your line of goods and stops you 


better than stealing 


imitator enters name as a 


the 


from using it in your business. This ab 
surdity is on a par with a German postal 
regulation, which permits you to send % 


catalogue weighing one-half pound locally 
as a letter for 5 pfennigs, or a little over 1 
cent, while as printed matter, which it ac- 
tually is, it would cost three times as much 


Nearly 


therefore mailed in Germany as first class 


all local delivery printed matter is 


matter, delaying and congesting the mails 


IS aisO cheaper to send a iette! rom San 
It l heay t 1 a letter { S 


rancisco to London or Berlin ian from 
| to | l Berl tl 


Berlin to Potsdam, only a short hour’s ride. 
But large human bodies move slowly, and it 
will take some time before these and simi 


lar regulations made at the famous “green 
table” 


The practice of some of the foreign 


will be changed. 

pat 
ent offices to “lay out” a patent for two 
months after it has been thoroughly investi 
gated by the examiners, is to my mind an 
other serious mistake, for it invites any one 
with selfish motives to delay the issue of 
the patent, in order to fish in the muddied 
“objec 


the 
patent office is compelled to investigate, and 


He only needs to enter an 
statements, 


waters 
tion,” invent a few which 
six months or more may elapse before they 
But the not 

1 


The payment of a comparatively small 


are found groundless end is 


vet 
fee enters complaint and the process is 


repeated, only more carefully and slowly 


In this manner after all the time consumed 
examination and the 


by the preliminary 


subdivision of the patent, the issue may be 
deferred indefinitely. In the meantime your 
and 
annual fees likewise, though payment of the 


And so it 


frequently happens that when a patent f 


patent period goes on, and your taxes 


itter is most leniently deferred 


nally passes all these obstacles, and the in 
ventor has actually survived these ordeals, 
the annual taxes for three or more years 


and on three or more (divided) patents may 


amounting to hun 


have to be paid at once, 





dreds llars, driving many inventors to 


drink. 


through all these stag 


bankruptcy or Besides the attor- 


ney’s tees es, may 
eed the annual taxes. And this 


\fter the patent comes the 


equal or exe 
is nota 
suit stage, and sometimes the infringer e1 


ters suit rst to annoy the pat 

throw t urts off their gua S 
which e under my immediate S 
tion, where a scheming concern su 
honest , dragged along in the courts 
three year until the former went into 


bankruptcy and the latter had to foot the 
egal bills. Justice does not always prev 


ing u 


rs keep the suits g 


‘judgme! days. The courts in 
tral an western countries of Europ i! 
just ut the practice is encumbered b 


and lawyers and liars pi ng 


indefinitely. In the meantim: 


nocent party old, dic 


may grow 
office appliance manutfa 


] } 


must also be warned against the sharl 


visit this 
the 


\merican inventions, 


schen crs © ho country occas 


ally, to secure European rights « 


making all s 


promises and signing all kinds of royalty 
igreements, even flourishing some money t 

buy a w samples. In the first t 
of the box the first attempt to mat ture 
abroad success, they pay even a portion 
of the royalties agreed upon, to quiet the in 
vento! not, they simply forget the agre« 


American inventions are fre 
this 


y gotten up to yield immediate larg 


ment Good 


quently ruined in manner, 
oh - 1 
cheap 


profits to the “undertaker,” but of 
tical use to the purchaser 
Chere many things foul 
Denmark but also in other countries | 


sympathetic friend ltamlet would have 


marked were he living at the press 


All these things are written with 


but with an aching heart, as most of th 

above discouraging conditions ha el 

experienced by myself. And this in spit: 

the fact that I have found the personnel o I 

the patent office to be conscientious and 

thorough, exhibiting a very fine grasp 

details, frequently aiding the inventor to 

strengthen his claim by suggestions made t 

and I have met abroad some very honorable 

patent attorneys, referring to those propet t 

ly acknowledged at the patent ofhce t the 

so called patent bureaus, which are fr 

quently conducted by adventurers, drawu 

the inventor into their clutches by starting 

cheaply and increasing the charges as thi t 

performance progresses, executing the work h 

in such dishonest and slovenly manne 

that finally a reputable attorney is ed r 

straighten it out. : 
(nd as every contribution oug! t o1 S 

to form and criticise, but als 

some helpful advice, I close with the f 

wing suggestions. In the case f larg 

corporations or strongly capitalized cor 

cerns a very general covering of foreign 


countries may prove a good gambl: 
like that spent for lottery 
which are very common in Europe, 
Most likely n 


money invested, 


tickets, 
a rich harvest 


may bring 








But struggling inventors or firms with lim 
ited means ought to be very careful and 
onservative in investing in foreign patents, 
and nfine themselves at best to a very 

‘\ ntries such as Germany, Great Brit 
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ain and Switzerland, where certait rticles 


} 


find a good market, and could also be eas 


produced \fter all, the success of an 
dependent on the 


] 


patent 
ts, but on the ability, integrity, judg 


33 


ment and management of those controlling 
its destinies, and meritorious inventions are 
being continually hampered or even de- 
stroyed by the blindness of inventors, but 
more often by the stupid greed of capital. 
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APPLIANCE HISTORY IN SOUTH 
AFRICA DURING 1910. 








By W. G. Fern, sales manager, Smith Premier Type- 
writer Company’s Agency, Cape Town, South Africa. 








[E year 1910 will go down into his 
ry as a momentous one for South 
\frica, for it is the first “fat” year 
t the se “lean” ones 

Now that four largest States are uni 
fied, everything seems coming to a solid 
bedrock sis. Improvement and develop 

ment are going hand in hand. 
[To show how we have improved finan 


ially, the Treasurer for the Union, speak 
the 28th of November, 1910 (Budget 


ing O1 
Dav), said that the estimated deficit of three 
yf the Colonies was £213,000 ($1,037,310) 
with the Transvaal estimating a surplus of 
£200,000 ($974,000), but the actual surplus 
on entering Union was £2,181,000 ($10, 
621,470) including the Transvaal. 

We have had H. R. H., The Duke of 
Connaught » open Parliament and gen 
erally to show us the well-known tactful 
courtes English Royal Family, in 
a way wl greatly tends to bind far-off 
Colonies t he Mother Land 

The Government, although Dutch, seems 
to be imbued with the thought of progress, 
und 1911 show still further develop- 
me ( osperity. 

Capital is undoubtedly flowing into the 


expansion. 

ias done great It has cen 
nany things, and is undoubtedly 

restrictions on 


this will tend to 
vood. 


tralized s« 


many harassing 


removi 
the mercantile community 

Not one of the least advantages is the 
iway with Custom’s entry forms be- 
the different States 3efore Union 
up all sorts of particulars as 
quantities as 


doing 
twee! 
one had to fill 
to country of manufacture, 
imported into Union, landed cost, etc., etc., 
before one could send goods from one col- 
ony to another 
have a 36-hour 
Town and Jo- 
against a 45-hour service 
and we anticipate when the 
of the permanent way is effected, 


lopped off the thirty- 


\nother good point—we 
train service between Cape 
hannesburg, as 
before Union, 
some hours will be 
going to get a quicker mail serv- 
ice with England. It is a 16% day contract 
understand on authoritative in- 
formation to have a 14% day 
contract, which will tend to speedier inter- 
n between the different Prov- 
1 most important fact when the enor- 


now, but wes 


that we are 


communicati 
inces, 
mous distances between populated centers 
are nsidered 

r ime of the Pageant which was held 


‘has shown at 


n October and November of this year, has 
The Pageant 

Africa folk 
hope has 


spread throughout the world. 

that South 
rise to the occasion, and we 
that 


least 


proved South Africa is a progressive 
ountry. 
Conditions in Typewriter Field in South 


Africa. 


\ll the typewriter companies report in- 
reased business. The Smith Premier, Rem- 
ington and Yost have probably done the 


1 


largest 

The 
Standard 
doubtedly do a large business with this ma- 
as in this country a light typewriter 


business 
Remington agency has taken up the 
Folding typewriter, and will un- 


( hine, 





W. G. FERN. 


for use when traveling, is certainly demand 


ed. 


Mon 


irch, discontinued the Agency for the Secor, 


Ellam Brothers have taken up the 
and have done good business, particularly in 
the Transvaal. 

My own firm are very pleased at the fact 
that as I write we have nearly doubled our 
turnover of last 
December we shall undoubtedly 


year, and by the end of 
have done 


SO 


L. C. Smith & Brothers Agency con 
tinue to do good business in the Transvaal 
and Natal, but have not got their feet plant- 


ed down firmly in any of the other Prov- 


inces, still with the greatly improving times 
that will doubtless come next year 
represented in the 


The Royal is now 


Transvaal, but is not well known outside 
that Province 

One of the features of the year has been 
the advance of card systems, they being 


adopted by almost everyone. The Cape 


Times, Ltd., have done splendid business, 


the department being controlled by an Eng- 
lish expert, Mr. J. Smith, and the Reming- 
ton Agency have also devoted considerable 
time and attention to this business. White- 
head Morris & Co., the big London station- 
ers, have engaged the services of Mr. T. E. 
Moore, late Cape Town manager for El- 
lams, the Monarch Agents, to specialize 
on steel furniture and card systems, and 
they are doing good business. 

The license question is still as before. 
Parliament has not as yet made them unt- 
form, but that will surely come. 

The writer made a round trip during 
August and September, visiting Port Eliza- 
beth, East London, (Cape Colony); Dur- 
ban (Natal); Lourenco Marques and Beira 

Portuguese East Africa); Umtali, Salis- 
bury, Bulawayo (Southern Rhodesia); Liv- 
ingstone (Northwestern Rhodesia); and 
Kimberly (Cape Colony), traveling nearly 
4,000 miles. Business conditions in every 
ase were good, particularly in Rhodesia, 
where the writer spent a month. This is 
undoubtedly the coming State of South Af- 
rica. Everything is on the up-grade, the 
back-country is gradually being opened up 
and mining interests are being advanced 
in no uncertain fashion, because of capital 
eing attracted. Agricultural interests arc 
also going right ahead, and consequently 
commercial interests also. 

Nineteen hundred eleven will see a great 
re-opening of the back-country both by the 
extension of agricultural and mining in- 
terests, etc., all over the Union, which will 
mean a great influx of immigrants, and we 
believe office appliance agencies will share 
in the prosperity to come, as will also the 
American manufacturers who find out the 
South American. requirements, and adapt 
their goods accordingly. If I may empha- 
size again “any old thing” is not good 
enough for South Africa, for we now enjoy 
the service of the world. 

The trouble about understamped corre- 
spondence is not so annoying this year. 
Your folk seemed to have grasped that 
fact now—5 cents to the half ounce. 

Your great International Correspondence 
Schools institution under the new South 
\frican management, seems forging ahead 
wonderfully, as also the Sheldon School, 
which increases in popularity as it deserves 
to do. 

Summed up the great demand in Africa 
will be, in the future, all sorts of labor-sav- 
ing devices. 


} 
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By S. Gibian, Director, The Rex Company, Vienna. 








T IS not a difficult task to 
development of trade in our line, which 


picture the 


is confined to very narrow limits. 
In this country we have no “booms” as 
in other great manufacturing countries like 
the United States; 
impossible. It is 


that they 


national peculiarities 


render this said of the 


our nation are siow, 


ack the 
energy 


people ot 
slack 


protessional 


and necessary business and 
Chis, to some extent, 
reason for 


people 
here who lack neither energy nor skill, but 


cannot be denied; but there is 


excuse Chere certainly are many 


they are handicapped by the existing mis 


conception ot economical questions or gov 


ernment misengagement. Government and 


municipalities likewise, and apparently with 
intention, obstruct the development of trade 


and industries. 


It is the object of these lines to report 


briefly on the condition of trade in our 


line, and we cannot therefore enter into 


details, but we shall consider the manufac 


ture of typewriters to prove our former 
assertion, and to cite one of many in 
stances. None of all our manufacturers is 


able to produce a typewriter (the imitation 
of the Oliver 


duces on a 


which a manufacturer pro 





very small scale cannot be 


styled an industry), whereas in our neigh 
a RECTOR, THE REX CO., VIENNA, 


- y > > Ge ‘ , . _ ac 
boring empire, Germany, typewriter tac AUSTRIA. 


tories seem to grow up over night like 


Such 


and we ought to profit by their example 


shr n things make us reflect . : 
—s apes § ' treasures untold: we have comparatively 


low wages. To be brief, there are all th: 


There is in Austria-Hungary an un conditions necessary for rational, 


progress 


sal] ‘e of atural r( *ts—— . 
equalled abundance f natural produ ive work, but we not only do not find sup 


port from government and 


but our enterprises 


structed in every respect by all kinds of 


red-tapeism and official interference, and a 


great number of failures are a warning ex 


ample to everybody 


We can make no typewriter, no duplica 


tor, no addressers, no ribbons; everything 
else in our line that is made in this country 
is manufactured on such a smal! scale that 
imports ot great quantities are necessary 


American Manufacturers Should Profit by 
These Conditions. 


You in the 


states can profit much more 
manufacture than 


you really do now, as the demand steadily 


increases every year with the increasing 


population and their growing need for re 


finements and luxuries. We therefore can 


not but reproach American firms fot 


apparent inactivity in what concerns trans 


ictions in our territory 


Pardon me for digressing; you only asked 


for a report of the development of last 





year’s business in this country. Before en 


tering into the dry reality of this particular 
SIEGMUND GIBIAN, DIRECTOR, THE REX ’ . 


co., VIENNA, AUSTRIA. to cast a 


subject, however, I want you 








F. E. SCHOPFLEUTHNER, MANAGING DI- 


municipalities, 


are hampered, ob- 





glance e sta t our trad \ 
United States, which, I think, w be 
great interest to you 
We have to get many articles ) 
but their sphere steadily decreas I 
dash pluck of American bus 
cann ve denied. They knoy xcellet 
how to_push their respective g S 
dvertisements that cannot be s Sst 
But they like to see the export buyers mie 
to then nd seem to care littl st 
who cannot do so Che world ys 1 
not sO immense as was tormerly he 
we consider our twentieth ! des 
of communication. It would pay any At 
ican merchant to come over t : Chis 
important point deserves consi I 
have to point out, besides, that your « 
cellent paper in almost every iss 
tains something about novelties 1 s of 
great interest to us. I always rea t and | 
almost invariably apply to the f es 
tion at once for information, catalogues 
whicl ften happens—give thet 
ordet but I seldom receive any ans d 
if I do I am usually informed 
impossible to think of exportation, as they 
have enough work at home Chie S ' 
manufacturer who may say that e has 
enough to do. If the existing means are I 
not adequate, they must be so 11 future 
to meet the demand and insure satisfact I 
for a manufacturer ought to possess the t 
means necessary for executing all the orders 
of his customers 
And now to the details of y stion . 


HENRY FREUND, DIRECTOR, THE REX CO., 
VIENNA, AUSTIA. 














KARL HORWITZ, MANAGER PRAGUE 


BRANCH, THE REX CO., VIENNA, AUSTRIA. 


Year's Development of Trade. 
TYPEWRITERS.—W«e 
that 


prefer American 


typewriters, although line of manu- 


facture has increased enormously of late in 
Germany, the country which is in close alli- 
ance with us Our busine ss men are not 
patriotic, like their German cousins and 
neighbors, who have every reason to be 


patriotic, as they support their home indus- 
tries 
The L. C. Smith & 


writer has opened an extensive field to the 


Bros. visible type 


firm which J] superintend, and we continue 


to be very successful with it, whereas the 





GUSTAV HORWITZ, SALES MANAGER, THE 
REX CO., VIENNA, AUSTRIA. 
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does not last In 


writer business Is sti increasing the march 


of civilization generally being in Europe 


from the west to the east 

ADDING MACHINES \rithmetical 
machines of American manufacture do n 
sell well Those that are chiefly sold are 
the Wales and the Burroughs Here Ger 
many takes the first place in imports. We 
however, shortly expect to manufacture an 
electric calculating machine in Vienna and 
ire generally looking forward to this event 
with great interest 

RIBBONS AND CARBON PAPERS 


ribbons frot \merica 


The importation of 


is going to cease entirely English and 
German makes have gained the market on 
account of their steadily rising quality. _ Be 
sides this, shipments from the United States 
are less convenient, as they take much 
more time than shipments from England 


We have to get large 
from the United States in order to 


or Germany parcels 


secure 


cheap rates of freight, whereas from Eng 


land and Germany we can always get fresh 


[THE Ree x C. ] 








EXTERIOR VIEW OF STORE OF THE REX 
co., VIENNA, AUSTRIA. 


ribbons by parcel post at short notice in 


smaller Last 
ored on one side only were frequently used; 


quantities year ribbons col 


such ribbons are preferred over all others 


by firms which use copiers. In carbon 


papers the imports from England, where 
they manufacture of late a really good qual 
ity, prevail more and more 


COPYING MACHINES. 


used more frequently in continental Europe 


Copiers are 
than in the United States. They are most 
ly made in Germany, where their manufac- 
ture has arrived at the highest perfection 
DUPLICATING MACHINES 


machines are mostly imported from 


These 
Eng 


land. Supplies are to a great extent im 


ported from Germany, especially since the 


German courts have refused to recognize 
the patent of the “three-sheet-leaf” stencil 
ADDRESSING MACHINES These 
are hard to introduce in our country 
Progress in selling such machines is very 
slow 
OFFICE FURNITURE.—Formerly of 


fice furniture was mostly imported from the 


United States. Now our own furniture 
manufacturers have started to make office 
furniture of all kinds and very little more 


is being imported from abroad 


wn 


3 


Upon the whole, I should like to point 

t that of late the American market offers 
ttle new in the way of office appliances. 
We are, however, accustomed to find good 
new things advertised or revived in your 
papers, especially in Office Appli- 
the Americans being famed in this 
for their unremitting inventive 


trade 
imces, 

country 
genius 


SELLING GOODS IN AUSTRALIA. 
Traveling by Mule-cart to Reach 
Customers. 

From the wilds of Australia comes an in- 
stance of persistence in salesmanship. An 
\merican drummer trailed a prospective 
buyer through the trackless “bush” for 
two days and then landed his order. 

\ man wrote to the Sydney, Australia, 
office of the National Cash Register Com- 
pany stating that he wished to buy a Na- 
tional Cash Register and asked for par- 
ticulars of the line of machines. A live in- 
quiry such as this was worth a trip to the 
inquirer, the agent reasoned. Looking up 
the town on the map he found that it 
could be reached by a day’s train ride. 

On arriving at the town he inquired for 
the man who had written to him. But no 
one knew of his location. Inquiry at the 
local post-office revealed the fact that his 
prospect situated about one hundred 
miles distant in the “bush.” He had given 
the name of the town as his location be- 
cause it was the nearest post-office to him. 

There was no transportation to his resi- 
dence. The only thing for the agent to do 
was to “trek” his way by means of a mule 
cart. A full day’s journey through the 
bush brought him to the “storekeeper,” 
whom he found to be a backwoodsman liv- 
ing in a log cabin. His store consisted of 
a shed and the goods on sale were small 
articles such as spades, wire 
fencing, augers, etc. His customers con- 
sisted of a score of cattlemen and farmers. 

The National Cash Register man sold the 
machine he had brought so far and tells 
this experience as the hardest sale he ever 


was 


agricultural 


made. 





WRITES AS WELL AS FLIES. 

When the French Bleriot, “Isle de 
France,” landed its occupant and owner, 
\lfred LeBlanc, in the wilds of Canada, to 
be confronted, at the instant of arrival, by 
a bison, he was still accompanied by the 
Waterman’s Ideal Fountain Pen, which had 
been in his service for a long period of 
time 

The L. E. Waterman Company is in re- 
ceipt of a complimentary letter from Mr. 
LeBlanc, which is reproduced herewith, and 
the translation of which is as follows: 

“T have the same pleasure to write with 
my Waterman Ideal Fountain Pen and to 
fy with my Bleriot; both have the same 
lightness.” 

[It is interesting to note that LeBlanc 
made a new record in his recent flight with 
his Bleriot in making a mile in 53 seconds, 
which is said to be a new world’s record 
for aeroplanes over a measured course. 
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AND ACCESSORIES 








By Gluck M. Odon, Budapest. 








EFORE giving a detailed report of 
the typewriter and office appliances 
trade in Hungary I will write you 

something about the country itself, 
because there is no country in the world 
so little understood by American business 
people as Hungary, and I would be greatly 
pleased if these lines should contribute to 
the elimination of the false opinions which 


today make difficult direct trade connec 
tions between Hungary and the United 
States, especially in the office appliances 
trade. 


Hungary, which constitutes the greater 
part of the Austrian-Hungarian Monarchy, 
is an independent kingdom of 367,000 square 
kilometers, with over 21,000,000 of popula- 
tion. The tie which unites Austria with 
Hungary is the King (in Austria the Em- 
peror). Furthermore, we have in common 
the political representation in foreign coun- 
tries (Austrian-Hungarian embassadors and 
the Austrian-Hungarian army and 
standards, 


consuls); 
navy and the common money 
with special coins for each country, but in 
nothing can 


common concerns, too, 


without the permission of the 


these 
be done 
Hungarian parliament. 
prominent agricultural 
where milk and 
said—but within the 


Hungary is a 
country—‘the country 
honey flow,” as it is 
last twenty industrial de- 
velopment has been so rapid that, with the 


five years our 
exception of Germany, there is no country 
in Europe where industrial growth and de 
velopment have been so marked or have 
been cultivated so intensely as in Hungary. 
The last budget of the Hungarian Minister 
of Finance shows the amount of one and 
one-half milliards of kronen, which 
Hungary sixth place in wealth among the 
nations of Europe.* 

Hungarian people much appreciate mod 
ern and practical things, therefore all kinds 
of novelties can be introduced far more 
easily in Hungary than in other countries, 
which are Hungarians 
like to live as comfortably as possible, and 
all goods which promote comfort and con 


gives 


less progressive. 


venience are received with appreciation. | 
that the first electric tram for 
public use was builtin Budapest twenty-two 
years ago, and the first underground rail 
sudapest in 1896 was the first 


remember 


way built in 
of the kind on the Continent. 
electric 


Nearly every 


smaller place now has light and 


tram, and all over the country fine hotels 
and coffee houses are open to receive for 


eign travelers. Hungary is no more the 


*We are informed that a kronen in Austro- 
Hungarian currency is equal to about 20 cents 
in United States money. A milliard, which Mr 
Odon refers to, is a thousand millions, or what 
we would call a billion, so that one and a half 
milliards of kronen would equal $3,000,000, and 
on a basis of 21,000,000 people, would represent 
a per capita wealth of about $14.42 


“interesting country” that it was fifty years 
ago, but it is interesting in another sense, 
in that it is “up-to-date” in all respects, and 
Budapest, with a population of nearly a mil- 
lion, is as modern a city as any other west- 
ern European metropolis 

Trade in Typewriters and Appliances. 

Regarding the typewriter and modern of- 
fice appliances trade, I saw it in its cradle 
fourteen years ago, when starting with the 


Remington No. 7, first introduced here. 
Fourteen years of typewriter trade in Hun- 
gary! I remember that when, in Erdely 


(part of Hungary) I announced my intend- 
ed coming, they waited for me at the sta- 
tion with a special carriage and three por- 
and were much 


ters “to carry the machine” 





GLUCK M. ODON, BUDAPEST, AUSTRIA- 
HUNGARY. 


surprised when they saw my little box con- 
“Is that all?” they asked. Four- 


teen years ago there were hardly twenty 


taining it. 


machines in use in Hungary, and “sample 


machines’ were bought by managers of 


first-class offices merely as curiosities from 


a foreign exhibition. 


[It was hard work for all of us who sold 


typewriters fourteen years ago! But the 


result of the indefatigable diligence, the 


information, keenness and patience neces 


sary to answer all the questions of the peo 


ple seeking information from curiosity or 
otherwise, is that today over 50,000 ma- 
chines of different makes are used in Hun- 


[ believe that it is absolutely true that 
rank 


gary 
Hungarian typewriter sales “hustlers” 


with the best of American salesmen in their 
work, considering the conditions. I doubt 
it even in France or any other country on 
the Continent excepting Germany are type 
writers so universally used as in Hungary 


today. There are Small villages where peo 
ple never saw a railway, but even in these 
official work is done with typewriters 


Mimeographs, cyclostyles and carbon pa 
pers have been the best aids to the sale of 


typewriting machines, for without them it 
would have been impossible to convince 
government and municipal officers and 


business man that using typewriters would 
save time and money. 

Budapest has now about thirty typewrite1 
and supplies dealers, nine-tenths of whom 
the first two 
the Remington and the 


were travelers for machines 


sold in Hungary- 


Yost. These thirty firms now whole 
typewriter business in the kingdom of Hun- 
gary Attempts to open brar thees in 
other Hungarian cities did not pay expenses 
because all of the firms residing in Buda 
pest have connections in these pla lat 
ing from the time when their responsibl 
heads were themselves travelers. 1 y have 
continued to keep up the old friendships 
in this way receiving tips about new cus 
tomers, so that when a country dealer starts 
to make his first visit, he finds another ma 
chine already sold to his prospective cus 
tome! Besides this, there ar many 
makes of typeyriters in use that it 1s im 
possible for a small country dealer to keep 
all the different kinds of ribbons and sup 
plies n stock. 
Machines are sold mostly upo 

ment terms, and this was the right way to 
introduce them, for there is no other cov 

try in the world where the monthly pay 

ment plan is so universally employed as in 
ours, people claiming installment privileges 
who could readily pay cash without diffi 
culty. “For cash if not gratis,” says 1 Hu 

garian proverb, but on installment terms 


people buy anything, even brass beds, un- 
derwear, pictures, books, everything one 
offers, and all articles they would 


for cash. “have not 


They the heart.”” as 
they say, to put down 500 or 600 kronen at 
once. It is true that this amount involves 
a much higher value in reality than $100 in 


America Indeed, there are government 


officials who receive no more than 659 
kronen a year. In spite of these unfavor 
able terms upon which business must be 
conducted, the typewriter and supp ide 
is one of the best in Hungary b ise 
losses are very rare. 

Hand in hand with typewriters other 
modern office appliances like duplicators, 


1 
nines, 


calculating, adding and copying ma: 


have been introduced into Hungar ut 


on 


ice 
nd 
ild 
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naturally not in such proportions. Eight thet re represented lungary W 52,000,000 of people, who speak ten differ- 
ten years ago office furniture came only bout eleven American and e Germa anguages. It is impossible to cover 
from the United States, but the office fur- machines, but the mercantile relation lis enormous country from one place, 
niture trade now is being taken over large with America do not undergo a profou ite apart from the fact that Hungarians 
ly by Swedish, German, Austrian and ever change in a short time, there will be only not like to buy in Vienna, especially in 
by Hungarian makes, which are all of ex three or four American machines in trade, dealing mostly with government 
ellent style and much cheaper than Ameri Hungarian market and fifteen German ma ithees, lawyers and that part of the mer- 
urnitut German makes are largely hines, and this, I think, applies no handise trade who say that Hungary is 
tructed riginal imported American Hungary but to the whole of Europe such an important country as to merit a 
wood, mostly oak. It pays to sell origina Inquiring for the reason for the advai general agency for Hungarians in Budapest. 
American goods only when one keeps a German-made machines in Austria-Hun Besides this, an Hungarian agent can get 
irge stock, for single shipments, except i1 rary the reader will find that the { wing he goods cheaper directly than he can from 
very larg lantities, are too dear. re the principal ones Vienna agent, who also has to have a 
Adding machines sold here are all of 1. Machines and parts can be received nice profit. Therefore it is the greatest 
Am¢ rig ind include the Bur irlier and with less difficulty and ex mistake of American manufacturers to 
ghs, Universal, Wales, etc. The Na pense from Germany than fron e United harge Vienna firms with the general 
tional Cash Register is also sold extensive States igency for the whole Austrian-Hungarian 
ly in Hungary The calculating machines 2. Fair dealing and the g ing Vlonarchy. For instance, here is an Ameri- 
ced art f German make, not only her suitable and customary 1ccommodations can typewriter the general agency for 
ut I be pretty generally througi.out by German manufacturers, esp y whe which a Hungarian firm obtained from 
e rest of the world as well they know that theit let honest Vienna at a dealer’s price of 260 kronen, 
Duplicating machines used here are of man and a good salesman Many Ameri jual to $52. The retail price of this ma- 
German and English manufacture. The in manutacturers, on the thes hand hine in America is $50. How can a dealer 
Ameri 1eograph seems to be grad seem to look only for the sal f a large get the business here under such circum- 
ially being replaced by cyclostyles and numbet { machines, seemingly not es tances? 
tary machines There are only a few’ teeming it important to know whether th Last, but not least, the newest mistake 
flat bed type duplicators in use. (Note— lealer is a man of experience not. The f American manufacturers is to charge one 
Verv likely Mr. Odon’s remark about sult t ten is that some months aft tirm in Europe with the general agency 
mimeographs refers to the old-fashioned = hi appointment a lot of m nes or all Europe. This general agent may 
flat device perated with a hand roller thrown on the market at prices ay bi sometimes be so lacking in conscience or 
This is useful device but the _ rotary w the list, because the dealer does n good judgment as to transfer the “sole” 
mimeographs and their rotary stencil ma k1 y the business and is glad to get agency for one machine to three different 
chines, ot urse, are replacing it, not only the machines at the price he paid for firms. Thus there are now three “sole” 
in Hungary, but everywhere else, wherever them agencies in Vienna for one American ma- 
the sten German manufacturers accept install chine and perhaps two or three for another. 


machine is found to be most 


suitable for the class of work to be done.’ ment contracts as payn 

Iountain pens are imported mostly from 1 credit at a local bar 
America, but the American pens are be-_ the dealer can secure mi 
ginning to be hard pressed by those of the contracts he gets 
German nufacturers, such as Soenecken, By means of these c: 
Hennef and others. ble 


urtesies it 1s poss wrong 


for German manufacturers to get good 


The general agent for Europe wants cash 
advance, and if the sub-agent is so 
tupid as to pay it he may get his machines 
as late as possible and perhaps with a 
keyboard and old manufacturing 
The result is that he curses all 


1ent, of! they ope! 
iking house wher 


ney in advance 


numbers. 


Loose leaf books of account cannot be lealers more easily Good dealers sel] hands and declares that never again will 
used \ustria-Hungary, for unfortunate more and more machines, and a good mar he deal with an American firm. The agent 
ly everything must pay stamp duty. Every ket induces the manufacturer to strive t for the German machine’ is therefore re- 
office book has to be bound and stamped. build always a better machine, so that today ceived with open arms, for the Hungarian 
the amount of the stamp duty denen‘ there are a lot of German-made machines dealer can deal directly with the factory in 
Ip the number of sheets, some thick vhich are making rapid headway, not only Germany. This is the true story of why 
edgers requiring from twenty to twenty- Germany, but in other parts of the world American-made machines are losing more 
five ; worth of stamps is well ind more territory. 

lypewriter supplies are now mainly im The most prominent fault f America The typewriter business has been very 
ported fro England and Germany, manufacturers, specially regarding Hu xood this year. Sales are increasing and 
\merica sing more and more of the’ gary, is the fact that they cannot or w we hope for a still better year in 1911, 

Only some special American not distinguis] between Austria in for the poltical horizon is much clearer, 
ikes a d, the manufacturers of which Hungary. They charge an agent Vi vhich circumstance is of great importance 
ere s igh to open general agen vith the general agency f e whole the whole business field of Hungary. 

necipal places of Europe \ Hungat M Q I extend to you my kindest regards and 
J Dy es line the type- that this count: \ sh you a merry and prosperous New 
cf m4 4 OHO, iw) C ‘ re kc \ 
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YOU TRUTHFUL? 


‘*y-£-8, BUT NOT So'S TO QUEER YOUR BUSINESS." ” 
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OFFICE APPLIANCES IN FRANCE. 








By Georges Warnier, Paris. 








RADE conditions in the office ap 
pliances field have been, on the 
whole, better in 1910 than last year, 


owing to the good situation of the 
market. But it be 


American manufacturers to understand that 


would necessary for 


business in America and in France is 


quite 
a different thing 


[ypewriters were almost unknown in our 


country twenty years ago. In the past few 
years the sales have increased, but there is 
still opportunity for the sale of a quantity 
of machines—thousands and _ thousands 
Why Because American manufacturers 
or their agents in our country—have for 
gotten, first, that they must undertake thi 
education of the public; second, that they 
must meet public requirements 

lor instance, in France, personal letters 
are written on paper halt the usual con 
mercial size. Such paper to be used on the 
machines requires elite type and margin 
stops which enable one to write near the 


edge of the paper 
Well, agents won't sell elite type and 


machines with 


there are very ftew practica 
marginal stops. Now, take the keyboard 
in English there are no accents on letters 
in French we have a good many. Ask the 
American manufacturers why they won't 


itl 


excellent 


1 enough keys! (¢ 


Yost visible, No 


make a machine w yn my 


n machine (an 


15) | in't find the following signs, whicl 
vould be very useful: --, +, =, *, $, §, 1 
1, O unless I take away still mors 
iseful signs I tters What I say 1 
machines sold in France could be said 
machines s ther parts of Europe 
ept Englans 
If y pay a tair price for a machine 
I think $125 is a fair | e fo1 typew! 
y . pec It s much service is S 
ib Wi typewriters f 1910 « 
) tic | i tl V ire 
| y ought t e ten keys I 
. I mars stops ought 1 t 
ter rit ¢ é l¢ é Q 
e pape 
Chey elit he ss noisy 
} | \ t h dus l t 
\ 
They ougl rite faste 
) | ivVs oht t be : ( Wit 
) t tabi t 
7 Chey gent t ive i pe il d 
et t { t w exactly | 
' VT he 1) 
S Chey g » be | ded wi 
i kev! ( ry Ch é 
istra . \\ the « I N 
va st W typew te re s ) 
truggiing 
y Chey gent t | ¢ i v 
[I doubt very mu whe r thes 
sms W be \ \met 


general 


ufacturers, because they have heard them 


many times and have done almost nothing 


to give satisfaction to the buying public or 


to their agents. Maybe they will grasp the 
importance of these points when they see 
the sales of German typewriters increase all 
the and their own sales do 


ver continent 


ntrary 
sold 
Ne T 


American 


machines are 
1, Ideal, 


fiftes Il 


\t 


in France 


present six German 
(Adler, ¢ 


Mignon, 


ontinenta 
cedes, Stoewer), 
ones (Barlock, Empire, Hammond, Herald, 
Monarch, Oliver, 
L. C. Smith & 


Remington, Royal, Secor, 


Bros., Smith 


Stearns, Sun, Underwood, Yost) id three 
French machines—Dactyle, Lambert and 
Pypo 

The best known machines Paris aré 














GEORGES WARNIER, PARIS, FRANCE. 


Remington, Underwood, Yost, Smit Pre 
ier, Oliver and Monarcl Ger 
ters are much inferior to thos f Amer 
n ma icture but the Germans ré 
\ Vo ré idy do Wi tl S ‘ 
( I €ll ma h nes it¢ Cll pe I>Cs S 
cents make ‘ ev {, 
! s and the nsequence 1s s é 
t \ ( Vv ke mor t ri¢ Ss‘ 
? ’ 
| ne al some f the mportat 
t e trade durin g 1910 


Adoption in France of a new tariff for 


the customs and gereral increase of the 
duties. | 


\merican tvpewriters 


' 
- a4 ae | 42 
\ : sible pattern, lie duly was abe 1. 
s: it is now 40 francs Che diff 
27 s, but it has beet S( 
: he p ‘ is bee 50) 
| t e pl ‘ sta d 
y S14 nad discout 10) 
llowed. German n hines are $10 


2. Modification cf the rate of postage. 


were 1 titers nte 


rmeriy the rates 


tional 15 grammes; for business pa 
sealed) 5 centimes (1 cent) for 50 
and 1 cent for each additional 50 
for printed matter, 1 cent for 100 
and | nt for each additional 100 

Che ew rates are for letters 
ness papers 2 cents for 20 gramm«: 
from 20 to 50 grammes, 4 cents 
to 100 grammes, and 1 cent for « 
tional 50 grammes; for printed 
change 

leon ( mail, the new 1 
ette! 25 centimes (5 c¢ ~ 
yramiime ind 3 cents for each ade 
grammes; for business papers 
and printed matter, 1 cent for 50 
ind | nt for each additional 50 

This cl ge is most import 

ow possible to send catalogues 
envelope 

| have remind your readet 
that they should take extra cat 
postag foreign mail Lately 
the same day a letter from Phil 
one from Brooklyn. I had to p 
or each! And this had happens 
several times! 

3 Che st international h 
oftice ypliances has been held 1 
orgal were Messers. R 

\I Bureau (52 Ru 
Per Paris magazine for 
iti ind mod 
the , will certain! 
ery few At 
pporti ty 
the eyes of the p 
1] \lonarch, Roy Si 
S re exhibited) 
| t exhibition ha 
the lecture wl 

ry gy wel wel ittens 
ur ered the following s 

nd mail ord 

us r I ternati@ 
eral se lk Woks 
ulating hines; typew! 
nacl ertising, et 
iti held in 1911 

1) g é 1 

\ LOt (restcti 

p sar 1 ¢ |? 
Mult Calet iting 
mu unong insura 
ind eT - the \ 

i xcept e whi 

‘ra Pay \ddiag 
ilme Wi pr bably ‘ 
al turers have no t 
ite arket, as they w 

{ W { \ ' inks Vdc 
chin sed, but there is st 
eli ufacturers; loose Ie 
ire n nN Ta r mee 
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k \ ss 1n ofhce turniture is very ff this inte tional language ! us ss 3 \merican manutacturers must fre- 
good men wl have to deal with Europ LW ember we want machines fitted for our 
Busine phonographs were on show at talogs of typewriters have alt y be vn business—and a Frenchman does not 
the Exhibition of “Mon Bureau.” There 1) ished in Esperanto, those of t O vrite his business letters in English. 
are very w in Paris, but a machine for nd the Ideal } Che public must be educated, and no 
stenography recently invented by M In conclusion I would suggest pportunity of showing the French people 
Grandjeat Paris, is having much suc l. France is a splendid | fice appliances save time, should be 
ess | ( lf ul last 1] 7 th and I believe Dptil es manutacturers 
that his machine will go around the world 2 \merican goods are better tl Get 5. Esperanto is spreading in Europe. 
You have recently published some articles man ones,—but, contrary to common report erican manufacturers will find it a use- 
on Esperant | think you might draw the the German agents hustle more tl (meri language in which to offer their goods 
attention ot r readers to the importance n agents the Continent 





OFFICE APPLIANCES AND ACCESSORIES 
IN ICELAND. 





By O. Johnson & Kaaber, Reykiavik, Iceland. 








N ACCORDANCE with the request con anders it general apprecia 5 ile of such goods is merely nominal. 
tained vour lette1 the 7th of Octo rkmanship Wi have recently fu NATIONAL CASH REGISTERS. — 
ber, we very n pleased indeed ishe the Icelandic vovern! { These machines are now to be found in all 
to furnis with tl formation wanted the local telegraph office witl tit eading business establishments in all 
umber of Remingtons The following ma 


S ar reprt sented in Iceland Ren 
ngton, Smith Premier, Hammond, Ba 
ck and Oliver \ fault or mistake 
\merican manufacturers is that they d 
t have direct representatives in this coun 
try, but sub-agents working through thei 
Copenhagen representatives, which results 
1 much less benefit to the local representa 
tive and less benefit makes less interest 1 
the article on the part of the representativ: 
LOOSE LEAF SYSTEMS These are 
entirely unknown in Iceland. The commer 
ial laws require bound books, as all books 
of account have to be registered by the 

local sheriffs. 

ADDING AND ADDRESSING MA 
CHINES.—These machines cannot be s 
in Iceland. They are too expensive. TI] 


14 


trade in general being small, it would n 





pay to attempt to handle them 

OFFICE ROLL TOP DESKS Thess pee 

O. JOHNSON, OF JOHNSON & KAABER. ire used in a great many offices in Reykj: L. KAABER, OF JOHNSON & KAABER. 
vik and are much appreciated No firms 











with regard to conditions in the office ap lealing in such goods are, however, repre the principal towns in Iceland, and the rea- 
pliances trade in Iceland sented in Iceland, and it is therefore quit son why these machines are so plentiful is 

TYPEWRITERS lypewriting ma 1 difficult task to secure such goods that the National Cash Register Company 
chines are getting to be quite an office DUPLICATING A\PPLIANCES.—Th has sent a representative to Iceland the 
necessity in Reykja last two or three 
vik, the pital of summers with noth- 


ing else in view than 
to open up business 
for the National 
cash register. 


Iceland, ind it 


especially the Rem 


round, the new 





ng gt 
model 10 having Talking about the 
caused qui a sen Iceland market, it 
sation We have must be remem- 
pleasure of being bered that the field 
he sole gents in is a very small one, 
[celan the there being only 
splend chine 90,000 inhabitants in 

d alt oh there the whole country, 
re heape na and it can therefore 
Linn ma be said with safety 
ke ‘ » dif that the field for 

ity i selling office appliances is 


ungtor s the A VIEW OF REYKJAVIK, ICELAND. limited. 











PROGRESS. 


RUSSIA MAKING RAPID INDUSTRIAL 








H. Custis Vezey, St. Petersburg. 
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ROM her costly war, and perhaps no 
less catastrophies 
Russia i 


steadily recovering, cholera and the plague 


costly internal 


of a few short years ago, s 


in the South and terriffic spells of rain in 


the Far East being only temporary set 


backs. 
T he 


Russian people themselves seem to 


be entering upon a new period of their ex 
istence, which may perhaps be « pared 
with nditions in America immediately 
after the Civil War 

Che country seems to have become at a 
bound more modern since the granting ot 


constitution and representative govert 
ment 
Fads, hitherto unknown to Russia avi 


sprung into existence 


St. Petersburg for instance is now in t 
throes of a roller-skating craze. These, and 
many other signs, show that a change is 


taking place 


In business conditions improvement 


seems to be slower In some important 
exports there has been a falling off. Im 
ports, however, seem to be increasing, but 
in this we Americans are being sadly out 


distanced by our more active rivals, Ger 


many and Great Britain. 

Roughly speaking, the former country is 
exporting to Russia four or five times as 
much as we are, while the latter (Great 
Britain) is exporting perhaps double. 

English firms have been advertising 
largely in the Russian papers for repre 


sentatives in Russia, which is a consequenc« 


of the improvement in the relations b« 
tween the two countries and better public 
feeling in England toward Russia, due to a 


complete change of tactics on the part 


the British press, which a few years ag 
did everything in its power to incense thx 
British and American public against Rus 


successful 


sia They were in spoiling the 
good feeling which had always hitherto 


prevailed between America and Russia and 


are now profiting by this estrangement to 


step in and get the lion’s share of the for 
eign trade with Russia. 


English firms now establishing their 


lines in Russia all agree to grant credits; 


they supply their representatives here with 


full lines of samples at no expense and 
make the most liberal conditions 

Only those foreign firms usually meet 
with success here who are ready to enter 
the field in the proper manner, foregoing, 
f need be, immediate profits, for the sak« 
of placing their business on a solid basis 
and above all endeavoring as far as possi 
ble to mply with the business practices 
and peculiar conditions of the country 

The failure of American manufact S 
to do this, and the liberal and far-sig 


policy adopted by German manufacturers, 


are responsible for this country being prac 


tically monopolized by the Germans. Rus 
sia is Over-run with their salesmen, the ho- 
tels are full of them They all grant cred 
its, three, four, six months and even a year, 
is a matter of course. They exhibit sam- 
ples and do not sell from catalogues 

Che chief condition is find a repre 
sentative in whom full reliance an be 
placed and then back him up in every pos 
sible manner and be guided by his know 
dge of the country He must be made to 
feel that he possesses suc h confidence and 
that he will be backed up in every way 
Such a m nust have id pe ice In 











H. CUSTIS VEZEY, ST. PETERSBURG, 
RUSSIA. 
know least the Russian 


and German languages thoroughly 
Cash Demands Hamper American Trade. 


the country and at 


Chere are probably many lines of Ameri 
can goods which could be disposed of here, 
and there is money to be made in import- 
ing them without question, but it is made 
very difficult by the Americans refusing to 


conform to Russian business conditions, and 
that 


to be 


made on ac- 


hav e 


many failures have been 


Here long credits grant 


ttle 


count 


ed; very li business is done on a cash 


basis, while the American manufacturers 


demand t cash for an shipped, 


GT) 


even samples 


This greatly hampers business relations 
with America and drives importers here to 
turn their attention to European manufac- 
turers, chiefly Germans, who are more lib- 
eT n the matter of handli1 gy Tor bus! 


nd give the 
n. 
ferring more 
1¢ trade, 1 


a country 


export at 

particularly 
such may 
where a 


uxury, roll-top desks t 


rity of letters are sti 
ind ink and copied in 
ibtedly a good future 
lustry develop, althoug 
main an agricult 
stics are practically 
and where obtainab 
wing to the fact t 
goods come here throug 
ir in the Russian statist 


ré 


undeniabl 


rmans, at least, 


that 


ar¢ 


11] 


l 


K 


Americans Should Learn How to 
Shipment. 


\m«e 


met 


with 


I 


4 


are 


-ans 


too 


misfortune 


regard to Russia 


inscrupulous representat 


hey 


in Russia 


“ases 


SUSPICI 
Mat \ 
throug 
ves 

lat 


take it for granted tl 
the 


¢ 


are 


of 


San 


} 


hey have themselves ti 


in importer refuses to settle 


Amer! 





ceived, as goods from 
ule badly packed, and conseque1 
ken and unsalable. Germai 
S office furniture for 
t goods packed in cort 
board; the cases are screwed 
er. and on the outsid 
pict f a screw-driver, so 
t employes or workman 
know at once that in unpacki: 
1 scr driver is to be used 
\r an office furniture n 
Germany, when received and 
( ns its polish and ok 
veen finished. Such f 
ere from Ameri 
1¢ th parts which 
shipped knocked-down, 
setting up are sent. If ship; 
ished state the polished surfa 
against the rough surfac« 
the box, with a single layer 
between. The work of setting 
niture and making it look, as 
like new is very great and exy 
Nails are used so that 
box the hammering does ge 
the desk. There is probably 
ing for American desks, S 
be found willing to make an 
to compete with the Russian 
Swedish firms who are manuf 


€ 


Cone 


f 


+] 


C 


Pack for 














to k ssorted stock in St. Petersburg 
( om, as sometimes takes as 
, mi en months to fill an order from 
An \ American office furniture 
: dealers ep a large stock from which 
ordet n be filled at once, and Americar 
manufacturers can only hope to compet 
y doing likewise, shipping desks 
=i to re] stock as it is sold. In this, as 
“4 in practically all lines, a considerable 
in t be spent in advertising to get 
ice , ’ : P 
“0 \ ture mt st be translated into Rus 
the sian (and preferably into German as well) 
ith , S quantities in that 
is nguag English printed matter won’t di 
aie ] isable to pay a representa 
bs ( fixe unt regularly as the 
hee ! ss the necessary pri 
_ ses incurred in getting things 
: S start t business before any) 
a sales made, and to make good the 
cf spend in attending to renting 
8 ‘ Q g instructing agents, 
um the ustom house an 
" setting p, pre g prices and get 
re lists and catalogues, etc. 
uses, unable or lack 
7 2 the sh to get in touch direct with 
- Russ wi nterprising German 
. exp ses e their Russian busi 
nes é Germa ouses must sell at 
" prices sufhicie ntly high to cover their out 
ae lays Q America to Germany 
and from Germany by rail to Russia, and 
~ this fi together with the fact that they 
vi ir y more inclined to push the 
~ goods German make, has been detri- 
ae mi " merican business 
7 The s smen of these big German houses 
visit Russia periodically once or twice a 
hs year, but have only time to visit the large 
na cities a1 sell their goods to large whole 
d od Calel 
id. Office Appliances in Detail. 
pewriters, introduced here some ten 
is years : have since that time been 
ry pushe ery actively, with good results 
ds At present, however, the market is glutted 
bot] th American machines and number 
in ( Ge 1es d reports from the 
“e pi é nplait fierce and unscrupu 
id 1t1 
Addins achin t just beginning t 
be introduced hers nd seem to be meet 
If 9 e serious difficulty than tl 
yr typewriters id when they started out 
An c é AS his may be stated 
Ip the fact that the manufacturers often trans 
fer their sole agency for Europe to a firm 
) 1 cp that firm—un 
witl nditions in Russia—t 
e, work that tar-distant untry or appoint a 
‘ Che é ng machines is als« 
) ere saving devices art 
’ t ghly the more so as 
id lab 
rt é 9 st drawback, however 
d is_ the is, a most practical apparatus 
n ind o1 hich Russian accountants and 
( k 1 dexterity 
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Che best se g adding ma S 
culating machines, are se 1 
red in Europe t tl ‘Odhnert y 
[hese s he for about t 
price of the big first-class g i 
M y pra ti 
I i peratio1 
Safes are manufactured het but a 
itity German and other safes 
so s American safes with combina 
yn locks are not very popular, one reason 
being that the Russian business man ob 
jects stooping down to open it, being 
customed to safes built on a high woode 
bas¢ 
Duplicating apparatus meets with a g 
sale and American makes are sold. Roller 
ying presses are only being introduced 
vly and the various kinds typewrite! 
mitation duplicating machines are pract 
ly unknown 
Addressing machines, thi test mode 
f check protectors, loose-leaf devices, car: 
systems, etc., are also slow to gain a foot 
Stationery, again, is also furnished t 
ry great extent by Germany America 
is and pencils might be s here 
Paper, brought in from abroad, is subject 
almost prohibitive duty, although tha 


produced by the Russian mills cannot com- 
factured 


part 


ib 


in quality with the paper manu 
rad 

au. 
pointed out that 
field 
American manu 


1 
In conclusion it may be 


there is an important future here fo 


fice equipment and those 
facturers who take time by the forelock and 
prepare for it at once will be the ones ti 
this 


share in business 
But it must be done by skilfully adapting 


future 





American push and methods to the pecul 


conditions of this country 
BIG COMPANY FORMED IN 
ENGLAND. 


\ company, to be known as the Orgar 
zer (1910) Limited, has been formed 
England for the furtherance of business 


They have taken over, as a going concer! 
Organizer 
Lim 
London 


Organiser.” 


the whole of the business of the 
Publishing and Exhibition Company, 
ted, publishers of the well known 
“The 


The progress made by the 


yusiness 


magazine, 
publishers 
known to 


he Organiser magazine is 


who are familiar with that periodical, and 
he widening of its lines of usefulness wi 
nean much to the business world 

The new company will devote its atten 
on, aside from the interests of the maga 


zine and the boosting of business exhibi 


vast im 


ns, to various other subjects of 


rtance to commerce 


One of these features will be an inventor’s 


learing house, where new en ns W 
described, thus serving the doubl 
se of giving publicity to the new 
and bringing inventor and capitalis 
gether The directors take the view ti 
st patents, however g l lepend 
success on the way in the 
e¢ ned mag Ine 


41 


favored position to see that inventions are 
placed before the public in the most effec- 
This clearing house promises 
the most valuable assets of 
Agents will be appointed in 
countries, and the 
international or- 


ive manner.. 
be one of 
the company. 
foreign 
laid for an 


he principal 
foundations 
ganization. 
Che company has also secured a valuable 
nterest in British Hardpaperware, Limited, 
company fortiied for the purpose of ex- 
ploiting a new product known as Hardpa- 
perware, a substitute for wood, glass and 
1etal. The manufacture of this product 
s already an established industry in Ger- 
is believed that 
England at a 


nany and America, and it 


t can also be produced in 
ommercial profit. 

[he sole agency of a recently invented 
printing ink has also been secured. The 


new ink is said to offer great advantages 

oth as to quality and price, and plans are 

being made to commence a vigorous sell- 

ng campaign. 

The introduction and merchandising of 
ids will also be taken up by the new 


ompany, who have already undertaken the 


sale of several articles. 

On account of the vast extension of the 
business interests of the Organiser, the new 
company has been capitalized at £20,000, 
divided into 10,000 seven per cent partici- 
pating shares of £1 each and 10,000 ordi 
nary shares at £1 each. 

The directors are Wm. J. Chinneck, 2, 
Bream’s Buildings, Fetter Lane, E. C., man- 
aging director of the Organiser Publishing 
& Exhibition Company, Ltd.; C. Ralph C. 
Petley, Barrister-at-law, 39, Roland Gar- 
dens, London, S. W., and H. Edward Drum- 
mond-Lloyd, Barrister-at-law,- 1, Mitre 
Court Buildings, E. C. The bankers are 
Lloyds Bank, Ltd., 15, Cheapside, London, 
E. C. The solicitors are Hartcup, Davis & 
Cobbold, Cromwell House, Surrey Street, 
Strand, W. C. The auditor is Basil H. 
Stride, Chartered Accountant, Ironmonger 
C., and the secretary is J. S. 
Juildings, Fetter Lane, 


Lane, E. 
Shafto, 2, 
ie Hes 

\ prospectus 


Bream’s 


has been issued which de- 


scribes the program of action in detail. 


A MISTAKE, NOT A MIRACLE. 


One page 73 of the December issue of 
Office Appliances are likenesses of two of 
the able men in the Royal Typewriter 
Company’s ranks, Harry Taylor and C. G. 
Morrell. Friends of these gentlemen who 
know one without knowing both may have 
wondered what happened to change them 
so, but the explanation of the mystery is 
simple—the cuts were inadvertently trans- 
posed, so that the likeness of Mr. Taylor 
was put above the name of Mr. Morrell, and 
vice-versa. This error happened notwith- 
standing the fact that the cuts were care- 
fully marked with the names of the re- 
spective gentlemen. 

Our apologies are offered for the error 


placing the cuts. 











SPAIN AWAKES. 








Luis Asin of L. Asin Palacios, Madrid, Spain. 





T IS a little over ten years since Spa 

awoke from the slun?f®er in which sh 

was reposing. The strappings that sh: 
had suffered made her see her impotency 
and ever since then she has striven to get 
at the causes of her weakness a condi 
tion which some attributed to excess 
romanticism, others to lack of cultural 


yet others to incapacity 


still 


progressiveness, 
of the 


mental and physical 


governing forces and others t 


ine! tia 


It is possible that all these criti have 
some reason for their criticism, but the 
most important point is that these sam: 


critics (in the major part), are already giv 
ing greater attention to modern methods 
and practices and are assiduously try 

to fit themselves in all that is practical 


progressive 


The country is rich in climate and sul 
soil, but it does not produce even a [fiftl 
of that which it ought to produce on i¢ 


the irrigation works 


insufficiency of 


count of scarcity of 


the railroad lines at 


enormous taxes which burden every in 


dustry. The county is rich in her n 


endowments, but account of the 


la *k of means for development 


poor on 


Complete, systematic organizatio: is 


needed. The Spaniard by temperament i 


disorderly concerning his affairs: and 


since 


the government is made up of our nation 
ality it logically partakes as well of thei 
characteristic weaknesses as of their 


strength 

Lack of foresight. may almost be said to 
The 
began some years ago to recommend new 


be a national disease merchant wh« 


styles of card indexes for the improvement 


of methods in commercial houses, facto 
ries and offices was regarded as an idiot 
And it has been necessary to demonstrate 
that the few houses which adopted im 
proved systems have achieved big success 
to bring the _ hide-bound conservatives 
around to the belief that perhaps the one 
they stigmatized as an idiot, after all, has 
some sense. In government, a man who 


trics to introduce modern and progressive 
ideas into the conduct of his department 


must suffer hardship and unpopularity, 


augmented by the censure and even the 
insults of periodicals and considerable c 
culation that are the directors of publi 
opinion. 

Not even manufacturers’ distinguish 


themselves by progressiveness and _ initi: 
tive 
Out of 


the forty-nine 


which Spain is divided, only the four Cata 


provinces int 


lonian provinces make good use of thei 


soil and their mineral resources, devel 


ing their agricultural and mining 


L. ASIN, OF L. ASIN PALACIOS, MADRID, 
SPAIN. 


manufacture of cloth, 
And the prog 


ress of these provinces would be 


tries, lostering the 


including woolen goods, ete 
even more 


rapid if they did not suffer from the ter 
rorism which, during several years, has 


found many victims, keeping Barcelona in 





he 








HEADQUARTEDS OF L. ASIN. 














is nstant alarm, unt 
sultec vhat is termed “bl 
terminating in the executio 
an t which, most unjustly 
show that Spain is still inquisit 


From that time the terroris 


‘ > r ] 
sOCclialism arose, with 
stri S ith« 1f solutio oO 
1g 11S] tes twee ( ] 
1 
pioves 
Che esent FOV ni 
1 = 1 
1] ~ iré¢ new iws up 
and we believe that with tl 
, 1 
en ( 5 ilved I | t 4 
be abl te continue her 
ward progressive ideals 


Typewriting Machines. 


Ch typewriting machi 
popular in Spat 
ity grows every day, having 
the point where there is 
office no matter how modest 
lack s 1 useful device 


yrogress, because all lament 


yuUSINeSS 


they do. Phe x] 


11 that five or six y 


iumb makes of machi 
market was relatively small 
1all number of met 
vriters It may be 


oOmpetitior hardly N 


UISINe trarsacations  resulte 
prot Today the makes of mach 
resented are almost innumerab! 
enormous army of agents, trave 
broke varm around the off 
their chines and many time 
hal r more of their commiss 
to ealize a ale 

Resides the competition oI 
by reason of the new industry 
struction of used machines” th 
of offering to the buyer any n 
chine equal to new in appeat 


the current price 
The buyer always 
of Ameri 


German 


prefers 

an make and for this ri 
manufacturer marks upo: 
York, London and B 
Duplicating Machines. 


beginning 


chines New 


roller dupli 
great success, also the rotary 

imperfection 
duced 


sories, etc., somew! 


Oo! tne 
, ' 
and the expendit 


this business, but now it is 


ing, on account of the advent 
ribbon duplicating n 

Addressing Machines. 
Che firms thes 


in Spain are 


using 


who are 


very few, even th 


me 


utility it is 


nized their neces- 


sary to popularize this invention very much 


nother part of this article I have 
indicated the causes why this and other 
susinesses do not develop in Spain as free 
vy as thev should. 

Loose Leaf Ledgers. 

ll pocket books have been very 
opt English make (Walker), 
vhi st made its known in Spain 
s tl e preferred. There is also a Ger- 
man mal Soennecket plentifully sold 
t rl ¢ 

Phe e books are slowly being intro- 
duced into the market. The Code of Span- 
ish commercial laws requires merchants to 
use books already bound and sealed with 
the sez signature of the corresponding 
judg vhich he charges a tax) and 
these regulations logically hinder the use 

Os books among numerous firms 

d 1 entities, leaving the mar- 
| parti cases only An 
othe ise is also the high tariff duties to 
which books are subjected. 

Some § sh manufacturers have begun 
the manu ture of loose leaf books, bring- 
ing the 1 hinery from Germany. These 
books a very deficient and but very few 
banl dopted them, 

Office Furniture. 

DESKS.—The first desks imported from 
North America had little sale on account 
of thei eh price. Some American man- 
ufac iffered more advantageous 

ces ey can still be obtained at 

t ut the deficiency in the pack- 

9 ks, often results in their ar- 
! h damaged condition. 

SECTIONAL CABINETS FOR CARDS 

ND VERTICAL FILES.—Slowly, but 
sure this system is becoming generalized 

S} nd the furniture constructed in 

States i 1d demand, especi 

| (of the Automatic 

Par oe nd TI believe that 

vithit ming yea good quantity of 
sucl vill be imported I believe 
het robabil hat there will be 
: ndustrial mpetition, on ac 
pecial nted mechanism of 

this same object 

‘ount of charges 

weight that it is 

ucceed in securing business 

\ an Office supplies 

tant! with greater de- 

untain pens, the 

numbering machines, ink 

baskets, office lamps, steel 

ew 1 desks and _ tables, 

é thes les have been imi- 
Germans and are thrown int: 


a hye ] Py 1 
ice, Dut the qu 


as in goods of 
How Business is Carried on Today With 
the United States. 


merchant 


bscril for those publications 


oressive 


begins by 
| 


that he 
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siders useful in order to post himself 
the sources of production of the novel 
ties that may interest him in his business 


finds something that in 


S soon as he 


terests him, he writes to the distributor or 


manufacturer asking him for catalogue and 
prices. On reading the reply of the North 
American firm he observes tl they re 


quire from him as a first condition pay 


ment for the order in advance [If the 


order is not iarge the distributor or man 


utacturer does not scount oft 


make any 


For example: One adding ma 


importance 


chine and one typewriter art dered as 
samples before ordering large lantities 
The Spanish dealer remits eck and 


not knowing the best shipping routes from 


the United States and not being able to 
give instructions as to the best form in 
which the shipment ought to be made, he 
limits himself in his instructions to the 
form in which the custom house declara 
tion should be made The shipper who 
has already received check for payment, 
cares very little whether or not the ship 
ment is carried to the new customer at the 
least possible expense and i many cases 
l should 


so fails to pack the goods as they 
be packed for such a long trip 

elapse from 
sends the 
until th 


and ina 


From sixty to seventy days 
the time the Spanish merchant 


money in payment for the goods, 


arrival of the merchandise, good 


many cases, the merchant is much dis 


couraged to find that the expenses en 


tailed are higher than the value of the mer- 


chandise and that the latter arrived in very 


bad condition on account of the deficien- 
cies in packing 
On the other hand, when the merchant 


receives an answer from the German, Eng- 


lish or French distributor or manufacturer, 


he observes that they only ask him for 


references and with only these references 


xecute their orders promptly, and they 
take the greatest care in packing, as also 
in the form of shipment 11 rder that 


goods may reach their destination with the 


least possible expense 


Those who are most active in securing 
a Spanish clientele are the Germans \ 
p¢ uliar case 1s oted, ere iré 

good umb¢ of Germ ses wl 
make a specialty of introducing Nortl 
American articles into Spai d that the 
sell under better conditions than those 
the American manufacturers hemselvy 
and under more reasonable « i 1S 
sale, since they sell or int y ter 

I the d té f the 5 Dp 
ent pront t< hem 

The dealer in these specialties who wish 
¢ to build p an establishn or 
o make new office ices equipm« 
k vn in Spa must spend gt sums 
capital without k ving whethe hat 
T ys V 1] | ivé any ‘¢ I 1 y ilw \ 
having to rely on what inf mation the 

talogue imparts. He has to j big tar 
iff charges and other expense 

Locations for stores at central points ar 
scarce and the rentals fluctuate from $15 
to $300 per month Tl t 
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an assistant to help him, and competent 
help is very difficult to get in Spain, be- 
cause the Spanish employe is apathetic and 
has little ambition. He is satisfied with 
doing things, without pretending to do 
them well or trying to do them better. 

On the other hand, the big capitalists 
limit themselves in investing their money 
to Government bonds or farm lands, and 
this is why there are so few merchants 
having big capital. But if they are not 
rich in money they are in honesty and dig- 
nity, which attributes are traditionally and 

tually characteristic of Spaniards. 

As a general rule the Spanish merchant 
buys on terms of ninety days from the 
date of the invoice, and the German man- 
ufacturers frequently allow as long as four 
months. 

Means of Bettering Export Business. 

Manufacturers of the United States 
should send intelligent business agents to 
judge the requirements of the Spanish mer- 
chants (as the Germans do) and allow 
credit according to the solvency of the mer- 
chant. Let them study the Spanish cus- 
toms tariff book in order to formulate in- 
voices in kilogram weights and the con- 
sular declarations in the proper form, tak- 
ing instructions from the American minis- 
ter who resides in Madrid. 





TYPEWRITERS IN RUSSIA. 

The following editorial under the above 
caption was published in the Chicago Rec- 
ord-Herald of Saturday morning, Dec. 17: 

“The predicament of a country without 
much by the way of manufacture is illus- 
trated by the situation of Russia in regard 

typewriters. The use of the machine is 
constantly increasing in the Czar’s domin- 
ons, and it is calculated that 10,000 will be 
imported this present year. 

“Germany, near at hand and foremost in 
good works, is preparing to introduce an 
nstrument which, while it sells for $15 at 
home, will sell for $36 across the border. 

“However, most of the machines, and the 
best of them, come from the United States. 
Allowing for modified figures owing to re- 
shipment at Hamburg and Bremen, three- 
quarters of the typewriters imported into 
Russia this year will be of American manu- 
Twenty different makes are repre- 
sented. If the German demands are high, 
the American demands are higher. Ten of 
hese makes sell for $142 each, and none of 
for less than $70. At present the 
Cyrillic alphabet comes high. But if the 
Russians know anything about the earlier 
prices paid by Americans for sewing ma- 
hines, bicycles and motor cars, they may 
hope for a better and cheaper day. 

“That day, indeed, may now be dawning, 
thanks to the underselling proclivities of 
he Germans. Our consul general at Mos- 
ow suggests that a rebuilt typewriter at 
$50 or $60 would prove a good competitor. 
Perhaps, by waiting a little, we may even 
be enabled to observe, in newer form, a 
recurring phenomenon of international 
trade—the sale of American typewriters in 
Russia for less than they fetch at home.” 


tacture. 


them 


f 











OFFICE APPLIANCES IN SPAIN. 








By Ramiro Garcia Suarez, Madrid. 








(Translated from the Spanish.) 
N ASKING me for an article for yout 
important review, you put me in a clos¢ 
place. On one side there is the un 
merited honor that you do me, and on the 


being able to reply 


other, the difficulty of 


correctly to your inquiries, all of which 


makes my commission more arduous than 
it would appear at first sight 

lf | were to limit myself to the giving 
cold, task 


very easy; but 


statistical figures, my would b 


you ask me for something 
Spain for th 


that, 


more; something from my 


great American people; something 
? 


through my mediation, will make known to 
those great mercantile and industrial cen 
ters a little of what Spain 1s; 
as to the 


development 


and especially 


business in office appliances, its 


and prosperity 


Generally speaking, we Spanish know 


more of the other people in the world than 


they know of us, and for this reason, many 


countries that might have profited by met 
cantile relations with Spain, have give 
to her very little or no attention Ger 


the only one that unde1 
this 


for her 


perhaps, 
that 


many is, 
country could bi 
come a great market And she not 
only knew how to profit by this fact, but 
of other countries, which, 


stood in time 


has gone ahead 
by reason of similarity in race and of prox 
imity in position, ought to be the first in 
this market 

Spain is not a new country; she is not a 


many branches 


beginning in 
Her factories, her work 


country just 
of human activity. 


shops, her mineral resources, her univer 


sities of world-wide fame and renown; her 


? 


sources for the generation « 
all offer the 


for the development of new systems in the 


innumerable 


electric energy, widest field 


organization of modern office equipment, 
as now practiced in America, and as be 
ginning to be introduced into Europe, 1 
cluding this same Spain 

In my opinion, everything new is easily 


assimilated here, provided that it 


And therefore modern methods. 


which is the system of 


tion of correspondence, must surel 


acceptance here, provided that the hous 
dedicated to the organization and introdu 
tion of this system, lend to their represe: 
ecessary, either 


tatives all the assistance 


by way of explanatory literature, or by 


practical demonstration 
[ do not know 


same 


whether all my compatri 
+1 


ots feel the enthusiasm that 


for whatever is American; but | elieve 


that | make no mistake in stating that 
Spain, articles of American origin « va 
reputation superior to those from any other 


country To say that an article 1s Amet 


ller f the necessity 


ican, relieves the seller from 


of praising it For an article to be Amer 


ican, is a snyonym for strength, good con 


struction, eminent practicability, and mar 


velous same way is ven 


ingenuity In the 
country the glorious name 


undoubtedly il- 


erated in this 


of Edison, whose aureole 
luminates everything produced by his com 
patriots. It is the banner that covers the 
goods! 

The 
from the annual reports on importation for 
the years 1908 and 1909 (that for 1910 not 


yet having been published) shows that the 


following table of statisti taken 


American products to which the review 


called “Office devoted, ar 


\ppliances” is 
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own it Spain, and advantageously 
known, which is what most interests the 


manutacturers 
Typewriters and Separate Parts for the 


Same. 
Importation in Pesetas (price of origin.) 
1908 1909 
Germany 161,647 152,381 
Belgium 13,842 7,232 
United States 686,871 974,794 
France 74,298 87 ,067 
England 149,386 144,583 
Various sources 2,259 6,228 


1,088,303 1,371,029 


not stamped) 


etter Pape r and Envelopes 
in cases, or boxes 

France . 77.196 76.567 
Germany 130,441 107,339 
Austria 904 710 


Belgiut 5.3? ()? 
United States 6.0 7 042 
England 33634 $4535 
Hollan 4 89% 096 
Vari s Ss rees 034 R32 

KO ER 2 KS, 


Furniture of all ki 


United States 11,062 0,335 
otal Importation of Commet oks, 
Letter Copiers, Blank Bb: 
from all countri 
=5 Q)R 55.188 
der better to apy é 
ponderance of the United St | 
thet ntries in its export type 
writers, it must be taken int nt that 
part the Spanish tariff sched I ting 
to this line of goods includes 
for the same, and that the et rt ot 
thos onsumed in Spain co r€1 
ny, although they are tf ng 
s good as the American 1 t is 
ilso to be noted that som tha 
gure with important amounts 
ducers of typewriters, or if s na 
small scale, from which it is t sed 
that their true origin is Ameri 
With respect to furniture, 
figure in the same part of th edu 
whether for office use or any other Bg 
limit myself to indicating the A ex 
portation, which, although 
cant, shows progression and 
it is entirely of office furnitut 
It is not easy to get at th tion 
f machines for adding, multip! é 
ographing, etc., these being der 
“Apparatus for Science and Art this 
class including many very diff { 
paratus that have no relation w 
As is natural, the typewriters the 
irst rank Their preponderanc: r the 
German machines is indisput 
ilways remain so 
Offic irniture, such as 
tical filing cabinets do not « 1p plac 
that they deserve, because som: reely 
scrupulous importers have found 1 je 
tion to making such furnitur [ 
ing it from the American model Severa 
furniture makers have bee: l x this 
system, and although in all h st t can 
not be said that the workmar not 
perf ct (because both Spanisl 1d 
workmen are clever and intellige: t 1s 
no less certain that the practical result is 
far behind that of the original Phet re 
two things that are found 
American furniture: dry woods ai ir 
nish. The scarcity of America1 mber 
dried by the process in use in tl try, 
makes necessary the use of native mber 
which is likely to shrink, crack me 





ip Spanish 
<S ( ceiving to their work the brilliant 
sh merican furniture, even whet 
employing 1 same process They var 
ish irniture with varnish called 
mul ch is less resistent, especial 
ly when applied over the dark color pe 
an furniture, and which it 


see giving way to the light 
which is less sumptuous and 


less characteristic, although may be mort 


less stic 
Englist 

Phe se-leaf system of filing is very 
little known, and is difficult of introduction 
on account of the provisions of the Com 
mercial Code, which require books with 
pages ibered and stamped, especially 
for mercantil ompanies Nevertheless, 
something was said about this system for 
use with the ledger and the letter copter at 
the Mercantile Congress held at Valencia 
at the ti f the last splendid National 
Expos n there Some banking concerns 
use the system for their current 
accounts 
How Americans Can Increase Trade With 

Spain. 

And now we are going to speak of the 
mie s that American manufacturers might 
put into practice in order to increase their 
busin¢ Spain. 

The pfesent method payment in ad 
vance, or payment against shipping doc 
ument does not find much favor in this 
country 

The commercial standard in Spain, being 
indoubtedly honest, as it is, and Spanish 
merchants ‘being accustomed to pay for 
their goo n 30, 60, 90 and even 120 days 
from dat: f invoice, when dealing with 
European houses, it is natural that they 


should res acceptance of the terms im 


Americal! more because this 


posed by 

offends their amour propre than because it 
affects their purses. Let it not be under 
stood by this that the same credit should 
be given to all Spanish merchants, but | 
mean to say that, in many cases, after hav 


ing obtained reliable references on the sub 
ject. it would be beneficial to the interests 
of the American manufacturers, to makea 
concession in dates for payment varying 
between three and six months, after ac 
letters of exchange for the 
amount of the goods against delivery of 


ceptance 
shipping documents, bearing in mind the 
long time that the goods take up in trans 
portatio1 

Further: re, it is logical, up to a certain 


point, to Why should 


we have more confidence in an American 


ason as follows: 


product which is known to us only by ad 


vertisement, than its manufacturer should 
have in us? 
On the other hand, the 


made by the 


requirements 
greater part of American 
manufacturers, not to concede the exclu- 
sive sale of their products unless they are 
guaranteed a certain yearly amount of 
sales, is one reason why their business does 
not increase in Spain as it ought to do. 

It should be taken into account that, to 


ufacturers do not 
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I ew irt i \ t 
quires onsideral eX] 
g the propaganda; and that 
his f sk with ut be ¢ ti 
‘ having troduced th | 
( st he Vv é the 
rt na the ediator etwe 
I 1 ie msume! 
I \ eT - p h < 
lv ex] ssed in their tet S 
: 3 re ined nforn is 
itura garding the é 
ial history of th yer, by mé¢ 
local banks or through their ¢ 
S opal let then ncedé exclusiv 


ights without demanding fixed hgures for 


sales, always provided that they are dealing 
with reliable houses or individuals, and 
have chosen those, who, by their position, 


their connections and their reputation are 


ble to offer the moral and material guar 
ntees that their products will have the de 
served attention. If the Americans will d 
his, commercial statistics for the years t 
be much more flattering to them 
[his is my belief, in which, fortunately 
[ am not alone. The gentlemanly Consul 
the United States in Madrid, Mr. Chas 
L. Hoover, is doing excellent work in this 
line, and the American manufacturers will 
find in him a co-laborer full of intelligenc« 
] 


and good will for the extension of the busi 


1 


iess of his compatriots in old Spain, whicl 
Spain is always new, however, in her sen 
timents of nobility and honesty, and alway 
open to whatever represents progress 


HONOR CONFERRED ON MR. 
SIERING. 


Richard Siering, the efficient manager of 

the Smith Premier Typewriter Company’s 
magnificent office in Berlin, has recently 
been appointed treasurer of the American 
Association of Commerce and Trade in 
that city. 

The Berlin office of the Smith Premier 
[Typewriter Company is the head office of 
that company for all Germany, and this 
fact, together with the recent honor con 
ferred upon Mr. Siering, goes to show the 
high regard in which that gentleman is 
held. 

Mr. Siering is a man of splendid busi 
ness and executive ability, and his pleasing 
personality has won for him many friends 
in the great German city 


NEW BRANCH FOR THE NOISELESS. 


The Noiseless Typewriter Company has 
established a branch at 202 Ellicott Square, 
Buffalo, N. Y., with W. G. Heimlich as 
manager 

Jiu jitsu is an art the Japanese employ te 
make one visit his own strength directly 
upon himself. Some men employ mental jiu 
jitsu in a more profitable manner 

There are ten hours in each working day 
Eight if you work, fourteen if you watch 
tl -Baer Facts 


ie clock 
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NEW FEATURES IN WHITE STAMP 
AFFIXER. 

The Office Appliance Manufacturing 


mpany, Providence, R. I., manufacturers 
f the White Stamp Affixer, is continually 
triving to make its machines more nearly 
perfect. Several improvements have lately 
een added to their machines, which new 
features will be found on all machines now 
irned out. 


Chief among the improvements is a lock- 
ng device which, by a simple pressure of 
button on the side of the machine, locks 
so that no more stamps can be taken 
out without opening the machine with the 
key. The operation for locking is simple 
and it is just as simple to put the machine 
in Operation again, it being only necessary 
unlock it and press a release spring. 

The company has also put on a device to 
prevent the stealing of stamps. If one at- 
tempts to take a stamp from the machine 
the stamp is torn in two and the machine 
must be unlocked before it can be used 
again 

\nother feature is an improvement on 
the moistening device. It consists of two 
parts fastened by a thumb screw and al- 
ows the wick to be instantly adjusted. 

The stamp affixer has also been enlarged 
to accommodate rolls of 1,000 stamps. 

A commendable feature of the White 
Stamp Affixer is that there are no loose 
parts to be juggled about when a new roll 
of stamps is being placed in the machine. 
[t has also been so arranged that when 
the operating lever has been partly de- 
pressed it cannot return to place until the 
stroke is completed. In this way it can- 
not count without affixing a stamp, as the 
counter registers after the lock releases. 

When filling the water tank it is neces- 
sary to take it from the machine, thus pre- 
cluding the possibility of filling while at- 
tached and spilling water over all the other 
parts. 

The company feels that it has met all 
the requirements of the trade in the White 
Stamp Affixer with the new improvements, 
and believes that it is now producing as 
perfect a machine of its kind as it is possi- 


ble to make. 





NEW APPLIANCES CONCERN IN 
RUSSIA. 


The American Writing Machine Com- 
pany, Lezno No. 28, Warsaw, Russia, is a 
new company located in that city, organ- 
ized for the purpose of handling writing 
machines and office appliances in the Rus- 
sian Empire. J. Freiman is managing 
director. He is a man of long experience 
in the handling of typewriters and office 
He will be assisted by a large 
corps of experts. 

The business has already been estab- 
lished in several of the larger cities of 
Russia, and the articles controlled by the 
company will soon be on sale in every 
mportant city throughout the Empire. 


fittings. 











THE OUTLOOK FOR OFFICE APPLI-. 


ANCES IN SIBERIA. 








By Henry G. Read, Omsk, Siberia. 








IBERIA, as a field of 


garded from the modern commercial 


enterprise, 


point of view, may be said to be of al- 


most recent discovery, for until the Great Si 


berian Railway was constructed and opened 


a few years back the land was almost a 
terra incognita to the vast majority of 
Western people, probably also to nine 


tenths of the inhabitants of Russia itself 


and it is only during the decade that 
market, this 


has been gradually and more 


past 


as a world’s immense tract 
of territory 
and more coming into prominence as a pos 
outlet for goods of every déscription 


West. 


immense is the 


sible 
from the 

How 
future generations of business people, may 
be judged by the size of the country, which 
runs from the Ural mountains in the west 
some 5,000 miles to the shore of the Pacifi 
ocean in the east, and from the Arctic oceat 
in the north, from 2,000 to 3,000 miles to 
the Chinese frontier in the south; the coun 


field in Siberia for 


try being intersected by an immense num 


ber of navigable rivers running for the 


most part south to north, and all the prin 
cipals of which are crossed by the Sibe 


rian railway running from the west to the 
east. 

The 
sparsely inhabited, but the western portion 
settled 


country is on the whole as yet but 


is gradually being and opened wy 


under the energetic and systematic scheme 


of immigration which has been organized 
by the government, the averag« 
number of immigrants from Russia 
some 500,000 yearly, each year showing an 


increase over the last; naturally the great 


Russian 
being 


majority of these immigrants are peasants, 
tillers of the illiterate, but 
as they are in a great measure a picked lot 
strong, healthy and capable, 


soil and very 
of individuals, 
their presence means an increase in the de- 
mand for and ma- 
chinery, also of manufactured goods. This 
increase in demand has its natural sequence 
in the opening of banks, insurance office 


every class of goods 


branches, works of various kinds, more or 
os 


less primitive, agencies and stores in a 


the large towns and also in many of the 


small ones. The populations of the larger 


towns and Western and Central Siberia, 
such as Ekaterinburg, Tschliabinsk, Omsk 
Tomsk, Irkutsk and others which lie on 


the railway line, increase yearly at a great 
rate, filling up with business people mainly 
from European Russia and all more or I 

in a fair position. In the towns named, one 
finds fine streets of shops and stores quité 


on the Western plan and the majority o 


them dHourishing Many of the larger o 
fices in these towns are equipped well, but 
few are really up to the modern standard 


as understood in the United States, « 


whose proprictors conduct their bu 


In a progressive, up-to-date, and energetic 


manner 


Here agents especially and very many 
other business people conduct their busi 
ness operations in their dwelling houses, 
turning one or more of their living rooms 


being 


this 
office 


offices in the 
to the 


into dayiime, 


mainly due absence of accom 


modations in the towns, what accommoda- 
tions there are renting at verv high figures 
and being at once occupied when vacated 
This style of conducting business is also 
somewhat of a local habit, though it 


certain that more business is done in of- 


fices situated in the more frequented streets 


than in an out of the way streets of a town. 
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but apparently there is no disposition for 
anyone to make it part of his 
blocks of offices, though it is a cer 
to do this, 


business to 
erect 
tainty that it would amply pay 
especially if rents were not prohibitive, but 
things have to develop slowly here and it 
this 


will before 


state of affairs and business people’s hab 


be probably many years 


its become changed 
In Siberia 
regarded from the 


modern office appliances, as 
\merican point of view, 
With the exception of 


us¢ d by 


are seldom seen 
is universally 


the telephone, which 


business men, the typewriter is the only 


appliance which so far has made any real 


headway. One finds typewriters of all types 
and makes, the majority of which are sec- 
ond-hand machines probably or rebuilt ones 


Che principal! 


sold is new 


dence are the Remington, Yost Smitl 

Premie Underwood, Adler, Ide lick 

ensderfer' and Hammond Ch l 

is liked account of it being yl 

to derangement than some 

writers In addition to this, tl 

change the type segment from o1 guag 

to another, is a real boon in ik 

Siberia, where Russian, Gern ! ng 

lish characters are used by agents tl 

ers, many of whom are not rge 

enough way of business to w 

having more than one ma 

events that is how they think 

them With the advantages which the 

machine possesses for this fiel Tat 

mond people ought to have sol t 

a hundred times more than they 

country like Russia and Siberi 

chine is quite fast enough for 

nary operators here, the advantag eing 

able to change the type segme: dily 

being of no small importance 

drawback to the Hammond is that tl 

mechanism requires modifying is to us 

a larger type with wider spacing, this being 

especially needful for Russiar 

and it is just this which sell 

the Smith-Premier machines 
Duplicating and Miscellaneous Office 

Machines. 

Duplicators have latterly bee: 
into Russia, though not in darg« ntiti 
but there are very few indeed t ind 
in Siberian offices, the old Hectograph be 
ing considered good enough, a \ 
can rig one of these up for a few s and 
make good legible copies for circul nd 
even illustrate the same; as one man re 
marked not lomg® since, “why should | 
spent 250 rubles on some _  new-fangled 
dodge to print circulars, when t WwW 
copecks I can make a Hectograph, the cir- 
culars from which bring me in m« rders 
than I can comfortably execut: With a 
man like that, who is contented with what 
he is doing and not afraid to say irgu 
ing is little avail and persuasion no good 
at all. I have seen duplicators kicked out 
and the Hectograph again adopted, the 
former being the reason given then, but 
probably this was merely a capri ind 
nothing else. There are twe mn rea- 
sons, though, why duplicators cat t make 
headway in Siberia, their expens: irst 
cost and the Russian law, whicl gards 
such contrivances as printing press d 
t handy tool of the devil of 
before such a machine is admitt to 
Russia, the authorities must grant 


letter « ' 


some mo 


That is the strict 


I believe there are 


atter, whereby dealers selling ich 
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° ust keep a register of same and to ( | by a long way as tl 
whor this book being made with The s yay 
cor ugh all its leaves and an off ter if, by law, business p¢ 
‘ seal -+hed to the ends, so that no not mpelled to keep press py 
tampering n take pla This is trouble I 1 all their business « 
some people don’t trouble about 1 ices and such like d 
wishing sale of duplicators, leaving it be copied, and it is a que 
to indi s who badly need them to buy loose leaf system of filt 
dire ibroad and have all the inci icated on the typewrit 
denta They themselves can do los leaves, even when b 
bette sell other e& ods: of course, the 1dmiutted r ( é 
peo vh make use Hectographs ot aw Evet the Q $ 
shoul strictly speakit g, hrst receive per nd copies sent to custome 
miss the authorities, but the things tionable if they would he cept 
1re so easy to make that anyone can do This, of course, puts b é 
Si i ey use them for other thai business, whi certainly 
bus Ss r ses and get caught, the pen cl eapest ind most satist t 
altv is seve in the extreme and after all n have, it meaning ice nly 
ss ople must do what is wrong, operati stead of doing it 
powe earth can stop them so doing times, so the d copy p S 
in s n or other. There is room un is und rywhet 
for r y efficient duplicator that would vy small businesses letters 
no ibove $25 the customer, that isnot ypied at all, or if sot 
to s vith customs duty and freight and ons crops up where tl S 
gent included, and really whet he ter ma ( ed int 
one looks at some the machines, it is 1 ir more likely to b 
impossil le to see wi the great cost of Di¢ ( I ordi T\ Iss € T 
manufa omes When one com itting o1 vhile he rites 
pares luplicator cost $100 with a self or invoice In Siberia all the 
binding which costs the same vork in the most primiti 
amount, it is impossible not to think th: thi f spite h 
prices are excessive. The reaper has no opening for the sale of really 
enamel finish or gold lining and nickeling tvpewriter ribbons and dupli 
I t s a far more intricate piec¢ that will mal cli copic 
machinery, with its gearing and travel Stamping devices and n 
pr ind knot-tieing device and oth hav big sale in Russia 
irts, which hav: be quite as accurate ome bang-up against the 
duy t in adjustment. Let som« d buy the stamps : 
i t i ally good duplicator at that “Archaic pe ( 
ind it can be done in thes: ther s one sort and _ size 
\ natic lathes, and jig systems postage, another for receipts 
1 th KE will become ther on theater tickets I 
iT kly and confer a benefit 01 is if this we sufficient | 
I ist ill the world High stamps are p t heets 
1 ils be considered 50 « 100 and wit stri 
his connection. as the actual worth of the about one-fourth inch in widtl 
ter n a duplicator, at the very the cks hich e née ex 
bes ere ft of the price; it ith so th anging a machi 
ar h cost labor, for the better with delivery and sticking on st 
( the cheaper must the cost these sheets is no easy matt: 
rod be in works under proper done, the cost would be prohil 
inagement. There is another general public, and that is t! 
‘ S high prices, which probably ness people want to get the ear 
mak ill ab Some people call influential American could dip 
it “making hay while the sun shines,” but how the Russian government ho 
the ce 1 day when the sun most per the uld save yearly by having 
sist 1 ises to shine and then there is hines in every post office in th 
\ hay h to be made without, haps stamps in rolls would s 
ind it is just as well to go ahead and make  procurable The stamping n 
im¢ 1 cheap duplicator hadly needed Russia, for i 
here is tsiness ahead here in Siberia, stamps go a-missing sadly often, tl 
1 Ss} estrictions, but it must be good lerk is fired and another tal 
t a messy, dirty process vho in turn gets the same sau 
Duplicator papers, typewriter ribbons and goes o1 The stamping machi 
t sort are at present mainly top all that, but if the stamps 
f 1 itv: they are mostly of Ger thle. in the sheets mentior 
g neither lasting nor cleanly for the time, useless talking 
Vet ficial agents for typewriters lrop the subje« 
German ribbons in preference t Mailing d s, too, would, we 
by th lakers of the type looked on as a luxury and trouble 
ell, simply because they make ri rcularizing is generally d 
t on them, but they are not tain periods fF the yea sp 
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rea papers. 


pers printed 


iter of chronic repair all the time. 


het seemingly 


the r 
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but there are few firms who send out 

re than 20,000 circulars per annum, and 

re this is all done by clerks in a slack time, 
vhen there is little else doing. However 

it may be to see such a machine at 
rk in one’s office, it is an eyesore when 
ny t would stand idle for 50 weeks out of 52 
in the Here there no hustle in 

ith the people; you can’t make ’em hustle and 
ey don’t want to be hustled, least of all, 
buying what would too often prove a 
hite there 
some few sales made in Eurcepean 


ce nice 
f " 
Lf Ww ¢ 


year. is 


elephant for their businesses; 
be 
ussia for such mailing machinery as for 


es may 


eaf iddressing and sealing, but probably not a 
machines exists in all 
ne Siberia, or is likely to exist for some time, 
al except as a novelty. Siberia has not reached 
the right stage yet for them. 

Printing generally in Siberia is wretched- 
The most of the printing is done 
by firms who are publishers of local news- 
The machines they have are old- 
ashioned, generally have passed at differ- 

periods of their existence through sev- 
ral hands and been constantly in a state 
They are 
arcely good enough for newspaper work, 
et alone for office work, and very many 
the printing offices run their whole plants 
at the old time crank. 
of letter headings are 
manual machines of small size 

id some of the work is creditable, but for 
illustrated circulars in general the work is 

asperating, full of grammatical errors even 
three times; 
lustrations come out smudges, it being 
impossible get half-tone 
properly, they become 
For illustrations 
from 


st single one of such 


ly poor. 


by manual 
on 


he better 


power 
class 


on 


r being proofed two 


or 
ré the 11 
to 
icks to work 
le tone, just a blot. 
y electrotypes prepared wood 
with not too fine engraving, come 
at all decently on the presses here and 
e1 hanging one’s printer is no good at all. [It 
be “why do business people put 

with this?” Well, they just have to, 

or go without, or turn to the Hectograph. 
wealthier firms have the most of their 
2 Moscow, or Petersburg, 
Warsaw, but that means a fearful time 
it and the cost of carriage 
doubles the cost of the printing;: energetic 
men in the printing line don’t come here, 


said 


ting done in 


pril 


vetting 


icl f they did, it is ten chances to one they 


would soon drop into the wretched ways 


per f their competitors. 


Office Furniture in Siberia. 
The trade in office furniture, as it exists 
and elsewhere, is practically 
np n-existent. In European Russia all de- 
offices have at least decent furniture 
ind accommodation for their accumulating 
locuments, but here in Siberia this is less 
evident. Everything seems to be done on 
he cheap plan in furniture, both domestic 
office. If a man wants a new office 
nine times out of ten he first pays 
be a visit to the “Tolchok,” or flat-iron mar- 

ket. Here he possibly spots what he thinks 
e! vill meet the case, generally some filthy, 

damaged piece of rubbish that comes from 


America 


ice nt 


te ni 


table, 
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goodness knows where. He spends an hour 
or so chaffering the price from a dollar to 
fifty cents, packs the purchase on a drosh- 
ky and takes it home to investigate, then 
after plenty of soap and water and scrub- 
bing brush, he calls in a “Plotnik” or rough 
carpenter, whose main tools are an axe, 
bow-saw and some 4-inch nails, to put the 
thing to rights. After chaffering with this 
chap to do the job for perhaps 50 cents 
or so, the fellow draws half in advance and 
goes out to borrow an apology for a plane, 
with which he just cleans up the table top, 
after having put in a liberal supply of 4- 
inch nails and the job is done. Probably 
a coat of brown stain is rubbed in (some 
thing which don’t dirt), and there 
you have a new piece of furniture for that 
man’s office. If he is a more particular 
man he may add a coat of oil color, to hide 
If he is a very much more par- 
coat of 


show 


blemishes. 
ticular man he may even add a 
sticky varnish before the oil color has 
properly dried out and that makes quite an 
artistic job if a graining comb has been 
used as What more does the man 
need if this sort of thing satisfies his taste? 
A modern office desk would be out of place 
in such an office. Talk about being in the 
backwoods, why here we are at the very 
top of the tree—the very highest—in the 
backwoods of office business and goodness 
knows when we'll ever come down from it, 
to the necessary order in office arrange- 
sensible, swift and economical 


well 


ment on a 
basis 


Suggestions With Regard to Handling 


Siberian Market. 
European Russia is more advanced gen 
erally than is the case in Siberia; well con 
plenty of 
lines are 


ducted offices are plenty and 
modern appliances in the 
installed. Some few of 
branches in Siberia send their cast-off fur 


some cases 


filing 
these who have 
niture to supply these, or in 
buy new and send the same here, but the 
smaller business people here 
They get a 
cheapest, un 


majority of 
make shift as best they can. 
joiner to put together the 
handiest articles it is possible to imagine 
for their offices and think themselves well 
set up, too; another reason is the great ex 
pense of transport here. This makes even 
Russian-made goods in the 
of good quality very dear and almost pro- 
hibits the better imported goods, for these 
have to pay duty and be erected and fin 


ished later. 


furniture line 


The rates of customs duty in the white, 
but with no parts glued together, not even 
panels and no finish is 45 cents per pood 
36 pounds, English—to which must be 
For furniture 


$1.50; 


clearance charges 


finished the 


added 
glued up and 
for the same with any sort of ornamenta 


tion, $4.00 per pood, and it is only for thi 


duty is 


cheape r woods that the lower rate of 45 
cents per pood applies, such as oak, ash 
maple, hornbeam, pine, larch, alder, d 


Anything made of either 
al valnut, of1 


one or two other 


mahogany, satinwood, te 
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wood veneered with same, pays the higher 
duty of $1.50. 

For Siberia, where the 
the people are not so exacting as in the 
West, office furniture 
even of pine might be substituted for oak 
and ash, provided that the same scantlings 
were adhered to as for the latter and which 


made of maple or 


are quite amply strong for either. of the 
former woods when sound; then the duty 
and freight costs would be greatly reduced, 
gravity of oak is .850 for 
red, and from .432 
to .632 for pine, and .675 for maple, which 
Possibly it 


necessary to provide thin slid- 


as the specific 
775 for white, against 


means a big saving in weight. 
would be 
ing strips under draws, of hard wood, but 
this addition in a big factory would be made 
out of waste lumber and the rabets for 
same would be stuck at the same time as 
planing is done, so that really there should 
be no additional cost at all in providing 
Office desks and tables of this 


filing 


such pieces 
lighter material and also cabinets, 
would come, or should come, considerably 
cheaper in cost, as the material costs less and 
the cost of working it and upkeep of tools 
is very considerably less on soft than on 
hard woods and this is especially so in fin 
ishing off on the sander, if timber is in 
proper condition 

No doubt makers will demur to this, but 
if they want to open up a trade in Siberia 
the matter is worth their serious attention, 
for it is just possible that such a line can 
be made to go and this would soon lead 
to their present better lines as the com- 
munity gets educated up to better quality 
and appearance, to say nothing of durabil- 
ity. If any makers do go into the matter 
they must supply the goods in the white, 
with no piece fastened with glue or in any 
other way to another piece. The several 
parts must be quite ready to glue up and 
fit together without tinkering and above 
all they must give the net weights of each 
size of table, desk, or cabinet offered, also 
the gross weight in case and cubic con- 
tents of same, so that correspondence on 
that point is saved. For putting together 
and finishing bright, we have excellent men 
here, who do a first class job and nothing 
looks neater than a maple or pine desk 
carefully stopped and _ French-polished; 
now who is the enterprising firm ready to 
take this up? 

Office system here is all but non-existent 
Probably with the exception of the banks, 
who have a lot too much of it, no one 
studies the question 
their own little system axe to grind, and 
pretty muddles they make of it. Letters, 


Principals each have 


catalogues, books, drawings, doc 
into 


stuck into cases higgledy-piggle 


circulars, 
uments and all the rest are shoved 
lrawers, 
dy, tied up in bundles and hid 


thrust 


away on 


open dusty shelves, or into boxes 


I 


to lie around in a manner unthinkable and 
the smaller and stuffier the room used as 
an office, the greater the disorder usually 
is Letters often remain unanswered for 
days, weeks or months, or are entirely for 


gotten or lost, and certain sure if some- 


requirements of 


thing important is wanted in a hu and 
it is always such that are wanted that way, 
it takes no end of time to find ften 
only after turning the whole place ide 
down and inside out is it discovers rht 
under one’s nose under a pile of junk on 
the table, then there is a row, much sul- 
phury talk and more jaw and _ so-called 
order is made, which in a few days leaves 
things just as before. In this tion 
it must not for a moment be thought that 
where this sort of thing exi in- 
cipals are not business men; on the con- 
trary, they are very sharp, keer of 
commercial ability, but having nev had 
any opportunity of seeing what is ne in 
a well regulated office, they imagine that 
no one except themselves can know hat 
their particular needs are and so tl in- 
vent their own system and stick to for 
ever. What? Move those chaps Say. 
Well, it would in 90 per cent end in re; 
your suggestions would be regarded im 
pertinence and I doubt if the most honey 
tongued, persusasive salesman could influ- 
ence them. It is bred in them, the ral 
result of generations of business men run 
ning one after the other, father in 
a medieval groove and till more ial 
systems education from a comn ial 
point of view take place, it is hopeless to 
expect other than isolated changes abit 
and surroundings of the Siberia: Ss 
man, as a whole 

Relative to the method of obtaining Si- 
ness from Siberia and which many firms 
now pursue—that is—by the appointment 
of a sole agent for the WHOLE of Russi 
I may say that no satisfactory results for 
manufacturers generally can take pl nd 
for several reasons, Russia and Siberia to- 
gether cover a tract of territory whi is 
roughly 8,000 miles in length ym 
2,000 to 3,000 miles in width ne 
man or one firm of agents can be sed 
to work this enormous tract su illy 
for the firms they represent, is tion 
which admits of but one answer—th an 
not do so; they may say they but 
saying is one thing and doing is an 

American firms and other foreig: ms 
who desire to do business in Siberi ist 
appoint Siberian agents, who must in 
no way dependent on agents in Russia, in 
Europe and all enquiries received ym 
Siberia must be referred to the Sib in 
agent, then more business will result 

In a country like Siberia, wher S 
counting bills costs from 7 to 9 per nt 
and where one can place money yn 
first mortgage at from 6 to 8 per cent, and 
on second mortgage at from 9 to 12% per 
cent on town property, and wit] SO 
lute freedom from all risk, who will go in 
for all the worry and trouble of any bus 
ness which pays less and with greater risk 
too; as Russian agents never allow ore 
than 10 per cent, and more often not above 
5 per cent to sub-agents, on the goods for 
which they have sole agencies, t be 
obvious to every man of business that such 


sub-agents won’t put much energy 
lines offered. 
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By Charles H. Pratt, Rio de Janeiro. 








RAZIL produces and four 


¢ xports 


fifths of all the coffee and nearly all 
the rubber of the world, and grows 
a number of other things for home con- 
sumption. The population is 20 millions, 


which is equal to that of all the other coun 


tries of South America put together. Only 


about four millions of this population can 
read and however, and these are 
scattered over a country whose area is 
larger than that of the United States and 
whose ta vav mileage is less than 


that of Illino1 


[here 1s msiderable prosperity, and 


plenty of business to be don: But to cover 
a territory of this kind in such a way as to 
leave any profit is a pr that has 


broken the heart and the pocket-book of 


»blem 


j 


more than one importer, and is likely to do 


igain. I kave traveling salesmen who, 
while still in Brazil, are so far away from 
Rio that it requires five weeks for my let 
ters to reach them, and an equal time for 
their replies 1 me [Traveling ex 
enses : gions would provide very 
pleasant ( dations the Waldorf- 
(storia the goods, the shipping 
charges m New York t Brazilian port 

1 small iter mpared with the cost of 


they are in Brazil. 
already in 


moving them 

In addition to the railways 
Brazilian government is 
ding or helping to build, a number of 
an adequate 


nt to provide 
; size. But 


servi 1 \ untry of average 
the distances between towns here are so 
enormo ‘ountry is so mountain 
us and s vered with forests, that the 


work is slow and the cost out of propor 


tion to any immediate results 

In spite of these and other handicaps, the 
sale of office appliances is increasing. 
Nearly all the American typewriters are 
represented, the Remington, Underwood, 
L. C. Smith and Yost being in the lead. 


None of the Eur 
ing much business, although the Continen- 
tal, Adler and St Prob- 
ably twice as many typewriters have been 
1910 as 1909 

American adding, dupli- 


opean typewriters are do- 


yver have agencies. 
] . 
soia 1n 
The business in 
machines is small, 


cating and addressing 


and probably always will be unless manu- 
enough about securing it to 


this country 


lacturers care 
send expert demonstrators 
demand for their product, as 
by a number of typewriter 
market whatever 
lue principally to 


» create 
has been dons 
There is no 
for loose leaf devices, « 


government requirements in favor of bound 


books As to filing cabinets and other of- 
fice furniture. the forests Brazil are full 
f mahogany dar and other fine woods, 


ind ¢ lige thei! manul V 
vsovernment iposes a ty I Ip 1 
furt e which is prohibitive and is meant 
to be so, ranging from 100 to 200 per cent 
Chairs pay a lower rate of duty and are 
imported to some extent Some business is 
also being done in steel filing cabinets and 
metal furniture In the extreme th of 
Brazil. where no local furniture factories 
exist, a considerable quantity is imyj ed 
rom the United States 

The business in paper tor writing and 


is controlled by European 


printing purposes f 
mills, due partly to lower prices and longet 
credit but mainly to the fact that many 
European manufacturers make such at 


enable their representa 


ck here 


rangements as will 


tives to carry paper in st 


' 
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BRAZIL. 
mediate delivery at fixed prices in Brazilian 
money. This is a much simpler proposition 
for the buyer than ordering American 
papers from sample in the hope of re 


ceiving them in anywhere from four to six 


months, and paying for them f New 
York in an unfamiliar foreign currency, plus 
shipping charges and duties, which are hard 
to figure accurately in advances 
How can American trade with Br be 
increased? Probably by following the rule 
that will secure more of anything anywhere, 
( by making as ynger effort g 
Few Ameri manufacturers ed 
seri y ease their sales 


\nd yet Brazil receives over one hun- 
illion dollars yearly from the United 
payment for coffee and rubber, 
| buys somebody’s goods with the money. 
“How Not to Do It.” 
Several methods of developing this trade 
suggest themselves. Advertising in 
ide journals is one good method, and 
will frequently produce inquiries from firms 
In answer- 
ng such inquiries, two or three simple 
es can be followed for destroying all 
prospects of further business. 
Place only a two cent stamp on 
envelope. This is done by 50 per cent 
\merican houses soliciting foreign busi- 
incredible as it may seem. The re- 
sult is that the letter is held up for a day 
two in the Brazilian post office,.then a 
rinted notification is sent to the addressee 
call at the general post office and pay 
amount due plus a fine, and when your 
etter finally reaches his desk it is adorned 
th a bright collection of postage due 
mps. And the psychological effect is 
at he feels that he is under no obligation 
you and had better not buy anything 
om you if he can avoid it. If any man 
ares enough about export trade to adver- 
ise for it, he should care enough to look 
ifter the details, and this is one of them. 
let him buy a phonograph or a parrot, or 
both if necessary, and place them over the 
ing clerk’s desk where they can say 
Foreign Postage 5 Cents,” “Foreign Post- 
over and over every day from 
rning till night. And perhaps in the 
rse of time this simple little fact will be 
remembered. 
Second: Another favorite method of dis- 
iraging foreign orders is to send incom- 
ete information in reply to inquiries. For 
“Discounts will be quoted on ap- 
cation,” or “If interested, write for dis- 
ts.” This kind of letter may be all 
right when it means delay of only a day or 
two, but it is scarcely to be expected that 
merchant in a far away country, having 
waited the two or three months which must 
1ecessarily elapse before he receives a re- 
ply to his first letter, will go through the 
process again in order to obtain informa- 
tion which should have been given him in 
the beginning. And even if he were will- 
ng to do so, he is frequently obliged to 
t promptly or lose the business in view. 
possible information in the first 
If there is any question as to 
ther the information will be required, 
it anyway. Price, discounts, freight 
es, weight, volume, time required for 
ry and everything else you can think . 
as known, no order was ever 


states in 


would make good agents. 


wl 


firs 


5 Cents,” 


stance: 


(r1Ve all 


©O lar 








sO 
lost through too much data, but many 
dreds have lost through not enoug! 
data in the first letter. 

To Get Business, Send a Good Man. 


been 


After all, the best way to secure business, 


in office specialties, is to send 
And the 


f a good man is that he shall speak 
] 


particularly 
first re 


a good man after it 


ment 
' 7 = , 

the language of the country, which in Brazi 
knowledge of 


is Portuguese Lacking a 


Portuguese, he can get along with French 
or Spanish. If he cannot speak on 

these languages, he had better stay at 
home. Despite whatever may have been 


said or written to the contrary, salesman 


speaking only the English language wi 


Brazil as a man 
ld be likely 
adding ma 


iccomplish just as much in 


speaking only French wou 
typewriter or 


United 


accomplish as a 


chine salesman in the States 
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\nother 


salesman who is to travel in 


qualification in a 


necessary I 
South America 


is that he should be a gentleman. Many 
who have been sent down here are such, 
ind others are not. The shirt sleeved, loud 


voiced, cock sure, patronizing type of indi 


vidual who sits down in his customer’s of- 
fice without removing his hat, and com- 
plains or belittles or ridicules the country 
in which he is trying to do business, may 
perhaps score a success at home, but not 


I 


her Keep him at home. Every country 
has its peculiarities, and there are gener- 
ally reasons for them, if one takes the trou- 
ble to seek them. The man who comes 
prepared to pratse when he can and keep 


still when he cannot; to learn as well as 


to teach; to adapt his ways to those of the 


people whose esteem he must win if he 


would succeed, and to make his goods suit 


tl 4: ae ulirements rather thai try tft 1] ke 
fit his goods 


find big 


ove! tne 


r requirements to 


this is the man who will 


tunities in Brazil \ few such have already 
traveled through South America as repre 
sentatives of typewriters and other office 
specialties. They were not conte! ip 
point a local agent and run away and leave 
him as soon as they had secured his initia 
order. They spent several weeks or even 
months in every large city, placing their 
machines with prominent users, gi dem 


onstrations, training a local organizat 


and they did not leave until they | the 
local rganization in first iss. working 
order And those men—there are only two 


them—are known 
South America, 


they represent occupy 


or three of 
throughout and the special 
+ lay il 


ties which 


almost impregnable position 
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By Ernest W. Grace, Managing Director, 
Stott & Hoare, Ltd., Brisbane, Queensland. 








y EVER before in the _ history 


Queensland has there bee su 
1 move in the march ot progress as 
that experienced during the past thre 
vears The great drought which overtook 
the state about eight or nine years ag 
(and which broke up towards the end « 
1906) had a most depressing effect upon the 
pastoral and agricultural interests Most 
th large holdings had their cattl ind 
heep runs greatly depleted, whilst in son 
st s whe herds were wiped clean out 
Of existe! nd it was feared that se\ 
vears would elapse before confidence could 
be restored and the normal condit 
trade resumed rhe xceptional good sea 
son, however, which followed the drought 


awakened fresh hopes and infused such 


courage into the hearts of those engaged 
in pastoral pursuits that they at once set to 
work to replenish their holdings with the 
best breeds of cattle and stud sheep The 


country has ever since enjoyed abnormally 


good seasons, with the result that the vear 


1909 established an absolute record in the 
exportation of wool, hides, tallow, butter 
and other staple products: and tt is antici 


that the current year’s exports will 


a still further increase 


pated 
show 


During the year 1909 great activity was 


manifested in the typewriter business, it 
being estimated that at least 600 machines 
of various makes were disposed of, whilst 
the sale of rebuilt machines has also as 


sumed fairly large proportions. The publi 


here do not place much confidence in the 
cheaper makes of machines, and the i! 


favor are the Remingté 


the [ 


popular 


Smith-Premier, but nderwoo 
ind Yost 


rooting 


arch have 
The sale of adding machines | Is 


largely increased, the Burroughs t 


ead in this line—the “Brunsviga” being the 


computing machine finding most 


various 
the 


Duplicators of 


tmongest surveyors 


have found a ready sale, but 


ni ake 5 


trade done in type duplicating machines 
has been very small, this class of duplica- 
tor not finding much favor in this country. 
The cash register business has forged ahead 
considerably, and it is estimated that over 

Nationals” the 


Che 


200 were placed during 


year “American” also put up a 


hard and creditable fight Che commercial 
phonograph has found its way into many 
of the leading houses here, and is being 


used in conjunction with the typewriter fo 
correspondence purposes. The trade in fil 
ing cabinets, card systems and office furni 
ture must have increased fully 40 per cent 
during the past year, but owing to the heavy 
cost of freight, the high rate of custom tariff 
and the risks incurred in landing a large 
proportion of these goods are being manu 
Loose leaf appliances 


factured in Australia. 


and general stationery have had a ready 
sale, loose-leaf ledgers now being the order 


of the day in the leading mercantile offices 


of the .state as well as in the government 
savings bank and other state departments, 
whilst the card systems are used for mak- 
ing records in government, insurance, pro- 
fessional and mercantile offices. Most of 
these goods are of American origin, but a 
fair percentage comes from the United 


Kingdom, whilst a few lines find their way 
from Germany 


Touching on the question oft \merican 


exports, there is abundant room for im 
provement in the methods of packing and 
shipping We have seen goods \mer 
can manufacture landed on the wharf in 
y fr coverings, the result being that 

the goods are badly damaged and consider- 
ily depreciated in value by the time they 


ré | ( hands ot the consigne Ss‘ 
remarks apply particularly to t king 
ot turniture and heavy bulk go vhere 
the sks taken by the import ery 
great These drawbacks, coupk vith th 
fact that the customs tariff for 1 y line 
mported from America is a p! rent! 

one ivor of England, mak« 

merci ommunity hesitat tore icing 
or Che defects in packing 

( ] ly t the cas 0 £ 
froy United Kingdor t 

nel where great care is tak 


the landing of mercandise in p 


O1 ery great drawback t 
\merica 1s the mail arrangen Mails 
by the Canadian line of steamers here 
evel ur weeks, but the date sailing 
are tixed in such a way that it t 
impossible to reply to corresp: 
about three weeks after its recept Phe 
incoming boat arrives in Brisbane about 


after the departure of the 


going steamer, and there is no further mail 
for at least three weeks, excepting Via 
Fris which is irregular and frequently 
leaves within a few days of the Van er 
sery 
\ deplorable lack of know 

ing postal rates appears to exist amongst 
the exporters from the United Stat ita 
logues, pamphlets and letters in many cases 
being liable to a surcharg postage 

Many firms refuse delivery rather tl pay 
the xt postage for matter wl ay 
not any particular bearing thei 
business Attention should als ( ille« 
to the great amount of advertising atte! 
which finds its way into the waste papet 
basket at the G. P. O. owing to the sender 

not taking the necessary precaution to pa} 


duty before posting 


—) | 4 








THE BUSINESS OUTLOOK 


IN DENMARK. 








By C. F. M. Knudsen, Copenhagen, Denmark, Editor of Kontor 
Mekanic (Danish Office Appliances), and Skandinavian Represent- 
ative for Elliott-Fisher Company, Addressograph Company, John- 
son Coin Counting Machine Company and the Writerpress Company. 








HE years 1908 and 1909 were years 
of general depression in Denmark 
as indicated by formidable deficits in 
revenue returns and heavy shrinkages in 


the receipts of the railways 
There is hope that the year 1910 now clos 


1 


yr will have marked a substantial improve 


ment. Those who are most qualified to ex 
press an opinion look forward to 1911 as 
likely to be prosperous year 


In Denmark, the typewriter and office ap 


pliance trades form an accurate index of thi 
rise and fall of trade g nerally So far as 
the turnover with commercial firms is con 
cerned, the closing year has been a quit 


satisfactory one for all our line, but gov 


ernment and railway sales have been cut 
tailed by the shortage of funds available for 
purchas« machine and office appliances 


t 


owing to the defic1 


ts of 1909 
d be on the watch against 


Exporters shou 
1 favorite trick of small unscrupulous firms 
who order direct and after paying for on¢ 
or two small will follow then 
by a large order for which, supplied, pay 
ment is 1 forthcoming 


The safe plan is to accept orders through 
the mediut ‘ indent houses of recognized 
standing, therwis¢ deposit of 25 per 
cent and the balance payable to the bank 
on delivery the documents. Several of 


the prominent banking institutions have of 
fices in New York with ample facilities for 
meeting all the demands of the Americat 
exporter 

Avoid sending goods commission sale 


as you would the plague. Sooner or late 


you will meet with heavy loss. 
The writer knows of several cases where 
the goods have been sold at full market 


rates, but exporter was informed that 
they had to be sold at a great reduction to 
avoid returning them, et 


The typewriter business in Denmark, 
though seemingly attractive, is far from 


easy to work with profit, as many firms 


have learned by painful experience. An 
immense amount of traveling involving per 
sonal canvassing is inevitable, as the inert 
mass to be stimulated is much more con- 
servative than in America, and although 
rail fares are based on lower rates than 
those existing in America, the volume of 
business obtainable is so comparatively lim 
ited that when 


of carriage hire, hotel bills and other in 


the railway fares, expenses 


cidentals have been paid it requires skillful 
management to show a profit. Advertising 
is also an expensive item in Denmark, as 
the rates are very high, taking into consid 
‘irculation of Danish 


eration the imited 


newspapers 





Che writer recently observed in a journa 

contribution from Europe advocating 
cheap American typewriters as being the 
desideratum in Europe Chis view is 
shared by me, as my experience is that 


things are tending rather in the other dire: 


tion. The Danes are discovering by ex 
perience that, for the severe usage in moré 
or less unskilled hands to which a typ¢ 
writer is subjected in this country, nothing 
but the best standard machines are really 
nomical to purchas: Personally | 
selling the Elliott-Fisher machines at high 


er 


Cc. F. M. KNUDSEN, EDITOR KONTOR 
MEKANIC. 


prices, also the 


(\ddressograph and John 
son’s Coin Counting machines. 

Book typewriters are selling fast in Den 
mark, as already remarked, and I am also 
doing fairly well with the Writerpress 


1 
i 


Billing typewriters have not up to th 
present been largely taken up, though they 
will come in time; we are not allowed t 
use loose leaf books of account in Denmark 

Rebuilt machines are not in vogue in 
Enterprising exporters in the 
United States of America occasionally send 


Denmark. 


circulars offering rebuilts at very attractive 
prices, and two small dealers now handle 
them, but they are viewed more or less 
askance by the public. 

Most of the prominent typewriter co1 
represented in Denmark, viz 


panies art 


Remington, Smith-Premier, L. C. Smith & 
Bro. Visible, Royal, Monarch, Yost, Baz 
a ; . ; see 

Lock, etc., also some German machines like 


the Stoewer, Adler, Ideal, Continental, et 


lhe stationery trade in Denmark seems 
The most important houses in the sta- 
tionery trade in Denmark are the old es- 
tablished firms of I. Chr. Petersen, Clausen 
& Stuckenberg, Moller & Landschultz, L. 
Levison Junr., S. Friedlaender and Ferslew 
& Co. 
Chey do not handle office furniture, but 
deal largely in stationery, duplicators, foun- 
pens and general office requirements. 
We have the permission of the managers to 
state that their firms will be pleased to hear 
from American manufacturers having any 
attractive novelties in the stationery and 
minor office appliance lines. The managers 
ire all personal friends of the writer, as our 
rm never worked into the paper trade, 
it have only stuck to the machines. * 
Trade in Office Furniture. 
\ considerable trade has developed in 
locally manufactured typewriter desks, card 
ibinets and general office furniture. The 
\merican models are copied with fair accur- 
y by carpenters in Copenhagen. 
Most of the office furniture business is at 
present done by houses handling type- 
writers, though there are firms such as the 
Victor Holmes Eftf. and Brothers Thoren- 
gren who make a specialty of importing 
\merican office furniture and keep a rep- 
resentative stock. A further handicap to 
the proper development of the American 
lesk trade is the high cost of freight com- 
pared with the value of the article. It 
should not be beyond the wit of manu- 
facturers in the States to devise a means of 
sending the desks out in flat sections, which 
ould be put together by local cabinet mak- 
ers. This would minimize breakage claims 
Card in- 
lexing cabinets are now in general use. 
Office Machines Generally. 
Cash registers have for years been sold 
by Emilius Moller with great success. 
he adding machine business is as yet in 
its infancy. A few Burroughs and Wales 
machines have come out as skirmishers, but 
not in battalions, and are regarded by the 
average banker and merchant as ingenious 
but superfluous. Nevertheless the Amer- 
an adding machine manufacturer, as he 
surveys the virgin field here, may take heart 
of grace for—invincible though old preju- 
lice often is against modern innovations— 
Copenhagen is a Jericho that capitulates 
against much blowing of horns. The pres- 
ent writer well remembers, even 10 years 
igo, how often he was told that it would 
be impossible ever to sell typewriters in 
arge numbers in Denmark, as clerical labor 


which at present are numerous. 


( 


was so cheap. 











THE BUSINESS OUTLOOK IN AUSTRALIA. 








By H. G. Cambridge, of the United Typewriter 
& Supplies Company, Ltd., Sydney, N.S. W. 








1910 has 
‘round in 


HE proved a 
perous one all 
making the fourth 
break up of the great seven 


year pros 
Australia, 
successive good 


year since the 


years’ drought. The squatting and pastoral 
industries are flourishing. Wool, upon 
which so much depends in this country, 


has fetched high prices, and there has been 
a large increase in the exportation of butter 
readers may know, 
States 


\s some of your 
since 1901 the Australian 
erated and a uniform customs policy has 
been instituted. This has given tremendous 
filip to manufacturing. At the present time 
13,000 factories in Australia em 


have fed 


there are 


ploying 257,000 hands. For the four years 
ending 1908 there was an_ increas ot 
54,000 hands engaged in manufacturing, that 
is more than 26% in four years Chis 


shows progress of the most rapid kind 
With regard to Australia’s oversea trade 
generally, in the year 1908 it 
value of £114,000,000 sterling; add to that 
the Interstate trade of £82,000,000 and you 
a total of £200,000,000 a year sterling 
population of 4,400,000 
children: population is 
British, 95% Australian 


reached a 


have 
about men, 
This 
being 
born Of Australia’s 
with the United 
rest of the Empire, the whole of 


for a 
women and 
essentially 
oversea 


or British 


trade 73% is Kingdom 
and th« 


Australia’s trade with foreign countries put 


together being only 27% of the total, the 
United States being the foreign nation 
having the largest trade with Australia, 
viz: 12.13%. 


As a purchaser of office appliances Aus 
ranks, in proportion to its popula 
the largest consumers ex 


tralia 
tion, as 
tant. So far as I 
1910 has 
importations, as 


one of 
can ascertain the year 
advance over 


naturally the in 


shown an previous 
years’ 
crease in trade means the purchase of addi 
tional office requisites. Unfortunately th: 
expense in with the typewriter 


and office appliance business generally is 


connection 


rapidly increasing. Competition is much 
keener than it was a few years ago, so 
in order to keep up their turnover each 
house is sending further afield and spend 
ng more money to get the business, draw- 

g a finer comb aver its territory 

Your American readers would do well 
to remember that our population of 4% 
millions is scattered over a territory very 


nearly as large as the United States of 


America, and in no one city are there 
more than 600,000 inhabitants It takes 
ten days by boat from Sydney to visit 
Perth, the capital of Western Australia, 
or eight by train and boat. 

Although hotel ands transportation 


charges are, from the writer’s experience, 
rather lower than they are in America, yet 


the mmmense distance makes this territory, 


in proportion to the turnover, costly to 


work. The two leading hotels in Australia 


charge at the uniform rate of 15 shillings 
per day for bed and board of the best 
quality. There are two classes, first and 


class av- 
return. 


second, on the railways, the first 


eraging a shade over 3d per mile 


There has been a decided upward move- 
good cler- 
difficult to 


especially so. 


ment in office rent and salaries, 
ical assistants being extremely 
obtain, micie stenographers 
The rush for the land and the small influx 
from immigration are responsible for this 
condition. 
TYPEWRITER TRADE. 

No new machines have appeared on this 

been well main 


market, but the sale has 





UNITED TYPEWRITER 


H. G. CAMBRIDGE, 


co., SYDNEY, N. S. W. 
tained by those of standard make, with 
one or two exceptions a slight increase 
for 1910 being reported. <A better under- 


standing has been arrived at between the 
leading houses, resulting in a cessation of 
the slaughtering of prices and reckless val- 
hoped that 
prevail 


machines. It is 


ues on old 
henceforth 


a better 
among principals which will have its effect 
upon the rank Hitherto 
for standard typewriters have !ooked upon 
in the light of deadly enemies. 


feeling will 


and file agents 
each other 
In no other trade, perhaps, has this feel- 
ing been so intense. 

Sydney, the capital of New South Wales, 
Commonwealth, now 


and largest in the 


considered the headquarters the Aus 
ralian typewriter business, d ot, 
regard to the various agencies, show a1 
change in either management or locatio 
United Typewriter & Supplies Company 
General Manager H. G. Cambridge, report 
1 considerable increase in sales over pt 
vious twelve months. Several larg 
peat orders have been obtained from 
year old Monarch users, and there has bee 
more decided demand for special m 
chines for billing and tabulating purp 
[his company has also opened up its 
paign on behalf of the Yost Visible w 
the new sharp faced pica mperia 
types Che latter is creating a mild sens 
tion with the legal professi who 
showing a decided preference for it. Tl 
mpany has just opened a branch oft 
Brisbane in order to coy better witl 
the trade in Queensland 
Stott & Hoare, Ltd., importers of tl 
Remington, Directors Chartr« and Dobe 


maintained the prestige of their 
Chey report 


have well 
mcern during the past year 





1 renewal of the State Gover ent co! 
tract which is shared by the Smith Premi 
in increasing demand fro1 Id user 
the new visible. 
The Underwood Agency, under the 
trol, in New South Wales, of Sydney St 
Jr., is now settled in its handsome new 
quarters in Pitt street and has loubted] 
obtained a fair share of new business Che 
igency for the Sun typewriter ilso | 
ited here 
\. Macdougall & Co., Smit Premie 
Visible, state that their principal difficult 
has been to obtain sufficient machines fron 


the factory Having to a large extent 


monopoly of the double keybo 


that the Yost has beer converted t¢ 


now 
the single keyboard, they have picked 
some “easy orders” in this connection 

W. E. Fisher, the Australian gener 
igent for the L. C. Smith, is still in 
his old quarters and has a good follow 


remains loyal 
has beet 
years past by C. | 
Staples, seems to have pra: 


ing of his own which 


The Barlock, 


dled for many 


which well hat 


Jone ) 
issisted by F. 
tically dropped the single keyboard model 
but sales in the double keyboard keep well 
up to past years’ figures. 

The “Empire” agency has opened a new 
retail department and is pushing the new 
model 

\t the time of writing there appears to b« 


agent for the Oliver in Sydney. Thi 
also applies to the Fox, the former agent 
Mr. Lingham, having sold out and ri 
turned to America. 

There have been several attempts ti 
market German made machines, with the 





tio! 


yany 


port 


tt) 
PLLA 


with 


the 
bell, 
heir 


port 


11eT, 


sers 


to 


the 





1 ( they e¢ hawked 
iy” 
L0) is reported t e in the hands 
g stati [It is curious 
that alt t ry stationer of note in Aus 
tralia til another han 
dled gency r a short time 
Ve S rhaps usiness 1S spe 
Cli g utely necessary as in the 
typew ie days when they could 
be sold as s lines are long since past 
Unless agent will completely specialize 
the lling it seles consider them 
CARBONS.—To a large extent the press 
copy p . bee knocked out by the 
carbo! ind ; result there has been a 
large increase in the use of this material 
Pre ly 90 S \merican manu 
facture trade, which for a time was 
disorganized by the che brands, shows 
tendency to the better qualities, 


users dis ring that they are the cheapest 
in the er Che principal English carbon 
—Ellams’—has large lowing, and the 
Stephens Writing Ink people have been 
pushing their oO ods by ampling the mar 
ket, which has created a demand 

RIBBONS are also almost exclusively 
American, there being serious competi- 
tor from other countries 

ADDING MACHIN ES.—The Bur 
roughs, which was exploited for some years 
ry Uni pewriter & Supplies Com 
pany, has now opened its own office with 
headquat Syd under the direc 
tion f Ir Berk Che electric ma- 
chine w new devices doing work 
which tl hin ild not cope with, 
has considerably increased sales since the 
beginning this year This machine has 
at present absolute monopoly of the 
busi S re is n ther adding ma 
chine in English currency printing and 
idding marke 

Che pt ete! vith English key- 
board, | deavore compete with 
the Burroughs to some extent. It un- 
doubtedly | ts good features and will 
doubtless be heard from more and more. 

\ M naire Calculating Machines 
have been sold by the Melbourne agent 
on this market and there seems to be 
nothing of the kind to compete with it, 
the xt strument being a long step 
dow! There is no representation for 
either the Brunsviga or Triumph machines. 


DUPLI( 


trade in flat machines 


ATING MACHINES. — The 
still considerable, 
but it has been bitten into to a large ex- 
general agency for 
No other ro- 
caught on 
Letter 


4 Roneo, the 
\ustralia being in Sydney 
have 


tary machine seems to 


here to any extent The Roneo 


process has sold well. 


The Ellams Company, of London, has 
ately introduced a rotary machine at a 
much lower price, which is selling freely. 


The Writerpress people have also been 
selling machines 
business, but 


The Multigraph is after 
I against it thus 


the price has seemed to 


OFFICE APPLIANCES 


} ‘ pt ( the las \ 
the W th luplicator ) S S 
the hand English manutfact 
\DDRESSING MACHINES are é 
1IS Marke 
FILING AND LOOSI LEA! DE 
VICES luding card systems, are we 
ol r by the leading stationet 
houses, who practically have the whole 
this trad Most of the woodwork is « 
acture is the high ty 
stuf has deve pec I e 
ness lt has grow e1 sly 
the pas ew years t OSE 
edger is preferred to the card. It is 
doubtful whether the card system of follow 
ups is quite so popular as it was, Aus 
ns not taking kindly to the amount 
detail and attenti which a system of thi 
kind necessitates 


GENERAL STATIONERY his trade 


till remains mainly English in character 
The duty has, of course, largely increased 
the manufacture of account and _ lette1 
books, blocks and manufactured stationery 
generally [he writing paper trade : 
mainly English, the typewrite1 eing 
\merican, This is rather remarkable, as 
the English papers are very much cheapet 
ind hav: duty, there being 5 on the 
oreigi [lo some extent it is to be ac- 

ted for by the fact that Americans 

1 er ( typewriter inens ing g& 
1 first with their water marks 

OFFICE FURNITURE.—tThe high duty 
and freight are rapidly diminishing the 
imports, and there is some sign of Japan 
ese competitior1 An excellent “Roll” 
( net is manufactured in Melbourne 

Melbourne. 

The population of Melbourne, capital 
Victoria and Federal capital, is about the 
same as Sydney, viz: 600,000. The cond 
tions applying to the trade are to a very 


large extent similar Each typewriter has 


its own office, in most cases controlled from 


Sydney, with the exception of the Under 


wood, whose headquarters for Australia ar 
situated in Melbourne, Pioneer Sydney 
Stott looking after its interests with 
all his well known energy and tact 

[The change in the control of the Rem 


neton has created some confusion in the 


buyers as a natural result of M1 


minds of 


Stott’s twenty-five years’ connection with 
that machine. The new Remington organi 
zation Chartres Proprietary, Ltd. — is 
doing its best to dispel this feeling and 
nas set a merry pace for its ompetitors 
The situation was decidedly animated, a1 
sometimes startling 

The Underwood general manager, Frank 
Trevoe, spent some time in this city early 
in the year, and his genial presence calmed 
the troubled waters. 
Armstrong, of the Remin 


Manager gton, 


has put considerable energy into his cam- 
paign, and seems to have an ever-increasing 
staff 

Manager United Type 


writer Company’s office, has broken three 


Collins, of the 


took charge of the busi 


records since he 


53 


and 1s constantly crying out for more 
The Federal Government head- 
rters are generous users of typewriters, 
each concern has had a fair share of 


nines 


\ susiIness. 

\gent Edmanson, of the L. C. Smith, and 
G. Lewis, sales manager for the Smith 
state that business, on the whole, 
These gentlemen have 
ped to supply the necessary balm to the 
fled feelings of their vigorous competi- 


‘remier, 


satisfactory. 


ypewriter men are beginning, we think, 
recognize that it is possible even in 
Melbourne to do a fine business and let 
the other fellow “get some” without blood 
wing 
manufacturer has lately 
irketed a typewriter ribbon of his own 
fair lasting qualities, but not quite finely 
It is an experiment which 
will be watched with some interest. He is 
o making stencil ink, which, of course, 
oes not present the same difficulty. 
Our remarks relative to the office appli- 
ce trade generally, in Sydney apply to 
remainder of this section and call for 


Melbourne 


nked enough. 


special comment. 

undoubtedly recovering 
its reverses which so long kept it 

ick, the increase in the typewriter sales 

ing a true barometer of this state of 


\Vlelbourne is 


Brisbane. 

Brisbane, the next city of importance 

Australia, has branch offices of the Rem- 
ngton, Monarch and Yost, Smith Premier 
and an Underwood agency. 

Director MacKenzie, of the Smith Pre- 
mier, has built up a fine Government busi- 
ness, making it extremely difficult for 
ingle keyboard machines to get in. 

Manager Grace, of the Remington office, 
ippears to be quite satisfied with his busi- 
ness, and is well maintaining the prestige 
f his machine. 

Miss Balmer, the lady who so capably 
ontrols the Underwood in Brisbane, has 
the distinction of being the only person 

her sex actively selling in Australia in 
this trade. She has been more successful 
than her competitors would wish, and with 
the assistance of Sales Manager Parrish, 
from the Sydney office, is likely to set a 

ly pace for competitors next year. She 
also has the agency for the Roneo and 
filing systems. 

Although the last month or two things 
have been quiet, yet on the whole the 
trade in Queensland is good. 

There has been considerable increase in 
land settlement during the year in Queens- 
land, which is developing the country rap- 
idly and causes additional attention to be 
paid to this state. It is, however, very 
large, and is the most expensive of the 
states to work, 


ive 


Adelaide. 
\delaide, the capital of South Australia, 


known as the City of Churches, has not 


leveloped to the same extent as the rest 
Australia. The standard machines are 
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Addition to the Staff of Office Appliances— 
Assistant to Subscription Manager Dewey S. Beebe 


Margaret Carolyn Beebe, 
Born December 12, 1910. 


all represented, but individual turnovers are first trade to feel this is the typewrite1 \t esent there is g 
comparatively small. The movement in Phe country buyers get Id feet’ im y : ss adding machin g 
trade is slow, there being no back country mediately there is a spell of dry weather pound hillings and pence . 
townships to make personal canvass worth A very large percentage of the country. dressing and Iding mach 
while. business has to be done on deferred terms furniture wing to the hig 
Perth. This necessitates the investment of a large reight charges, will have t 
Perth, capital of Western \ustralia @mount of capital in the business, which ally Chere is practically 
and center for the famous Kalgoorlie Gold is intensified by the necessity of carrying r .\merican stationery 
Fields, shows healthy signs in new busi heavy stocks. No typewriter company ne« Not Che writer of th 
ness, but with the smallest population o expect to thoroughly exploit Australia ticle states that he has had t é 
any of the five capital cities its trade is less prepared to invest a large amount ot experience in the Australia 
limited capital neces ide He has establis 
The United Typewriter & Supplies Con Salesmen, without exception, are either and business colleges overt ( 
pany has, during the current year, open \ustralians or Englishmen. One or two of 4,000 miles He says tl 
up a new ground floor branch in the mai \mericans have, during the past years ad North America, Australia is 
thoroughfare, St. George’s Terrace. This Pe@red on the scene, but they found sales ahead country on the globe 
company opened its tirst office here 14 harder to secure and could — wuee’s lacking in population to dev 
years back money in their own country The Ameri mous possibilities 
The Remington agents, E. C. Stott & ©2" Population is very small and does not 
Company, have also moved into the same mcrease. ‘The conditions mentioned by M ise 
: , ' ee ; Manufacturers of American time and regarding the handling of typewriters st 
street, and from all accounts are doing an _ . : tioners rapidly changing, we be It 
Che Underwood, Barlock and Smith Pre . ae eS oO wee ene samples and before this fact was well understood statior 
aate of their products through such houses as_ ers who attempted the handling of machines as 3 
mier machines are also in the hands side line naturally did make a failure of it Now 
, H. W. Peabody, R. W. Cameron, or other howeve progressive stationery houses all ove 
their old representatives. ae at ai the world are beginning to handle typewriters 
° reliable firms There is a good demand on progressive lines, not as a side issue is a 
Conclusion. for the genuine article, providing it is well department of the business, equipped wi om- 
Summing up, prospects in Australia for built and will actually perform wha s fcaititen. Tain’ tondemer te potecae tn ee 
1911 are encouraging, unless, as some peo claimed for it. Several samples and full — al r —, oe oe iat tite ld bi tana 
ple seem to imagine, we have got to the particulars must be sent in order » test successfully sold. The fact that a commercial 
> 2 7 é stationer sells a general line which keey him ir 
end of our good seasons and drought, the the possibilities It is impossible to do touch with business and professional met ula 
bugbear of this country, sets in The so from advertisements only —aadie Aan _ meee 
THREE KINDS OF MEN. 
By L. H. Mory, treasurer and manager, 
the Annual Business Show Company. 
HERE are three kinds of men in_ befall him from without, he will always with which he does business, hi 
this old world, and very likely they have that within him on which he can erect’ thing possible to retain that confide: ind 
all have a place in the scheme of a new structure. The builder is the man to be worthy of continued good w 
things. The hibernator, for instance, is the who gives value received; whose business fqdence comes to the man whi 
man who is satished to go on year after is a force in the community; who performs who values honor, integrity 
year in the same old way, doing the things a service to other men. It is his aim to j,ore tha; dollars and cents 
he has done for years in the same way he please and satisfy his customers and to promises and is clean cut it 
has always done them, year in and year deal justly and kindly with his employes ind out it as well 
out, treading the paths his forefathers trod, He grows up in the community in the spirit i ; oe whe 
cking out an existence in the same old way of service and is known in his chosen field [he phrase, “Business ability 
Another kind of man is the destroyer as a man who thinks first of being on the Pret wide significance It n I 
he who wades in to make all the money he square, of giving dollar value for every dol more than a knowledge of the intricate de 
can as quickly as he can, thinking only of lar spent, and not until he is sure of treat tails one’s especial line he man olf 
getting it without having to go to the pen ing the other fellow square does he think business ability is the one who unites with 
tentiary; caring nothing for morals, man of his own interests. Such men are the @ competent knowledge of his affairs the 
hood, sympathy or self-respect. He is the builders and to them alone applies the law power of an honest purpose honestly car 
chap who wants the money first, last and of compensation in a gratifying way, for it ried out \ clear conscience makes fora 
all the time and who pulls up stakes and brings them success and contentment, th« clear brai The mind can work without a 
strikes out for pastures new whenever the respect of others and fortifies their courage handicap. It is the honest fellow ho pos 
old place gets too warm for him with self-respect and confidence sesses the moral and physical courage to 
fut the third kind of man is the builder To build a successful business or to b¢ seize new opportunities in the right way 
the man worth whil It is he who works a desirable and successful unit in a busi and at the right time Character gives 
with determination and foresight. His aim ness organization, one must first build courage, not mere “nerve.” Met erve, 
is to build up a character and a business’ character. To the man of character the cheek, never accomplished anything. Cour 
at the same time—to establish that which essential things come naturally and habit age and honesty are the builders—the pair 
shall erect his personality in the confidence ually. Having the confidence of the public to tie to—the matched team that s the 
and esteem of men, so that, whatever may and particularly that part of the public load of service up the hill of su 


Tipped the beam at 8' 2 pounds. 


She does not yet use the “noiseless.” 








WHAT SHALL THE GOVERNMENT BUY AND WHAT SHALL IT PAY? 





Is it any longer possible for dealers and manufac- 
turers to hope for profit in government contracts ? 
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busimess concern, and when conditions’ can afford to divert its energies from the Wi k for the General Suppl 
have been brought about which will enable purpose for which it is designed and as mittee t ring about a betterm 
the Government to conduct its affairs on sume additional expense and overhead _ purchas f supplies among t 
such a basis there will be no question as charges merely for apparent economy. It departme: ind regard the w 
to how the various office supply houses would be unwise for the loose leaf manu committe s a long step 1 
will be treated. We do not believe that facturer to attempt to weave the cloth in previous haphazard methods 

the Government should attempt to go into’ which he binds his books, or to manufac be pleasant at first to draw the 
the manufacturing business. To be sure it ture the steel from which he makes the we belis thet in the end 

has installed ice plants in several of the steel backs of his ledgers, or to do a hun- benefit by the elimination 

large public buildings in Washington, ap dred other things which firms especially ike methods in the Governme: 
parently with success, having been unabl« equipped can do much better. It is a busi the Genet Supplies Committ 
to get bids for ice without evidence of ness proposition. The Government should succeed in establishing clean, sane 
collusion among ice concerns. And in one not manufacture its paper or its lead pen matic methods in the purchase 
of the government departments loose leaf cils or its loose leaf books any more than ment supplies, will have don 
books are being made, it is said, at an_ the tailor should attempt to weave the cloth one of the marked services 
apparent saving, but we are mighty sure an from which he makes a suit of clothes tion 

expert cost man could show that every he sufficient answer is that it is not good We want to hear from dealers 
book costs more than to buy it in the ope: business. It is a diversion of money and facturers in reply to this article 
market. To go into the manufacture of energy which could be and should be put _ intention of the editor of Offic 
ordinary supplies should be out of the ques to better purposes, and in nearly every case to “start mething,” and anyt 
tion for the Government, not because it is instead. of resulting 1n economy, results in’ wants to mbast our opinior 
the Government but because no institution a clear waste do s 





PATENTS. 





Copies of any one of these patents can a 
961,101—Type-Writing Machine Lee S : : : 961.972—I1 We Victor 
Seteliee Mew Nate WY be obtained by sending fifteen cents in 1: 
961,117—Machine for Sealing Envelopes. Stamps to E. G. Siggers, patent lawyer, 961 697-Calculetion Machin 
Hugh Stanley Gibson, Cincinnati, Ohio Suite No. 33, N. U. Building, Washington, rustus Lu St. Petersburg, F 
961,171—Ink Holder for Pens. Joseph Dp, C., by mentioning Office Appliances. 962.053—Fountain Pen Att 


\. Simisky, Worcester, Mass = re eRe Ten ciel 
961,194—Type-Writing Machine Oscat Writers George A. Smith, New York Germany 
Woodward, Montclair, N. J., assignor to N_, Y., assignor of sixteen one-hundred and oe an ni ite is 
Yost Writing Machine Company, Ilion, N fourths to James W. Hennessey, Richmond, 1, Prit fehictci i Barwa 
Y., a corporation of New York N. Y., forty-six one-hundred and fourths t " Polo pi ee “a 20g — 
961,202—Type-Writing Machine. Walter Arthur Letts, Los Angeles, Cal., and twen ae iss . = hesitant 
| Barnard, Harttord, Conn., assignor to tv-one one-hundred and fourths to Fred canna ‘ ne “ a tg a ~y 
Underwood Typewriter Company, New = erick H. Ward. Brooklyn, N. Y. ue he 3 iy aa -adlioa oe 
ork ’ a corporation of Ne lersey Agee en OS he ? 962,12 Vpé riting Ma¢ 
\ aa ts eh ae . . Saitiegiins A, * ed 961,547 Margina St Pp Device for | ype David Broughton. Hartford. | 
_— : 5 Writers. George A. Smith, New York, N ane do. Eledawead Samowelie 
and the Like Frederick Herbert Crabtree '\ assianor of sixteen one-hundreds and 101 ‘ ns W “a ypewrlt 
: - parce = New Y N. Y., a corporat 


ind \lexander Grant McGregor, Anaconda 


fourths to James W. Hennessey, Richmond, Rae 

Mont N. Y., forty-six one-hundred and fourths t ' 

$61,238—Type-Writing Machine. Carl A. Frederick H. Ward, Brooklyn, N. \ 962,109—Type-Writing Machin 
Joerissen, Washington, D. C., assignor t oa a ie Re ny a Ra on s, Chicago, II assign 
Underwood Typewriter Company, New ; 61,997—Type- Wri _— — Be W ; Monarch Typewriter Company 
Vast. 1: Yi. & eetheretion of Mew Jerees myc l en and ‘eheonmere H. Rothwell, x metied of Cou 3 

961,280.—Type-Writing Machine Frank luyton, Liverpool, England. 962,177—Credit Cabinet Andr 
\. Young, New York, N. Y., assignor to 961,631—Calculating Machine. Carl Arn Salem, O assignor to Amer 
Underwood Typewriter Company, New Meilicke, Hanley, Saskatchewan, Canada ind Register Company, Salem, Oh 
York, N. Y., a corporation of New Jersey 961,663—Self Filling Fountain Pen. Jo poration of Ohio 

961,392— Pencil Sharpening Machine seph Anthony Vogelmann, Brooklyn, N. Y. 962,377—Roll Top Desk Locl 
Arthur S. Wheeler, Boston, Mass., assigno1 961,767—Platen Brake for Type-Writing Murphy Terryville, Conn., Ss 
to F. S. Webster Company, Boston, Mass Machines Carl Gabrielson and Frank (¢ Eagle Lock Co., Terryville, ‘ 
a corporation of Maine Stanley, Syracuse, N. Y., assignors to L. C poratior 

961,444—Numbering Machine Samuel Smith & Bros. Typewriter Company, Syra 962,418S—Type-Writing Macl 
Hollingsworth, Plainfield, N. J., assignor to use, N. Y., a corporation of New York inder T. Brown, Syracuse, N. \ 
American Sales Book Company, Elmira 961,806—Calculating Machine. George H 962,421 Perforating Attach 
N. Y., a corporation of New York Sears, Rochester, N. Y., assignor by direct Loose-Leaf Binders. John J. D 

961,465—Envelop Sealing and Stamping ind mesne assignments of three-fourths to cago, | 
Machine. Joseph Ff. Schermack, «Chicago Angus FE. Huther and Warren B. Huther 962,441—Calculator Harry 
l.1., assignor by mesne and direct assign Rochester, N. Y Chicago, | 
ments to Detroit Mailing Machine Com 961,923—Loose Leaf Holder. John Willy, 962,.460—Temporary Binder 
pany Chicago, II] terson, Kentonk, Ohno. 

961,525 ype Writing Cabinet Edwin 961,956—Check Book Elw d | Han 062,485 Reservoir Pen Re 
Baltzley, Glen Echo, Md., assignor by ilton, Alfred, N. Y Fitchburg, Mass 
mesne assignments to Southern Furnace 961,961—Calculating Machine Adan 962,55¢ Type-Writing M 
Company, Washington, D. C., a corporation Hoch, Providence, R. I., assignor t Add G. Dunham, New York, N. \ 

f Arizona ing and Subtracting Machine Company, a Wyckoff, Seamans & Benedict, I] 


961,546—Back Spacing Device for Type orporation Rhode Island i. corporation of New York 
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aS 977,762. 


N 978.926 


ASS1IO1 
d 1 


Improvement in line spacing mechanism of typewriters; patented Dec 
to Underwood Typewriter Company of New York, N. Y.—No. 978,707. Lox 
Dawson of St. Louis, Mo., assignor to Sieber & Trussell Mfg. Co. of the 


20, 1910, by Louis Ney of Hartford, Conn., 
se leaf book; patented Dec. 13, 1910, by James C. 
same city.—No. 978,214. Improvement in paper feeding 
mechanism of typewriters. Patented Dec. 13, 1910, by Charles G. Rosenhauer of New York, N. Y., assignor to Underwood Type- 
writer Company of New York, N. Y.—No. 977,661. Machine for inking and reinking typew: and similar ribbons; patented Dec. 6, 
1910, by David M. Lennox of Greenock, Scotland.—No. 977,120 Loose leaf binder; patented Nov. 29, 1910, by Joseph A. Mudd of 
Chicago, Ill—No. 977,293. Hand stamp; patented Nov. 29, 1910, by Louis R. Garby of Lewiston, Idaho.—No. 977,019. Improvement 
in line spacing mechanism of typewriter; patented Nov. 29, 1910, by Alfred G. F. Kurow f New York, N. Y., assignor to Under- 
wood Typewriter Company of New York, N. Y.—No. 974,394. Desk attachment and copy holder; patented Nov. 1, 1910, by Ada Cowan 
Kendrick of Williamsburg, Kansas.—No. 977,762. Eraser tip for pencils; patented Dec. 6, 1910, by Alfred Tregoning of Los Angeles, 
Cal. 
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Editorial 


HE publishers of Office Appliances give cordial greetings to the readers of 
We are glad to make our 1911 bow to 


them with such an issue as the present one. 


this magazine all over the world. 


While Office Appliances is not especially devoted to the interests of the ex- 
port trade, yet we publish in the course of the year, and including the special 
foreign number which is issued on the first of each year, quite as comprehensive a 


review of conditions abroad as will be found in many publications exclusively de- 


voted to export problems. 


+ 


The present number, for instance, contains more than twenty-five articles 


written by people in the office appliances line in other countries. They come 
from friends of this magazine throughout the world, and are an evidence of tha 
spirit of cooperation which has made Office Appliances possible—a spirit of 
generosity, of interest in everything that is new and progressive, of alertness and 
intelligent interest in the promotion of better business and office methods — in 
short, a spirit that has made the office appliances business a leader in commercial 
affairs the world over. One article, of course, is by our regular correspondent in 
London, and another from Vienna is from the pen of a lady who is a professional 
journalist and whose mind is trained to the accurate presentation of commercial 
GREETINGS problems. All the other articles, however, are by leading dealers 

FOR themselves. Some of them were sent in the language of the one 

1911 who wrote them, and were translated by competent translators 
here, but each article was written especially for this issue of Office Appliances, 
and each one is published just as it came to us, with, of course, a very slight 
amount of editing, which is necessary with all copy, no matter who may be the 
writer or from what source it comes. In fact the editor of Office Appl iances has 
done just as little editing as possible in handling these articles, confining his blue 
pencil marks mostly to the correction of mere typograpical errors. 

This issue of Office Appliances presents an actual picture of the conditions 
abroad. It is a mirror of the minds of dealers in Europe, in South Africa, in 
China, in Australia, in fact in nearly every part of the world, even to far-off 
Siberia, where office appliances are sold. 

This is the largest issue devoted to the interests of the foreign trade-that 
Office Appliances has ever attempted, and we believe that our friends both her 
and abroad will instantly appreciate the value of the information it contains 

We want to take this opportunity to thank each one who has contributed 
to this number for the time, thought and attention given to the respective articl 
We are all of one family in the office appliances business, and we are more than 
well satisfied to know that Office Appliances is the common meeting ground fot 
the interchange of the opinions of the entire trade the world over. 

S loose leaf too convenient ? This question is suggested by a short article in a 
recent issue of the National Banker. The question in itself is rather ridic- 
ulous, but not more so than the suggestion of a Kansas Legislator, who is 

endeavoring to have passed a bill prohibiting the use of loose leaf ledgers in banks. 


The National Banker believes that some prohibition as this should have 
been adopted long ago. It takes the ground that the loose leaf ledger makes 
fraud too easy and that a clever swindler in a bank could keep two sets of books 
or two sets of certain pages without destroying the main parts, and when the 
examiner comes around, slip out one leaf and slip in another which has been 


doctored. 


The fact that a cashier robbed his bank of $80,000 by the substitution of 
leaves is not necessarily an argument against loose leaf. Cashiers robbed their 
banks by schemes equally clever before the invention of loose leaf and if the 
THE LOOSE LEAF Kansas Legislature believes that the abolition of loose leaf 

LEDGER IN in banks will stop bank robberies and frauds, it is very 

BANKS much mistaken, and very much underrates the ingenuity of 
the bank crook. It is absurd to say that a loose leaf ledger is unsuitable for use 
in a bank or any other establishment where accounts are kept. What the 
Kansas Legislature should provide for is a better method of bank examination, 
more care by bank examiners, and if necessary, more examiners, so that the proc- 
ess of bank examination would be less of a farce than it is in manv states. Safe- 
guards must be thrown around al bank books, and loose leaf books are no exc p- 
tion to this rule. The best safeguard is a good, thorough, efficient corps of bank 
examiners, backed by a scheme of prosecution that will inevitably put away the 
crook for a term long enough to deter others from trying the same ex] periment 
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OFFICE APPLIANCES IN VENEZUELA. 








By Enrique Arvelo & Phelps, Venezuela. 











I'TH the installation of the present 


(,omez government, two years ago, 


immediate improvement in gen 


et comme il conditions was. noted, 
based on the hope for a better administra 
tion. and, although the improvement has 
not beet apid, it exists Recently the 


higher pri coffee, which is Venezuela's 
chief article of export, 


ered the situation We 


Venezuela is prosperous, but 


has noticeably bet 

) hardly say that 
the hopeless 
abandon of recent years has disappeared 
President Gomez has done much for Vene 
zuela in ridding the country of its former 
over-taxation and multitude of monopolies 

Agriculture and cattle raising are the 


chief industries, but of recent years a num 


ber of n cturing plants have been es 
tablished such as cotton mills, breweries, 
soap and candle factories, etc. A number 
of factories mong them rope, glass and 
paper cements, have not been successful 
because f imited marke demand and 
the high = price f manufacture \ high 
riff alone kes manufacturing profitable 
Lack of population is a great drawback 
busines Venezuel There are only 
two millions where there should be ten 


an enormous territory and 


outside of the 


1 extens! S¢ coas ) 
irge cities it is sparsely populated. There 
eve s been any immigration and there 
re no s . it there will be any for 
ore ) vears Chis because imm}i 
rants Ww find no market for their agri 
cultural products and there are no rail 
roads publi works n construction 


which would give them work. The gov 


ernment offers no inducements. 
There is practically no investment of 
\merican capital in Venezuela and all told 
mly three American enterprises 
the New York & Bermudez 
Dalton & Co., 
Arvelo 


there ar 


in the republic 


Company (asphalt mines), 


Ciudad Bolivar (exporters) and E. 
& Phelps, Caracas (merchants). 

Venezuela is just emerging from the 
stage of the merchant sitting on a soap box 
and placing his typewriter on a flour barrel. 
We pride ourselves for largely being the 
cause of the improvement now noticeable 
in the business offices. 

Office Furniture. 

This is not imported because of an al 
most prohibitive duty on wood furniture 
and because of the high price of steel fur 
niture. Therefore the rolltop desk is al 
most unknown except where one has been 
imported free of duty by some government 
official. The same may be said of office 
chairs and filing cabinets 

Vertical Filing. 

This is not used at all in Venezuela and, 


because of the law which stipulates that 





ENRIQUE ARVELO, ENRIQUE ARVELO & 
PHELPS, CARACAS, VENEZUELA. 


copies f letters should be made b nd 
opybooks with numbered pages, relatively 
few concerns even take carbon copies 

their correspondences However some 
houses, like ourselves, prefer to take 


chances later with the law and enjoy the 


facility and great economy of time and 


labor by completely discarding the copy 


WM. H. PHELPS, ENRIQUE ARVELO & 
PHELPS, CARACAS, VENEZUELA, 





book and press. Even the copy-bath was 
unknown until recently when we 
introducing the 
great satis- 


ilmost 


ve had success in 


Eureka,” which has given 


ction 
Loose Leaf Systems. 
These are entirely unknown. Again the 
is a bar to progress, as the principal 
books of all business houses must be taken 
» the commercial judge and each folio 
imped by him. He will not stamp any 
but bound books. 


Addressing Machines. 

These are not used, as mail-order busi- 
ess is in its infancy. We know of no 
ther concern than ourselves which sells 
y mail by modern methods. We have 
een very successful in this direction and 
rapidly extending this department. We 

a Writerpress and we are sure that it 

s the only type duplicating machine in 
enezuela. We have sold quite a number 
Underwood Revolving Duplicators, but 
a rule these are not used except for an 
asional list of market prices. Venezue- 
merchants are very backward in mod- 
rnizing their system of business getting, 
ich is the same as used twerty-fve years 


Adding Machines. 

These are completely unknown. There 
s not a single standard adding mahine in 
Venezuela. Not even the Caracas banks 

se them. In due course of time we will 
introduce these machines, but of late we 

ive been too busy selling cash registers 
and Underwood typewriters. 
Cash Registers. 

Registers had never been introduced into 
Venezuela until the beginning of this year, . 
when we took the selling agency for the 
“National.” We have purchased a_ hun- 
dred registers, mostly large ones, during 
these months and we hope successfully to 
introduce them throughout the republic. 

Typewriters. 

Until the spring of 1909, when we took 
the agencies of the Underwood and Sun 
typewriters, machines had been imported 
one by one, but their use was by no means 
general. Several typewriter agents had 
been doing a small business. Since May, 
1909, we have sold 180 Underwoods. At 
that time there were only thirty in use in 
the entire republic. During that same 
period we also sold 160 Sun typewriters 
which were entirely unknown here. We 
believe that this represents three-fourths of 
the entire typewriter business of Venezuela 
luring the last year and a half. We are 
rapidly extending our selling organization 


into the far off interior towns, where type- 








6 ) 


writers find a ready sale if presented 
expert salesmen. 

The only 
make which has obtained any footl 
Adler, which has a1 


typewriter not of Ameri 


this republic is the 
active agent in one of the large cities, an 
he has sold a quantity of machines in that 


territory. The agent was favored by th: 


fact that almost the 
lation of that city is German and they nat 


entire business popu 


urally favor German goods. We, of course 
believe that the start obtained by the Adler 
was due to the absence of the Underw: 

and we hope soon to be able to prove this 


Introduction of Office Appliances. 


This can only be successfully done 
Venezuela by the appointment of a resi 
dent agent who is capable and willing t 
canvass and to build up a selling orgat 
ization. Such a person is very difficult to 


find because, as we have said, modern sel 


ing methods are not used. Typewriters 


not sell themselves. We find in our bus! 
ness that about one typewriter in ten sel 
itself and that we have to sell the other nine 
by personal canvassing and by mail follow 
up 

Credits. 


The American manufacturer greatly hand 


icaps himself by being unwilling to exten 
credits to responsible agents. Office app! 
ances must be sold largely on the insta 
ment plan and paying cash in New York 
must of a necessity much curtail the radius 


of action of the agent. European manufac 


time to their South 


York 


months 


turers give six month 
American connections The New 
commission houses give three 
credit, but dealing through them necessi 
{ 
1 


( 


tates the payment of a commission an 
interest on the debit balance. We prefer t 
import direct from the manufacturer, al 
though this does entail the employment of 
a much larger capital. The American man 
ufacturer, as a rule does not do his shar 
even the commision houses of good stand- 
ing have, in many cases, to pay cash in ten 
days after receipt of the merchandise even 
if they have to wa.t months for remittances 
from their foreign customers. Thus a great 
burden is thrown on the commission house, 
which ought to be shared by the manu 
facturer 

Not only du 
give more credit, but they are infinitely b« 


European manufacturers 
yond the Americans in lightness of pack- 
ing. All duties in Venezuela are specific 
and levied on the gross 
package. This makes the question of tare 
much more important than that of price in 
American manufacturer 


weight of the 


many lines. The 
of paper loses a great deal of business to 
Europe because he insists on shipping in 
heavy cases, while the German and Italian 
manufacturer ships similar grades of paper 
in the lightest kinds of bales. 

Answering the question as to how best 
the American manufacturer can extend his 
business in Venezuela we ; 
lighter packing when demanded by the cus- 
tomer and by extending more liberal terms 
of payment to responsible resident agents 


would say by 
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IS EMINENT IN TYPEWRITER INDUSTRY. 





New president of L. C. Smith & Bros’. Typewriter 


Company man of 


rare genius and experience. 





IS asserted that there is no other man 
the world who has been so long in 

full and continuous charge of a type 
writer manufacturing plant as W. L. Smith, 


of Syracuse, N. Y., chosen by special elec 
tion on Dec. 1, 1910, to be the president oi 
the L. C. Smith & Brothers’ 


Company 


lypewriter 


In taking the position so ably filled by 
Lyman C. Smith, his brother, Wil 


Smith, comes with a profound de 


the late 
bert L 
termination to carry on the work accord 
ing to the high ideals which have always 
guided the Smith brothers in the conduct 
f their affairs. 

Until his election to the presidency of 
the company, W. L. Smith has been its 
vice-president, having been chosen for that 
position. at the time of the organization of 
the concern. He was very closely associ 
ated with the late head of the company in 
its executive affairs, and is especially well 
versed in the manufacturing end of the 
business. His elevation to the presidency 


the company is natural and fitting, for 
is probably no man in the world bet 


there 
ter qualified for the position 

Che four Smith brothers have been called 
the founders of the Syracuse typewriter 


industry, now the chief productive indus 


try of that live manufacturing city But 
to W. L. Smith, it is said, belongs the ho 

or of making the “Typewriter City,” as it 
was he who not only first proposed the 


manufacture of typewriters there, but a 


tually brought it about For several years 
his time, his ability, and his then modest 
capital were devoted to developing the 


typewriter and to inducing his brother, a 


manutacturer Ol rearms, O 


successful 
abandon gun-making and engage in the 
typewriter business. So, it may be seen, 
he came most naturally and as a matter ol 
course into the position he now holds 

[here are few, if any, laymen who are 
Smith with the 


the re 


as conversant as W. L. 
legal aspect of typewriter patents; 
sults of various litigations have proved the 
clarity of his judgment in these matters. 
His ability as a 


demonstrated by his product 


manufacturer has been 
It is such reasons as these that have led 
other, and competing manufacturers to re 
quest his opinion on knotty points; and it 
is said that his services have been sought 
by other companies at practically his own 
price. Loyal, however, to his own ideals 
and to the brothers who have been his 
continuous business associates, such prop- 
ositions always failed to influence him 
Not only as the dean of typewriter mak- 
ers will W. L. Smith prove a most valuable 
president of his company, but as a most ex- 
cellent business man, capacity is 
recognized. He is a member of the exec- 


whose 


utive board of a number of progressive 


yanking institutions where hi ss Sa 
gQacity . respected and valued hig ) ri ¢ 
is regarded as conservative simply to the 
xtent of guarding against unwise or d t 
fu nterprises, but with a: il dis 
cernment of what constitute 1nd 
profitable business 

[ypewriter men predict that there will 
be no backward tendency in the policy of 


brothers; 


the Smith 


that the company’s new presi 

courage and, in fact, promot. isiness 
impaign that will be marked by keen ag- 
sressiveness. Such a campaign the Smith 
brothers are well situated to ict, as 
the death of L. C. Smith caused 1 hang¢ 
in stock holdings, and in no way affects the 
stability ot the company 

[t well known that when L. C. Smith 
& Bb lypewriter Company was organ 
ized in 1903, Lyman C. Smith tered up 
on the arduous work of creating a new 
typewriter organization for the purpose of 
establishing himself and_ brother wh 
Wel yvounger than he, in a ° perma 

ness which should be as substan 
t his earlier typewriter venture ha 
proved With this object in view tl 
brothers shared equally in the expens: 
rgal tion and in the assignment of cap 
ta tock as well. Conseque 

tion to conduct th yus $s 
th judgment may dictate, 
dantly le to carry out any plans they 
ide ' 

No changes have taken place the ot 
ganization of the company except such as 
wel ecessitated by the elevation of W 
l.. Smith to the presidency. M. C. Smith 
becomes vice-president, but continues his 
duties as secretary, and H. W. Smith stil 


; ’ , 
f 


is duties as treasut 


H REGISTER’S UNIQUE STREET. 


Cash Register ( 


‘?) 
> 
72) 


mpany 


The National 


has a clever exhibit on the first floor oi 
one of its big Dayton buildings \ model 
street, with modern stores fitted out in up 


to-date style is the main feature 


Che architecture is of one kind, and ofl 


a massive mission style, while the windows 
are arranged artistically, and appropriate 
to the kind of store represented Real 


are shown in the windows and are 


goods 


displayed effectively by a department of 


the factory—the window display depart- 


ment, whose business it is to get up unique 


window displays for its offices located a 
over the world and also for stores in gen 
eral 

The object of the street is to give sug 
gestions in window trimming, window 


ind general arrangement stores 


store keepers who visit the Na 


lighting 


for the 
tional:Cash Register Company at Dayto1 


but, on the other hand, 





h 


f 
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L. C. SMITH ESTATE VALUED AT 
$9,000,000. 
According to the estimate of the tax ap 


praiser the property left by Lyman C 


Smith, late president of the L. C. Smith 
& Bros. Typewriter Company, amounts in 


full to about $9,000,000. This included his 
personal property in the state of New York 
and other interests at Seattle, Wash. The 
total personal property in the state of New 
York, as shown in the report filed in the 
Surrogate’s court is $4,213,217.96, and the 


real estate, all of which is in Syracuse, is 


$75,197. From the total gross estate is de 
ducted $10,000 that is exempt under the 
laws Debts, expenses administration, 


amounted to $210,228.69, making a to- 
of $220,228.69, leaving the net 
the 
Of 


CtCc., 
tal deduction 
widow and 
this Flora 


ves $1,329,329.91, 


divided between 
$4,068,186 69 


estate to be 


two childre n 


B. Smith, the widow, recei 


Flora Bernice Smith, the minor daughter, 
receives $1,366,928.39 and Burns Lymatr 
Smith, the only son, receives $1,371,928.39 

E. H. O’Hara, one of the appraisers of 
the estate, said “Reference to the sched 
ule will show that Mr. Smith held securi 
ties whose face value represents between 


$3,000,000 and $4,000,000, and these are not 


what is known as listed securities 


Mr. Smith held stocks and bonds _ in 
many prominent concerns, as well as mort 
gages and notes 


A NOTABLE ANNIVERSARY. 


H \. Zimmerman, ‘manager for the 
Smith Premier Typewriter Company at 
Cincinnati, recently celebrated his tenth 


that office, and 


was 


anniversary as manager of 
found that the 


gotten by thos 


anniversary not 
associated with him. 
he arrive desk he 
tifully decorated with flowers, and the first 
letter he 


from his 


When | 
d at his found it beau- | 
in his morning mail was 
Dayton, O. P 
f a long pend- 
ing deal, 
him, also, an order for six new Model 10 


opé ned 
sub-manager at 
Gilmore, 


ntaining news I 


and most important and giving 


machines Later in the morning one of 


his traveling salesmen 
Middleton, Ohio, 


a No. 10 to a concern in that 


telephoned from 
announcing the sale of 


ywn, and only 


a moment later one of the city salesmen 
handed him an order for a No. 10 from thi 
University Cincinnati At noon, still 
another city salesman laid on his desk 


signed orders for one machine from the 
Civic Government, and an order for three 
No. 10’s from a prominent local labor 
leader. Mr 


Zimmerman stated that the 


continuous orders which came in, includ 


ing supply orders, the mem- 


loping he 


together with 


ory of the everlasting wal gave 


his golf opponent on the Sunday before, 


had put him in a decidedly pleasant frame 


of mind 


“Every employer is on the lookout for 
marked merit, and even if he does not rec- 
ognize your superior effort, others will, and 


you will soon find your proper place.” 


for- | 






















Enthusiasm 
Thrives on 


Confidence 


while 
Success is 


Founded on 
Both. 


With confidence in 
his goods a manufac- 
turer is bound toinfuse 
enthusiasm inhis trade, 
hence: The demand is 
4 greatest for 


“Our Line” Typewriter Ribbons 
anD Carbon Papers 


Our goods are distinguished for their nicety and always Approved 
by the Really Critical User. Therefore it is satisfaction to a 
dealer to handle that which is the of its kind. 
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INDUSTRIAL CONDITIONS AND 
PROSPECTS IN ITALY. 





Written for Office Appliances by 
Vincenzo Donze'li, Milan, Italy. 





























HE YEAR that 1s passing away 1s, markable economical significance, was of fre 
ndeed. not to be much regrett d in even e@reater moral importance, as showing of cat 
Italy [t seems as if an implacable perfect confidence in, and full app il ot I 
fate were holding her im torture ul der at the financia! policy pursued by e admin mé 
iron hand, jealous, perhaps, of her b istration the 
and crystalline sky, and ot he biet Che Government accounts close this year priv 
sea tha vashes mos s ists with a credit balance ot about 60 millions, struct 
in the world ind during the four years since the reduc \1 
Italy had not vet 1 ered from the de tion of the interest, the public credit has n 
pressiot as, e terrible catastrophe ilways maintained itself above pa , 
of Decembe 28. 1908, left her, a catas This flourishing condition of the balance ( 
troph threw ies d vns t has made possible the undertaking of pub 
he g ‘ ad «¢ ed t sands fh ic. enterprises, which, while perating to 
inan \ 1 v he \ behold new the advantage f the Government, are of 
calamity : é ‘ great interest to private industries ive 
1 Este i\ \ ( Vile nad { I { 
able orees 2 wels ( ie ¢ 1 t A 
visite é and day it is tl bridled 
rury tl heavens tha ol Ss spel S 
itself the smiling plain 1 
upon tl sts of Sorrent On y 
island hat 1 ! ‘ W o tl i 
ing bay Nal g 
And as : é g 
hold tl ciated and hideous ( f 
choler xtending her ind = ther er 
hooked lutches ind laying ] 
lives 
Let h en and disapp 
endles by the enturies, th 
wready ( thie gony oft deat] 
et he ike vit ‘ he sinister burd: 
with wh he has tried rele \ 
encumbs t 
In sp \ ( 
, ] ty ~ 
of the ) ine i 
strene oe i Tf 
thems« < sn lee ae 
om the ystacles i set t 
and | s ed t 
tua t i 
resou = 
Wit! ne 1 ff 
he c S | Dp b 
, ' Jat é 
dil a 907 - ate: atthe ic , , 
wit! : p : mi . Wy , , wo mos 
: a mport drafts for Ws se | g I 
» 19] ‘ . ; ; wav rehabilitatiot str 
In 190 ’ ; ; : avy, bo ‘ met 
ry 
cs t t | = 
Saving (; I 1 I y pt blen ( S 
millior illy 1 als wave he eration ys ¢ 
e ot D mport e, be 
\ I ( 1 ) 1 ( t 
! Tee ae . 
this was ¢ eater pat f 1 - st be di vay 
ers of t nub ses decide 1 s y are in ratl | shape 
ta \ ; or impr! ent 1 
| , ~ erative 
. abies 
\ 7 C >] } ~ s ~ =) 
ment tt \ ( nt S Witt de 1} D sp 
millions s t r me indis¢ ling the 
‘ t¢ ‘ iT y 
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‘A Decade of Development 


. 76 Rotary Mimeograph 


Pianetary Pencil Pointer 


The last decade has 
been one of phe- 
nomenal growth in 
the invention,'intro- 
duction and adop- 
tion of office devices. 
The devices 
here illustrated have 
kept pace with the 
general growth and 


four 


are leaders in the 
fields they 
Their success has 
been achieved strict- 


-cover. 


ly through superior 
merit and followed 
by unexcelled serv- 
ice by the makers. 
To become the rec- 
ognized “Standard” 
of excellence within 
a decade means an 
appreciative and 
large patronage. 
This following has 
necessitated an in- 
crease of 100% in 
building space. En- 
larged facilities will 
mean greater service 


For descriptions, allus 
irattons and prices Oj 
these machines, ask for 
our ‘‘General Catalog.”’ 


ony A-B-Dick Compan yanige 
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An Even Day’s Work 


day the Monarch 
energy of the 


of the 
saves the 


yvery hour 
hs writer 
ae 


Monarch Light Touch is a distinct- 
ive feature of the Monarch and has a 
mechs inical reason to back it up. It so 
re atly reduces muscular effort that 
using the Monarch produces no per- 
poor. le weariness 


Monarch 
Light Touch 


due to the fulcrum of the Monarch 
typebar which ‘‘creeps’’ toward the key 
— of depression, reduces -the 
age gradually, making the stroke 
key easy to start and ve ry rapid 

at the end without added pressute. 


rhis, with the many other time-and 
effort saving features of the Monarch 

ives the operator and assures work of 
even quality and 


“No Three O’Clock Fatigue” 





Send for Monarch 
Literature 


Learn the reasons for Monarch superiority. 
Then try the Monarch, to the end that you may 
know that Monarch merit rests in the machine 


itself, not merely in what we tell you about it. 


Representatives Wanted 


Loca] representatives wanted everywhere, also 
1 few more dealers for large territories. Write 
details and attractive terms 





THE MONARCH TYPEWRITER 
COMPANY 


Executive Offices, Monarch Typewriter Building 


300 Broadway, NEW YORK 


Canadian Offices, TORONTO, MONTREAL 
Branches and Dealers Throughout the World 
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companies such a shock that they hav: 
yet recovered from its effects 


But in the grave condition of depression 


into which this industry has been throw: 
there are seen some symptoms of favorable 
omen that the cotton industry is finding 
a way to the solution of the crisis, but 
before this is done, some sacrifices must 
be made before it can attain t ts 1¢ 


and splendor 


And it 


past 


may be claimed for this, 


such crisis might soon have been 

come, if a fatal repercussion had not take 
place n the general movement of « 
merce, and even in that of capita ities 
where it would have found but insecure and 


insufficient tooting 


benefit has come to th 
bot! 


purposes, in a se 


\ small 
sumers of petroleum, public and prt 
illumination 
nd diminution in the rate of dt 


Russia 


petr 

This cannot be said, howeve S sug 
although the beet product has remained 
normal nasmuch as the duty and the 
government tax upon sugars have bee 
i 


rhtiy increased, which fact is commented 


upon unfavorably, especially by those who 


ire interested in the general conditions ot 


alimentation of the people; they make the 


observation that the consumption of sugar 


in Italy increases but slightly, whereas thx 
physiological onfirmed 


studies hav e ¢ 


the fact that is an excellent nutrient 


and in the 


Sugal 


highest degree useful in the 


assimilation of materials in the hun 
ganism 
The 


and has 


production of silk is 
reached a 


in Italy that gives rise to the hope of 


seeing again the times when the Italian 


products were highly appreciated and 


1 k 
much sought for 


the calamity that ha 
Italy, the 


In spite ot iffected 
trade 


the southern part of 


the essences of acid herbs has attained 
healthy revival—one so mecessary ti those 
districts so cruelly stricken by natur d 


asters 
An industry which has assumed very 
that of autom 


couraging proportions 1s 


bile s, and Italy 


already boasts of a 
first order, 


and the 


bile makers of the 


F. I. A. T., of 


chini concern in 


Turin, 
Milan 


The automobile industry finds the 

son for its great success Italy 

fact that this countrv contains s elv 

16,000 kilometers of railway S hat this 

new mi ! t 

advantag n reaching th comy it ’ 

by the t S the 
itions, would not easily ermit 


building of a railway line, and w 
difficult of access 


thus be left l 
Business in Office Devices. 


And the revival that is to b bserve 
i! t he greatest nd Stl S $ \ el 
by eflection in } the thers 1 
portance, as, f stance { 
nit ind wit! ‘ Z Q 
1 s tor the ve 910. we 1 st ‘ 
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disappearance of the house of 


note Line 


Solei Hebert after almost a century of ex- 
istence, while near the disappearing house 
Ditta Ducrot, 


extended its 


has risen that of the which, 


n a few years has business 


Italy and to foreign « 


throughout 


Che business in typewriters has been able 





to make a most gratifying showing s 
eed has been done by su irge Ameri 
mpanies as the Yost, b e 1 } 
é i « | ng makes of se \ 
) t has icreased t suci ¢ en 
st hinder somewhat é wa move 
he iru mpanies Cc 11 
( p ss ‘ ~ p 
er business, such as rred in that of 
n trade W ld ipp 1 S 
s¢ i l ie LILA t it I ba es 
PT 5 Strongly es ib sned W ( I t ( 
mpetitior ind he S ‘ be 
ibliged by irresistible economi d 
ne ¢ f 1 ip their bat S ; pass 
1way 
Italy is expecting a new wav f life in 
her commerce, as the result of the con 


Exposition which will 
1911, at Rome and at 


will be hel 


ng International 
take place in April, 
Turin; in Rome 
tural exposition, and in 
the industrial one 

The reason for the division of a single 
different cities 1s 


considerations, and to a 


exposition between two 


due to historical 

: iy 
sentiment of chivalrous acknowledgment ot 
wishes to pay to 
Pied 


from which 


the tribute that the nation 


the city of Turin, the capital of litt! 


mont, which was the center 


streamed the first rays of liberty and of 


the redemption of the whole nation 


Both Rome, the capital of Italy, and 


Turin, the noble city of Piedmont, are pre 
paring worthily to receive visitors from 


every part of the world, and will then bs 





position to show the progress made by 
[Italy in scarcely a half century cl ind 
religious freedom, and in wh she has 
sustained the great moral and material sa 
rifices which enable her to-day to mak r 
boast of being second to ni thet intry 


in the world. 


Another way in which Italy has asserted 
erself is in that of aviation, and pecially 


n the construction of dirigibles 


rmy lready has some models pri 
p d with all the itest 1 ements 
ere nave been two aviation meets 
It bot] them of no sma import 
ne because if indeed the ne t Bres 
co ¢ years 19 reve r 
) s compared with otl tries, it 
S< l at ist to pusl S l energes 
v upon the d ( d 
r¢ Té 110 
And he vear 1910 |] $ a | it Vv tie 
glory of makin n the history oft i lity 
1 epoch | tha irked 1492 by the 
5 ery of Amert 
There is no doubt that the brilliant and 
iring idea of flying over the Alps sprang 


from an Italian journal, and ie hazardous 


ncertaki was tried by ‘ ner in whose 





blood, s that the unfortunate but heroic 


ok up the fatal test, animated and 


inspired by the spirit of the old and noble 


Latin race united with the audacity of the 





people who live and prosper on the other 
side of tl Atlanti 
es the glory fine 
s the limits of o ul 
but it becomes the glory of all that 
manity which may h t 
id faithfulness the way ed by 


ANNOUNCEMENT:—ROTEX LITIGA- 


TION ENDED. 


Rotex Manufacturing ( 
\ Works, Chatsworth R¢ Strati« 
EK., a year or two ag 
1 the States whi 
mpc ed to <¢ se ft 
t litigation wit 
‘ 
ey ive won SI ( 
¢ sition aga I Dp 
R oft May bering ¢ 
NmROoTeX Wanulacturing 


market the Rotex ( pie 


ellent machine which will ray 


established, the Deuts: 


vay in popular favor 


was pretty well 


Miaschinet Vertriebs Gesellsch r ere 
suit nfringement of patent rights wi 
vas aiterwards settled or withdraw ll 
Ger company’s letters t 
or f the Rotex of its infring Qo 
offense to the English concer: t 
sent it announcements that yu 
protect their customers. Letters nt by the 
Rote Company to their creditor vere 
made cause of action for | by the 
Deutsche Maschinen Vertriebs G« l 
The case was last heard in the Cou 
Kings Bench Division, befo Justi 
Bray and a Common Jury on \ iy and 
Tuesday, the 12th and 13th ecen 
Che plaintiffs claimed damag Y 
netual injunction. The jury fi t tl 
tter in question was not d t 
that the document was privileg: ler the 
stances. This made te ve 
the defendants whicl ntered 
ingly with costs, Mr J t ray 
sing his complete concur vith 
The costs Of! the suit 
Deutsche Maschine Vertriel G 
ell ift, amount to over 800 | ( With 


patent litigati 
Manufact ng ( 


terminate and the R 


the ending of the 
es ot the Rotex 


vill again become a ftactort 


EXPOSITION TO BE HELD IN ST. 
LOUIS. 


uncement has bee: I r tne 
tional Exposition of | ntions, to 
| in St. Louis, dut veek of 
\pril 10, 1911 William Kea Smal the 
British proconsul at St. Lot 511 New 


of Commerce Building, is manager of 


The object is th monstra- 


the show 


promotion of patented machines, 


ipp! inces, devices, tools and 1 esses Of! 


haracter 
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The DuPont Powder Company Bought 
FIVE HUNDRED AND TWENTY-ONE 


L. C. Smith & Bros. Typewriters (7% 


ALL THE WRITING ALWAYS IN SIGHT 





| 30 
PeLEALi Tit 





(The biggest order ever placed 
by any firm or corporation for 

typewriters for their own use) because 
their own mechanical experts sitting as 
a jury, said it was unquestionably the best. 


They examined all competing makes, tested them under every 
condition of stress and strain, and voted unanimously in favor 
of the L. C. Smith & Bros. The DuPonts thus rendered you 
an invaluable service. Lacking mechanical experts of your own you can 
safely rely upon the decision of these five engineers, at the height of their 
calling who were willing to stake their professional reputation on the 


L. C. Smith & Bros Typewriter. 


Many large concerns have already been guided by this expert opinion and have standardized, as the DuPonts 
did, with the typewriter that stood the test. There could be no test more thorough or more unbiased decision. 


Send today for our ‘‘DuPont’’ booklet. 


L. C. SMITH & BROS. TYPEWRITER COMPANY (Branches in All Large Cities) SYRACUSE, N. Y., U. S. A. 
Head offices for Europe, Asia and Africa: 19 Queen Victoria St., London, E. C. 








SOLID CONSTRUCTION 


Made | to 6 Drawers 


Sizes: 


3x5 4x6 5x8 


Card Cabinets 


Sectional Tops and Base—Plain Oak 

Sectional Tops and Base—Quartered Oak 

Se@lid Construction—Quartered Oak 
Immediate Shipment 

( ompl te Stock 


} 


Write jor special trade discount and catal 





SECTIONAL CONSTRUCTION 


Made in Top and Base Sections 


IMPERIAL METHODS CO., Chicago, U.S. A. Sizes: 3x5 4x6 5x8 
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IN CHINA. 








Modern o‘fice devices not a large 
factor in Chinese _ business. 
By L. Rosenthal, Shanghai. 








™ HINA, with its teeming millions, con 
only about 25,000 foreigners, 

men, women and children, all 
or about the 1,500th part of one per cent of 
Of this contingent, only 
about twenty per cent may be looked upon 
typewriters or typ¢ 
writer The Chinese at the 
present writing can hardly be counted on, 
them make use of 


tains 
told. 


the population. 
as possible users of 
accessories 


as only a very few of 

these appliances 
Twenty years ago, when the 

this article first came to China, only about 


writer ot! 


twenty typewriters were used in the whol 
There now be about 3,000 
which the writer in the 
has sold about 800, which in 
different 


empire. may 


machines, of past 
fifteen years 


cluded about ten 


among them 
makes 
The 


chines of 


calculating ma 
American and European manu 
facture used in China at present hardly ex 

twenty-five or thirty. The Bruns 
a German machine, seems to be chief 
ly used. Most of the accounting is done 
by Chinese, who use their own counting 
machine, which they call “Soi Bai,” on 
which they make calculations more quickly 
than they could upon a European calculat 
ing machine. The price of “Soi Bai” is from 
80 cents to $1.50 Mexican, or at 
exchange from 35 to 66 cents United States 


entire number of 


ceeds 


viga, 


present 


money. The Brunsviga costs about $100 
in United States money, and the chance, 
therefore, of selling the higher priced 


American computing machines in any con 


siderable numbers is very small. To thé 


writer's knowledge there are only three 
American computing machines in use in 
Shanghai. 

Loose leaf devices are as yet hardly 


known in China, only a very few having 
made their appearance 

Filing contrivances as 
niture are mostly locally manufactured fo: 


A cheap Americat 


well as office fur 


the following reasons: 
desk, selling in the United States at, say, 
$35, will cost to lay down here $42.50, or 
when exchange is fair as at present, $100 
Mexican. The same desk 
here for $40 Mexican. Furthermore, Ameri- 
can desks out here do not last near so 
as locally made ones, the wood not being 
seasoned for this climate. The writer onc: 
had in his possession three American desks 
which fell to pieces before he had a chanc« 
to sell them. 
Typewriter Statistics Difficult to Obtain. 
Exact statistics as to the number of typ 
sold here cannot be given, as the 
Chinese Customs only 


can be made 


long 


writers 
Imperial 
ifem in their returns of “Typewriters 


have 


Typewriter Accessories,” according 


which there were imported into Shanghai 


in the year 1907 goods to the amount 





(customs) 53,517 taels, or about 
A Hai Kuan tael is 11 14/100 


a Shang! 


“Hai Kuan” 
U. S. $36,000 
more than 
takes 1.54 taels to purchase an 
American dollar, 
time it took 
1908 are not at 
that the 
outside of 


per cent 
at present it 
and I have known thi 
when 1.75 taels 
present obtainable It is 
safe to say imports into the 
Shanghai 


treaty ports 
even amount to ten per cent of the above 


This 


field or territory China is as yet for this 


will show explicitly how 


industry, and it is rather amusing, 


fore, when typewriter manufacturers ask 
us to state for what territories of China we 
want an agency 

There is in reality but one port in China, 
and this port is Shanghai, from whence are 
Middle Northern and 


and China 


supplied 





L. ROSENTHAL, ROYAL REPRESENTATIVE, 
SHANGHAI, CHINA. 


China \ smal] 


of this class of goods is imported 


part of Southern very 
quantity 
direct to Hongkong, from whence the goods 
not used locally go to Canton. 

Typewriter dealers out here have scarcely 
kept records of what they have sold dur 


ing the last fifteen years, and, even if they 


had done so, would hardly disclose their 
figures to anyone either inside or outside 
of the business, as each one of them natur 


ally asserts that he is doing the biggest 

The best sellers here appear rey 
be the Underwood, the Oliver, the Welling 
on, the Royal and the Hammond, not for- 


“Blick.” 


Only two countries figure as suppliers of 


business 


getting the 


typewriters to China—Ameri and Ger 
many, the latter country during the past 
few years having made rapid strides in th 


American machines 


industry 


China, owing to the exchang: 
of imp n, at the rate of $2.50 
to $1.00 United States curre: 
change is and under ad : 
ons. e U. S. $1, comes up to } , 
including duty and freight 
It is 1 easy to sell typew: 
the price is $250 to $285 
which in the United States cost § 
after all, the Mexican dollar 


earned any easier than the g 
the United States 
Payment in Advance Obstacle to Trade. 
The great disadvantage 
\merican machines has 
that the manufacturer demands 
advance, 1 ‘ banker's 
amounts to the same thing 
wait thi four and sometimes 
before é obtain his ma 
With other American manufa 
1@ same Che writer sent 
American manufacturer upo1 eing 
idvertisement in Office App 
snowing e price of the artic! 
ed the goods to be _ shippe 
sight tl gh any bank 
passed and no answer cam« : 
ter was sent, doubling the ord i g g 
references After this the 
an answer stating that bh: 
been received, but that the p 
tion were so taken up with American b 
ness that they could not thin tte1 v 
to any Asiatic business except t 
regular agents in Germany \s 
the strain was now easier, 
ences were satisfactory, shipn 
goods would be made this weel N 
mm Monday) and the draft fs 
ward already and would reac] most 
simultaneously with the letter \t time 
of this writing, although nearly f r weeks 
have passed since the draft was 
three mails have come, the writer has 
received any documents, nor does kn 
whether the goods have been shipp t 
not It seems American manufacturers 
are critically particular to ha uraty 
for their goods, but do not g y si 
curity whatsoever to their customers for 
their money. Commercial courtesy de 
mands that every letter be answ 
so when it contains an order, 
lraft should be sent to an oy : is 
tomer without documents att N 
European banking house would pt su 
i. draft 
Che writer furthermore gav« 
in American manutacturer for s nes 
isted at U. S. $50, through an « firm 
in Seattle, who have a branch Shanghai 
Six months passed, and then the machines 
them wit] ty] 


irrive | TE¢ 
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THE LINE WITHOUT A PEER 


TO MAKE MONEY—The shrewd buyer always selects the BEST. 
His experience teaches him that when he sells a customer a reliable 
Desk, he always comes back for more of the same kind. 


DORNETTIE 














_ Grades: 
Materials Extra Choice 
wien Choice 
es t 
Construction Mediam 
Cheap 
Best 
Finishes 
L 
s t Sanitary No. 3245 
| Cable Address | Export 
| “DORNETTE CINCINNATI” | Trade 
| ABC Code Used. | A Specialty 




















All designs of Desks and Tables for Offices, 
Pigeon-hole Cases, Letter Press Stands, etc. 


Cabinets and Tables 
Typewriter Desks, 





_ Sliding Door Sectional Bookcases 


The J. Dornette & Bros. Co. 


Cincinnati, Ohio 
SEND FOR OUR NEW CATALOGUE, NOW READY 
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which was not wanted at all, and coolly 
drawn for at $100 less 30 per cent instead 
of $50 less 30 per cent as per agreement 
As a matter of course the draft was not 
accepted and the matter referred back to 
Seattle. Another three months passed and 
information was received that we could 
have the machines at U. S. $60, cif Shang 
hai, when the price should not have 
been more than expenses paid $37, and at 
this price the machines had to be taken up, 
costing wholesale by far more than they 
are sold for retail in the States. 

Another American typewriter manufac 
turer sent us four machines, drew on us, 
and the draft was promptly retired. When 
we sent a second order for six machines, 
no answer. After writing again we re- 
ceived a letter from Zurich in Switzerland, 
stating that the said manufacturer had sent 
our application there, and the recipient 
thereof informed us that he had been ap- 
pointed agent for the entire “Eastern Hemi 
sphere” and would be pleased to get into 
business connection with us He writes, 
“Send me your check and I will send you 
machines,” never stating what his price for 
the machines would be or any particulars 
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whatsoever, and the whole letter literally 
translated from a “German” original. 

Now, I would like to be informed why 
we, who could get our goods from the 
States, if properly attended to, in less than 
two months and a half, should apply to 
Switzerland, where at least four months, 
if not more, must pass, and where the 
charge d'affaires cannot even write English, 
and very likely does not know how to ship 
At all 


have to pay enormous freight, to which 


goods to China. rates, we would 


must be added the profits required by this 
middleman, which would make the goods 
unsaleable here. 

German manufacturers are extending 
more liberal conditions, and are solicitous 
of trade, and are, therefore, considering 
the very short time they have been in the 
market, doing a comparatively better busi- 
ness than the Americans. 

Editor's Note——We publish Mr. Rosen 
thal’s article without modification, and leave 
it to the good judgment of American man 
ufacturers to say whether his criticisms 
are well taken. We believe that Ameri- 
cans, if they accept foreign business at all, 
should give it the same care and attention 


they accord to home trade, at least suffi- 
cient to see that orders are promptly ac- 
knowledged and properly filled with all due 
and necessary diligence. The fact that so 





NEW MACHINE FOR TAKING DICTATION. 





The Stenotype, a mechanical stenogra- 
pher, clever invention of Dallas man. 





\ new machine has been invented to re 
lieve the flying fingers of the stenographer 
It is the product of W. S. Ireland, who six 
years ago conceived the idea of perfecting 
a machine to take the place of shorthand 
[The Stenotype is the result. This machine 
is built to be a companion to the typewriter 
in the commercial field 

The Stenotype, it is said, eliminates the 
greater part of brain work in taking dicta 
tion, and makes the taking of dicta 
tion a matter of practice rather than 
mental strain. It is claimed that it 
will not decrease the number of 
stenographers or their salaries; nor 
will it affect the shorthand schools 
Instead of learning stenography the 
student will learn to operate the ma 
chine 

The Stenotype is furnished in se\ 
eral styles. It is simply constructed, 
and light in weight. It is furnished 
with type in plain letters like thos« 
used on a typewriter, and while sim 
ilar to a typewriter in looks is differ 
ent on account of the different work 
required of it ts touch is said to be 
lighter than that of any typewriter. It 
writes more than a word to a stroke. When 
writing fifty words per minute on the type 
writer, an average speed, the machine is 
struck over three hundred times per mi 
ute. Three hundred strokes per minute 
on the Stenotype is over three hundred 
words per minute. When the Stenotyp 
operator strikes the keys only half as fast 
as the average typewriter operator, he is 
writing 160 words per minute, or double 


n 
ti 


the speed Of the average stenographer, as 
shown by civil service examinations 
[The Stenotype, its makers state, is dura 


ble, visible and easy running; further, it is 


noiseless, spaces automatically between 
words and automatically rewinds the paper 
on which it writes. There are twenty keys 
on its keyboard, which with a small, sim- 
ple code, enables one to produce the vari 


ous sounds of speech. The letters are so 





THE STENOTYPE. 


arranged on the keyboard that there can 
be obtained any sequence of letters neces 
sary to write the English language at an 
average of over a word a stroke. 

The Stenotype is covered in every fea 
ture and detail by basic patents of the 
broadest kind 

The Universal Stenotype Company is or- 
ganized under the laws of thi 
Delaware and enjoys a very broad, liberal 


many foreign dealers admit that the Ger- 
mans handle their over-sea trade with more 
regard to the feelings, convenience, and, if 
you please, the prejudices of their custo- 
mers, should cause Americans isk, if 
Germany finds it profitable t lo these 
things, why should we not likewise be par- 
ticular about them, instead of going along 
in the happy assumption that we have all 
we want at home and that all the other 
peoples of the earth must buy our goods, no 
matter whether we treat them well or ill? 
We have the goods; we have the men, the 
capital and the energy. Our trouble, as 
we all know, is that so much t energy 
and money are absorbed handling trade at 
home, that but little vitality remains, in 
many cases, to use in mas ng condi- 
tions abroad. What we need is a little 
more serious thought on the part of re- 
sponsible heads of companies ttle bet- 
ter organization for foreign trade, and the 
classification of all needed information with 
systematic care and thoroughnes 
ind perpetual chartet ll} pit stock 
is $1,500,000 
Che men behind the mpany are a 
trong body and are scattered throughout a 
large number of the cities of t] United 
States. The directors are m ynsid- 
erable means, influence and abilit n their 
localities 
The present offices are at Dallas, Tex., 
and Wilmington, Del. The main business 
office and present factory are at Dal- 
las, Tex. The main plant general 
ifices will be located manu- 
facturing center of the ( tt West, 
where the necessary skilled labor, ma- 
terial and favorable power rates can 
obtained Negotiations ire in 
progress with Detroit, Cleveland, Cin- 
innati, Buffalo and Syracuse 
The Stenotype is designed to take 
ts place with the adding machine, the 
typewriter, the linotype, tl luplicat- 
ng machines, etc [It is claimed to 


have solved the shorthand problem 


Che fact that of sixty ims yver- 
ng patentable features on the Steno- 
tvpe, filed with the States 
Patent Office, fifty-nine were allowed 

within four months from dat f filing, 
proves the originality of the i 

[he average business man dictat it the 
rate of from 85 to 90 words per minute. 
He has found that this is the usual number 
§ words a stenographer lepended 
upon to write and_ trans rrectly 
vithout waste of time. It is said that when 

learns his senographers can t tation 

ter he will increase his sp 
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This is a sample of writing with LITTLE'S SEMI- 


INKED TYPEWRITER RIBBON, 


No other manufacturer at the present time is 


actually making a ribbon with ink only on one side. Some 


of them are putting out ribbons which they call semi-inked 


but they write fully as well from one side of the ribbon 


as from the other, 


The advantages of a semi-inked ribbon are 


many, the principal one being that the type cannot fill; 


The impressions are very clean-cut and much more intense 


than the impressions made with the ordinary ribbon, 


If interested, would be glad to h 





. 


“SB 
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OD FIELD FOR BUSINESS 





te 
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ydney Stott of Stott & Hoare, Melbourne. 












USTRALIA to-day is in a prosperous 


condition, as good seasons have 
lasted for some years, and there does 
not appear to be any immediate prospect 
of a drought similar to those of past years 
which have played great havoc with busi 
ness. 

Australia of 5,000,000, 
which does not increase to any appreciable 
white 


chief 


has a population 
goes on—nearly all 
descent. It is the 
and gold-producing country in the 
world, the value of the output of wool 
yearly being about $115,000,000 and of gold 
$65,000,000. Wheat of the of about 
$68,125,000 was grown last year. Although 
and 


extent time 


people of 


as 
British 


wore »] 


value 


Australia is 
agricultural country, yet its mines and its 
of great and in 
importance. In 1908 there 
produced coal to the value of $18,810,000 
copper $12,060,000, silver, lead and tin $17, 
215,000, the total mineral production being 
$122,840,000 


pre-eminently a pastoral 
mining development are 


creasing was 


valued at 


It can rightfully be concluded theref: 
that 


typewrite S, 


people so busily engaged would us 


adding and computing ma 
chines, duplicators and office furniture ge! 
Australia was one of the first cou 
world to adopt the typewrite1 


No. I 


in 1883 sales of Caligraphs wer: 


erally 
tries of the 
In 1879 a 


ported and 


few Remingtons were im 


made by the writer. Shortly thereafter th: 
No. 2 


ar monthly shipments of typ: 


Remington came on the scene and 


in 1885 regu 


writers commenced and have continued 
right up to the present day. This year 
about 4,000 Underwoods, Remingtons, Mor 
archs, Yosts, Smith Premiers and L. | 
Smiths were sold as compared with about 
3,500 last year; about 500 Burroughs and 
Comptometer adding machines as compared 
with about 250 last year, and about 1,000 
Gestetners, Ellams, Roneo, Revol and othe: 
duplicators as compared with about 750 
last year. The conditions under which 
articles such as these are sold are similar 
to those in operation in other countries, 
namely, by the establishment of central 
agencies in the capital cities of the fiv 
states and the employment of traveling 
salesmen in the country districts. Condi 


tions of travel are, however, expensive and 


somewhat different from those prevailing 
elsewhere. For instance, outside the cap 
ital cities the various country towns ar‘ 


few and far between and railway facilities 


are available only to nearby towns or on 


through lines between the capital cities 


A good deal of long journeying by coach 


and steamship has to be done. The great 


majority of sales are made in the capital 
cities and in towns along the coast 
tlement is mainly on the fringe of the great 


Set 


island-continent, whilst those parts of the 


vast interior which have been explored ar« 
comparatively unknown and occupied main 
ly by sheep stations or ranches. It is 3,000 
Australia 
Perth, the cap 


miles from one side of to the 


other; the distance between 
ital of Western Australia, and Adelaide, the 
South 1,600 
At 


capital of Australia, is miles, 


with no population in between. present 


connection between 


there is no railway 

these two cities. Australia is about the 
same. size as the United States without 
Alaska and is 3,000,000 square miles in 


area. It stretches from the equator half 


the south pole. 


General Office Lines. 


As regards office furniture, such 


way to 


as desks, 


filing cabinets and loose leaf devices, there 
is room for increased business. The Wa 
bash and Shaw systems, as well as Cutler 
ind Derby desks, are those mostly sold, and 








AUS- 


STOTT & HOARE, 
TRALIA. 


SYDNEY STOTT, 


three 
certain amount of business. 


firms of printers and stationers do a 


Carbon paper 


and ribbons imported mainly from America 


are sold by stationers as well as the typ 


writer agents, but the trouble as regards 
stationers dealing in these articles is that 
they cut prices terribly—very often throw 


in these articles under cost in order to get 


the business away from the _ typewriter 
igencies They look on these articles as 
a side line which they can slaughter so as 
to secure other business in general sta- 
tionery. Little’s carbons and ribbons have 
the largest sale in Australia 

Practically all the typewriters sold in 
Australia are of American manufacture. 


Besides the standard makes already named, 


the Sun, Empire, Barlock and Hammond 
do a certain amount of business \ few 
German typewriters have been imported, 


but very little business has been done with 
them, the Swift Visible being offered at $75 
retail 

General stationery lines are imported 


mainly from Great Britain. Formerly a 
good business was done by typewriter 
agents with American linen papers, but 


British manufacturers having Australian 


branches or agencies have competed suc 
cessfully with the American papers which 
are high in price in comparison. Type 


writer agents make a profit on carbon and 
ribbons, but on American linen papers there 
is very little margin. 

Typewriters. 


Two standard typewriters, the Underwood 


and Remington, do the largest business in 
Australia, but the manufacturers of those 
machines adopt different methods in plac 


ing their goods on the Australian marke 
While the Remington ships direct to its 
dealers, the Underwood, owing to a long 
standing ntract, supplies its machines te 
in American export commission house wl 
in tu sells them to the writer of this 
article, who has six branches a1 nur 
ber agencies in the different st 
old-fashioned business colleges ttached 
[The Monarch and Yost machines are rep 
resented by the United Typewriter and 
Supplies Company, who have branches 
two capital cities in Australia 

Typewriters are duty free ming in as 
printing machinery, but the duties on sup 
plies and = stationery are fairly heavy 
Freight from New York by direct steamers 
t Australia 1s about a dollar and a half 
on each typewriter, but packing has to be 
carefully attended to. 

The Official Year Book of the Common 
wealth of Australia remarks as follows on 
the subject of “Preferential Trade 

“Whilst Australia by the aid of a pro- 
tectionist tariff is endeavoring provide 
employment for her people and develop 
local industries, there still remains and will 
continue to remain in varying proportion 


a very large volume of goods which will be 


imported from abroad. We desire so far 
as practicable that our wants may be sup- 
plied by British manufacturers rather than 
by those of any other country Apart alto 
gether from sentimental considerations of 
kinship, strong and sincere though they 
may be, we consider that every pound of 
sterling diverted from the empire’s own 


trade is so much potential energy absolutely 


lost and wasted. We have none but the 
best feelings for other nations, but, obey 
ing the ordinary instincts of human nature, 
we prefer our own race, we value the fam- 


ily gies which bind us, and we are striving 
for ; 


tend to the 


a closer trade relationship which must 


maintenance of that strength 
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Contributes more satisfaction, 


can get from any other office 


dirty fingers, time in washing 


points in sharpening—saves 
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AUTOMATIC ® $3. 


. Pencil Sharpener 


capital invested, than you 
appliance at any price. It saves time in sharpening, saves 
y letters, breaking pencil 
time, stationery, pencils and money. 





up, saves the liability for smudgy 


convenience and economy, for 
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The U. S. Auton 











CAUTION:—!2eY. ©: Autom 
~ users are cautions 


rights vigorously in 


tic Pencil Sharpener is fully covered by 


every quarter 


d against the sale or use of infringing 


S. Letters Patent Dealers and 
ice We shall protect our 
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@ Our 1911 advertising campaign is the most extensive ever put out on a pencil sharpener. This adver- 


customers by recommendation. 


tising is to be persistent, constant—while the thousands of machines now in use are making new 


@ Every sharpener that our advertising sells for you puts a substantial profit into your cash drawer. 
In addition, every machine you sell creates a constant market for extra blades—which means a steady 


trade for you year after year—and this blade profit is sure. 


@ Remember: This is the first pencil sharpener 


than a year. 
give satisfaction. 


Staple Pencil Sharpener. 


The only penc 
one that was ever ‘‘FOOL PROOF” 


that has actually made good in practical use for more 
It is the only pencil sharpener that is absolutely economical—that you can guarantee to 


il sharpener that is advertised persistently and constantly. The first 


and PRACTICAL, and now, after four years, is recognized as The 


Write at once for descriptive booklet and Special Trial Offer. 











This— 


and other strong effective 
arguments are appearing in 
the list of magazines reach- 


ing 


Seven Million 


Men. 











Stop Wasting 570 


a year (that’s 20c a day) — Get 
your stationer to send you a 


U AUTOMATIC 
« te. Pencil Sharpener 
for ten days’ free use or accept 


OUR OFFER: 

| $3.50 to us, with your 

lioner's name, an we will 
deliver a U.S. Automatic 
Pencil Sharpener. Use 
it for ten days—if it is 
satistactory you keep 
it. If it is ae Se hee 


repiraaainel ru 


turn me s foe ‘your 
money eae g 

Write for our booklet 
“A Saving Potnter 
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Avtomatic Pencil 
Sharpener Co. 
Desk 25, 35 Randolph St. 
2 extra icago 
knives free 











Foreign Correspondence Solicited 








See this and 
other ads— 


every month in Saturday 
Evening Post,  Collier’s 
Weekly, System, Literary 
Digest, Office Appliances, 
Printers Ink—and this ad- 
vertisement is scheduled — 
So that 

we reach 23 million 
office men every week. 








This means a big profit for you if you take advantage of the opportunity 


RIGHT NOW. Get in on this while the advertising is pulling—TO-DAY. 


AUTOMATIC PENCIL SHARPENER CO. 


445 Atlas Block, Chicago, U. S. A. 
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and power indispensable to the stability of 
the empire. It is with grave misgiving we 
find our trade with what has been known 
as the center of the world’s activity and 
industry slowly but surely decreasing and 
that more and more each year we are de- 
pendent upon foreign countries. One can- 
not imagine that the energy, industry and 
inventive genius of the race are decadent. 
We know that such is not the case and the 
only explanation suggested to one’s mind 
is that the keen methods of Britain’s riv- 
als in business competition have so far been 
treated by her manufacturers as a some 
what negligible quantity. The _ British 
manufacturer presumes to know our re- 
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quirements better than we do ourselves. 
We ask for goods of a certain design, cer- 
tain articles for a particular class of work 
peculiar to Australia which need in con- 
struction certain variations from those in 
established use in European countries. 
Whilst the British manufacturer is consid- 
ering and is in doubt as to the propriety of 
varying his standard patterns, the German 
or the American takes the order and sup- 
plies precisely what is required. In the 
present Australian tariff which was as 
sented to on the third of June, 1908, pref 
erential rates were extended to 294 tariff 
items and sub-items. It has been asserted 
that a 5 per cent preference is of no prac- 





tical assistance. It has already been proved 
otherwise, and but little discernment is 
necessary to realize that in the cost of 
manufacture and distribution a difference 
of 5 per cent is very often an important 
consideration. As a further illustration it 
may be mentioned that the total rebate of 
duty on British goods imported into Aus 
tralia during the year 1908 amounted to no 
less than £828,000 ($4,140,000). Following 
the practice of Canada, we extend the bern 
fit of preference to all goods in which not 
less than 25 per cent of the value is repr« 
sented by British labor.” 

The office appliance business in Australi 
looks bright at the present time 





NEW ADDING 


MACHINE SOON TO BE MARKETED. 





After about three years of experiment, 
a St. Louis company is about to put on 
the market a new adding machine, bear- 
ing the name “Duplex.” A building, con- 
taining about 21,000 square feet of floor 
space has been leased at 1900-03 Morgan 
street, St. Louis, where it is reported sev- 
eral hundred skilled mechanics will be 
employed. 

The company is now completing the 
work of die making, on which they have 
been engaged since February of last year. 
They expect to place the machine on the 
market the coming spring. 

The Duplex adding machine, it is claimed, 
is different from anything of its kind on 
the market. It is said to do a greater 
variety of work than some other adding 
machines, and that it contains fewer parts. 
A distinctive feature is its portability; it 
can be carried from desk to desk and thus 
may be used in any part of the building, 
or outside, or in some other building if 
desired. 

The Duplex adding machine places the 
unprinted item before the operator in a 
straight line, and in such a way that mis- 
takes are said to be almost impossible. 
Another desirable feature claimed for the 
Duplex machine is that it may be split in 
any or every column, making possible any 
combination of columns to suit the work, 
and all the columns may be listed and 
added with one stroke of the handle. 

“The Duplex adding machine,” the com- 
pany says, “is the result of a necessity 
The business public has for a long time 
demanded a machine of simple construction, 
ease of operation, and moderate in price 
which would fill all the requirements of 
the counting room.” 

The inventors, therefore, set about to 
construct a machine which would fill these 
requirements, and claim with vigor and en- 
thusiasm that they have been successful 
The Duplex is a moderate price machine 


A few words in regard to some special 
features of the machine will be of inter- 
est. It is made entirely of cold rolled steel 
of the best quality, and all wearing parts 
are hardened. 

It is made up of six hundred to seven 
hundred parts, and is therefore, one of the 
simplest adding machines on the market. 
Being simple it is easy to operate, and 
it is claimed any one can learn to use 
the machine in a few minutes’ time. No 
special skill is required of the operator, 
as it is only necessary for him to know 
the numerals. Any employe may, therefore, 
operate the machine, with the assurance 
to the employer that the work will be done 
correctly. 

Features of Machine. 


The machine weighs twenty-five pounds. 
This feature is especially valuable to firms 
doing a diversified business and also to ac- 
countants or auditors who travel. The ma- 
chine may be carried the same as a traveling 
bag and it is claimed will operate correctly 
in whatever position it is placed. It extends 
its usefulness to employes in departments 
outside the office, such as receiving and 
shipping clerks, who may use it for listing 
weights and measures, taking stock, etc. 

The figures are cut on the steel sector 
plates and number wheels and are a part 
of them. No castings or compositions are 
used, and the type will not break off. Be- 
ing very hard it will wear indefinitely. 

The printing or listing is done in two 
colors, the items in blue, and the totals 
in red. This precludes the possibility of 
mistaking the total figures for the last 
item. The alignment of the figures is al- 
ways perfect, as the type is set in a straight 
line, and all printed with one blow of the 
platen. The paper is driven against the 
type, and not the type against the paper. 

The items are always plainly visible to 
the operator before printing, and as they 


are on a straight line in front of him, there 
is no excuse for mistakes. 

Another feature of the Duplex machine 
is the handle pull, which is very short and 
quick and the resistance so slight as to be 
almost unnoticeable. The handle travels 
only two inches, and as the stroke is a 
downward one, the weight of the hand is 
almost sufficient to complete it. 

The “splitting” device is applied to every 
column. The machine may be “split” at 
will, in any column, and the arrangement 
of the columns adjusted to the work. 
“Splitting” the machine and returning it 
to normal requires less than a second of 
time. The value of this device may be 
readily appreciated, when it is understood 
that for each additional column one stroke 
of the handle is saved. That is, the ma 
chine adds three or four groups of col- 
umns at the same time and only one stroke 
of the handle is required to print them all. 
Again, the use of the handle may be en- 
tirely omitted if no record is desired. 

In checking statements or invoices, or 
footing up ledger or cash book columns, 
or verifying totals of any kind, the total 
only is given in red, and less than one- 
half inch of space on the paper is used 
This is accomplished by the release key, 
and the handle is never tonched until the 
total is wanted. 

Herbert Elder, formerly secretary of 
Jas. M. Houston Wholesale Grocer Com- 
pany, is president and general manager of 
the Duplex Adding Machine Company 
A. J. Meier, general superintendent of the 
National Lead Company, is treasurer, and 
John J. Marks, secretary and treasurer cf 
the National Iron Works, is also secretary 
of the new company. These men are di- 
rectors as well, as are R. B. Baldwin, of 
T. M. Fitzgerald & Company; Walter H. 
Baker, assistant manager of the National 
Lead Company, and F. D. Woodlock, of the 
firm of Woodlock & Gessler. 
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The Automatic Letter Machine 


THE LAST WORD IN DUPLICATING MACHINE 
EFFICIENCY, DURABILITY AND SIMPLICITY 


Here are the reasons why the AUTOMATIC LETTER MACHINE appeals to the 


man who has spent time and money on inefficient methods and devices. 


ABSOLUTELY FOOL 
PROOF, motor driven, 
5400 perfect letteis per 
hour, simple and easy 
feed, positive mechanism, 
exact registration. Uses 
common type, electros, 
zinc etchings and wood 
cuts without bending or 
cutting. 

No high-priced grooved 
or irregular type, no 
make-ready, no line justi- 
fication. Our patented 
chase takes care of make- 
ready and _ justification 
automatically. Our pat- 
ented interlocking type, 
sold at foundry prices, 
cures lock-up and work- 
up troubles. 

Unit type system, typewriter key 
board arrangement. The office boy can 
handle any phase of the composition. The 
jogger stacks the printed sheets in perfect 
piles ready for the box, saving one-third 
of the operators’ time. Positive self-lock- 
ing adjusting mechanism. All pressure 





adjustments capable of one one-thousandth 
of an inch adjustment. 

Two machines have printed 15,000 
letters per day for the last 400 days asa 
test. This machine will print 4,000,000 
letters in one year and will last the ordi- 
nary user a lifetime. 


Deliveries will begin March Ist 
Sales organization now being perfected 


To office appliance dealers and salesmen who can show us their ability to get results 


we are prepared to assign rich territories. 


Valuable territories in Europe, Central and South America are open to responsible 


dealers. 


The Automatic Letter Machine Co. 


84 Adams Street 
CHICAGO 
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By A. M. Pooley of Osakeyhtio Konttoritarpeita, 
Helsingfors, Finland. 
HE population of Finland is about business with Finland is the granting of down office labor to the minimum and yet 
three millions. The total export of the head agency to Russian firms which to keep their records at the top notch of 
the country is Fmk. 242,973,000 and sublet the Finland agency to firms in that efficiency. 
the imports Fmk. 363,540,000. The princi- country. A good deal of business has been Generally speaking, however, although 
pal exports from Finland are lumber and lost to American houses through this prac- both English and German card filing and 
sawn goods, which account for not less than tice and a good deal more will be lost to loose leaf systems are in use, the Ameri 
54 per cent of the total export. They are them in the future if it is persisted in can are considered most practical and pop- 
followed in the commercial tables by wood ular. 
pulp and paper, which are both fairly mod In adding machines the Burroug ind 
ern industries, but*of great and ever in the Brunsviga are the best know: Phe 
creasing importance. In fact there are latter, a German invention, is very popular 
many persons in a position to know who owing to its cheapness and als its 
assert that the industrial future of the coun handy size. It may be seen 1 most 
try lies to a great extent in the further de every bank and in many of tl 1 ipal 
velopment of these trades. This will prob offices. The Universai has als ready 
ably be due to the gradual depletion of the sale, while the Burroughs is used in many 
forests suitable for sawn goods in the south government offices. Other machines of 
of Finland and the growth of young planta- this class are of the National Cash Register 
tions, the wood of which is not suitable for Company’s manufacture, which are com- 
deals, battens and boards, but is suitable mon even up to the arctic circle Che 
Dalton adding and listing machine has only 


for the pulp trade. 

When it is remembered that the 
turnover of the foreign trade of the country 
has increased in the last ten years from 
Fmk. 417,060,000 to Fmk. 606,513,000 and the 
industrial production of the country from 
Fmk. 280,638,909 to Fmk. 513,648,026 it will 


that here in Finland is a 


total 


at once be seen 





SHOW ROOM OF OSAKEHTIO KONTTORI- 
TARPEITA. 


market ready to hand for the latest devices 
in office furniture and time saving machines 
At present the various devices used in this 
country may be classified under the follow- 
Typewriters, filing systems, add 


offic e tuft 


ing heads: 
ing and reckoning machines and 
niture. 

Typewriters are of 


both American and 


German manufacture. The principal makes 
to be met with in Finland are Underwood, 
Remington, Smith Premier, Monarch, Ad 
ler, Oliver, Yost, L. C. Smith, Continental, 
Ideal, Hammond, Bar-Lock 

Although there are a good many German 
time, thi 


machines in use at the present 


machines are more popular ow 


American 


ing to their stronger construction and 
better wear The great mistake which 
American exporters are making in their 








HEADQUARTERS STAFF OF OSAKEYHTIO 
KONTTORITARPEITA. 


There is some opening here for machines 
with the Russian letters, principally owing 
to the Russification of the public offices, 
in which it is now necessary for the most 
elaborate reports to be sent to St. Peters- 
burg, which must of course be written in 
Russian. Also in the military departments 
considerable numbers will be required. 

In filing devices the Finns are very up to 
date. They use these in nearly every 
branch of business, whether it be in banks, 
in newspaper offices or in insurance work. 
They are also extensively used in private 
business both for keeping stock records, for 
estimating and for keeping track of debt- 
ors. One of the most elaborate systems 
the writer has yet seen is that developed 
by A. B Tammerfors, for keep 


ing track of the 


Credit at 


commercial and financial 
standing of firms and persons all over the 
Another very clever system is 
insurance companies 


able to keep 


country, 
used by the various 


it they own to being 


and by 











REPAIR SHOP OF OSAKEYHTIO 
KONTTORITARPEITA. 





been on the market a year, but several 
have already been sold and found to give 
very high satisfaction. 

In office furniture there is little competi 


tion with the American goods, although in 
the last year or two some local firms have 


entered the market. At present, however, 





ANOTHER VIEW OF SHOW ROOM OF 
OSAKEYHTIO KONTTORITARPEITA, 


there is little fear of this bran the 
trade being taken from the states, as the 
ocal manufacturers, though in m ises 
turning out as good looking work as the 
Americans, are not able to compete in 
practical value, presumably owing heir 
inexperience 

There is very little furnitu: hipped 
here knocked down. An effort is being 
made to introduce these lines a lit ind if 
it should be continued it would ( utis 
ictio 

[he market for office furnitur ten 
sils in Finland may therefor garded 
1s a permanent one, subject to 1 small 
amount of competition that alwa 1 be 
met with from Germany. 

[he only serious danger to the t can 
ome from an increase in tl ff } 











OFFICE APPLIANCES 








Here is the opportunity of a 
lifetime! Right now we can 
place live salesmen with deal- 
ers already handling 


The Edison 
Business Phonograph 


or if you have small capital 
and wish to start in business 
for yourself, we can help a lot. 


Not since the typewriter industry was new has 
such an opportunity in selling business appliances 
been held out to you. 

A generation ago the typewriter cut the cost 
of long-hand letter writing in two. Today the 
Edison Business Phonograph is cutting the cost 
of shorthand letter writing in two. With it, the 
dictator can dictate twice as fast as a stenographer 
can take his dictation in shorthand, the transcriber 
can transmit the dictation to paper practically 
twice as fast as from shorthand notes—and none 
of the time ordinarily spent in taking dictation is 
wasted. It is all consumed at the typewriter in 
actual production. 


Where do you wish to locate? 


Whether you wish to fill an opening with a dealer 
already handling the Phonograph or desire to 
start in business for yourself, write us today for 
full particulars. The business field is the livest 
selling field today and the Edison Business Phono- 
graph is the livest proposition in the business field. 

205 Lehedide en) 


Edison Business Phonograph Co., crance. Nv 





Put 


Personality 
Into Your 


Follow-Up 


You can send out hundreds of 
really personal letters every day 
without increasing your office 
force. Your office boy can do 
the work. You can save hun- 


| dreds of dollars a year—you can 
earn thousands by adding an 





UNDERWOOD 


REVOLVING DUPLICATOR 
to your office equipment. This 
wonderful machine reproduces 
perfect facsimile typewriting 
that defies detection. Think of 
the immense increase of business 
and profits possible to develop 
by mail order. 

Consider also the saving in 
printers’ bills. The Duplicator 
affords the cheapest and quickest 
way to issue price lists, an- 
nouncements, forms and cir- 
culars. The Underwood Revolv- 
ing Duplicator will quickly pay 
its cost. Itis the simplest and 
best. 

It has many exclusive features 
that add greatly to its efficiency. 
Underwood quality shows in 
its action and its product. Sold 
everywhere without restriction. 





Send for Booklet 


UNDERWOOD 
TYPEWRITER CO. 


Incorporated 


Dept. M 3 Park Row, NEW YORK 
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Ribbon Blunders 


q There is no good fighting facts, the 
ribbon department requires everlasting 
vigilance or maddening, irritating HII 
mistakes happen. 










@ Our present system is almost i 
mistake-proof. The right ribbon in Ht 
the right box, spools to fit the several Hh 
typewriter machines. Mi 







q A large buyer told us that he gave 
us his account because we hardly ever | 
made a mistake, but, of course, the | 
reason we keep the account is because 
| 
| 







his customers find our ribbons right. 





@ We examine every run of ribbons | 
before spooling. If not up to standard 
the run is rejected. We do this because | 

{| 






we want your ribbon business. 





@ We make every kind of ribbon, 






@ Every order is shipped promptly. 






q Write for Free Samples. 


MANIFOLD SUPPLIES CO. 


A. L, FOSTER, President 0. G, DITMARS, Vice-Pres, 


188-190 Third Avenue, BROOKLYN, N. Y., U. S. 

























which case Germany, owing to the cheaper 
freight, would be at an advantage, and ow- 


| ing to the action of the manufacturers 


themselves. American shippers must un- 
derstand that Finland is not Russia and 
that in forgetting this they are often se- 
riously imperiling their own business here 

The points to be remembered by the 
American shipper in doing business with 
Finland are shipment, payment and agen 
cies, 

Agencies are the only method of getting 
satisfactory business with the grand duchy 
I have noticed that in previous numbers « 
Office Appliances agents in Scandinavi 
and in Russia have tried to impress 
their friends in America that agencies 
should be given for the whole of the Rus 
sian empire or for the whole of Scandina- 
via, including Finland. This is bad bus: 
ness. Finland is by common consent on 
of the most thriving countries in Scandina 
via, probably in proportion to per capita o! 
population the most thriving. Finland 
certainly the most prosperous portion 


the Russian empire. Scandinavian 

| Russian agents know that in Finland a us: 
| ful line will always sell without considera 
' tion of the cost. They hope to make up in 


Finland the business they cannot get in 
their own country. Finnish importers are 
making up their minds that they will not 


| touch lines for which Finland is only a sub 
agency. The agent is always being pressed 


to oversell or overstock himself under 
threat that at the end of the contract the 
agency will be taken away and he will be 
left with all his catalogue and advertising 
expenses out of pocket. 
There are also substantial political 

sons why Finland should not be a sub 
agency under a Russian head agency, but 


| is unnecessary to enter into political ques 


tions here. Suffice it to say that houses 


| that persist in this stupidity will soon find 


their Finnish business falling off rapidly 
Finnish business must now be independent 
of any other country’s agency. 
PAYMENT. German houses give thr« 
or in few cases six months’ credit. Ameri 
can houses require the goods to be paid f¢ 
before they are shipped. This is an old 
story and an important one why many Ger 
man lines have made such progress 
SHIPMENT. There is too little prompti 


| tude in getting orders out here. It is ofter 


a matter of months before goods arrive 
after the bill of lading. This is the fault o 


| the shipper and is not on this side of the 


Atlantic [The vast majority of American 
exports come via Hamburg, Bremen 
Copenhagen. Thence they are carried by 


| the steamers of the Finnish Steamship 


| Company to Helsingfors or Abo as may Dé 


} 


required. The arrangements of the Finnish 
Steamship Company are that the goods 
must be removed from the Transatlantic 
Company’s wharf within one week after ar 
rival. It is clear therefore that the delay is 
in the states and it is a fruitful source of 
complaint here. In many cases the retail 
customers are obliged to cancel their orders 
or to accept other goods owing to the long 





wait, ranging from two to six months, for 
their lines from America. Really it is out- 
rageous that Finnish houses should have to 
pay in advance for goods and then have to 
wait months for their arrival, all the time 
being out of pocket not only of the interest 
of their money but also of the capital. 

Osakeyhtio Konttoritarpeita is one of the 
leading houses in the office utensils line in 
Finland. The firm, which is essentially one 
of standing and energy, has just entered 
into new and handsome premises in Alex- 
andersgatan, the leading business street of 
Helsingfors. Osakeyhtid Konttoritarpeita is 
agent for the Underwood typewriters, Dal- 
ton adding machines, Shaw-Walker filing 
systems, Y. & E. copiers, Belknap’s ad 
dressing machines, etc. 


BLIND GIRL WORKS FOR HER LIV- | 


ING. 

\ blind stenographer who works every 
day between a phonograph and a type- 
writer, is Miss Mary Hays, 24 years old, 
who is employed in the office of the Asso- 
ciated Charities at Pittsburg. 


Miss Hays has been sightless since her | 
fteenth year. She is a girl of ambitious | 


spirit, and has overcome many obstacles 
in making herself useful instead of a bur- 
den upon society. 

\side from learning to take dictation 
from a phonograph, and operate a type- 
writer, Miss Hays is also an accomplished 
pianist, and does fancy needle work. She 
is a graduate of the Illinois School for the 
Blind. Miss Grace Neale, who is also in 
the employ of the Associated Charities, is 
her companion and room mate. Every day 


Miss Neale leads her blind friend to and 
irom work. 

Miss Hays is cheerful and says she is 
really and truly happy Her fine spirit 


should be an inspiration to the more for- 


tunate 


PROMOTED TO OFFICE OF SALES 
AGENT. 

Fred H. Henderson, for two and one- 
half years salesman for the National Cash 
Register Company, at Cumberland, Mary- 
land, has been promoted to the position 
of sales agent for the state of Kansas, with 
headquarters at Topeka. ° 

Mr. Henderson is well known in Cum- 
berland, and has many friends, both in a 
social and in a business way in that vi- 
cinity. He established the office of the 
National Cash Register Company at Cum- 
berland, and by personal work and exten- 
sive advertising built up a successful trade 
for the National company in Maryland. 

His promotion comes as a reward for 
honest effort and an ambitious desire to see 
his company prosper. 

The office at Cumberland will probably 

placed in charge of W. C. Conley, of 


Constant striving and repetition make the 
greatest artists, the greatest writers, the 


est business men 
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The Only Best 


q Do you believe that any manufacturer’s 

| goods can honestly claim to be in a class by 
themselv es? Don’t believe it. There are 

| quite a number who make Carbon Papers 


Mi, 


and Ribbons as good as they can be made. 
G But it is different when it comes to 
organization. 


@ Send us a rush order for any quantity 
and, if necessary, we will ship one thousand 
boxes in twenty-four hours. 

@ We have done it. Why not! Our out- 
put is two hundred thousand sheets daily 
«nd we know how to handle rush orders— 
we have plenty of practice. 

q Then there is the question of packing; 
to do it without mistakes requires organiza- 
tion: we do make them sometimes, but 
truthfully, only very rarely. 

@ Repeat orders must be up to and exactly 
like standard; we do it, thanks to a proper 
system. 


a 


| @ Then there is policy. Our policy is: not 
| to sell direct to the consumer. We ask you 
| for your orders because we don’t compete 
with you. 

| @ We are the largest manufacturers of 
| 

| 


/ Carbon Paper in the world. 

i @ Write for Samples and Prices. 

; (HH : 

| MANIFOLD SUPPLIES CO. 
A. L. FOSTER, President 0. G. DITMARS, Vice-Pres. 

; 188-190 Third Avenue, BROOKLYN, N. Y., U. S. 
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Be Up-to-Date 


Stamp your mail with the incomparable 


WHITE 














Time is money. 


The WHITE Stamp Affixer 











will save you both time 
and money because— 


IT PUTS ON YOUR STAMPS 
NEATER and MORE QUICKLY 
THAN IT CAN BE DONE BY 
HAND. 


IT KEEPS A CHECK ON ALL 
STAMPS USED. 


Write us at once. 


The Office Appliance Mfg. Co. 


Providence, Rhode Island 
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PENCIL SHARPENER COMPANY 
MOVES TO CHICAGO. 

The main office of the Automat Pencil 
Sharpener Company, which until N mber 
10 last was maintained in New York ( 
has been moved to Chicago and i 


cated at 35 Randolph street Th 


of the company is now E. C 

has always been largely interest n the 
company’s affairs. He. togethe | 
Charles C. Spengler, of the Speng 

ers Company of Rockford, [lin 


mer H. Adams, of Chicago, seni 
of the law firm of Adams, Bobb & 
purchased the entire interests of t 
New York stockholders 

The Automatic Pencil Sharpe: 
of the first small pencil sharper 
put successfully on the mark 


ready met with a large degre: 


in the trade, and in the futur thing 
will be left undone to make it t est 
that can be produced. 

Mr. Spengler is a mechanical Q 
of uncommon ability. He is harge 
of the mechanical department bus 
ness and ‘legal matters will be ttended 


to by Mr. Adams, one of Chicago’s 
most attorneys, while Mr. |] 
have charge of the sales. 

It is expected as time goes 
other items to the company’s | 


factures 


The company has recently fil 
in a suit against a concern that ffered 
for sale a sharpener claimed 
infringement on patents owne: 
Automatic Pencil Sharpener Con 
may be as well to mentio1 | 
most friendly spirit in the 
the company wishes to caution « d 
users that the United States 
Pencil Sharpener is fully protected | 
ters Patent, and that any infringem« 
its rights will be vigorously prosecuted : 
This is not a threat; the company desires 
simply to go no farther than to 
its rights and to see that its ideas are I 
not infringed upon 
The Automatic Pencil Sharpener Com 
pany maintains an office at 37 East Twenty 
eighth street, New York City, under the 
supervision of R. M. Decker, who for some | 
time has been connected in business with : 
Mr. Loomis and Mr. Spengler. 
Sat a en Ae h 
NOW UNDER NEW NAME. 
The business managed by William R 
Diehl at 14 East Long street, Columbus * 
Ohio, formerly conducted under his nam - 
is now known as the Diehl Office Equip t 
ment Company. Although little more tl h 
a year old, this concern has grown wu 
now has traveling representatives ering h 
several states, and customers P 
country re 
In speaking of the change in nat [r ‘ 
Diehl! said that the business had n p 
its former name, as the field has widened s¢ 
The company carries a full line of modern 
office equipment, handling everything from , 
t 


lead pencils to safes and desks 


WwW, 
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TYPEWRITER CROOK CAUGHT. 


J. H. Roberts, alias L. C. Lane, alias 
R. | Lawson, etc., was arrested in Hous 
ton, Texas, Deceinber 6th, charged with 


the theft of typewriters. He had worked 
many ities throughout the state before 
he was captured 

It was Roberts’ practice to blow into a 


town, register at one of the leading hotels. 


hunt up a typewriter exchange, rent a 
machine and order it sent to his room. 
His next move was to locate a pawn shop, 
where the typewriter was disposed of, and 
with the money in his pocket “to fold up 
his tent, like the Arab, and silently steal 
away.” 

The Typewriter Sales Company, of Aus 
tin, Texas, was one of Roberts’ victims. He 
arrived at the company’s office late in the 
afternoon of December 5th and rented a 
typewriter three days, ordering it sent 
to his roor \s he was of good appear- 
ance nd manner, the machine was de- 
livered [The next day the typewriter was 
pawned and the man disappeared 

It is due to the quick action of the 
typewrit mmpany that Roberts was 
caught \ oon as the company realized 
the trick a circular letter, giving a descrip 
t101 if Roberts, was rushed out to every 
typewriter dealer in tl state By noon 

the next day he was arrested in Hous 
ton. He had rented two machines in that 
city, but had not had time to pawn them 

He is ni locked up at Houston, pend- 


ing trial, after which he will be passed on 


to other cities where ] wanted. 

It would seem that this game is an 
attractiv: ne to certain individuals. Out 
on the Pacific Coast a man has been work- 
ing along similar lines. This fellow, it is 


said, goes by the name of Harrison D 
White, D. E. White, Harris D. White and 
D. H. White. As yet he has not been ap 
prehended 

White is a young man, about twenty 
enty-seven years old. He is fairly 


six or tw 
It. weighs about 150 Ibs., is about 


well built 
five feet, eight and one-half inches tall, 
has blue eyes and a ruddy complexion. He 
sometimes wears glasses. He speaks slowly, 
with a drawl and nasal twang. Sometimes 
his wife, a little, youngish woman of pro 
nounced blonde type, accompanies him. 

It is White’s custom to secure type- 
writers from the typewriter concerns in the 
town, pay a month’s rent in advance, and 
then skip the country In San Francisco 
he got away with seven machines. 

A reward of $100 has been offered for 
his arrest if caught and convicted on the 
Pacific Coast. Pacific Coast agencies are 
requested to wire the Pacific Typewriter 
Company at San Francisco, at the com- 
pany’s expense, if White is in their city, 


so that his arrest may follow. 





“The nerve that never relaxes, the eye 
that never blanches, the thought that never 
wanders—these are the masters of victory.” 


—Burke. 





SPEED 
ACCURACY 


AND 


DURABILITY 


Are the Features in a Typewriting Machine that 
satisfy after all 





— 
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The Victor escapement is so arranged that it can be adjusted in a 
moment for the highest speed possible. 

Wide bearing typebars, which carry the type to the printing point, 
give the work done ona Victor that cast of perfection which always 
attracts a second look of admiration. 

The perfect poise and finish of all the working parts of the Victor are 
a guarantee of long and hard service. 

Send today for a Descriptive Catalogue of the No. 2 Model. 


Victor Typewriter Co. 


812 Greenwich St., New York 














The Taft-Peirce 
Manufacturing 


Company 


Woonsocket, 
R. I. 





@ We develop and manufacture 
high grade mechanical specialties 
on the contract basis. 

@ We have the largest establish- 
ment in the world in our line, cone 
ducted solely on the contract basis. 









A 
Contract 
Figure Means 
An Assured Profit 














@ We can handle any sized contract. 





@ Our proposition is particularly 
attractive to new enterprises. 












@Send for our literature before 
building a plant of your own. 





| 
| 
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OLIVER MANAGERS CONVENE. 





Big meeting held at headquarters 
includes many profitable features. 





ACH year the Oliver Typewriter 
Company holds two big and inter- 
esting conventions, one following 

the other, with hardly a day’s interval be 
tween them. 

The first convention usually held is that 
of Oliver salesmen, who gather at the Chi- 
cago headquarters of the company from 
all over the country and swap experiences 
and take interest and inspiration from the 
managers and heads of the company. 

The visit of the salesmen always includes 
a trip to the factory and a good time is 
a feature of these occasions which makes 
them looked forward to by all the sales 
men who attend. 

Following the salesmen’s convention the 
managers and assistant managers from all 
the different Oliver branches come into the 
headquarters at Chicago and hold a three 
or four days’ convention. 

This year, immediately following the 
salesmen’s convention, the managers gath- 
ered, on Wednesday, December 28th, in an- 
nual conference. A general reception was 
held in the Oliver office building at Lake 
and Dearborn streets at 10 a. m., lasting 
until 12:15, when the entire party took cars 
for the North Side and gathered at Koeh- 
ne’s Studio, in the Bush. Temple, where 
they had their pictures taken. 

After luncheon, at 1 p. m., at the Welling- 
ton Hotel, the conference was opened at 
the general office building of the company 
with an address of welcome by President 
Lawrence Williams. This address was re- 
sponded to by Lyman Bryan, manager of 
the Baltimore branch office, and by J. W. 
Frost, manager of the Cleveland branch. 

At 9 p. m. Assistant General Manager 
Gradwell entertained the managers inform- 
ally at the rooms of the Chicago Athletic 
Association 

On Thursday, December 29, the general 


sessions of managers and assistants were 
hetd. The dav’s doings included the morn 








New York Manager J. H. McDowell and District 
Superintendent H. A. Greene and the New 
York Managerial Force. 








Part of the Oliver Official Family—John Whit- 
worth, second vice-president, in charge of man- 
ufacturing; Ricord Gradwell, second vice-presi- 
dent, assistant general manager in charge of 
sales and publicity; Lawrence Williams, presi- 
cent and general manager; C. A. Thompson, 
general field manager; E. H. Smith, second vice- 
president, in charge of finance. 








Oliver Branch Managers—J. H. McDowell, New 
York; George C. Hutchins, Philadelphia; Fred E. 
Mann, Boston; Lyman Bryan, Baltimore; Geo. 
W. Peck, Jr., Washington; John G. Rieger, 
Pittsburgh; E. H. Stanley, Buffalo; J. W. Frost, 
Cleveland; F. K. Pennington, Chicago; J. E. 
Geissinger, St. Louis; Walter Warren, Kansas 
City; Floyd St. John, Minneapolis; W. B. Stew- 
art, Jr., Omaha; W. W. Killen, Seattie; E. E. 
Hancock, San Francisco; R. §S. Tracy, Cincin- 
nati. 








Walter Warren, Kansas City; Geo. C. Hutch- 
ins, Philadelphia; T. E. Hancock, San Francis- 
co; Fred. E. Mann, Boston; Mr. Rozelle, Louis- 
ville, 


ing conterence, !uncheon at the W 


ton hotel, afternoon conference, and 
evening the president’s annual d 
managers at the University Club 

On Friday, December 30th, the manag 
held their executive sessions, including 
morning and afternoon conference, a1 
Sp. m. a theater party was given 
agers and assistants of the Oliver 1] 
writer Company at the La Salle theater: 

Saturday was the big day of th 
vention. The day was devoted to a 
by special train, to the works at W 
stock, where the party were met | 
incomparable Oliver band and entertai 
as only Vice-President Whitworth k: 
how to entertain a big party in his 
tory. After inspection of the factory lu 
eon was served, Superintendent Whitwort 
presiding This was called “luncheon 
out of modesty, but in reality 
big and splendid turkey dinner, with 
the holiday trimmings, and could not have 
been beaten in quality or quantity by 
hotel in the land. After luncheon the party 
scattered round over the works for ttle 
while and inspected the various processes 
of typewriter manufacture. 

The representative of Office Applian 


acknowledges the many _ kindnesses 


courtesies shown to him on this trip. He 
obtained a view of the actual work 
typewriter manufacture and had an opp 
tunity to inspect the various 


processes through which the fine steel g 
before it emerges into the finished 
uct. Many of the machines employe 
the Oliver plant are of their own inventio1 
ind construction, and perform w 

velous in its accuracy and precision 

Just before dinner at the works 


tory force gave a fire drill, showing 


Superintendent Whitworth has th peri 
tives trained to the quickest and most a 
curate work in fighting a fire, should ons 


break out 








Mr. Rieger, the stout gentleman, and a friend, 
pose as factory employes. 





are 
op: 


M 
boy 
whi 
laun 





[he hospital corps also went through its 
evolutions, incidentally proving that the 
Oliver factory, which is an immense affair 


] 


covering a large piece of land in Wood 
stock, and 


employing 2,000 operatives or 
more, has a completely equipped hospital 
within the works for the care of those who 
may suffer accident or sudden illness in the 
ourse of their duties 

The hospital corps initiated the “baby” 
manager, Lyman Bryan, of Louisville, who 
had not quite 
manager. As the party were standing near 


f 


first year as a 


the door a gong rang and two husky young 
men bearing a folding stretcher rushed 
out of the hospital, cleared the path down 
the main aisles and passed through like 
whirlwind in quest of Mr. Bryan, who, all 
unsuspecting, was in another part of the 
works. The managers all lined up on 
either side of the long hall and soon the 
ringing of another gong proclaimed the 
oming of the hospital party, bearing Mr 
Bryan tied securely to the stretcher and 
laughingly acknowledging the commisera 
tions of his friends as he was borne to the 
hospital 

The party took the train from Wood 
stock at 2 p. m., arriving in Chicago about 
3:15. In the evening the annual banquet 
vas held in the Congress Hotel Annex, 
with President Lawrence: Williams as 
toastmaster 

[Thus ended one of the most successful 

onferences the Oliver Typewriter Com 
pany has ever held. 

The Oliver motto for 19f1 is as follows: 

‘To do our tasks with pleasure as well 
as ability, and with sincere determination 

measure up to the requirement of every 
minute of our lives.” 

OPENS CHICAGO OFFICE. 

The Moon-Hopkins Billing Machine 
Company, whose home offices and factory 
are at 19th and Pine streets, St. Louis, have 
opened Chicago offices in Suite 660 of the 
Old Colony building. 

The Chicago office is under the manage- 
ment of J. C. Harvey, who is an expert 
adding machine man, thoroughly posted on 
the very remarkable possibilities of the 
Moon-Hopkins machine. He is training a 
corps of demonstrators, and expects ti 
make an aggressive campaign in the Chi- 
cago field 


DEATH OF CHARLES H. DENNISON. 

Charles H. Dennison, the well known 
founder of the firm of Dennison & Sons, 
manufacturing stationers of New York, 
died Sunday, December 25th, at his home, 
No. 209 Lenox Road, Flatbush. Mr. Den- 
nison was 90 years of age at the time of his 
death. For thirty-five years he had charge 
of the manufacturing department of the 
firm of Dennison & Sons, retiring ten years 
ago, at the age of eighty years 

Mr. Dennison came to New York when a 
boy, entering the bookbinding trade, from 
which he worked his way up until he finally 
launched in business for himself. 


| 


| 
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| Our New Factory Is Completed | 











Facilities to double the output of 


VICTOR SAFES 





have opened up an opportunity without parallel in the annals of modern 
business for energetic, capable salesmen and dealers to take advantage 
of an exceptional money-making proposition. 

EVERYONE, EVERYWHERE, EVERY DAY, is confronted 
with the need of a safe, whether it be a small fire-proof box for the safe- 
keeping of a few papers or a bank vault for the storage of millions. 

A single line of manufacture seldom affords so much latitude by 
proving applicable to the needs of individual, firm or corporation. 

The 25th anniversary number of our catalogue is worth hundreds 











—perhaps thousands of dollars to you as a salesman or dealer who can 
duplicate the work of others by. following our simple and explicit 
instructions. 
Investigation costs you nothing—we have spared neither labor nor 
expense in building a high-class sales organization which is maintained 
, . . : 4 
and strengthened by the Victor products of superior excellence. Pa 
aa ; . . 
Just send for the catalogue now—but do it now, TODAY. ? 
The correspondence to follow will place you in possession of - 
money-making particulars Pg 
Use the coupon, or your name on a card will suffice. o° The 
| ; oe” Victor Safe 
oe & Lock Co., 
Vi t S f & L k C oe” Cincinnati, Ohio 
e Victor Safe & Lock Co. “vse. 0 
e ease sent -page 
cs illustrated catalogue and 
Department F 4 full particulars 
o 
¢ 
CINCINNATI, Te a 
D  ccoimisaccecessdntnneswasseqssnsheaanaaeail 
Ra 
TTS 
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BIG RIBBON AND CARBON CONCERNS JOIN FORCES. 





The Dodge Company of Syracuse and the Republic Ribbon and Carbon Manufacturing Company of New York 
City unite for mutua! advantage under the firm name of the Republic-Dodge Manufacturing Company. 





NE OF the most important chang: proved by the success of The Dodge Com 


that has taken place in the office pany 


equipment field this winter is the way, In 1902, to manufacture typewriter rib 
consolidation of The Dodge Company, 


t 


Its singie alm was 


; 


Syracuse, manufacturers of the well known the sign of its goods 
Du-Ra-Bul typewriter ribbons, and the Re 
public Ribbon and Carbon Manufacturing 


Company, of New York City, manuta 


of foremost quality, and one that would no 
ll the type. That they have been success 


turers of carbon papers of a 


consolidation took effect on Jan. 1, of the typewriter ribbons are known and used all 
present year (1911) The new company the various oils and chemicals ! on 
will do business under the name of the yrver the world The proces f manufac 
Republic-Dodge Manufacturing Company turing these ribbons is secret and is know1 
and its new factory and offices are located only to the president of the company an 


corne}l or 
‘ 


at the 


This concern was started, in a small 
bons, and took the present trade-mark as 


manutacture a durable typewriter ribbon 


ll kinds. The ful is proved by the fact that Du-Ra-Bul 


acids ar sec 


the super tendent Ol the factory ihe 


various parts of the intricate machinery 


used for inking the ribbon fabric were all 


made in different shops, so that it would be 


mpossible for anyone to duplicate these 


machines The Dodge process for inking 


fabric is carried on in such a way as never 


to injure the cloth, but rather to ensure 
for it greater strength and better wearing 
qualities. The ink is ground so fine and 
bined so perfectly that the ink will not 


11 


fill the type [he company states that no 





Pearl and Pros 
streets, just 
the Manhatia 
bridge in Brooklyn, 
a block and a hal 
of the Brook] 
Bridge Plaza 

The consolidati 
of these two weli 
known companies 
an event of great in 
terest to the offi 
equipment wor! d, 
for it combines the 
product of two well 
known manufactur 
ers of these lines 
under one roof, and 
means better serv 
ice to the customers 
of both companies 
This consolidation pees St) “7 
has been under con re Why 
sideration for a long § 





time and was con- 
summated only 
after the most care- 
ful thought regard- 
ing all the details of es 
the move. i> a 
The new company 4 
was incorporated 
Nov. 26, 1910, under 
the laws of New 
York, for $75,000 
The well known 
trade-mark, Du-Ra 
Bul, will be the 
trade-mark of the 
new company and 
will continue to be 
the sign manual of 
quality on whatever 
package it appears. 
Sketch of Dodge 
Company. 
The old saw, 
“Honesty is the best 


policy,” has been HOME OF THE REPUBLIC-DODGE 


To 


A TT 


P Tr apT ey any i 7 - a ¥ — dent and 





MANUFACTURING COMPANY. 


Dodge, 
Dodge and Charles 
E. Dodge, the pres 
ent manager and 
president. On Jan 
23, 1904, the capital 
was increased from 
$5,000 to $20,000 
On July 25, 1904 
Charles E. Dodge 


was elected presi 





general 
manager, and _ has 
held that position 
ever since In 1907 


the capital of the 
corporatior was 
again increased, this 


time to $40,000. 


Charles E. Dodge 
gave up the practice 
of medicine n a 
New England city 


to enter upon the 
larger field of a 
manufacturer, and 
he has kept ever be 
fore him the high 
ideals of the medi 
cal profession. His 
motto is, “Not how 
cheap, but how 
good.” He has ever 
been on the _ look- 


out for opportunities 


; 
; 
' 
' 
' 

















CHARLES E. DODGE, PRES. AND GEN. MGR., 


THE REPUBLIC-DODGE MFG. COMPANY. 


+ 


to improve the quality of the company’s 


products, and brought to the work a scien 


tific training which has been of inestimable 
value to the 

Clinton G 
the ribbon 
years’ experience in the manufacture of 
inked ribbons. When the Union Typewriter 
Company commenced the manufacture of 


typewriter 


Dodge Company. 
Peterson, superintendent of 


department, has had nineteen 


ribbons and carbon 


paper, Mr 


Peterson was made foreman of their fac 


tory. He was made superintendent by The 
Dodge Company on June 1, 1908, and has 
remained with them ever since. He was 
one of the first men to make a bi-chrome 
or two-color ribbor This was in 1892 


invented a number of attachments 


He has 
which are great improvements.in the proc 
j ribbons. 


ess of manufacturing inked 





EXPERT 
PAPER MANUFACTURE, THE REPUB- 
LIC-DODGE MFG. COMPANY. 


LOUIS MARCELINI, IN CARBON 
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Charles K. Moore has been with The 
Dodge Company since 1909, and, for a time, 
traveled through the eastern states. When 

branch of- 
Moore 


remain as 


The Dodge Company opened a 


New York City, Mr. 


hee in 


placed in charge, where he will 


was 


city salesman of the united companies for 
New York. 

Watson is the 
attended to the 


Dodge Company in the 


Greater 
nm. Y¥. 


who has 


traveler: 
The 


territory, 


efficient 
interest of 
western 
other western cen 


including Chicago and 


ters. His knowledge of the business and 
his straightforward, genial, forceful per- 
sonality have endeared him to the trade 

this section and raised him in the es 


teem of dealers to the Nth power. We may 


1 


be permitted to express the hope that the 


new company will see fit to keep him on 


the western territory, instead of trans- 
ferring him to another field 
The entire factory force of the Dodge 


Company will be moved from Syracuse to 
New York, thus ensuring uniform ribbons 
of the same reliable quality as heretofore 





CARBON 


SUPT. 
PAPER MFG. DEPT., THE REPUBLIC- 
DODGE MFG. COMPANY. 


FRANK BARTELMEZ, 


Sketch of Republic Company. 


The Republic Carbon and Ribbon Manu- 
facturing Company was incorporated in 
New York City in February, 1908. Previous 
to that the concern was a partnership be- 
tween Charles W. Berry, H. J. Berry, 
Frank Bartelmez and Louis Marcelini. 

The Republic Company has devoted its 
energies almost entirely to the manufac- 
ture of typewriter carbon papers, in which 
line they have been strikingly successful 
The fact that the company has adhered 
trictly to the policy of selling to the trade 
strong hold 
caused 


exclusively has given them a 


upon jobbers and, it is said, has 
many small manufacturers to patronize the 
ompany. 
Charles W. 
ner in a concern manufacturing typewriter 
ribbons and carbon papers, and this experi- 


him admirably to become 


3erry was for years a part 


ence qualified 
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CHAS. W. BERRY, SECRETARY AND TREAS- 
URER, THE REPUBLIC-DODGE MFG. 
COMPANY. 


manager of the Republic Company, the 
steady growth of whose business seems to 
prove that the trade favors carbon papers 
of quality at a fair price. 

H. J. Berry has been a salesman for the 
company in New York City and on the 
road, and through his intelligent and per- 
sistent methods they have been fortunate 
in placing their carbon papers among deal- 
ers all over the United States. 

Frank Bartelmez is one of the oldest 
manufacturers of carbon papers in the 
world, and has been with the Republic 
Company since its organization. He, in 
common with the other gentlemen men- 
tioned, will remain with the new company. 
Many customers who dealt with him more 
than sixteen years ago are still customers 





CLINTON G PETERSON, SUPT. RIBBON 
DEPT., THE REPUBLIC-DODGE MFG. CO. 











H. V. WATSON, MEMBER OF WESTERN 
FIELD STAFF, THE REPUBLIC-DODGE 
MFG. COMPANY. 


ot the Republic Company—a record few 
men in the business can claim. 
Louis Marcelini has also been with the 


company since its beginning, and has de- 
energies to the manufacturing 

He is one of the best equipped 
the and has been a 
pupil of Mr. Bartelmez for ten 

Charles W. Berry attributes the success 
of the the fact that -it 
been fortunate in having men at the head 
of its manufacturing departments with s: 
much experience that there was never any 
stage to their products, and 
the trad 


voted his 

department. 
experts in country, 
years. 


company to has 


experimental 


they could go immediately to 
with a high grade, uniform product 

John N. Alsever will look after the inte 
ests of The Republic-Dodge Manufacturing 
the British Isles and on the 


Europe. He sailed 


Company in 


continent of has just 


and will make quite a stay, combining 
business with pleasure. 
The new home of the Republic-Dodge 





H. J. BERRY, MEMBER FIELD STAFF, THE 
REPUBLIC-DODGE MFG. COMPANY. 
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Company, as will be seen in the accom- 
panying cut, is well adapted to the manu- 
facture of inked ribbons and carbon papers 
[The many windows ensure an abundance of 
light and pure air, and the proximity of 
the building to the makes the 
shipping facilities excellent. 
The The 
Manufacturing Company are as follows 
President and general manager, Chas. FE 


railroads 


officers of Republic-Dodge 


Dodge; secretary and treasurer, Chas. W 
Berry; directors, Chas. W. Berry, James F 


Baldwin, Van H. Dodge, Chas. E. Dodge 
Louis Marcelini. 
The combination which has been formed 


of the Dodge and the Republic companies 


is a good and should be almost 


ideally successful from a commercial stand 


move, 
point. It unites two lines of kindred manu 


facture, with 


and each 
a strong department it has 
lacked. Office Appliances extends its best 
wishes and hearty congratulations 


The state 


supplies company 


heretofore 


new company wishes to that 





FIELD 


MEMBER 
STAFF, THE REPUBLIC-DODGE MFG. CO. 


CHARLES K. MOORE, 


visitors to New York are cordially invited 
to call upon them at their new home, at 
any time during business hours, where they 
are assured of a good time and a hearty 
welcome. 


REBUILT COMPANY TAKES BIG 
SUPPLIES LINE. 
The Rebuilt Typewriter Company of Chi 


has, in response to the insistent de 


cago 
mands of its 
partment of supplies, and is now in a 


established a de 
posi 


desired, a 


customers, 


tion to furnish in 
fine and satisfactory line of typewriter rib 


any quantities 


bons and carbon papers Having secured 


the entire factory output of a high grade, 


standard line of this class of goods, the 


ompany is now, to all intents and pur 


own manufacturer of supplies, 


poses, its 


ind stands ready to furnish goods of guar 


teed 


quality 





The company will furnish on demand, 
carbon papers, either heavy or light, all 


upon imported tissue, in three grades, 


handsomely put up in customary sized 
Pencil carbons of equal quality 


The 
writer ribbons is of finest imported cloth, 


packages 
handled. base of all type- 


are also 


11 


and all colors are supplied ffor all n 
chines 

The company 1s to be congratulated uf 
on this progressive move. 


PROSPEROUS TYPEWRITER 
CHANGE. 


Southern Typewriter Exchange, 34 
Commerce street, Montgomery, Alaban 

is one of the most complete typewriter es 
tablishments in the South. They handle 
all makes of typewriters, as well as dupli 
cating machines, office supplies, et Chey 
also handle high grade rebuilt typewriters 


EX- 


he 


1 


and conduct a repair department, where al 


makes of typewriters may be overhaul 
In addition to being dealers for the M 
typewriter, the exchange als repré 
the American Writing Machine Con 
pany of New York, and the American M 


tigraph Sales Company, of Clevelat 


arch 
sents 


The sales department is in charg: 


E. Minchener, an experienced salesmai 


and the mechanical and mail order depart 
ments are in charge of A. H. Liston, who 
has had sixteen years’ experience in this 
sort of work in the East 

Che firm does a mail order busine 
practically all the southern states 


FINE NEW BUILDING NEARS COM- 
PLETION. 


The Scheuer Brothers Company are 
about begin business in their new build 
ing on Market street, Sandusky, Ohi By 
March Ist it is believed the company will 
be occupying their new store The old 
building which the firm have occupied for 


the past twenty years has given place to a 
modern building of three stories 
and Here will 


have space to carry on their growing busi- 


handsome 


basement. the company 


ness with greater facility. 


The new quarters are in accord with 
those of the finest buildings in large cities. 
The place is nicely furnished, and will en- 


able the progressive department store peo 
ple to handle their stock to the best possi 


ble advantage. All departments have been 
enlarged and several new ones have been 


provided for in the new structure 
The building has a frontage of sixty-six 


feet and is 200 feet deep. Adjoining it is 


the Water street property of the company 
used as wholesale quarters, with a depth 
of 200 feet 

The building is located in the main busi 
ness block of the city, and this fact, taken 
in connection with the splendid | ling 
and the energy and _ enterpris: 
Sheuer Brothers is bound to make history 
in the business circles of Sandusky 
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are not only the finest 








rebuilt typewriters in the world but 
they are money makers by virtue of 
their superiority. 


are sold in every part 





of the world. So excellent is their 
construction and finish that few can 
tell them from new machines. 


set a new standard of 











rebuilt typewriter perfection, and 
overcame the prejudice that once 
existed against the old so-called re- 
built typewriters. 














Where the Grady 


Rebuilts are made 


























i? 


proved that typewriters 





rebuilt right are enduring and satis- 
factory, while inferior repaired ma- 
chines are practically useless. 


iN » are a staple article 





of the world’s typewriter commerce 
and are destined to become an 


even greater factor in typerwriter- . 


dom. 


are making profits for 








many of the leading dealers of the 


world. Their price is consistent 


with the quality. 











nisi eh 


A modern, well- 


equipped rebuild- 
ing plant 


—— 











We will answer all questions you may desire to ask. 





Write us today. 


y SILT 


IK VPEWRITER 
A BS > " , 
~  COMPFAN] 


Ahn. _ 5 


New No. 312-328 N. May St., CHICAGO, ILL. 


The line of peerless merit. 


Headquarters and General Offices for the Eastern Hemisphere: 


THE GRADY-REBUILT TYPEWRITER CO., Ltd. 
8 NEWGATE ST. (Opposite the new General Postoffice) 


LONDON, E. C. 


NG, Managing Director 
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Adding Machine 


the machine that does things 























did it. 
128345 x 2425=—-311236625. Computed and verified in 
12463 x 1324+19876 x 1245414864 x 2425——77291832 
27-13/16 x 13-1/4—368.515625 
1328 75 
48 50 List 10 bales, giving number and weight of each, total 
9 25 weight, and the amount at 14-1/8c. 
11 50 
12 00 1421 bu. & 534 wheat at $1.12-1/2, $1599.61-1/2 
219 53 42400# oats at 72-1/2c per bu. (32#) 960.62-1/2 
280 29 
66 15 23 sacks (2004) at $16.75 per ton, $38.52-1/2 
2 75 42 sacks (1004) at $17.35 per ton, $36.43-1/2 
89 74 
77 00 17365 ft. at $13.25. Wt. 22004 per 1000, Frt rate 22c 
400 00 Amount $230.09, Freight $84.04. 
383 38 121 pieces 1" x 10"-16' at $13.25, $21.37 
266 33 lengths 12! 14! 16! All 1-1/4" x 5" 
16 50 Pieces 394 648 375 11979 ft. 
500 00 
23 79 From $2143.54 subtract $987.65, $1155.89 
89 20 
7 75 extension and verification. 
69 45 17 5/12 doz. at $14.50, - - - $252.54 
5 00 76 1/2 yds. calico at 3-1/8c - ~ 8.64 
255 25 Bbl. sugar, 3344 at 5-3/8c - - - 17.95 
2 50 23 1/2 doz. eggs at 25c & 17-1/2# butter at 35c 
14 50 (One operation) Eggs, $5.87-1/2; Butter, $6.12-1 
10 26 
68 30 Lengths 13'-10" 141-5" 16! 18'-7" 20'-2" at 22c 
6 Pieces 123 o2 132 124 45 
740 27 Less 65-10. (7775 ft) $538.81 
69 91 
12 50 Give yds. running measure, of lineolium 2 yds. wide, to cover floor 
90 52 12'-10" x 8' 6", and amount at $1.50 per sq. yd. 
12 50 6.06 running yds. (6 yds 2-1/6"), Amt. $18.18 
1 00 
9 00 28-7/8 days at $2.02-1/2 per day $58.47 
298 79 56 hrs. & 35 min. at 21-1/2c per hour 12.17 
80 64 
100 00 $123.17, 3 mos. 21 days at 4-1/2% $1.71 


Door listed $12.00, Disc. 70-10-10% 2.92 
$135.00 less 70-10-10-5-2 1/2% $30.38-1/2 


37 long tons to short tons - 41.44 short tons 
35 short tons to long tons - 31.25 1 tons 
724004 Pig Iron to long tons ~ 82.32 long tons 
741004 Sand to cu. yds. (26464) 28. cu. yds. 
745004 Slag to cu. yds. (23004) 32.35 yds 


The Dalton is without doubt the simplest, fastest, most perfect, practical, durable 

— and versatile adding and calculating machine ever invented. It is in 
a class by itself. It performs all the work of any of the old style eighty-one key machines 
with greater speed and ease and in addition thereto does many things that they cannot do. 


FACTORY AND MAIN OFFICE: 


DALTON ADDING MACHINE iP AN} POPLAR BLUFF, MISSOURI, U. S. A. 




















SELLING TYPEWRITERS 


IN RUSSIA. 








By Consul General John H. Snodgrass 
of Moscow in U. S. Consular Reports. 








CCORDING to customs returns, 
over 10,000 typewriting machines 
will be imported this year into 
per which will be of 
American manufacture, although those 
same returns, owing to reshipment at Ham- 
burg and Bremen, will give Germany credit 
| 


A 


Russia, 75 cent of 


for the largest proportion thereof. 

To show the large increase in the type 
writing-machine trade in Russia it need 
only be stated that the total imports in the 
year 1901 amounted to only $117,933, while 
the imports for the first six months of 1910 
amounted to $322,905. The latest statistics 
showing the imports the several 
countries cover the year 1908, and, for the 
were as follows: From 


the United States, $93.- 


from 


reason above given, 
Germany, $206,417; 


772: Great Britain, $11,345; all other coun 
tries, $7,722; total, $319,256. 
Twenty different American typewriters 


have been placed with Russian agents, the 
majority of which are still bidding for a 
share of public patronage, of which 10 
leaders are sold for $142 each, one machine 
only leading these in price, viz., $147; two 
others sell for $70 each. The prices for 
the others not obtainable. There are 
five different German and two English ma- 


are 


chines in the market here. 


Rebate and Installment Sales. 
Competition is exceedingly keen, owing 
to the rebate system, worked 
great injury to the various agencies, and 


which has 


the method of selling typewriters on in- 
stallments. 

\n agent discusses with a prospective 
purchaser the superior points of his ma- 
chine and offers a 5 per cent discount for 
cash, or payment in installments, covering 
a period of two years, and sometimes much 
He is met with a proposition to 
divide the commissions, with the assurance 
that an offer equally as good has already 
been received from another agent, and a 
certain per cent of his profits as well. In 
this way the buyer is visited by all the 
agents in the city, he giving them notice 
that he is in the market for a typewriter, 
and the result of the bargaining is that the 
agent who quotes the lowest price and gives 


up the largest part of his commission se- 


longer. 


cures the order. 

This system has done much harm to the 
Russia has caused some 
companies to withdraw from the territory. 
formed, however, 


agencies in and 


has been 
with the purpose in view to put a stop to 
rebating, and this may rectify conditions so 
the agents may have 
their business be 


An association 


that the future 


some protection and 


placed a more satisfactory foundation 


American versus German Machines. 


Most of the typewriters manufactured in 
the United States for the Russian trade re- 
quire three strokes to produce fractions 
such as %, %, %, and the like, whereas 
the German machines require but one. The 
Russian bills and blank forms are so made 
that they do not provide sufficient space for 
the required three strokes of the American 
machine. Trivial asthis defect may appear, 
most of the sub-agents in the provinces, deal 
ing particularly with the small manufacturer 
and dealer, point it out as the chief cause 
for the sale of so many German typewrit- 
ers in Russia. 

The Germans preparing to in- 
troduce a typewriter that be bought 
f. o. b. Germany for $15.50 and which will 
be retailed in Russia at $36. The manufac- 
turers, through their Russian agents, have 
planned to dispose of a minimum of 100 
typewriters a month, and, according to the 
testimony of a local dealer, it is their ex- 
pectation to double that sale list as soon 
as the machine is properly advertised and 
those districts canvassed where the cheaper 
makes are in demand. 


are now 


can 


American Agencies and Machines. 

leading agents of 
American typewriters in Moscow have been 
interviewed on the trade in general, and 
the information elicited from them that 
might be of value to manufacturers is sub 
mitted herewith, in the order of the inter 


A number of the 


views: 


The agents of the Underwood state that the 
sales for the first half of 1910 have increased 
30 per cent over the corresponding months of 
1909. The principal agency of this machine is 
at Warsaw. At Moscow the Underwood is giv- 
en on trial for two months without pay to re- 
sponsible persons. It is sold for cash with 5 
per cent discount and on monthly installments 
without discount. A _ practical demonstration 
of the working of this machine has been estab- 
lished in connection with the sales office, where 
boys, girls. and young women, under proper in- 
structors, are given lessons free, and a school of 
stenography has also been started where a well- 
known system of shorthand is taught. These 
scholars naturally become agents, in a certain 
sense, always preferring the machine to which 
they have become accustomed. It is observed 
in this school that girls and young women 
make better progress and appear to be more 
satisfactory typists than the males. 

The Remington was one of the pioneer ma- 
chines in the Russian field, and has profited 
thereby, having received general advertising 
through sub-agents in all the provinces. The 
visible number was introduced in 1908, and the 
agents claim to have sold some 3,000 since that 
date. Though they admit that sales are now 
falling off on account of competition, they state 
the outlook is good. The usual methods adopt- 
ed by other up-to-date companies are adopted 
in their sales department. 

The main office of the Monarch machine is at 
St. Petersburg, but two stores look after its in 
terest at Moscow. The local agents claim a 
gain of 35 per cent in the sales this year as 
compared with 1909, and that the machine is in 
much demand in government offices, railway 
stations, etc. It is sold for cash with 5 per cent 
discount, and on the installment plan of $5 per 
month. A repair shop has been erected on the 
premises and all necessary supplies kept in 
stock. A school of instruction is maintained 
during the day where the operation of the ma- 
chine is gone through in 30 or 40 lessons or in 
just as many days by means of American meth- 


ods, at a cost of about $2 for the term, It is 
through these girl and boy typists that the vari- 
ous agencies increase their sales, 

The L. C. Smith & Bros. Moscow representa- 
tive deals direct with the manufacturers. The 
claim to have had a successful year. They sell 
for cash, but principally do a long-credit busi- 
ness by means of the installment system. The 
various government, railway and steamboat of- 
fices are listed among their patrons. Many gov- 
ernment institutions look upon typewriters as 
luxuries rather than necessaries, and rchase 
machines from the sums appropriated for office 
expenses by paying installments at the end of 
each year until the whole amount is 

The Hammond and the Sun are sold by a 
progressive agency, who state that they are able 
to dispose of from 1,200 to 1,500 of the first and 
500 of the latter yearly. In comparison with a 
German machine of equal cost the Hammond is 
said to be preferred by Russian typists, the 
manufacturers having provided keyboards with 
interonengease type, which is welcomed by the 
clergy and literary classeg 


Cheaper Machines Would Be Popular. 


It is*the common opinion of those ac- 
quainted with the needs of the Russian 
typewriter trade that a cheaper machine, 
built on the lines of the standard makes, 
would prove more satisfactory to the re- 
quirements of the people in general. The 
price of the standard models is so exces- 
sively high that the average business or 
professional man can not afford the out- 
lay. On the other hand, it may be possible 
for the companies now represented in Rus- 
sia to reorganize their agencies with a view 
of reducing the retail prices. The duty is 
only 4.20 rubles per pood ($2.16 per 36.1 
pounds) and the freight from the United 
States even to the interior of Russia is 
comparatively insignificant, so it would 
seem that the prices in general are too high, 
and it would perhaps pay the American 
manufacturers to regulate the retail cost, 
though it might be difficult to control the 
agent in that respect. 

A rebuilt typewriter selling at retail for 
$50 or $60, it is thought, would prove a 
satisfactory article both for the American 
exporter and the Russian agent. 


Recommendations to American 
Manufacturers. 


As the strongest competitors of the 
United States grant credits to large and re- 
liable concerns, it would perhaps pay the 
manufacturers at home to look into that 
subject more carefully than they have in 
the past, in order to increase their sales, 
especially in those sections where the Euro- 
pean manufacturers are getting a strong 
foothold. To the Russian, cash payments 
at New York involve many inconveniences 
in trade, and furthermore, require large 
amounts of capital to remain idle in the 
American banks. On the other hand, our 
strongest competitors extend to well-rated 
firms almost unlimited credits, ordinarily 
twelve months, which are increased as new 
purchases are made or causes in delay of 
payment satisfactorily explained. 
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SOME NEW ROYAL MODELS. 





Card machine and wide carriage model, recently 
introduced, meeting with gratifying success. 





HE Royal Typewriter Company is 
out with an announcement to the 
effect that “the card writing prob 
lem has been solved,” and it must be ad 
mitted that the rather comprehensive 


claims they are making for the new Royal 


Card Machine appear to be well founded, 
judging by the reception given the new 
machine wherever introduced 


The new Royal Card Machine, which has 
the market 
very 


now been long enough to 
have 
tical tryout, has come fully 
pectations of the company. It is 
that any thickness 


(limited only by the width of the carriage) 


on 


received a thorough and pra 


up to the ex 
claimed 
cards of and any size 
are handled perfectly by the feeding mech 
anism. inserted the 
sheet of paper, and are fed around the cy! 


inder in the usual way; there are no clips 


Cards are same as a 


or clamps to hold the card—none are re 
quired \s the card comes through to the 


writing position the first line may be writ 


TYPtwe TERS 
\ 





CARD BEING WRITTEN. 
ten at the extreme upper edge; there is ab 
solutely no limit to the operator’s ability 
to place the writing 
Writing on lines or in columns, filling in 
blanks forms of kind, is 
easily, quickly and accurately as the ordi 
nary machine writes on blank paper. Slot 
ted, perforated or punched cards 
handled as readily as plain material. 

It will be noted that the devices just de- 
scribed do not in the least interfere with 


wherever desired. 


or any done as 


are 





ROYAL 


MODEL 3-A. 


the use of the machine for correspondence 
work 
Royal Card Model is, in fact, a combination 


or other regular lines of The new 
for 
suitable for 
work is rather heavy but not sufficient to 


machine all purposes. It is eminently 


business houses where card 


warrant keeping a separate machine for 
that purpose, for, when not being used on 
card work, it can be used for letter writ 
ing, filling in circulars, addressing envel 
opes, cutting stencils, or any other work 
It is a machine of all-round efficiency 

The Royal Card Machine has no papet 
fingers, though they can be added at any 
time should peculiar requirements make 


The card devices con 
| 


their use necessary. 


sist of a short scale resting against the cyl 
inder at the writing line, and two curved 
upright projections that serve to guide the 


card and hold it firmly against the cylin 


at the printing point. There is also a 


rolls, 


der 

whe 
its 

the 


hinged bail with feed which, 


thrown forward, controls the card after 


lower edge has passed from under 


platen feed rolls. This bail is what permits 


writing at the extreme bottom of the card 


A Wide Carriage Royal. 


Another new member of the Royal fam 


ily is the Model 3-A, a wide-carriage ma 
chine that accommodates paper of any 
width up to 20 inches. The writing line is 


1834 inches long, normally, but may be ex 
tended to the full the 
raising the lower portion of the hinged pa 


width of paper by 


per clamps—another new Royal improve- 
ment. The new paper clamps are 
just below the rubber roll, the lower part 


raised 


divided 


swinging on a hinge, so it can be 
to permit writing to the edge of the paper 
without the necesity of moving the paper 
clamp and without disturbing the position 
or the pressure of the roll. The hinged 
paper clamps are a feature of both Royal 


ROYAL 





wide rriage models 

No. 3-A, 20 inch), and, | g 
ough try-out on the w n 
chines, are soon to be tu part 


of the regular equipment 


} 


regular mod 





The new Model 3-A, 20 , 
equipped with automatic lin hicl 
great facilitates writing ines 
\s the achine is design¢ J 
writil nsurance policies, mi: sts, bills 
of lading and other ruled a1 print 
forms, the advantage o mat 
Line Finder is apparent [he t tor is 
operated from the keyboard wit itura 
forward pressure; the action is « c¢, pos 
itive and accurate Che tabulator stops 
may be set for any number lumns, 
and a new device is used to stops 
rmiy position 

One noticeable quality of tl v wide 

WRITING AT BOTTOM OF CARD. 
carriage Royal is its rigidity \dditiona 
support is given to the extra width of car 
riage by extending the frame This gives 
the machine a broad, firm foundation, ab 
sorbing practically all of the vibration and 


contributing greatly to the action and speed 


and to the quality of work 


TYPEWRITER GOMPANY 
NEW YORK, U.S.A. 


ROYAL CARD MACHINE. 
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Important Changes in Royal Organization. onstrator, then as mechanical expert, de 


The entire typewriting fraternity will signer and inventor When the Under 
be interested in the announcement that wood typewriter was first projected, Mr 
Edward J. Manning, heretofore factory Manning was selected as factory manager, 
manager and _ superintendent, has been position he held for twelve years, during 
elected to the _ position of 
Vice-President and general 
manager of the Royal Type 
writer Company, succeeding 


Julius §S Walsh, Jr Mr 
Walsh has resigned his offic: 





and withdraw: tron active 
connection with the company’s 
management, though still re 
taining erest Che res 
ignat Ir Walsh was 
due « pe rea 
sons, he g it 1 sary 
to de t I if hi time te 
other business interests in the NHRATERE 
West n incement ~ a 
his sig was ved 
with s1 ore his as 
sociat é i ‘ 11 
New ( \ entire 
Rova ———— 
took 0. Miaitiiae ina ROYAL TYPEWRITER FACTORY, HARTFORD, CONN. 
no introduction to the typewriter world. which time he contributed perhaps mor 
He is known and recognized as stand than any other one man to the develop 
ing st one mechanical and ment of the modern front-strike patterns 
executiv ility Hi entire business f visible writing machines. 
life has n devoted to the type In the early spring of 1907 the Royal 





89 


lected. The Royal at that time was prac- 
tically unknown; its backers were novices 
in the typewriter business. The factory 
consisted of little more than a workshop 
located in a dilapidated warehouse building 
in the outskirts of Brooklyn 
poorly lighted and _inade- 
quately equipped. Only a 
score or so of workmen were 
employed, and _ operations 
were carried on at a heavy 
expense. Imperfect as_ the 
machine must have been under 
such conditions, it neverthe- 
less found a ready market; the 
sales department was well or- 
ganized, and the demand for 
Royal typewriters far exceed- 
ed the manufacturing possi- 
bilities. 

Mr. Manning’s judgment of 
the potential merit of the ma- 
chine and his experience with 
the supply and demand prob- 
lem, told him that greatly in- 
creased manufacturing facili- 
ties must be arranged for im- 
rnediately. Furthermore, he realized that ia 
order to make the machine as good as he 
purposed making it, and yet.sell it at the 
low price already established, $65, the man- 
ufacturing operations must be greatly sim- 





EDWARD J. MANNING, VICE-PRESIDENT AND GENERAL MANAGER, 
ROYAL TYPEWRITER COMPANY. 


writer industry, and his long’ experi Typewriting Company, with ambitious plans 
ence has brought him a full knowledge of and ample capital to carry them through, 
all branches and departments of the busi- began looking around for the man best 


ness For eight years he was with the fitted by knowledge, experience and ability 


Hammond Typewriter Company in various to perfect the manufacture of the Royal 
standard typewriter. Mr. Manning was se- 


capacities, first as expert operator and dem- 


CHARLES B. COOK, FACTORY MANAGER, ROYAL 
TYPEWRITER COMPANY. 


plified, systematized and placed or + more 
economical basis. It was a gigancic task. 
To select a site, plan an immense modern 
factory, get it under way, then to order 
hundreds of special machines of various 
kinds, to purchase tools and materials by 








Ribbons 


You have a chance right now 
to secure the exclusive agency in 
your town for the best typewriter 
ribbon ever made. Will you ac- 
cept it, or will you wait until the 
other fellow beats you out? Do 
you want to be the leading type- 
writer supply dealer of your city, 
or are you satished to merely carry 
supplies ? 

You can buy these ribbons at a 
price that will net you a good big 
profit, and the ribbon is so good 
that you can be sure of re-orders, 
and that means an established bus- 
iness and increased profit. Would 
a proposition of that kind interest 
you? We believe it should and 
expect to hear from you. 

We know DU-RA-BUL Rib- 
bons are made right, because 
dealers all over the world say they 
are the best they ever handled, 
and that their customers insist on 
getting DU-RA-BUL. 

We have been making them for 
eight years, using the best imported 
cloth—woven-edge—and _import- 
ed German colors, and combining 
the two in a mechanically perfect 
ribbon. 

This guarantee is back of every 
sale. DU-RA-BUL Ribbons will 
print clean, sharp letters, will not 
hill the type and will outwear any 
other ribbon. 

Order a sample dozen and let 
your customers be the judge. 

Will you write us to-day for 
exclusive territory ? 


Republic-Dodge Mfg. Co. 


Pearl and Prospect Streets 
Borough of Brooklyn 


New York 
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the carload, to get everything installed, 
and finally to transfer the original equip 
ment of tools, machinery and stock from 
the little Brooklyn shop to the big, new 
plant at Hartford, was an undertaking of 
Heculean proportions. Sut Mr. Manning 
was equal to the occasion, and in record- 
breaking time the task was accomplished. 


Some Royal History. 
started 
March, 


were em- 


Manufacturing operations were 
at the new factory in 
1908. ,Only 125 workmen 
ployed at that time, and the daily output 
There was 


Royal 


was less than twenty machines. 
much vacant space in the building, and the 
Royal executives were congratulating 
themselves that they had planned a factory 
large enough to take care of increasing 
business for several years to come. Little 
did they dream that within two years the 
capacity of the new factory would be taxed 
to the utmost; that with every available 
inch of floor space crowded with automatic, 
time-saving machinery of the latest pat- 
tern, and 700 busy workmen turning out 
over 100 machines a day, the Royal factory 
would prove utterly inadequate. Yet such 
is the fact, and such is the condition that 
has existed for the past six or eight months. 

Plans for an immense addition to the fac 
tory building were prepared and approved 
some time ago; in fact, definite announce- 
ment was made during the fall that ground 
would be broken as soon as weather con 
ditions would permit. It was Mr. Man- 
ning’s hope to have the addition completed 
and equipped in time for the spring rush, 
but for various reasons it was decided not 
to begin building operations during cold 
weather. The new addition to the Royal 
factory, therefore will be started next 
probably in March, and will be 
ready for occupancy before the summer is 
over. The new extensions to the factory, 
with a full equipment of machinery and 
several hundred additional workmen, will 
afford an immediate increase of 40 per cent 
in output, with a possibility of being able 
to crowd it to a 60 per cent increase over 
present conditions. The company owns 
seven acres of ground surrounding the fac- 
tory so there is plenty of room for further 
extensions 

The growth of the Royal business during 
the past two years and more especially dur 
ing the past nine months has been phenom 
enal. The year 1910 has broken all records 
for rapid increase. Each month has shown 
a substantial gain over the corresponding 
month in prior years in several instances 
reaching as high as 100 per cent. This 
wonderful increase of business is due large 
ly of course to the splendid efficiency of 
the domestic selling organization under 
Sales Manager Geo. Ed. Smith and the suc 
cessful introduction of the Royal into for- 
eign lands by Export Manager H. B. 
Miller; but beneath it all and underlying 


the structure of Royal success is the foun 
dation of good quality—built into the ma- 























Carbon 


Papers 


Start the New Year right with 
a line of carbon paper you can be 
proud of—paper that will satisfy 
your customer and bring him back 
for more. 

DU-RA-BUL carbon papers 
are made right in every particular. 
They are clean and long wearing, 
and the copies will not fade. 

Our five leading lines of type- 
writer carbon paper, made in both 
light and standard weight, are 


EK-O-NO-M-IK 
SUPREME 
ALUMINUM 
STRENUOUS 
DU-RA-BUL 


You need these five lines to get 
your share of the business during 
the coming year. Someone is go- 
ing to sell a lot of carbon paper in 
your town this year. Will you 
let us show you how you can get 
this business ? 

Our price is low enough to net 
you a good big profit, and the 
paper is so good you will be sure 
of re-orders. 

Our process for making carbon 
paper is so perfect that it never 
fails to give satisfaction. 

We also make a complete line 
of pencil, pen and billing carbon 

You owe it to yourself to get 
these samples right away. Send 
for them to-day and be convinced 
that DU-RA-BUL carbons are 


the ones for you to handle. 


Republic-Dodge Mfg. Co. 


Pearl and Prospect Streets 
Borough of Brooklyn 


New York 
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chine e Roy ictory r the dire« DE L 
tion of Edward J. Manning A 
And now comes Mr. Manning’s election 
to a higher office and a greater range of Y 
fulness and power As vice-president our customers 
usefulne and power vice-presiden 
and general manager he will be in close demand the best 
touch with thi ee ee g, selling nit in chair manu- 
executive departments ie economica 
ei ce eee facture, and they 
and practical advantage oO iving one man, . 
competent and authorized to decide all will be more 
I 
questions of whatever nature, is apparent. than pleased 
It is an arrangement that is certain to “ 
work to the great advantage of all depart with the show- 
ments of the Royal Typewriter Company’s ing if you dis- 
business . play 
Coincident with Mr. Manning’s advance- 
ment comes a well deserved aug iy for Marble & Shattuck 
Charles B. Cook, his assistant, who now : 
becomes factory manager Mr. Cook has Chairs. 
been associated with Mr. Manning for a : = - . as ; 
' ain aa CHICAGO OFFICE 42 NEW YORK OFFICE. 
number of years, and is the natural selec Ae $15 Masbrideo Bide. They are made by 
tion for the important position to which he 243 Wabash Avenue Slesald Squace siencad taabi 
oO oO! oO ; os 1O1 A ex enc i 
now succeeds. He started his career in the FRED D. HILLS eS A.B. HUNN 7 gnly 
. Prratiy. paid workmen who 
typewriter business 1n a minor position at 


put something bet- 
ter into their work 
than the mere me- 
chanics of chair 
building. Our cata- 
logue is free for 
the asking. 


WRITE TO-DAY 


The Reynolds 
Envelope Sealer 


is a wonderful device that will seal all sizes of letters 
without adjustment—seal them evenly and efficiently 
regardless of the size at the rate of 100 a minute. 
Although run by hand, this machine will probably do 
more and better work than any high-priced motor driven 
machine on the market. The low cost, $35, as against 
$100 to $150 asked for the more complicated machines, 
places it beyond the power of successful competition. 


the Underwood factory, where his excep- 
tional ability and close application to his 
duties earned him rapid promotion. He 
became an expert cost accountant and sys 
tematizer, and was soon advanced to the 
position of assistant factory manager. 
When Mr. Manning went over to the Roy- 
al, Mr. Cook went with him, and for three 
and a half years he has devoted to the 





i 





Royal interests his, genius for cost account- 
ing and systematizing. Credit must be 
given to Mr. Cook for much of the splen- 
did organization that characterizes the 
Royal factory. His ideas practically ap- 
plied have greatly reduced the cost of op- 
eration in many departments, facilitated 








the handling of materials, parts and fin- 
ished product, and made it possible to 
know the exact cost of every part in the 
Royal machine and every operation in its 


manufacture 





\t Hartford, where model factories 
abound, the Royal plant is pointed out as 





an example of perfect organization. There ; 
Showing the Reynolds machine 


@ 
is an harmonious co-operation among. all c a ‘ . 
tl | t r that mal for the high sealing all sizes of letters +» sane Read what others say of it: 
€ departments tha akes [0 gi- adjustment. Capacity 1 per ; : : 
: ' : ‘‘We have used a motor machine for some time. The ‘Reynolds’ 


on _ -" — are fare f minute. Size of machine, 7x8x14 : ‘ 1ac . 
est elmciency Inducements are offered for ae ay Weight 20 saiede. Pat- Hand Driven Machine beats it." W.C. Free, President Free Sewing 


practical suggestions for improvement in ented U.S. 1910; foreign allowed Machine Company, Chicago, Ill. 
ae 16 ; ee The and pending “The ‘Reynolds Machine’ is the best Envelope Sealer I have seen at 
methods, quality and workmanship. 1 any price.’ R. O. Evans, President, Provident Securities Company. 


700 workers are more than mere factory 


hands; they are a well-paid, contented army | 
of loyal enthusiasts who love their work 
and their company. Labor troubles are un- 


known at the Royal factory. Mr. Cook, in 

a recent interview regarding the attitude : : a . ee oe 

co. | : aie ee RIE! In the hands of a live dealer. a dealer who is a salesman as well, this device is 
eS a Py Spey. Ss a proving the biggest kind of a money-maker. There is still some unassigned territory, 

several hundred ‘silent partners’ at the fac- and if you write us at once you will be doing a big business with this machine in thirty 

tory, working on thousands of operations, days. If we believe that you can do the business satisfactorily we will appoint you 


] 


who are engraving a Roval record day by our exclusive agent, and turn over to you all inquiries that come direct to us from 
ate - é Puke ie your field. 
day They rest content only when their ; MEY. " ’ 

This is your opportunity. We want the livest concern in your town to handle this 
: ; } proposition. Not necessarily the big firm with a high rating, but the concern that can 
when the sales force calls for a larger pro- handle the machine a plan of 
i andle the machine on a plan of presentation to the user. Properly demonstrated, 
duction by its increased sales; when pro- the machine will get the order every time. It requires only intelligent effort on the part 
motion is given them by increasing their | of the dealer who is willing personally to place the merits of the machine before his 

customers. Write today for full particulars. 


H. J. REYNOLDS & CO., 39 State Street, CHICAGO, ILL. 


minds dictate to them of work well done; 


remuneration; when the public praises the 
wearing qualities and the efficiency of the 
machine 
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Typowsites Demon- 
ting Stand. 











On our Stand. 


IDEAL 
Tubular Stands 


complete the usefulness and convenience 
of such office appliances as adding ma- 
chines, typewriters, envelope seai- 
ers, stampers, letter duplicators, 
coin counting, changing and as- 
sorting machines, laundry mark- 
ere, phonographs, dictation and 
transoribing machines, letter cop- 
flere and other office appliance 
machinery. They are compact, sanitary, 
stronger, lighter, more rigid, and in every 
way superior to any other kind of stand 
for business office u« 

9 They are made of cold-drawn, seam- 
less, steel tubing, highly finished; trim- 
mings nickel plated and feet are eusipoed 
with easy revolving casters, that will not 
mar the floor, or with nickel plated ball 
feet, or rubber tips. 

{ The typewriting demonstrating stand, 
shown, has a revolving table top, which 
can be locked in position so as not to re- 
volve, permits demonstrator to show all 
sides of machine without moving from 
one position. Every retailer of these de- 
vices should have them on his floor. 

If you are interested in a stand that 
will increase the value of your product, 
send us your specifications and we shal! 
be pleased to submit sample with quota- 
tions. 


The cuts herewith show but 3 
ef a great variety of Styles. 


Our stands are used by most of the 
cipal adding machine manufacturers 
and manufacturers of other business office 


machinery. 
For further information and 
catalogue write the 


Fowler - Manson - Sherman 
Cycle Mig. Co. 
Lake and Peoria Sts., Chicago, Ill. 


Typ ewriter mounted on our Stand. 





Comptograph Adding Machine 
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PEN AND PENCIL HOLDER. 

People who do not know what it is to 
be busy do not realize how important it 
is to save a minute here and there. The 
mere laying down and taking up of a pen- 
cil, if done many times a day, consumes 
lots of precious minutes. Taking this into 
consideration, a Missouri man has designed 
a holder for pens and pencils which fits 
on the forefinger of the writing hand and 
in which the writing implement can be 
fastened. This holder is a finger ring, 
with a clip on the side adapted to encom 





pass a pencil and is fitted with a thumb- 
screw, which tightens it sufficiently to hold 
the pencil firmly. When the use of the 
ngers 1s required for some other purpose 
than writing, such as tying a package, the 
pencil can be released, yet remain “on 
hand,” and can be pushed up to the top 
of the finger if it is in the way below. 
This little implement also insures con- 
sistently plain writing, even after the user 
is tired, as it keeps the pencil in one posi- 
tion and relieves a certain strain on the 


digits 

















ALBERT RUSSEL ERSKINE 


Mr. Erskine has recently become a new director of the Under- 

wood Typewriter Company, being elected to the position 
of second vice-president and secretary. 

to joining the Underwood official family, 
Mr. Erskine was treasurer of the 

Yale & Towne : 
New York City and 

Stamford, Conn. 


Previous 


Company, of 
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CABINET FOR HOLDING STATION- 
ERY. 


One of the first principles of modern busi 


ness is that the highest efficiency of opera 
t10n be secured throug the adoption 
time and labor saving ices \ device 
which 1s especially designed to increase the 
efficiency the stenographic department 
by keeping in position for instant use an 
ample sup} f s, and in fa 
all accessories for the typewriter, is the 
Uneek Cabinet, manuf ired by the Bliss 
Heinke Mfge. ( 10 W St., New York 
City An istratio1 the cabinet and 
its l pp sew he ¢ in h 
issue 

In her haste, the stenographer many 
times takes it more than the sheets of 


paper required for a letter or other work, 


and these sheets, if they replaced at all, 


are usually crumpled and rendered unfit for 
use. Che neek Cabinet holds all lette: 
heads a1 ther forms used in the office 
without the possibility of their being soiled, 


crumpled therwise wasted. Fitting any 
drawer as it does it in be closed when 
not in use, thus keeping out all dust and 
dirt, and giving tl desk a_ neater 


appearance 


The metho f using cabinet is ex 
ceedingly simple It is merely necessary 
to pull drawer which contains the 


cabinet and load with paper. For example, 
on the first slide may be placed the letter 
heads, on the second the carbon paper and 
on the third the second sheets. The stenog 
rapher can remove these sheets quickly 
operation what 


As the cab 


inet contains six compartments, there is 


thus performing in one 
would otherwis« require three. 
ample spac yr letter heads, bill heads, 
telegraph blanks, etc. The capacity of any 
of the compartments may be readily in 
creased by removing one of the slides. The 
cabinets are made of oak, with whitewood 
slides and are finished to suit the user 
The company 
order, to fit any drawer, at special prices. 

dealers 


furnishes special sizes, to 
They are looking for reliable 
throughout the country and have an excel 
lent proposition to offer those who will 
push the line Once shown, the cabinet 
should be an easy seller, as one quickly ap 
preciates its economy and usefulness. 
HENRY BARBER DIES. 

Henry Barber, of Newton Center, died 
suddenly from heart failure at his office 
in Providence, R. I., Wednesday, Decem- 
ber 7th. 

Mr. Barber was forty-eight years old, 
and seemed to be in the best of health. 
For thirty-one years he had been with the 
Dennison Manufacturing Company, enter- 
ing their employ when he left the Boston 
public schools, at the age of seventeen. His 
coupled with his in 
promotion 


keen desire to learn, 
dustry, won promotion after 


and when the Providence branch was 
opened, Mr. Barber was placed in charge. 
A widow, one son and three daughters sur- 


vive him. 
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= A Perfect Match| 


$2242 Walnut St., 








Philadelphia, Pa. 








This Addressing Attachment is an ex- 
clusive Writerpress feature and makes 
the Writerpress the only machine 
which assures a perfect match between 
the name, address and the body of a 
They are all printed with one 
through the same ribbon, 
the same density of impression. 


Name Plate for Addressing Attachment 
with Record for Results. lo . 

it tte! 

We sell Frames, Type and Quads for setting 

up names in your own office If you prefer, rats 

we can supply plates with names set up com- ‘ ] eTAION, 

plete and the typecan be used again for new . 

names when the originals have become obso- Ww 1T } ) 

lete. 4 














Gets 100 per cent value from form letters, because the closest examination 
cannot detect Writerpress letters from letters actually written on a type- 
This Addressing Attachment also addresses envelopes, thus preventing mis- 
takes, which cause non-delivery and wasted postage and is the only address- 


plate which produces a genuine typewritten address. Can be used for 


ing pl 
addressing mailing cards, et« 
The Writerpress by the use of the Direct Inking Carriage will print from printer's type, 
cuts, electros, and half-tones You can print your own stationery booklets, adver- 
tising literature, reports, quotations, filing cards, shipping tags, etc., in your own office, 
when you want them, in the quantities you 
want them, at a saving of from one-half 
three-quarters of printer's cost 


The Writerpress is made in different sizes for 


different sizes of work 


We have representatives in most large cities. 
Look up word ‘‘Writerpress’’ in telephone di- 
rectory and get in touch with our local agent 
for a demonstration or write us for complete 
information and actual samples of work 








The Writerpress Co. 


187 Writerpress Bldg. BUFFALO, N. Y. 




















Ideal Sealer 


Best One Out 
Only 50 Cents 


Sanitary SEAL 


Seals Envelopes, Attaches Stamps, Labels, Etc., Quicker and Better 
Than Any Other. Great Thing for Canvassers. 


IDEAL ENVELOPE SEALER CO. 


22 Blackstone Building CLEVELAND, OHIO 
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By H. A. Steenberg, of Sandgreen 
& Steenberg, Moscow, Russia. 








Typewriters comprise by far the largest 
part of the office appliances trade in Russia 
and practically every American manufac 
turer has representatives in this country 
some direct from America and a few fron 
London or German 


either the agencies 


This latter way of giving American prod 
ucts representation through an English or 
German firm is not to be recommended, 
as the local representative is not in posi 
tion to enjoy the full discount that the 
factory can give 

The largest sales are made by the com 
panies who manufacture the standard ma 
chine, as the Russian public’ would rather 
pay the higher price and get the best that 
can be had than put up with the inferior 
makes which sell at a lower figure. Some 
of the cheaper machines are sold to a cer- 
tain extent in the small provincial towns, 
but in the large cities the faults of thes: 
machines are too well known, and there 


fore the trade is very limited 


The trade during 1910 has been greatet 





REPAIR ROOM, SANDGREEN & STEEN- 
BERG, MOSCOW. 


in typewriters than for any previous year, 


but unfortunately a few firms who should 


know better have started to cut prices 
where there was absolutely no reason for 
doing so; their chief reason being that 


salesmen, 
with the 


they have a very low grade of 
able to 


class men employed by the leading 


who are not compete 


higher 
companies 


Various type duplicating machines 


American and English makes have put 


their Russian market 


during the past year, but the actual 


appearance in the 
sales 


made have been very few, as the mail order 


> ; 


business is hardly known in Russia, and 


the demand is, therefore, light 


American adding machines continue t 


be almost unknown in the empire, their 
high price prohibiting their use The 
Ohdner adding machine. manufactured 11 


INTERIOR VIEW, 





EXTERIOR VIEW, SANDGREEN & STEEN- 
BERG’S OFFICE, MOSCOW, RUSSIA. 


St. Petersburg, is the most popular. The 


selling price of this adder is 145 rubles. 


or about $70 
known in 


\ddressing machines are not 





SHOW ROOM, SANDGREEN & STEENBERG, 


MOSCOW. 
the Russian market The fact that the 
\merican makes are not equipped with 











SANDGREEN & STEEN- 
BERG’S OFFICE, MOSCOW. 


Russiat typ< Is pr »bably S S ¢ ror 
this 

Owing to the high duty on wood, Amer! 
‘al ft furniture is little known here 
The ocean freight is also so high that the 
\merican products are too expensive for 

st Itussian firms to us¢ 

The Russian law against loos« f rec 
ords is so stringent that few thits are 
sold in this market \ few foreign firms 
use loose leaf systems 

Che sale of duplicating machi s also 
limited, as special permission from the po 
lice must be obtained before uler can 
handle such machines, and the user must 
keep a copy of every copy ide, which 
is entered in a book and examined once 

year by the Inspector of Printing \s 
it takes from four to six weeks to get 
such a permission, and as many firms wish 


to keep as far away as possible from the 


police, the hines is 


handling of su 
discouraged 


Russia should and could. us« 1 great 








SMITH PREMIER SCHOOL, SANDGREEN & 
STEENBERG’S OFFICE, MOSCOW. 


part of the products of the Amer n office 
appliances manufacturer, but there are 
many difficulties which must vercome 
before such a condition will t \ 
few of the drawbacks are her numer 
ated 
The American manufacturer must learn 
to conduct Russian business 1 the Rus 
sian language if he would secure his share 
the trade. German firms Russiai 
orrespondents and are thus equipped to 
perate successfully with tft Lussial 
stomer 
Giving of credit is another set draw 
that American firms fail t ppreciat 
Practically all Russian trad ne 
redit system, and it rarely 


ash is paid at the ti the sale is 


the (a 


agall 
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ind Vault Equipment 
YES! The 4 lines 


U-NETTES, VERTICAL UPRIGHTS 
and HORIZONTALS 


permit meeting the exact needs of your Banker, Lawyer 
or Mercantile Customer, with as few or as many of 
any standard filing device. 


IMMEDIATE SHIPMENT FROM YOUR STOCK | 


(NOT NECESSARY TO BUILD TO ORDER) 



















If you have the Agency this business is yours. 


Send for literature and agency proposition to 


THE GENERAL FIREPROOFING COMPANY, Youngstown, 0. 


EXPORT OFFICE, 396 BROADWAY, NEW YORE 
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No. 480 


THE NIEMANN & WEINHARDT 
TABLE CO. 





927-945 North Wood Street CHICAGO, ILL. 
q@ Th le is one of the head-liners which has enabled us to increase our office table business 
over pas oa cent in the past year. There must be something in it. 


Q We have a central location and carry a large stock, and can make prompt shipments. There 
is a pleasure in trading with one of the oldest table concerns in the country—established in 1880. 
q New catalogue will be out the last of January. If you are not already on our mailing list, 
write us at once. You will find many money-makers shown in the new designs for 1911. 


PROMPT SHIPMENTS 
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Reazet Portable Typ 


OFFICE APPLIANCES 


The first really 
practical typewrit- 
erthat can be taken 


anywhere. A 
standard keyboard 
machine with 84 
characters, yet it 
weighs but 44 Ibs. 
and occupies a 
space only 2 inches 
high, 5 inches wide 
and 11 inches long 
Does remarkably 
work 
every where—in the 
office, at home, on the train, in the hotel. You 
can slip a Bennett into your grip or your over- 
coat pocket when you start on a business trip and typewrite 
all your correspondence. Efficiency has not been sacrificed to 
The Bennett is used today in thousands of offices all over the world. 


beautiful 


portability. 


We have an especially attractive offer to make to dealers. 
ous offer means big profits for the dealer. The Bennett is unique. It is alone tn its class. 






ewriter 


+18 


SEND TODAY FOR OUR DEALERS’ PROPOSITION 


Combined with the remarkable quality of the Bennett our gener- 
It has no competition. 


For years the public has been looking for just such a machine, a small compact typewriter with standard keyboard that 
would do perfect work. 


The Bennett more than meets every requirement. 
construction. 
You'll find your customers already convinced of the Bennett's efficiency. 


It is guaranteed for one year. It is sold on approval. 


looking for, for years. 
Send now for catalogue and our offer to dealers. You can’t afford to miss the sales that are already developed by the long 
existing need for Just such a machine as the Bennett. 


C. N. M. BENNETT TYPEWRITER CO., 366 Broadway, New York 


It is built in the Elliott- Fisher Factory, which is a warrant for perfect 


Just show it to them. It's what they've been 














sell 


Crown 


TYPEWRITER RIBBONS 
AND CARBON PAPERS 
Are Ideal for Agencies 
@ They are made from good quality of materials and 
for a moderate price, at the same 


time allowing more than the ordinary 





profit for the dealers. 





Write today for samples and prices 


CROWN 


RIBBON AND CARBON MFG. CO. 


Rochester, New York 












































$34 per dozen list. 
Best selling line on the market. 


Made in Detroit. 


The Ireland & Matthews Mfg. Co. 


No. 28 Sanitary 


Best Cuspidor for public places 


Strong, durable, easilycleaned. Youcan stand 
on it to demonstrate its strength. Get out of 
the beaten path, show a new and a live one. 


27 others in our catalog. 








as practically all American firms 
“cash against documents,’ to a firm not 


located at a Russian sea port really means 


paying for goods from one to three months 
before they are received, it will be readily 
seen that this hardship is not looked upon 
favorably by Russian business met 

Owing to the fact that many American 
firms employ English and German agencies 
to transact business for them, the discounts 
which might be given, goes into the mid- 
dleman’s pockets, and the Russian cus- 


tomer is compelled to pay more than he 


otherwise would. 


The goods must be packed in such a 
way that they will reach the customer in 
safe condition Goods intended for the 


interior receive rough handling by the Rus- 


sian railways, and aside from this, they 
are often discharged and re-loaded in some 
foreign port, as there are through 


steamers between America and _ Russia. 





ANOTHER VIEW OF REPAIR ROOM, SAND- 
GREEN & STEENBERG, MOSCOW. 


Cases must be correctly marked and num 
bered, and it is also advisable t mark 
the cases with the word “octopoho,” which 
in English means “Handle with Care.” 
Invoices should be forward vithout 
delay, and should give the marks and num 
bers of the cases For evet DOU bg 
copek stamp must be affixed, with the 
date of the invoice written tl gh the 
stamps, and the stamps obliterated by the 
official seal of the firm exporting the goods 
A specification of the shipment must be 
attached to the invoice, which must con 
tain the following informatio1 Marks and 
number of case, contents and gross and 
net weights. The latter must e exact, 
as the Russian customs hous ithorities 


are very strict 


It is necessary in appointing Russian 
agents to secure men of high standing. 
The unscrupulous dealer, who in order to 
make big sales resorts to price cutting, 1s 
generally looked upon askance by the Rus- 
sian purchaser, who ts afraid of such goods, 
and in a short time the dealer is forced 


to give up the agency 


The sons of the farms know that there 
is someone greater than themsel\ That’s 


why they rank so high in business 
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WINS TWO GOLD MEDALS IN FORT- 


NIGHT. 

A. ] M o¢ el, the well known Halifax 
safe man, whose office is in the Metropole 
building, Halifax, Nova Scotia, is the proud 
possessor of two gold medals, won in two 
weeks Ch rst was received with a di 
ploma as a reward for the fine display of 
safes, sate-cab ts and steel filing cabinets 
made at the Dominion Exhibition in St 
John recently; the second was awarded at 
the Nova Scotia Province Exhibition held 
in Halifax two weeks lat 

Mr. Moeckel is agent for the Pittsburg 
Safe and the Dick Steel Safe-Cabinets He 
is a man of initiative and business energy 
and the introduction of these fine products 
into Canadian territory is largely due to 
his ettort 


NEW TYPEWRITER ATTACHMENT. 


A new invention in the typewriter world 
is a carriage returt nd capital shift 
tachment for typewriters rought out by 
Nimuel E \. McDonald, of Winston-Sa 
lem, North Carolina 

[The device is simple and does away with 
time employed using the shift key and in 
pushing back the carriage, and it is claimed 
that it will be of great value as a time 
saver 

It is operated without electricity and the 
entire attachment can be added to any 


typewriter in fifteen minutes, it is claimed. 

Mr. McDonald has not yet made any 
arrangements about putting the invention 
on the market 


NOW MANAGES DICTAPHONE 
SALES. 

O. Brushaber has become New York 
manager of the Dictaphone Company, 89 
Chambers street, New York City. 

[The Dictaphone Company is doing a 
rousing business through the efforts of 
Mr. Brushaber and his able assistants. In 
November the New York branch stood sec- 


ond in line ( sale Ss 

Mr. Brushaber says his motto for De- 
cember is “Pike’s Peak or Bust,” and with 
such a motto, d such efficient men boost 
ing the sales, good results from the New 


York office are to be expe ted. 
Mr. Brushaber and |] sales force are 
a live bunch, and we are all anxious to 


A TEST OF EFFICIENCY. 


Manager Lenderson f the Chicago 
office of the Smith Premier Typewriter 
Company, received a call recently from 
S. A. Atterberry, the American Purity: 
League He brought nt the office a 
platen for the i N 1 Smith Premier 
machine and sked for new roll He 
said that fift years ag mn the 15th of 
January, a S h Premier typewriter was 
placed in fice; that it had been in 
constant : er sinc nd was in perfect 
order. without cent for repairs. Manager 
Lenderso1 thoug!l this was certainly 
ample proof the much talked of “dura 
bilit the Smit h 1 
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—_z==— Always under 
r | your hand 


he _ Vertical Elbow 
STEEL FILE 








Heres eo 





A place for everything and everything in its place 
A convenient, inexpensive temporary or permanent file for business or professional men, 


Saves time and money. Clears desk of letters, cards, shop orders, memoranda, etc., 


and keeps them indexed for immediate reference. 


Made in units. 
Price complete, $5.00. 


Good territory open for live dealers | 
and agents. Let us mail you descrip- 





KPO Dm 





tive circular. Write today. 


THE G. V. SALES COMPANY 


150 Nassau St., New York City 














TYPEWRITER PLATENS REBUILT 


Recovering 50c; $40.00 per 100 


TYPEWRITERS 
MULTIGRAPHS 


steel mandrels shipped to any address upon Largest Stock : 
receipt of 50c each or $40 00 per 100. Lowest Prices 


We use the best grade of air cured rubber 














ALBRIGHT BROS. REBUILT TYPEWRITER CO, 


211 N. 10th Street, ST. LOUIS, MO. 
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NEW ELECTRICALLY OPERATED 
SEALING AND STAMPING 
MACHINE. 

As the years pass the busy and overbut 
dened office force are reaching out mor 
and more toward mechanical aids and ap 
pliances. Work which took our fathers 
hours and even days to perform is now a 
complished automatically in an incredibly 
short time. 
years ago were scouted and ridiculed are 


Machines which only a few 
in constant use today. The life time oi 
the present generation has seen changes 
almost as incredible as the “Arabian Nights 
or the adventures of “Don Quixote.” 
Doubtless no machine for the office has 
come into prominence more quickly and 
created a greater sensation than the en 
velope sealing and stamping machine. Up 
to the present time large houses that hav 
an enormous mailing list and who use the 
typewriter, duplicator, addressing machine, 
and other modern appliances fall back on 
the old crude method when it comes to the 
sealing and 


very important process of 


stamping Many a clerk or perhaps the 
whole office force stays overtime to seal 
and stamp envelopes that could be easily 
taken care of by an automatic machine in a 
very few minutes. 

The Automatic Sealing & Stamping Ma 
chine Company, 7 Ccllege street, Provi- 
dence, R. I., has come to the aid of the 
public with an electrically operated ma 
chine which seals any size of envelopes up 
to 9%x15 inches, and affixes the stamp, all 


OFFICE APPLIANCES 


stacked on the table tt the machn ind 
automatically fed by rolls from the _ bot- 
tom As the envelope passes through it 
stops for the fraction of a second while the 
stamp is affixed, then passes on, is sealed 
and stacked in the basket or mail pouch 
ready for delivery. It is claimed that it will 
seal and stamp from 4,500 to 8,000 letters an 
hour and is so simple it can be operated by 
the office boy; thus much time, the most 
vital factor in the business world today, is 


Furthermore, the machine which 


envelopes saves 52 cents per thou 


ivelopes costs $1 24 


saved 
stamps 
sand, as government e1 

per thousand against 72 cents for commer 
‘ial envelopes. This saving alone is con 
siderable to a concern that sends out hun 
dreds of thousands of letters a year. By 
the old method many stamps are _ lost 
through carelessness and petty thefts. With 
this machine, stamps are locked up, and 
each gne is automatically registered as it 
is used from the roll of 500 or 1,000 stamps 
furnished by the postoffice In response 
to an inquiry recently, the assistant post- 
master general replied that under improved 
methods which are now being developed, 
it is believed that the extra charge for coil 
ing stamps in rolls can be materially re- 
duced if not entirely eliminated. 

It is claimed that the automatic sealing 
and stamping machine can be run at a cost 
of less than one-half a cent per hour. It 
is necessary only to insert the plug in the 
electric light socket and turn the key to 


set it 1 notion. Weighing only a 125 
pounds and running upon casters it can be 
easily moved about the office Ot im 
portant teatures are that all parts are num- 
bered and are interchangeable lr} ma 
chine is said to be noiseless in operati 

There are some who will doubt eca 
that year or two ago this company put a 
machine on the market. While t main 
functions were satisfactory and the machine 
did its work in competent manner, it was 
withdrawn in order that certain minor de 
fects might be eliminated and the machine 
improved. The machine is now said to be 
proof against the careless handling of the 
oftice b y 

Within the last six months a ynplete 
reorganization has taken place and _ the 
company is now under an entirely new man 
agement, with energy and capit to put 
their product successfully before the pub 
lic. The machines are now on the rket 


and are proving their merits 


WEIS COMPANY REMEMBERS EM- 
PLOYES. 

[The Weis Manufacturing Company, Mon 
roe, Michigan, gave as a Christmas souvenir 
to all their male employes outside of the 
heads of departments, a handsome three 
bladed knife, of superior quality, and the 
female employes each received souvenir 
silver spoon. To each of the heads of 
departments the company gav remark- 
ably practical pocket tool kit. 











Leopold Desk Company 


Burlington, Iowa, U. S. A. 


January 
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Fifth Floor, Manufacturers Building 
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NEW LINE OF DESK LAMPS. 


The H. ¢ [cFaddin Company, 38 War 

n street, New York, is putting upon the 
arket the Emeralite’ desk lamps fitted 
with green plate glass shades having a 
white opal glass reflecting surface inside; 
which will tarnish and is not affected 
by heat or atmospher These shades are 
particularly attractive because the emerald 
green glass relieves the eyes of strain and 
the pal lining gives maximum light 
where it is most needed. They are put 
ut é forms, some with attach 
ments for top desks and others upon 
standard with one shade and others 
with twe They are also made with ad 
justable clan ps so that they can be raised 
or lowered as desired. They are adapted 
for use with the standard Edison base 


1 


candle power. At this 


nearly half the day’s 


lamps of 16 and 3 
time of year when 
work has to be done with the use of arti 
ficial light, it 1S a problem to procure 
cause the least possible 
“Emeralite” 
requirement, not only in the 


shade, but also in its ease of 


shades that will 
strain upon the eyes The 
meets every 
lor of the 
idjustment and simplicity of construction. 
It is proving a ready seller wherever 
shown 

“One of the most disheartening of al) 
things is to be compelled to do business 
with a person whose word is not to be 
depended upon.” 
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NEW HOGE SPECIALTY. 


Che enterprising Hoge Manufacturing 
Company 
fering a new device which should at 
the attention of dealers everywhere 
is called the Modern Telephone Tablet 
and it is a device which ought to prove a 
ublic benefaction It is made of sheet 
steel with oxidized finish, insuring a smooth 
riting surface. It is attached to the tele 


. : 
Beneath is 


the bas« 


yne bracket neat 





roll carrier containing a roll of paper which 
passes through a slit at the bottom of the 
tablet, across its face and through another 
slit at the top. When a memorandum is 
made one grasps the end of the sheet just 
beneath the top, pulls it through as far as 
necessary, and tears it off square and true 
against the edge of the projecting metal 
plate, as shown in the accompanying cut. 
\ curve at the lower end of the plate serves 


108 Fulton street, New York, 
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as a receptacle for the roll-holder and roll 
paper, protecting it from dust and pre- 
venting accidental interference. 





ROGERS ADDRESSER COMPANY IN 
NEW QUARTERS. 


The recent removal of the Rogers Ad- 
lresser Company to 441 South Desplaines 
street, Chicago, was made necessary by the 
rapidly increasing demand for Rogers ma- 
chines. When the company moved into 
he premises occupied by them previous 
to their recent removal they believed they 
would have room enough for several years 

come, but the announcement of the 
new combination Rogers duplicating, letter 
writing and addressing machine created 
such a demand that the old quarters proved 
totally inadequate to house the business. 
In the new place the company expects to 
have enough room to care for its business 
or some years. 

Some particulars of the new plant and 
equipment will be given in a later number 


of this magazine. 





Sales are the sea that keeps the ship of 
business afloat; collections are the winds 
that waft it onward toward the harbor of 
success.—Royal 65. 





Che plums best worth picking hang high- 
est. It takes preparation to land the best 


pt sitions. 

















This is what you are looking for 


A Fireproof Steel Cabinet Safe 


The construction of this Cabinet Safe consists of a double wall of the finest Patent Leveled Sheet Steel with both 
inner and outer walls lined with asbestos board and a two-inch air chamber between each wall. 


Each"door is provided with independent Bar Bolt fastenings and secured by the latest improved combination lock. 
HOLDS TEN TIMES AS MUCH AS A SAFE OF THE SAME WEIGHT 
Compartments adjustable in size to meet your present or future needs 


‘WRITE FOR EXCLUSIVE TERRITORY 





W. H. CHAMBERLIN & CO. 


150 NASSAU ST., NEW YORK CITY, U.S.A. 
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ENTERPRISING ARKANSAS FIRM. 
Little Rock Company makes fine record. 

One of the most wide awake concerns cause of the lack of floor space, no other [The store has abundant igl 
south of Mason and Dixon’s line is the Par- suitable building near the location of the enters from large open show w 
kin-Longley Company, of Little Rock, Ar company being available a skylight, making the inside almost 
kansas. This company has recently moved The first 140 foot store was built in the’ light as the outside 
into a new store, some illustrations of the vicinity of the company’s premises this Both members of the Parkit ngley 
interior and exterior of which are presented year and the opportunity was at once (Company are 35 years of age and both are 
on this page grasped to branch out with a full line’ fyystlers from the word 2 

The business of the Parkin-Longley is lkeeiieie’ sebenete ‘tan 
Company was established in 1900 by J. H. office appliances they give thes 
Parkin. Mr. Parkin, like thousands of al aitmaeaiine 
other men who have achieved success, be- ie 
came a victim of that great motive force, As fat 6 ee F 
discontent He was tired of working for —? ee 
another man for a salary, and decided that —" path has been ‘s 
his services were worth more to him than a a See ae 
to somebody else He therefore resigned ware " ' = = Pgs: 
his position in the wholesale department a teeming ea : 
of a large local hardware store, where he ing goods; ee 
had been employed for twelve years pacar oe 

This fact, of itself, is evidence that Mr. laegpepgen aeey ream = 
Parkin is a man of energy and courage, for “ined hte” tauette! about oe - 
it takes considerable force to break the ing stock and show windows 

ordering goods, and countless othe1 


habit of twelve years and to separate one’s 
a comfortable job in the hope of 
He made a start in the office 


self from 
doing better 


appliance business with a shipment of 
twelve old model blind typewriters. With 
these he began business, buying more 
goods as occasion demanded until two 
years later, in 1902, when Frank T. Long- 
ley, an office man in another local hard- 


ware concern, was taken into partnership 

and doubled the capital of the concern. 
From that time to the present the com- 

pany has sold over 3,500 typewriters, new 


and second hand. 

In 1905 it was decided to take on addi 
tional lines and to stock a complete line 
of office furniture, steel filing cabinets, 
book cases, office devices, etc. At first a 
few cheap office desks were added, under 


that the trade demanded 


were 


the mistaken idea 
them; but 


unprofitable 


being 


be 


these abandoned as 


to handle, and partially 





J. H. PARKIN. 


of office furniture, several hundred dollars’ 
worth of sold before the com 


pany opened their new store for business 


which was 


The store has a solid concrete floor, cov 


ered with concrete enamel, which has 
proven very cleanly and satisfactory \ 
balcony extends across the rear half of the 
store, furnishing a display room for office 
tables, small desks, standing desks, sec 
tional book cases, etc. 
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which cannot always be attend: 


ployes Our additional capital was 
tially earned by the business and by making 
some fortunate real estate deals 

“Perhaps no merchandising business 
deals with a better class than the office ap 
pliances people. They are easily 1 hed 


1 : 
] 


from the selling standpoint, 
tively easy to collect from, and they usually 
are the most influential and promi 
izens, whom it pleasut 


benefit to become acquainted.” 


with is a 


The Parkin-Longley Company firmly 
established in Little Rock as the 
foremost mercantile houses, an S 
upon a very bright future, due t 
square, upright treatment of cust d 
tlients, to the utility of its goods 
*he energy which the company ‘ 
displayed in the sale ot ve ulty 
which they have take p 














EXTERIOR AND INTERIOR VIEWS, THE 


PARKIN-LONGLEY CO. ' 
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RIBBONS @ 
CARBONS 


Our Blacks are Black 
deep 
sfrons 


and 


absolutel 
non-fading — 


Listen:= 

Af large percentage of the typewritten records 
made four or five years ago are today only so many 
blank sheets because the typewriting machines were 
equipped with cheap ribbons. 






































Work produced by cheap ribbons will fade in 
from six months to six years. Work produced by 
Buckeye ribbons will last as long as the paper on 
which the work is done 

Cheap ribbons may do as pretty work as Buck 
eye ribbons, but they lack permanency, durability 
real value 

Are your records valuable? Are they gradually | 
disappearing from mortal view, getting dimmer 
and dimmer with each succeeding year? Wouldn't 


> 


it pay you to investigate : 


Want to know more about good ribbons—the 
really non-fading kind? Ask for our folder, “ The 
Making of a Buckeye Ribbon.” Free, of course, 


but worth money to you 


Dealers with an object toward building up a strong 
ribbon and carbon business should write us at once 
for samples and prices. A thorough test of our 
goods will convince you of their excellence. 


OUR SPECIALTY — Multigraph, Writerpress, Printograph and other wide Ribbons for 
duplicating machines 


The Buckeye Ribbon and Carbon Co. 


311 St. Clair Ave., N. W., Cleveland, Ohio, U. S. A. 
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All Steel Office | 


Costumers and 


Hall Trees at 
$18.00 to $24.00 perDoz. 


Nothing lends itself so readily to 
grace and beauty of design and finish 
as metal furniture. 


The ‘‘Detroit”’ line takes advantage 
of every natural facility for the ex- 
pression of artistic ideals. 

We also manufacture umbrella 
stands, steel tube chairs, etc. 

If you wish anything in metal furni- 
ture write us. - 


Good profit for dealers. Correspondence 
from the foreign trade solicited. 


Send for Catalogue. 





Detroit 
Michigan 
U. S. A. 


Ca 


Detroit 
Rack Co. 


va 
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Exclusive Correspondence of Office Appliances. 








London, December 24, 1910. 

HE typewriter trade in the United 

I Kingdom is closing up a good year 
with a heavy round up in the way of 
exchanging new models against old ma- 
chines plus cash. All the leading firms 
have been busily circularizing typewriter 
users pointing out that it is their custom 
on the first of each year to reduce the al- 
lowance on all makes of old machines and 
to readjust the exchange rates for the 
coming year. Users of old machines are 
therefore asked to hurry up if they want 
to get the benefit of the expiring year’s bet- 
ter prices for second-hand makes as it 
is pointed out that the new exchange list 
coming into force on January 1, 1911, will 
show considerably reduced exchange rates. 

Conversations with men in the leading 
typewriter companies produce some very 
interesting observations on the point of 
view of the British business man with re- 
gard to his old machines. Until recently 
the average business man became almost 
indignant at the bare suggestion that he 
should exchange an old machine that he 
had had in constant use for many years 
and which still wrote passably. Arguments 
to the effect that the new machine would 
write better and quicker did not affect him 
because he was not the actual user of the 
machine. 

Another reason that prevented the wide 
exchanging was the average exaggerated 
idea the British business man retained with 
regard to the value of his old typewriter. 
Companies conducting the exchange ob- 
viously cannot afford to pay high prices 
for old machines taking part payment for 
new machines, although pretty substantial 
figures are allowed. Depreciation has to 
be considered and also the fact that the 
capital involved in the exchanging may lie 
idle a long time before a re-sale can be 
effected. Therefore, when it came out that 
the user of the old machine wanted about 
half the price of the new one allowed off 
there was natural reluctance to trade. 

On the side of the user it may be said 
that up till a few years ago there was no 
powerful reason for the exchange of old 
model typewriters unless they had begun 
to qualify for an old age pension. To the 
average user of this country the new ma- 
chines of a few years back seemed to re- 
semble very much the machines they dis- 
placed. 

In recent years, however, typewriter im- 
provement has simply hurled itself ahead 
and the economy of time and labor result- 
ing from their use is palpable to the most 
conservative type. 

Nowadays it is being forced upon the 


business man who wishes his correspon- 


dence typed as well and quickly as possible 


that if some particular machine will enable 
his typist to turn out more letters, it is 
obviously to his interest that this machine 
should be purchased and substituted for 
the old one. More especially is this the 
case in view of the fact that the latest 
machines accomplish a variety of work 
which their predecessors could not cope 
with. 

Generally, typewriter companies domi- 
ciled or native here unite in describing 
their business in 1910 in every respect as 
most satisfactory. Some are inclined to go 
into details more than others, but this gen- 
eral phrase seems to be amply corrobor- 
ated. 

News of the Typewriters. 


E. Spencer Harrison, the general mana- 
ger of the Smith Premier Typewriter Com- 
pany for Great Britain, completed in Octo- 
ber the twentieth year of his service with 
that house. For the purpose of celebrat- 
ing the event the staff resolved to make 
November a Harrison month and special 
efforts were put forward to beat any 
previous record. These efforts were 
thoroughly successful and the company re- 
ports that the sales for November were 20 
per cent ahead of the best previous month’s 
business recorded, and 55 per cent ahead 
of November, 1909. Among the orders 
placed in November was a large one for 
special way-billing machines for the Great 
Central Railway Company. This sign of 
enterprise on the part of the Great Central 
Railway Company is typical of all the 
British railway companies at the present 
time. Up till a few years back they were 
sinking deeper and deeper in a morass of 
indolence and loss. A steady“ fall in rail- 
way stock quotations, however, in the end 
precipitated a crisis that led to a whole 
sale readjustment of expenses and relations, 
and now, from the running of the trains 
to the up-to-date operation of their clerical 
work wonderful improvements have been 
achieved. 

Talking of the Smith Premier, it is in- 
teresting to note also that one was supplied 
to Inspector Dew, who is well known in 
connection with the Crippen case. He has 
retired from the police force and has set 
up for himself in business as a private de- 
tective agent. 

The Empire machine is carrying on a 
very effective campaign in this country and 
has recently supplied another one hundred 
machines to the British Stationery Office. 
With these the government has now 328 
Empires in use comprising No. 1 and No. 
2 models. The company has_ recently 
opened an office in Manchester, a big and 
by no means neglected field for typewriter 
sales. 


The Salter, which claims to be the only 
sritish-made standard machine, continues 
to do well and to extend under General 
Manager Ernest Robbins. Within the last 
five years this company has three times 
greatly extended its works, which have 
more than doubled in size. Another large 
extension is being added at the present 


Five years ago again the Salter had 


now has 22 in 


time. 
only one branch office. It 
the United Kingdom alone, with others in 
contemplation. Like many other type 
writer firms, it claims that the general elec 
tion, so far from being a hindrance to busi- 


ness, has served a good turn and been 
the means of materially increasing sales 
in the last half of November and the be 


ginning of December. 

An instance of a strange application of 
the typewriter is given at the famous Blind 
College at Upper Norwood, London, where 
typewriting and shorthand are made a 
specialty. The blind operators take the 
shorthand notes down from dictation on 
a typing machine, with five keys that em- 
boss a contracted system of Braille on a 
tape of paper. This is afterwards read by 
touch and transcribed with ease on the 
typewriter by the blind operators To 
watch them at work is to learn something 
of the wonderful touch capacity of the 
sightless; especially, as, with the exception 


of raised pads on some of the keys to in 
dicate the width and distance of the key- 
board, and a punched Braille spacing bar, 


the invention of Mr. Black, the instructor, 
the machine is similar to the one used by 
the sighted. The speed and accuracy of 
the blind stenographers and the neatness 


of their typed transcript will compare 
favorably with the work of the sighted; as, 
for instance, in tabular work, where they 


will type as many as four separate lengths 
of paper to register exactly, even when the 
join comes in the middle of a word 

This alone has placed eleven 
trained typists and 
Ographers in the offices of builders, 
educational depart- 


college 
operators as 


sten 


engi 


neers, printers, and 

ments. Moreover, two firms, one of which 
is the well known poster printers, David 
Allen & Sons, have taken a second blind 
operator into their employ. Nevertheless, 


an obstacle exists to the placing of these 
blind operators in the fact that firms em- 
ploying them naturally cannot afford the 
time and trouble to answer the many in- 
quiries concerning their capacities from 
other would-be employers. 

The Burroughs adding machine business 
in this country is expanding substantially 
and Managing Director C. W. Gooch, who 
returns in January from America, should 
everything very pleasant A hand- 
London 


find 


some new building for the head- 
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PITTSBURGH VISIBLE TYPEWRITER 


NEW STANDARD No. Il 


The masterpiece of modern 

‘ a 6 SY) afar Typewriter Construction. 
id ewng 7G Built by men long experi- 

enced in the craft. 


(att hel 


- ee , 
















Has all Attachments, 
Is Strong, — 
Attractive, 
Durable, 
and absolutely 
guaranteed. 


TABULATOR 





VISIBLE 
WRITING 


PITTSBURGH 
VISIBLE 
TYPEWRITER 
co. 


Union Bank Building, 
Pittsburgh, Pa. 


We Wish to Connect With Established Houses “oem oo ica 


‘ figure on your new PITTSBURGH 





To help test your market we will quote on first sample typewriter for your own use, or for “ VISIBLE, Standard No. 11 Typewriter. 
sale, as you prefer, a special introductory discount from the established wholesale export in the  — onions eee 


price for large quantities, and furnish advertising matter gratis. Full particulars will be ”. la view ¥ special ofer rd hae nee: 
. . ™m 1e event of purchase, ry 
sent upon request. Use the coupon and mention this paper. 


‘ machines from the sample in use in our office. 
PITTSBURGH VISIBLE TYPEWRITER CO. ee = 
PITTSBURGH, PA. Name of our bank is 


Name 














Union Bank Building 
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Ghe 
Automatic 
Sealing and 
Stamping 
Machines. 


MACHINE 


RJ 
prov! T) 4.) nce 




















Seals Without 
Stamping and 
Stamps Without 
Sealing, if so 
Desired 




















A machine properly constructed that performs either function or both at a speed 
that makes it an economy in the modern business office. It uses stamps in rolls 
of 500 or 1,000, furnished unperforated by the postofhce department. 


The machine not only counts every stamp, but the pieces of mail also. It is furnished with an 
automatic friction feed roll which takes but one envelope at a time from the bottom of the stock. 


It is a marvel of simplicity, with a perfect operating principle. 


Dealers a 


Are invited to write for catalogs giving full particulars of the machine, with 
prices and discounts and our plan of sale. Big opportunity for live agents. 























Automatic Envelope Sealing 6) Stamping Machin 
7 College Street - - PROVIDENCE, R. I. 
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quarters has been taken, remodeled and 
equipped in Cannon street, one of the lead 
ndon’s business 


three thorough- 


ing thoroughfares in ] 
quarter, with a frontage on 
fares. New 
pleted, which are claimed 
est adding machine display in the world. 
The building has also six floors and a 
Burroughs people are 


showrooms have been com 
to give the larg- 


basement. The 
pushing the recently invented 
which is adapted especially for English 


machine, 


weights and measures. This is said to be 
the first machine made to convert pounds 
into quarters automatically. 

The Anglo-American Wholesale finds 
the sale of remanufactured typewriters all 
that could be desired even after five years’ 
propaganda The Anglo-American has 
made a success of the fight in favor of the 
remanufactured machine, and claims that 
many of its improvements are calculated 
to make the rebuilt typewriters even bet- 
ter and more durable than when new. Mr. 
Parker Drake speaks highly of the suc- 
cess achieved by the celluloid key caps in- 
troduced by his company three years ago 
for use on typewriters which, when new, 
were equipped with composition key caps. 
Dealers especially are glad to have these 
as the gloss does not wear off. This com- 
pany’s re-manufactured machines are cov- 
ered by a_ thirteen guarantee 
against defective construction, and, dealing 
with the trade direct, this is to allow the 
dealer one month to sell the machine and 
to give the purchaser a twelve-month guar- 
antee. Upwards of 1,500 re-manufactured 
machines are now kept in the London stock 
rooms, three packers being constantly em- 


months’ 


ployed. 
Miscellaneous Appliances. 

Makers of duplicating machines in this 
country are not blind to the fact that the 
small user is a big factor in the trade and 
that he wants specially catering for. Ma- 
chines sold round about five dollars or less 
are what are wanted by these small users 
and the field is by no means properly sup- 
Cheap makes of stencil dupli- 
cators are sold pretty extensively. but 
many are very unsatisfactory. A _ dupli- 
cator of the more usual type that is making 
a bid for popularity is the Perfectograph. 
The makers are prepared, however, to im- 
prove the facility of working their machine 


plied yet 


by adopting American patents on that class 
of machine not at present made in this 
country and they invite American firms to 
communicate with them. 

A cheap little device that has been shown 
at the two last Business Exhibitions—the 
Abrader, a rapid letter opener—is conduct- 
ing a well-organized campaign and is mak- 
ing arrangements to send early in the New 
Year a representative to the United States 
to organize the ground there. 
Phonograph Takes Language of Savages. 

The British government is by no means 
backward adopting new devices. The 
first official anthropologist appointed by 
the Colonial Office has recently returned 
from a tour in West Africa, made with a 
talking machine for the purpose of secur- 
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These are to be 


ge records. 


ne inguag 


ficials here native languages 


us d to t ich ( 


rior to their being sent out to various 
lonies and dependencies. Che results 
are so promising that the anthropologist 
has had his post extended for five years 


and it looks like becoming a permanency 

The results already achieved are both 
scientific and practical. The talking ma 
chines are used for taking records of the 
1gs, music and language of native tribes 
[he direct object of the Colonial Office is 
to obtain knowledge of the people, espe 
cially of their legal customs, and to use 
the records for teaching future officials. 
It is realized how valuable ‘it would be if 
officials had some training in local anthro- 
pology before they went out to such de- 
pendencies as Nigeria, and the records 
could further be used to teach pronuncia- 
tion. 

Of the records obtained the original goes 
to the British Museum to be kept as 
permanent evidence, and a duplicate to the 
\nthropological Institute, which. may make 
what use of them they think fit. The dis- 
trict first selected was Southern Nigeria, as 
this is a mine, perhaps the most precious 
in the world, of unexplored folk-lore. 

New Stamping Machine. 

\ new machine for affixing and checking 
stamps, known as the “Michelius,” is being 
introduced here. The principal feature of 
the machine, which is constructed to take 
five values of stamps in five rolls, each roll 
holding 1,000 stamps, is that after a letter 
is inserted the machine closes so that the 
letter cannot be withdrawn. When the 
stamping operation is completed the letter 
is deposited in a locked receptacle. The 
object of this arrangement is to prevent 
dishonesty, as by this means all the docu- 
ments that have been stamped by the ma- 
chine can be examined and removed at 
regular intervals. A counter is provided 
for each of the five rolls. 

The machine is built to take letters up 
to about 1 inch in thickness and 19% inches 
wide, and by depressing a special lever 
before operating the main driving crank 
the machine can be made to affix up to 
five stamps side by side on one document 
from all of the rolls or any selection of 
them, the necessary movement of the let- 
ter being performed by the machine auto- 
matically. Two directions of travel are 
provided for this purpose. The dampen- 
ing of the stamp is effected by a piece of 
wet leather, which is passed across the 
stamp just before it is detached from the 
roll by a knife; and, having been detached, 
it is pressed on the letter. In order that 
the rolls of stamps may not become damp 
owing to humidity, the supply of water is 
held in a closed vessel, and at each opera 
tion the machine depresses a plunger which 
forces some of the moisture upon the leath- 


er. A company is in course of being 
formed for the sale of this apparatus, the 
price of which will be $150. 


At the beginning of December the 
British Stamp Machines, Ltd., was floated 
here with a capital of $250,000 to acquire 
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the British patents of the Rex Automatic 
Postage Stamp machine. This is the ma- 
chine which effects the operation of affix- 
ing the stamp by depressing a lever The 
stamps are wound on a roller in sheets con- 
taining six or more stamps along the 
width. In practical use the machine will 
hold at one time 50,000 stamps or more, 
but any smaller number can be used. Each 
machine is enclosed in a locked cover and 
is fitted with a visible device which auto- 
matically registers the number of stamps 
used. Only the holder of the key to the 
machine can have access either to the 
stamps or to the recorder, and it is impos- 
sible to affix a stamp without the fact be- 
ing shown on the recorder. It is claimed 
that this machine is unique as it covers 
a device by which the carriage holding the 
roll of stamps travels automatically back- 
wards and forwards, placing every stamp 
under the cutters each time until the whole 
roll is exhausted. It can also be operated 
upon the penny-in-the-slot principle. The 
company expects at least a clear annual 
profit of $75,000 a year. 

A new counting machine is now being 
manufactured here designed to give the 
number of small articles in grosses or 
dozens from the weight of 12 of them. 
After the bulk which is to be counted has 
been placed in the machine, a small scoop 
containing the 12 articles is moved along 
a steel-yard until it is in balance, when the 
number of dozens or grosses can be read 
off. The machine can also be applied to 
different multiples or divisions of twelve. 





DERBY DESK COMPANY SUFFER 
FIRE LOSS. 

Fire broke out at the Chicago branch of- 
fice of the Derby Desk Company at 311-13 
Wabash avenue on December 13, causing a 
loss to the company of about $35,000. Some 
of the stock damaged was furniture de- 
signed for the new City Hall. 

The Derby Desk Company occupies the 
main floor and basement of the building. J. 
Van Artchdale, assistant manager, was 
working in the basement with three other 
men when the fire started. He immediately 
sent in a telephone call to the fire depart- 
ment, and the fire was confined to the Derby 
store. Electric wires are thought to have 
been the cause of the flames. 

This is the second disastrous fire the 
Derby Desk Company have felt within four 
years at their Wabash avenue location, Sev- 
eral firemen lost their lives and others were 
severely injured while fighting the flames 
in the catastrophe which occurred four 
years ago. ' 

The Derby Desk Company will continue 
business in the same location. 





The man who educates himself on many 
points will be able to adapt himself to cir- 
cumstances, no matter what they may be. 





There are some men who fight with their 
own weapons; but the wise man Icts his op- 
ponent turn his own weapons upon himself. 











PNEUMATIC ADDING MACHINE ENTERS FIELD. 





Remarkable invention by Arthur W. Harris of London, England. 
P. B. Lyon and C. R. Withcomb promote American company 





to manufacture and sell machine in Western Hemisphere. 

HE Harris writing and accounting form a suthciently’ great variety of func and releases the compressed 

machine is declared by its inventor’ tions, and at the same time be of sufficient stantly performs the calculating 

and promoters, men of responsibility strength and durability to prove a prac required This system, it is clain ha 
and experience, to be in a class by itse! tical success. It has been the object of the enabled the inventor to build a machit 
because it possesses such a large numbe inventor to get the machine to perform having a very large number of usef 
of new and important features, while th« ts functions without depending upon the’ tions and at the same time to adhere t 
inventor, Arthur W. Harris, has devoted the operators fingers to supply the actual sound mechanical principles throug] 
greater part of his life to the field of m« power required for the adding operation. constructio 





P. B. 1ST VICE-PRESIDENT, HARRIS 


LYON, 
WRITING & ACCOUNTING MACHINE 
COMPANY. 


chanical designing and the invention of cal 


mechanisms; he has also had a 


ol 
ful salesman of adding and accounting ma 


culating 


number years’ experience as a success 


chines 

Chis experience has been of great value 
to him, familiarizing him with the well 
known types of adding machines, convince 
ing him that while the field for such ma 
chines is great, there is still room, and to 
spare for a machine such as he has per 
fected to be used in conjunction with a 
typewriter He realized that large com 


with sufficient accounting 


work to justify the purchase of one straight 


mercial houses 
adding and listing machine, are frequently 


number of typewriters 1 
state 


which 


using a large 


connection with their billing, invoice, 
all of 


tabulating, 


ment and general office work, 


involves a large volume of 


cross-tabulating, adding and _ subtracting 
In consequence, he came to the conclusio1 
that he of the most 


portant problems in the field of labor 


would solve one im 


and 
mechanism, if h« 


| means 


time-saving accounting 


could devise a mechanica by which 
the operator could perform ail of the cal 
to of work 


the one operation of typing the work in the 


culating incident this class in 


usual 

Che 
a new one, as much experimental work and 
of 


way 


problem confronting him was not 


large sums had been expended 
the 


adding and typing machine that would per- 


money 


along lines of producing a combined 


The use of an auxiliary power, it is claimed, 


permits a less delicate construction of the 


mechanism, obviating the necessity for a 
complicated system of levers between th: 
keys of the typewriter and the adding 
mechanism. 

Mr. Harris believed that, in order to s¢ 


cure the proper durability and substantial 


construction, it was desirable to employ 
that of 
» that 


numeral 


some other than 
the 


the 


auxiliary 
of 


power 
the 
pressed 


that 


when 
kev it 


which in 


hingers operator, s 


operator the 


simply released power, turn 





INVENTOR ARTHUR W. HARRIS. 


the adding and_ subtracting 
\fter a great deal 
Harris found that compressed 
to be 


It is elastic in its action, e: 


operated 
mechanism of 
Mr 


the 


expt r 
menting, 
force used in thi 


air 1s ideal 


connection 
conveyed to an 
} 


controlled and instantly 


required point in the machine, and by its 


use it has been found possible not only to 


1 


obtain the performance of all the necessary 


and important functions, but to do away 


with all fine adjustments that would h: 
a tendency to weaken the 


In the Harris machine, all that the oper 


iv< 


mechanism 


ator does to operate the numeral key is to 


press a light trigger which opens a valve 


Through the use of this auxiliar 
Mr. Harris has also been enabled t 
a machine that can be used in conju 
with any standard make of _ typewrite! 
without changing the latter in any 
as to interfere with its uses as a1 
nary correspondence machine Ch 
said to be an exclusive feature of the [lat 
ris machin the importance of which cat 
hardly be overestimated, as it will do away 
with the necessity of the user having to 
substitute for his present satisfactory 
equipment of typewriters a number of new 
machines with. which the operators 
unfamiliar 

On account of the large number fun 
tions obtainable by the use of pneumati 
force, the machine will not only tal 
ulate, add and subtract in each individual 
adder, but practically any number of addi 
tional recorders can be attached tal 
care of a large variety of operations heret 
fore deemed impractical in a machi ( 
this kind 

For instance, an additional recor 
be attached to add and subtract weights 
tons, hundred-weights and pounds Phet 
is an immense field for a machine f this 
nature with exporters and importers, wh 
have a large volume of invoice work in 
volving the necessity not only of adding 
total weights and amounts in dollars and 
cents, but the deducting of tar weight 
from gross, giving the net weight in each 
individu shipment This work must all 
be done the typewriter, and ising 





Cc. R. WITHCOMB, SECRETARY AND TREAS- 


URER, THE HARRIS WRITING AND 
ACCOUNTING MACHINE CO 


one in connection with the Hart ma 
chine equipped with the three recorders all 
calculations incident to this class work 














The 
_ Satisfied Feeling 





Bent Wood Users 


IS SELF-EVIDENT BY 
ITS UNIVERSAL POPULARITY 








Arm Chairs Stools 
Revolving Chairs Costumers 





‘‘Everything for the Office.’’ 








JACOB anD JOSEF 


KOHN 


VIENNA 


NEW YORK CHICAGO 
.: one W. 27th St. 


1414-16 Wahash Ave. 














A Marvel in Time Stamps 


THE RELIABLE 
Price $18 


Prints in a straight line— 

simple—quick—accurate. 
Built like a watch, bu 
stronger. Weight less 
than two pounds. 


The Reliable Time Stamp 
gives the utmost satisfaction 
and is guaranteed for 1 year 





It prints automatically 
and in a straight line the 
month, day, year, hour, 
minute, A.M.and P.M. Al- 
so at the same time, your 
business name and address, 
together with six different 
words, such as Received, 
Answered, Paid, C. O. D., 
Shipped, Arrived, Departed, 
Recorded, Commenced, Finished, etc.—or any 
other words adapted to your business. And the 
words are engraved on a cylinder that revolves 
surely and quickly, at your bidding. 


You will find our discounts right. 
Dealers Our “10 Days’ Free Trial’’ plan 
will help you make sales. The device is one 
of real merit. Write us. 


Reliable Time Stamp Co. 


3 West Eroadway, New York City 
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No Matter What You Manufacture 
No Matter Where It Goes »#& 


there is valuable free advertising space on each article you make that is yours 
to use and build up your business prestige. Your name plate and trade mark 
in brilliant, permanent colors and gold can be shown in a position of promi- 
nence, so thateveryone who sees your product in transit—everyone who hand- 
les it—everyone who sees it after it is in use—will know that you made it. 











MEYERCORD Decalcomania Transfer Name-Plates 


can be applied to any surface, wood, glass, iron or japanned surfaces. They 
are made on a specially prepared kind of paper—Decalcomania Paper—and 
‘transferred’’ by a simple process. Any size or style of design can be reproduced 
in beautiful colors and gold or dignified gold and black. 
These same plates are less expensive than metal or celluloid name plates 
easier to apply—indestructible and superior in every way to the ordinary 
celluloid or metal plate—in fact —the ideal name plate for the office appliance 
manufacturer. They are adapted for the use of dealers, too, handling desks, 
typewriters, etc., where they can be considered in quantities. 


You Can Easily Prove Their Economy and Attractiveness 


Let us send samples made for people in your own line. See how attrac- 
tive they are—how much advertising value they will lend to your product. 
Or send us your present trade mark or name plate. We will design a trade 
mark and name plate in colors showing our ideas of how to improve it and give 
it effective advertising value and pulling power 

We Make Decalcomania Transfer Window Signs and Veneer 


Wood Panel Signs, also for manufacturers. Wherever you 
have a customer you should have a “Meyercord Sign.” 


THE MEYERCORD COMPANY, INC., 


American Manufacturers of Guaranteed Decalcomania Products. 
Branches in All Large Cities. 


Main Offices: Suite 1107-1112 Chamber of Commerce Bldg., Chicago. Ill. 
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may be automatically taken care of, while 
the invoices are being typed in the usual 
way. While it is estimated that there is a 
sufficiently large field in this class of ac- 
counting alone to insure its commercial 
success; this is but one of many ways in 
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HARRIS MACHINE, SHOWING TYPEWRITER 
IN POSITON. 


which the elasticity of the principle in- 
volved will enable the Harris machine to 
enter a wider field of accounting, where 
there has been a long felt need of mechan- 
ical aid. 

Although performing such a number of 
functions, the machine is very simple in its 
operation. There is practically nothing 
for the operator to learn. She uses the 
typewriter in the ordinary way, and as she 
handles her machine she is unconsciously 
controlling the adding mechanism. 


Machine Approved By Experts. 

Leading mechanical experts who have 
examined the Harris machine state that 
it can be manufactured with the minimum 
of economy. It is stated that the first 
hand-made model of the Harris machine 
performed its work with as much accuracy 
as 1s possible with the finished product of 
any type of computing mechanism. 

Owing to the use of an elastic force such 
as compressed air, future possibilities of 
the machine are of wide scope, it is claimed 
that any number of columns can be added 

at the same time cross-totals and grand 
totals can be accumulated It is claimed 
that another important feature is obtained 
by the use of pneumatics, as fine particles 
of oil are carried by the air to all points of 
the machine, furnishing an automatic lubri 
cating system which does away with all 
necessity for oiling the machine. This is 
most important, as it provides that, once 
properly assembled and adjusted and en 
closed in a dustproof case, the machine will 
operate for years without necessity for ob- 
taining access to the mechanism for lubri- 


cating purposes 
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An English company under the name of 
the Harris Calculating Machine Company, 
Limited, has been formed for the manufac 
ture and exploitation of the Harris writing 
and accounting machine in the British pos 
sessions, while the patent rights and selling 
rights for the United States. Canada and 
entire western hemisphere have been taken 
over by an American company organized 
for the purpose, and operating under the 
name of the Harris Writing and Account 
ing Machine Company, with offices at Suite 
1110, 55 Liberty street, New York. 

The promotion work in connection with 
the organization of the American company 
was accomplished through the efforts of 
Philemon B. Lyon and Charles R. With- 
comb, members of the investment broker- 
age firm of P. B. Lyon & Co., of New 
York. Both these gentlemen were well 
known adding machine men before engag- 
ing in the investment business. 

Mr. Lyon was connected with the Bur- 
roughs Adding Machine Company for a 
number of years as sales manager of the 
St. Louis office, and later of the southern 
office located at Memphis, Tenn., during 
which time he established a high-class rec- 
ord as salesman and manager. 

Mr. Withcomb as assistant manager of 
the Chicago office for the Burroughs com: 
pany, was for years looked upon as the 
star salesman of the Burroughs’ organiza- 
tion, and is said to have had more sales to 
his credit than any other individual con- 
nected. with the organization. Before go- 
ing with the Burroughs, he was connected 
with the Standard Adding Machine Com- 
pany, of St. Louis, and is credited with 
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HARRIS MACHINE ON STAND, SHOWING 
TYPEWRITER DETACHED. 





having established an equally enviable re: 
ord with that company. Mr. With- 
comb is a gentleman of fine and cultured 
mind and of striking and impressive pet 
sonality. He is one of those who regard 
salesmanship as a high calling—a pfofes- 





sion as honorable and dignified as that of 
medicine or of law. 

The officers and directors of the new 
company are as follows: 

Officers—James M. DeMallie, president; 
Philemon B. Lyon, first vice-president; Ar- 
thur W. Harris, second vice-president; | 
R. Withcomb, secretary and treasurer. 

Directors.—James M. DeMallie, Peter V 
Hoyt, Philemon B. Lyon, Arthur W. Har- 
ris, Shurmer Sibthrop. 

Sufficient capital has already been sub- 
scribed to enable the company to manu- 
facture their first thousand machines, and 
the work of designing and manufacturing 
the dies and tools necessary is being car- 
ried on under the supervision of the in- 
ventor, Mr. Harris, and Mr. DeMallie, the 
latter being a man of recognized engineer- 
ing ability and one of wide experience in 
the manufacture of machinery 

The inventor, Mr. Harris, will be actively 
connected with the American company 
He is a man who, aside from his qualifica 
tions as a mechanical genius, has showt 
himself to be a man possessed of a high 
degree of ability as a business man. 





“SEVENTY-FIVE YEARS IN NASSAU 
STREET.” 

Of holiday souvenirs none were more 
interesting than the quaint looking little 
book with the above title which was sent 
out by H. K. Brewer & Company, the well- 
known New York printers, engravers and 
office supply dealers. 

The book is designed to acquaint the 
company’s friends of the present genera- 
tion with the way the business of the time- 
honored house began and its progress with 
the passing years. It is a unique affair, 
taking one back to the year 1835, when the 
business was started by Henry Anstice. A 
chronological history is given, showing the 
various locations on Nassau street which 
have been occupied by the company. It 
was in the year 1885 that the organization 
assumed the name of H. K. Brewer & 
Company, and John Brewer was admitted 
to partnership. 

The book contains 32 pages, and is of 
handy pocket size. Its board covers are 
finished in the old-fashioned mottled paper 
familiar to those who are acquainted with 
old books. There are several illustrations, 
most of them being old wood cuts showing 
the quaint old buildings that long ago gave 
way to modern structures. A bit of history 
explains each picture. A half-tone of the 
modern skyscraper only a few doors from 
where the old establishment once stood 
shows the present quarters occupied by H. 
K. Brewer & Company. 

The book will be appreciated by all who 
are so fortunate as to secure a copy 


The man who achieves most in commerce 


usually is so busy he hasn’t time to boast 


He who lives an aimless present fa an 


indigent future. 
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Office Chair 


Comfort 


is essential to the accomplishment 
of the maximum amount of work 
whether it be for the stenographer 
or president. 

The Back Resters of the McCloud 
office chairs eliminate the restless- 
ness which destroys efficiency. 

Dealers who handle McCloud 
chairs see the difference in an 
increasing volume of business. 








Let us send the catalog. 





The Davis Chair Company 


Manufacturers 


Marysville, : - Ohio 
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The DOUBLE GRIP 


OF THE 


SUPERIOR 


Paper Fastener 








Puts it in a class by itself. These 
fasteners are made of brass, neat and 
attractive, and are put up in hand- 
some boxes, 100 to the box. Each one 
“y fe used many times over and still 

like new our customers will 
appreciate the Superior Paper Fastener 
because with it the papers cannot 
pivot. 





Write at once for samples and prices 


SUPERIOR MFG. CO. 
Sidney, Ohio 





E DETROIT 


Che Nationally Advertised Coin WrapPer "EE 


nee oe ct this im- 
o not n ee 

Mr. Dealer: portant Ine. Supply 
your banker with the bee. 

Imprinted advertising matter FREE, 
Detroit Coin W'p'r Co. Detroit — Teronto,Can , 
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We manufacture 


Roll and Flat-Top 
Office Desks, 
Standing Desks, 
Typewriter Desks, 
Office Tables. 


_ 
& x 
ee 
sy 3 

pet. 
ba 
oe 

Be 


A FULL LINE OF 


Sanitary Desks 


WRITE FOR NEW CATALOG JUST ISSUED 
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J. F. DIETZ & COMPANY 


309 West Third Street, Cincinnati, O., U. S. A. 
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FREE 

the Latest 
Book 

on Filing 
Furniture | 
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and Appliances 


This book—from cover to cover 


concerning all kinds of filing equipment. 


It describes the most modern, practical and convenient filing Fur- 


niture and Appliances for all kinds of 


If you have use for a reference book on this subject, simply write us 
on your business stationery, and we will immediately send it to you, ab- 
solutely free of charge, and without any further obligation on your part. 


To Dealers 


This book is of special interest. 


up-to-date information about high class filing furniture. 


Dealers handling the ‘‘B-M Quality Line” 
holding old customers—many new ones are obtained through the very 
high grade and large variety of the line. 

If you want to increase your business and see your profits grow, 
add a request for our ‘“‘Exclusive Agents’ Proposition’? when you write 
Address 


for the above described book. 


Browne-Morse Co., 101 Hovey St. Muskegon, Mich. 


-is full of valuable information 


filing needs. 


It supplies the latest and tost 


find, that aside from 


























Carries automatically! 


42 Broadway 


Responsible Agents Desired Everywhere! 


GOLDMAN’S 
CONTOSTYLE 


Lightest, Fastest, Cheapest, 
Practical and Reliable 


COMPUTING MACHINE 


Resets instantaneously! 
Adds, Subtracts, Multiplies, Divides, etc. 
Request Instructive Leajlet O. 


THE ARITHSTYLE CO. 
NEW YORK 








HEADQUARTERS FOR 





Typewriter Ribbons, Typewriter Paper, 
Carbon Paper, dex all uses. seth 


We manufacture the best line of TYPEWRITER 
SUPPLIES on the market. 


THE Ss. T. SMITH COMPANY 
11 Barclay St., New York City. Tel. 5022 Barclay. 
Please send for our Catalogue and samples of Mani- 


fold, Typewriter Linen and Carbon Papers; also 
Price Lists of same. DISCOUNTS TO THE TRADE 














ENTERPRISING CANADIAN COM- 
PANY. 


The cuts which appear herewith rep 
sent interior and exterior views of th 
of the Baxter-Johnson Company, 
Victoria, British Columbia. 

The business of the company was start 


le 


some seven years ago in a very smail way 
by C. S. Baxter and H. P. Johnson, who 
handled at first only the Underwood typ 
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STORE FRONT, BAXTER JOHNSON CO. 


writer. 
cabinets, etc., 


Gradually adding machines, filing 


were added. Three years 
ago the company moved into larger pren 
ises On Government street, having in that 
place about 1,500 square feet of floor spac: 

The company has recently moved int 
new premises, which now consist of thre: 
floors, with approximately 6,500 square feet 
of floor space, and they carry a complet: 


line of commercial stationery and every 


requisite for the office in the form of filing 





INTERIOR STORE OF BAXTER JOHNSON CO. 


cabinets, desks, chairs, tc., kc. The com 
pany is incorporated, with a capital of $25 
000, and the 


cern are live 


gentlemen composing the con 
ones in every respect, 


of energy and progressiveness, as_ befits 


their calling, and are headed straight 
success in a big way. 


MEILINK’S SECURITY BOX. 
To supply the demand for an except 
ally strong security box the Meilink Man 
facturing Company, of Toledo, Ohio, hay 
brought out a box which they claim 
give real protection. 
steel plate 


This box is made of heavy 


and, it is said. cannot be forced, bent 








dc 











p fitted witl lock which is 

dt good as a safety deposit box 

k bette 

[The Meilink boxes are designed for the 

me for valuable papers, jewelry and sil- 
er, and the office for the safe keeping 

private papers 

Meilink’s Security Boxes are made of 
l6-gauge steel plate, and have reinforced 
S corners, brass handles, and paracentric 
pin tumble: brass locks. They are fin- 
ished in black enamel, polished, and have 

*kel-plated rners, nickel-plated rivets, 
nd nickel-plated handles and locks. 

The boxes are made in four sizes, and 
veigh from 4% to 10% lbs. They range 


in price 


\lanufac 
handling 


from $6 to $9 respectively, accord- 


ng to the size the box 
A trade discount is offered to dealers, 
ind those who have calls for a strong box 
vhich will give real protection will find it 
their interest to write to the Meilink 


turing Company regarding the 


rducts 


of their pre 


BURROUGHS MAKE BIG SALE. 

One of the finest orders ever taken in this 
part of the country by the Burroughs Add- 
ing Machine Company is the sale of 100 
machines, mostly electrics, to the Conti- 


nental and Commercial National Bank, Chi- 
cago, which will give them a _ uniform 
equipment of 165 Burroughs Adding and 
Listing machines. This is said to be the 


largest 1 


aA 


business 1n Chic: 


ny one 
Che |] 


iost 


surroughs 


suc 


adding machines used in 
the 


company 


1umber ot 
bank in world 

closing the 
of their 


are 


cessful year in the history 


1 


owing a gain of one- 


rd over last year. 

BENN PITMAN DEAD. 

\fter an illness that had only in the last 
lay or so been garded as serious, Benn 
Pitman, brother of Sir Isaac Pitman, known 
s the “father of shorthand,” died at Cin- 


cinnatl, 


December 28. 


Mr. Pitman was born in Trowbridge, 
Wilts, England, in 1822. He came to Amer- 
in 1853, and settled in Cincinnati, where 

he founded the Phonographic Institute, of 
which he was president at the time of his 
death. He was the author of several works 
on phonography, and introduced in America 
the system shorthand writing which 

ars the name of his brother. 

\ir. Pitman was an inventor, an architect 

| an authority on wood carving, in which 
e was a rare artificer He was also an 
uthor and lecturer. Among his best known 
books are his “Life of Sir Isaac Pitman,” 
\ Plea for American Decorative Art” and 
\ Plea for Alphabetical Reform.” 

Birney Dysart of St. Louis, secretary of 
the Dalton Adding Machine Company, was 

recent welcome visitor at the main office 
nd factory at Poplar Bluff, Missouri. 

W. B. Cannon is a new Daltonite in the 
inks of Dalton Sales Manager Smith of St. 


ouis 
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ATTENTION! 


Dealers and Agents of 
Office Supplies. 











banker and business marin your vicinity will read the double 
idvertisement in January System and in other leading business 
agazines and will be interested to learn full details make posi- 
certain that it will not escape his notice we inter to mail hima 
lirect. Our newly organized publicity departmer wi ee to it 
that none of your customers are overlook« 
What does this mean to you from a profit making 
standpoint for the coming year? 
It means simply this: That if you show the publ that you carry 





The Defiance New Steel Matrix Check Protector 


ally a $30.00 machine at alf, or only $15.00, doing exactly the same 
the same noose you wil] get the orders and make the 
making new customers for you, because it will 


1 explain how it is acti 


e same manner and carrying 


ir tock an 


work ir entically th 
large profit we offer. In n 


int with firms 


any cases 1t W be the means Ol! 


able to sell anything to. 


that heret 


cpen an acco 
Last year’s increased sales show that the public lly educated to the absolute necessity oi pro- 
tecting their checks in ‘‘The Defiance Way It also appreciates the fact that it is no longer necessary to pay 
ore than $15.00 for the best Check Protector made 
That is why we are opening this publicity campaigt lhat is why you should take full advantage of this 
exceptional « ort y and look er r Defiance stock and order what machines you need to make it 


If you are not already handling this money maker write to-day for our New 
Illustrated Booklet and Special Offer to Dealers and Agents. 


GEO. BRUNSSEN, Sales Manager 


DEFIANCE MACHINE CO. 


81 Lake Street - ° “ : 
DO IT TO-DAY AND BE PREPARED. 


At Chicago, II. 

















Sanitary 


Office Desks 


For HOME and OFFICE 
Compare MOON OFFICE DESKS 


with any other make at the same price and you will readily 
see why MOON DESKS are handled by the most discrimij- 
nating dealers. MOON DESKS are massive in construc. 
tion; convenient in arrangement; handsome in appearance 
—second to none. Made from selected materials; by 
skilled workmen. The backs and ends are given the 
same careful attention as the fronts; each desk can be 
easily taken apart to pass through narrow passages, 
MOON SANJTARY DESKS mean strict sanitation and 
cleanliness, making them a valuable asset in either 
home or office. q Why not bring the bulk of trade 
to your store by a “ a stock of MOON 
DESK 


MOON DESK COMPANY 


MUSKEGON, MICH. 
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Our new Catalog shows a complete 
line of Leg and Pedestal Desks. 
Free to Dealers for the asking. 


Valley City Desk Company 
GRAND RAPIDS, MICH. 


























Hitchcock’s Machine Tool List 
Hitchcock’s Machinery List 
Hitchcock’s Lumber List 


ALL FREE TO MANUFACTURERS IN THE OFFICE APPLIANCE FIELD 


The Machine Tool List contains the advertisements of new and second-hand 
machine tools. It is a handy reference book which every user of modern tools 


should have on his desk. 


The Machinery L ist contains the advertisements of new and second hand wood 
working machinery. It is a touch with the market place of machinery for working 
with wood. 

The Lumber List contains lists of stocks of lumber on hand in the big yards 
throughout the country. 


Hitchcock’s Lists are designed for free circulation 
to the manufacturers who desire to know just where 
to buy the best things in the lines they cover. A 
request that your name be put on the mailing list 
will insure you receiving any or all of them each 
month, without charge. 


Albert H. Hitchcock 


Caxton Bldg. CHICAGO 



































A LETTER FROM MEL. MUNDELL. 
Editor Office Appliances:—As the Jan- 


uary issue of Office Appliances is being 
placed in the hands of its readers and sub 
scribers over the United States, Canada 
and Mexico, the annual convention anc 
banquet of the Mittag & Volger organiza- 
tion will be in session, and the members 
of its sales force will be about t Start 
over their various territories i est « 
orders [ wish to make a few remarks 
through your columns and express my sin 
cere satisfaction and hearty congratulations 
to the stationery trade, especially those in 
the smaller cities and towns in the interior 


at their marked awakening. 

This I attribute to their being in touch 
with the National Stationers’ Association of 
America, and in forming their local asso 
ciations, the dealers have come fully to 
realize that the standard article, carrying 
quality and reputation in any line, requires 
no premium or inducement on the part of 
the manufacturer to the dealer in order to 
sell them the line. 

The schemes, premiums, inducements and 
the bait offered dealers to purchase lines 
of products are not “takers” any more. The 
dealer wants the standard article and hon- 
orable methods of doing business in the 
marketing of the products by the manu- 
facturer, and the assurance that the said 
manufacturer will not be a competing fac- 
tor in the field that legitimately belongs 
to the dealer. And as I start out on my 
trip in this, the beginning of the new year, 
I am confident more than ever of the in- 
creased results and prosperity in general 
among the trade and wish, for myself and 
in the name of Mittag & Volger, whom 
I have the pleasure of representing, to 
thank the trade for their courtesy and 
generosity in their patronage of me, and 
wish them all a very happy and prosperous 
new year, and many of them. 

Sincerely at your service, 
MELVILLE MUNDELL 
BOOSTS SALE OF CHECK PROTEC- 
TOR. 

George Brunssen, Chicago, sales mana- 
ger of the Defiance Machine Company, is 
doing extensive advertising of the Defiance 
Check Protector. The object is to ac- 
quaint everyone who signs checks with 
“the Defiance way” of protection against 
check raising, and thus to help dealers 
and agents in their sales of this machine 

The Defiance Check Protector is a re 


markably effective device for its purpose, 


and its popularity steadily increases. The 
machine stamps the limiting line of “Not 
Over $15” or any other amount, across 
the face of any check, cutting the paper 
into slits and saturates the indelible ink 
through to the other side, thus making 
alteration of the check absolutely impos 
sible. 

This device has stood the test of com 
mercial houses successfully for ten years 


Its low price of $15 brings it within the 


reach of everybody 
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A fine catalogue, filled with interesting 
reading matter and half tones, and fully 
describing the Defiance machine has just 
been issued. It brings out the good points 
of the protector and explains every detail 
of its constructicn and use. 

The new advertising campaign to con- 
sumers will create a large demand, and live 
dealers and agents should take full advan- 
tage of this exceptional money making op- 
portunity by sending for the catalogue and 
for Mr. Brunssen’s special offer to the 
trade, which ought to interest every dealer 
in office appliances. Address George 
Brunssen, 81 East Lake street, Chicago, III. 


INTERESTING BOOK ON GRAPH- 
OLOGY. 

“Every man has three characters; that 
which he exhibits, that which he has, and 
that which he thinks he has.” This quota- 
tion is the first bit. of printed matter one 
finds in Mary H. Booth’s new book, “How 
to Read Character in Handwriting.” 

The opinion has long been held that one 
may read another’s character by that per- 
son’s penmanship. In other words, one’s 
penmanship denotes one’s character, and 
safe deductions may be made from the 
products of one’s pen. The early philos- 
ophers, Goethe and Lavater, it is said, es- 
tablished very interesting principles of 
character deduction from handwriting, 
whereby a few pen strokes. would afford 
glimpses of the personality, and a few writ- 
ten lines material for fuller analysis and 
deduction. 

Editors of standard journals have re- 
cently directed the attention of: the public 
to the science, and awakened an interest 
in it. 

The author has gone into the principles 
of the subject and has written a very en- 
tertaining book, which will prove interest- 
ing reading to all who care to study the 
art, as well as to experts of handwriting, 
and all who need to know more of writing 
than the mere ability to read it. The book, 
it is said, will be valuable to business men 
as a means whereby they may test the 
qualities of their employes; to bankers that 
false signatures may be detected, and to 
lawyers and entertainers. 

It contains 72 pages and is finished in 
two styles of binding, board at 35c and 
limp leather at $1, postpaid. It may be 
obtained by addressing Mary H. Booth, 





3730 North Sydenham street, Philadelphia, | 


or from the publishers, John C. Winston 
Co., Philadelphia. 


The December bulletin with pretty buff 
covers, on which are decorations of holly 
in color and cordial holiday greetings in 
fancy type, is the trade organ for the Free 
Press Printing Company, Mankato, Minn. 

This little journal contains a_ timely 


story, a number of jokes and an educa- | 


tional article on transferring correspon- 
dence from the old to new files. 

The Bulletin is neatly illustrated, and 
cleverly presents the goods the Free Press 
Printing Company sells. 


| 








ae 


his name represents the 
highest development in the art of 
Filing Cabinet Manufacture 







Filing cabinets made in sections have now come into 
such general use that, as with Macey Sectional Book- 
cases, the principle needs no argument. The modern 
business office demands expansible equipment that will 
always harmonize with the original purchase. ~The most 
modern and the most adaptable filing devices ever produced 


are the Macey 


Filing Cabinets. The name describes the basic idea-—Inter- 
changeable Interiors. This Inter-Inter Idea allows you to 
select and arrange a cabinet to suit your exact requirements— 
with all others your requirements must be modified to suit the 
cabinet. It’s a system of interchangeable interior units com- 
prising every modern filing device and—a series of outside cab- 
inets having open spaces to receive the units. Saves time, 
money, space and annoyance in any business office. Whether 
youare a professional man, manufacturer or retail merchant—the 
Macey Inter-Inter is the filing cabinet you need. Sold by deal- 
ers. New 120-page catalogue number X-4210 sent on request. 


MieNacey Ca 


GRAND RAPIDS, MICHIGAN 
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If you appreciate Quality 


~and want to give your customers a square deal, then our 
line of high-grade catalogue, booklet or telephone directory 
covers will interest you, and a sample line sent you upon 
request will prove this statement. 



















DETROLT Fl 





Cordova Super Cover 


stock carries a distinctiveness not found in any other, in 
point of quality, strength, line of colors, weights, sizes, etc., 
at the right price. 


DETROIT SLPHITE PULP & PAPER CO. 


Makers of Papers of Strength DETROIT, MICH. 








Te PEM, Loose Leaf tine 


Get the Best 
The ““VERYBEST”’ 


Loose Leaf Ledger 

















Inventory System 


Now is the time to send in your orders for Inventory Sheets. 
is an all-printed form on good paper, punched and put up in tabs of 100 each. 
are not already carrying this form in stock, you should, as it is the best seller on the 
The sheet creates a demand for the holders and binders 


Our Inventory Sheet 
If you 


market this time of the year. 
which go to make up the system. 

Write us for sample sheet explaining the system. 
make in regard to advertising matter we furnish you with each order 


We have a good proposition to 








Center Ave. and Monroe St. 


CHICAGO 


PLEW & MOTTER CO., 


Operated by WORKMAN MFG. CO. 











| 





DEATH OF JAMES OGILVIE 
CLEPHANE. 


The Remington Typewritet 
its earliest friends when Jat 
Clephane d recently at 
(N. J.) h 

Mr. Clephane’s connection wit 


when the writing 


ington begat 
in an elementary stage, betor 
been given its present nam« 
in the hands of James Densmori ! 
Latham Sholes. The first typewrit 
they manufactured was turned over to M 
Clephane for him to try out. At it tin 
Mr. Clephane was secretary to Secret 
State Wm. H. Seward, and a leading n 
ber of the stenographic profession at Wash 
ington 

Under Mr. Clephane’s vigorous 


number of these first typewriters were worn 







JAMES O. CLEPHANE. 


tested them very thor 


many helpful criti 


tried and 


Hi 
oughly and 


out 
made 
and suggestions which were worked 
Mr. Sholes. This 
tentative writing machine by 


testing 
Mr. Clephane 


and othe practical users develope: 


thorough 


chine’s weak points and showed wh 


provements were necessary to mak 
success. Mr. Clephane continued his 

ices to the development of the typewriter! 
until the time in 1873 when Mr. Densmore 
had the great gun makers, E. Remington & 
Sons, ¢ Ilion, N. Y., take up the worl 
manufacturing and developing the writi1 
machine which was then and thet 


the name, Remington typewriter, which t 
day is known throughout the worl 


of Mr 


his prominent part in the development 


Another great work Clephat 


the typesetting machine. He is credited wit] 
suggesting the idea of such a machine t 
Ottmar Mergenthaler from which sugges 


tion resulted the invention of the lin 
In developing this invention and making 

















success M Clephane was the leading 
spirit 

Still another important achievement of 
Mr. Clephane was the organization of the 
\merican Graphophone Company to de- 
velop the talking machine invented by Alex- 
ander Graham Bell and Sumner Tainter 
He also was an active influence in the suc 
cess of arious other large commercial 


enterprises 


It is men like Mr. Clephane who make 
the world move forward. By his tireless 
and efficient services to the cause of prog- 
ress Mr. Clephane fairly earned the grati- 


tude and respect of his fellowmen and they 
well may mourn his passing into the great 


bevond 


NEW SEALING AND STAMPING 
MACHINE. 


shown herewith is a view of the 


Phe cut 
Abbot sealing and stamping machine, the 
invention of E. J. Abbott, a fruit grower 
of Mission City, British Columbia. Mr 











ABBOTT SEALING AND STAMPING 


MACHINE. 
Abbott and his brother were in Chicago 
last month with a model of the machine, 
on which they have taken out United 
States and Canadian patents, with a view 


to disposing of the patent rights for the 
United States 

The machine appears to be swift and ef 
fective in its operation, sealing and stamp 
ing letters with neatness and speed. The 


unsealed letters are placed in the hopper 
shown at the left and each envelope is au- 
tomatically removed from the bottom of 
the pile and sealed by the action of a plate 
moistened by with a felt feeder. 
The roll of stamps is in the holder shown 
Each stamp is fed out in the 
proper off, by a 
steel lip which grasps it, and firmly affixed 
to the envelope Nowhere does the mucil- 
with felt, so that there 
the machine 
\bbott that he 


use for a year without 


contact 


at the right 


position, cut moistened 


age come in contact 
is little 
cummed up 


had 


TI¢ cessity 


chance of becoming 


Mr 


machine in 


says has 
his 


for repairs or renewal of any 


part 


do it tomorrow” has been the 


more than one 


‘T will 
cause of failure. 
One never wins promotion bv watching 


4 le ick 


the 
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Berger’s 
‘Steel Office Furniture 
and Filing Equipment, 


give the durability and protective fea- 
tures of steel to your office furniture 
and retain at the same time all the good 
qualities of high grade office equipment. 


@ It can’t burn, it 
stick in damp weather. 


can’t swell and 


q It can’t shrink, crack nor come apart 


in dry weather. 


q It is vermin- and rodent-proof. 


Stock and special designs and sizes to 


fill every conceivable filing demand. 


Write for Illustrated Catalogue. 


The Berger Mfg. Co., Canton, 0. 


Agencies in all principal cities. 


Eastern Show Rooms; 22nd St,and 11th Ave., New York 
Western Show Rooms: 33 Dearborn St,, Chicago 
New England Show Room: 286 Devonshire St., Boston, Mass. 








STERLING ERASERS | 


are a German Silver Shell containing a thin, 
flat Eraser which Is fed forward as it becomes 
worn. Best for ink or typewriter. Always 
sharp and alw*ys clean. Will not cramp the 
fingers. Can be used asa line finder on note- 
book or manuscript and has other desirable 
features. Agents wanted everywhere. Write 





MERIT SELLS THIS ARTICLE 


for circular and prices. Sample 25c. 








a 





You Want 


Satisfied Customers 








want is a_ basket; 
in units; bill file; 








A stationer who gives his patrons the 
best, is the man who has a steady, profit- 
able business all the year round. 
letter tray, single or 


T+ CAAA AVAVAY, 
ite 
IOS KYW A a 


If the 





then 
Sell Standard Wire 


Company’s Perfection Line 
We make something better in our Perfection Line 
of Fine Office Paper Baskets, Letter Trays, Files, etc. 
High-grade Plated Finish. Our illustrated catalog 
free for the asking. 
Order from your Jobber. 


line, then write to us. 


THE STANDARD WIRE COMPANY 


New Castle, Pennsylvania 














TURNER BROS., 1022 Arch st., Philadelphia, Pa. 


If he does not have our 
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STEEL 
FURNITURE 


for Banks, Court 
Houses, Corpora- 
tions, Libraries, 
State Capitols, 
City Halls, etc., etc. 





Send us your draw- 
ings for estimates. 








Van Dorn Steel Files installed in Cook Co. Court House, Chicago, Ill. 


The Van Dorn Iron Works Co. 


METALLIC FURNITURE DEPT. 


CLEVELAND, OHIO 


BRANCH OFFICES: NEW YORK, CHICAGO, BOSTON, PITTSBURG 








Fiat Top DESKS tyoewiters 


Sanitary 


H. Herrmann Furniture Co. 
258 Canal St., - New York, N. Y. 


BLUEPRINTS FOR THE ASKING 











Gh eer hi mer The 


Herkimer 
Grand Rapids, 





Trademarks and Copyrights 





Send your business direct to Mich. 

Washington. Saves time and insures better service. r 

new European plan hotel of class and dis- 

Personal Attention Guaranteed ; tinction. Thoroughly equipped, liberal manage. 

25 Years’ Active Practice ment, courteous treatment, everything right. 

, Rates $1.00 to $3.50 per day. S. Division at 

Specialty :—Typewriting and Adding Machines Goodrich. On five main car lines. Old English, 

G S | G G E R S Colonia! and rm py Cafes whose cuisine and ser- 

vice is unexcelled at moderate prices. 
Address E. a Four blocks from Union Station. Take 
Suite 33, N. U. Bidg., Washington, D’ C. Wealthy-Scribner south bound car. 


























AMES & FILSTEAD OPEN SAN 
FRANCISCO BRANCH. 
Charles H. Ames, hitherto manager of 
the Denver branch of Ames & Filstad, 
manufacturers of the famous Amfil recov 


ered typewriter platens, has just opened a 





Cc. H. AMES, MANAGER, SAN FRANCISCO 
BRANCH, AMES & FILSTEAD. 


branch office of the company in San Fran- 
cisco for the convenience of the firm’s 
Coast trade. 


One of the principal features of the 
Ames & Filstead business is the prompt 
return of the platens sent to be covered 

The business has grown marvelously 
Only about two years ago the company 
opened a New York factory under the 
personal management of Mr. Filstad, A. R 
Ames remaining in charge of the Chicag 
branch 

The opening of the new San Francisco 
office will enable the branch managers and 
deayers on the Coast to get the same serv 
ice that is enjoyed by the East and other 
parts of the country 

Amfil platens are made by a special 
grinding process, operated by the firm’s 
exclusive system, giving perfect wu lity 
of grinding, cylindrical form and uniform 
ends. These features, with the high grade 
rubber employed in the composition, give 
the Amfil platens a very strong position 


in the trade 


Charles H. Ames is thoroughly versed 
in the system of the company through his 
experience at the company’s plant in Den- 
ver. 


In annexing the Coast, Ames & Filstad 
take another forward step in their history, 
which has been of continued progress ever 
since the organization of the company. 

Office Appliances predicts the same suc- 
cess for the new San Francisco branch that 
is and has been the constant attendant of 
the company’s other branches. 





Health is to be prized more than limou 
sines or foreign trips. 





























UNCLE SAM’S READING MAKES HIT. 
W. E. 


Cooper, Uncle Sam, the Pittsburg 


stationer, read at the Credit Men’s dinner 
at the Fort Pitt Hotel, last month, the 
poem “If I Knew You and You Knew 


Me,” which appeared in the December nurm 
ber of “Office and Home.” 

Uncle Sam made such a hit that a large 
the dinner ex 
desire to obtain copies of the 
2,000 were printed and taken by 


number of those attending 


pressed a 


poem, so 
various business men for distribution to 
their customers. The poem follows: 


If I Knew You and You Knew Me. 
If I know you and you knew me, 
‘Tis seldom we would disagree; 
But, never having yet clasped hands, 
Both often fail to understand 
That each intends to do what’s right, 
And treat each other “honor bright.” 
How little to complain there’d be 
If I knew you and you knew me. 
Whene’er we ship you by mistake, 
Or in your bill some error make, 
From irritation you’d be free 


If I knew you and you knew me. 

Or when the checks don’t come on time, 
And customers send us nary a line, 
We'd wait without anxiety 

If I knew you and you knew me. 

Or when some goods you “fire back,” 
Or make a “kick” on this or that, 

We'd take it in good part you see, 
It I knew you and you knew me. 
With customers, ten thousand strong 
Occasionally things go wrong— 
Sometimes our fault, sometimes theirs 
Forbearance would decrease all cares; 


Kind friend how pleasant things would be 


If I knew you and you knew me. 


doubting thoughts abide 


faith on eit 


Then let no 


Of firm good her side; 


Confidence to each other give, 
Living ourselves, let others live; 
But any time you come this way, 


That you will call we hope and pray; 
Then face to face we each shall see 


And I’ll know you and you'll know me 


A MAGNIFICENT TRIBUTE. 

\ fine tribute to the judgment and exec- 
talent of M. J. Murphy, founder and 
president of the Murphy Chair Company, 
was shown recently when he was elected to 
the directorate of the United States Motor 
Car Company of Detroit. 

This is but another goes 
to show that the industrial public reposes 
great confidence in Mr. Murphy’s ability, 
for he is connected with several other great 
throughout the 


utive 


instance which 


manufacturing concerns 
country. 

Mr. Murphy is a man of big affairs, and 
and is well known to Office Appliances 
readers on account of the high class office 


furniture which bears his name. 





“Who conquers me shall find a stubborn 
foe.”—Byron. 
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Style and Quality 


characterize Stow & Davis Office Tables, and give them 
distinctive value in the eyes of the careful buyer. 
There is never a detail that savors of the home library— 


each table is unmistakably a business pattern, de- 
signed to withstand the constant use of the busy office. 


This principle applies to every table in our line, from 


the sturdy work table for 


complete suites in hand-carved mahogany for banks 


and directors’ rooms. The 


finest and sells on that basis to the highest class of 


trade everywhere. 


If you visit the Grand Rapids exhibit in January, stop 


in at ourdisplay in the 


salesmen will be glad to show you the excellencies 


of the Stow & Davis line. 


Stow & Davis 


Grand Rapids, Michigan 


Tris 





the average office to the 


quality is Grand Rapids’ 
Blodgett Building. Our 


Furniture Co. 
























IF YOU DO NOT 


Carry a Stock of 


“Quality” Chairs 








Your office furniture line 
is not complete. Let us 
make you acquainted 
with the Cook Line of 


“Quality” Chairs 


The chair of distinction. 
You know a high class 
article when you see it, 
therefore having once 
seen our line you will 
never be without it. 


If You Can Sell Office 
Chairs That Meet a 
Demand for BEST, 
Weite ts... 2.282 ee 











OUR TERMS ARE RIGHT AND WE TREAT OUR DEALERS RIGHT 
c. A. COOK CO., Manufacturers, 16-28 Osborne St., Cambridge, Mass. 











OFFICE APPLIANCES 

















11s 
|'MASSACHUSETTS STORE HAS displayed in each. The cases are lighted 
UNIQUE ARRANGEMENT. by four candle power ten volt Tungste1 
NIFORMITY of equipment is a lights at a cost of eight cents per hour for 
characteristic feature of the store the whole 96 cases. The company states 














& Stationary 
The larger 


of the Frost Stamp 
Company of Worcester, Mass 
one of the two illustrations shown on this 
| page gives a clear presentation of the gen 
| eral arrangement, and 

suggests the central 
idea which dominates 
the arrangement of 
the store. 
little time 
company 


Some 
ago ithe 
bought from the 
Weis 
Company of Monroe, 
Mich., 


sections 


Manufacturing 


twelve small 


similar to 








While in New York dealers 
are invited to make our office 
their headquarters. We are in 
the heart of the city—five min 
utes from Brooklyn Bridge. 


Become acquainted with our 
goods. 


Become acquainted with our 
system of manufacture. 


Become acquainted with 
what we have to offer you. 


Become acquainted with our 
methods of doing business. ~ 





We know you will be in- 


terested for we offer to the dealer 





all the facilities of a large factory 





and cooperate with our agents 





as with a traveling salesman of 





our own. 





Highest qualities at low 
prices. 
Prompt and careful deliveries 


guaranteed. 

















COLUMBIA 
RIBBON & CARBON 
MFG. CO. 


Factory and Head Office: 
111-113 West Broadway 


NEW YORK 


CHICAGO PHILADELPHIA 


Branches : 





| the shown in 
the cut of Weis sec- 


When 


were 


ones 
tions below. 
these sections 
placed they were im- 
mediately put in use 
| for the display of 
| typewriters, and Mr. 

Frost was so. well 
them 


| 
pleased 


that he 
( irdered 


with 
immediately 
eighty-four 
| additional sections 
| \t the present time 
| both sides and the 
back of the 
equipped 
Weis type- 
writer sections, all of 


Fre st 
| store are 
with the 


them in use for the 
display of the exten- 
sive line of typewriters and office supplies 
handled by the Frost Stamp and Station 
| ery Company. 

After having purchased the cases the 
| company made shelves to fit into them, to 
| accommodate the particular goods to be 





WEIS CABINET FOR DISPLAY OF 
TYPEWRITERS. 


that in the two months since they have had 
the equipment installed they have not sut 
fered the breakage of a single lig! 


The Frost Stationery Com 


Stamp and 
pany is more tha 
pleased with its equip 
ment, and states that 
it is displaying four 
times the amount 
goods it was able to 
show previously, and 
that all merchandise 


is kept free from dirt, 


dust and _ flies \n 
other good thing is 
that if a door 

case is left open it 
can be seen the enti 


length of the store 


These small sections 


are easily dressed and 
arranged, Large show 
cases are clumsy 


hard to get at and are 


otten neglected In 
displaying goods in 
these sections the 
company treats each 
one as if iI wert 

small show window, 


and to get at it they 
open it from the front 
without the necessity 
of disturbing iny 
thing. The old cases 
opened from the back, 
and to get at goods it 
was necessary to push aside or take down 
down those in the rear, and such goods 
were seldom replaced by clerks in a hurry 

Customers very often like to go 
the counter and get close to the shelves 


With the new 


sections the customers 









































INTERIOR STORE OF FROST STAMP AND STATIONERY COMPANY. 
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( I - 1 pany = t < cal Vie\ 
the O as rade an be waited 
more quickly, for tl istomer otten 
his goods all select y the time the erk 
gets te 
The Frost Stamp and Stationery Con 
pany maintains sma bundle counters 
vhich are quite origina They are about 
four feet long and twelve inches wide. Thx 


tops are of plate glass, which affords a view 
of the goods beneath Beneath the glass 
tops of some of these counters price lists 
and samples of type are pasted, away from 
the dust and dirt, yet within instant access 
for reference These counters are large 
enough for the customer and afford suf 
ficient room for the clerks when doing up 
bundles. Paper and twine are conveniently 
placed. 

The small desks are for the convenience: 
of clerks. Each clerk having his own desk, 
there is no excuse for him to leave mem 
oranda or other matter around to get lost 
or mislaid. These desks face the door. so 
that customers cannot come in and stand 


around unseen 


MURPHY COMPANY SENDS GREET- 
INGS. 

Filled with the true Christmas spirit th: 
managers of the Murphy Chair Company, 
Detroit, Mich., sent out to their many 
friends a handsome Christmas souvenir 
It consisted of Christmas greetings, en 
closed with beautiful holly covers. The 
greetings were printed in brown ink on 
buff paper, and contained a sermonette on 
the value of love, unselfishness and good 
will as the foundation of the best life. 

In thanking their friends for the patron 
age which was received during the past 
year the Murphy Chair Company also ex 
pressed the wish that it would always be 
Christmas time in the hearts of their cus 


tomers and acquaintances. 


A UNIQUE CONTEST. 

The | l Waterman Company, 173 
Broadway. New York. in order to test the 
efficiency of their house organ, “The Pen 
Prophet,” recently originated a contest to 
ascertain the value and benefits derived 
from such a publication 

Ten prizes were offered, the first being 
$25, the rest scaled down to $15, $10 and 
$5 and six Waterman’s Ideals. 

The prizes will be awarded January 15th, 
at which time those contestants who de 
scribe the best suggestions in the Christmas 
number of the Pen Prophet and give th 
best single suggestions for improving that 
publication for the benefit of its readers 
will be rewarded according to their skill 

“Great minds have purposes, others have 
wishes.” 

Honest work is the great leavener that 
makes life worth while 

“T hate slang,” said the fluffy haired 


stenographer; “it sounds rotten.” 


















You will 
want these new 
St. Johns Catalogs. 


One gives clear, concise reasonabl In the other book you will find the 
reasons why St. Johns can build St tables themselves— strong, dignified 
Johns ‘‘Workative Tables” at St.John patterns that will sell on their appear- 
low prices It tells the wonderfu ance alone, and will stay sold because 
manufacturing facilities of the timbet f the wearing, satisfaction-giving 
town of Cadillac, shows the careful qualities that are built into the heart 
conservation of natural resources, and of every table. And every pattern is 
the time-saving, labor-saving machin the highest possible value we can give 
ery that every day is reducing the cost for the money. 
of manufecture, and adding what i j 
saved to the quality of the tables. It’s Send us your address, and these books 
© interesting as the Arabian Nights, will come by revurn mail. Or, if you 
with information about the making visit the Grand Rapids market, stop , 
of our tables that will be an asset in at our display in the Manufac- 





in your business equipment turers’ Building. 


St. Johns Table Co., onins 













Make Your Desk Business Grow 


The dealer with a substantial 
line of desks selling at a mod- 
erate price will enjoy a con- 
stantly increasing business. 
Good goods at reasonable prices 
give the dealer a degree of pop- 
ularity that enables him to 
make more sales, not only of 
desks, but of all other lines in- 
cluded. 





Evansville Desks are absolutely the 
best on the market for the price asked. 


We carry a complete line of roll top, flat top and typewriter 
desks. Write for our latest catalog and price-list. 








EVANSVILLE DESK COMPANY 
EVANSVILLE : : . . INDIANA 
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CORRESPONDENCE FILING IN MODERN BUSINESS. 





By H 


. M. Goldthwait. 


In three parts; part two. 





ITHIN a description brief as this 
the emphasis must be placed on 
the interest and profit to the sta- 
tioner in such preparation for selling sys- 
tems as shall enable him to serve his clients 
on broad and stable grounds. Generous 
as are these pages, sixty of them might be 
used in a purely technical treatise, illus- 
trated, of the manifold uses of the 
correspondence and _ related files, and 
their systems So important has this 
subject become that a general move- 
ment should be started to establish ade- 
quate courses in the business colleges and 
university commerce schools covering the 
care and scientific filing of all business rec- 
ords. 
Geographical Filing. 
Geographical filing has come into great 
favor among houses which do business over 
a large extent of territory, as most wholesale 
businesses do. Guides are arranged by state 
and town, and most dealers will now fur- 
nish guides for towns of a population of 
two hundred and upwards. Of course it is 
quite impossible to proportion a set of town 
guides to any state which will fully and 
completely meet the needs of all business 
requiring geographical filing. Therefore it 
is customary to make out a list of towns 
in a state and to have guides specially 
printed, covering towns wherein business 
correspondence is filed 
previous sys 


is done. The 
under the 
used for 


in folders, as 
tem, one folder being 
individual or firm, and these folders filed 
alphabetically by name behind the town 
guides. This makes a simple and effective 
method of filing, and where it is possible 
to use a system of this sort, geographical 
filing will always be surer and more cor- 
rect than the average alphabetical filing 
system. The nature and extent of the busi 
ness, of course, will determine whether or 
not geographical filing may be used. Cer- 
tainly it would be well to consider it if the 
business covers several states. 


every 


Subject Filing. 

A.file of extraordinary value to the ex- 
ecutive in a large business, or to a profes- 
sional man, such as lawyer or minister, is 
the subject file. It may be conducted 
along the same lines as an alphabetical file; 
that is, with letters of the alphabet on 
main guides with tabbed folders, or a sub- 
division of guides, bearing the subject head- 
ings. It might be well to state that the 
tab folder, with the subject heading, is 
profitable because the introduction of new 
folders, or the taking out of old folders, 
does not throw the folders remaining out 
of their proper location alphabetically, as 
would be the case where the subjects were 
prearranged on guides. From time to time 


salesmen will come across many retired 
business men and individuals who maintain 
files in their residences or private offices, 
covering subjects and work in which they 
are interested. It is here that the sales- 
man will have an opportunity to do many 
special things which may bring large profits, 
and many instances may be cited where 
this has been done. It is a fact not often 
recognized, but it is true nevertheless, that 
proper filing of any sort is based upon com- 
mon sense, and the requirements of a par- 
ticular business. Where special cases 
arise, it is permissible to go outside of the 
usually accepted methods of filing, no mat- 
ter whether the method be subject, alpha- 
betic, or numeric. Many young salesmen 
make the mistake of thinking that any of 
two or three systems is practically all that 
may be applied to a business. One of the 
things which will always appeal to a trade 
salesman, is that he may get a strong hold 
on his prospect by getting outside of con- 
ventional lines and recognizing the facts of 
the business which he has under consid- 
eration, and applying his supplies and filing 
methods to the best conduct of that busi- 
ness. This usually eliminates, to a large 
extent, the high priced consideration as 
well as eliminating a considerable amount 
of competition, if it does not entirely elim- 
inate competition. 


Numerical Correspondence Filing. 


Numerical correspondence filing was de 
vised for the reason that alphabetical filing 
is susceptible to so many interpretations. It 
is generally conceded that a higher, more 
efficient and more highly paid class of help 
in correspondence filing is used, than in the 
case where numeric filing is used. The nu- 
merical filing of correspondence is as nearly 
perfect, scientifically, as it can be made; 
and with the introduction of the decimal 
system, cross reference and subject index- 
ing have been made to cover the entire 
field of correspondence in a way that no 
other system has covered correspondence 
filing. This-system is simplicity in itself, 
in that the folders are numbered, and, of 
course, arranged in consecutive order. The 
absence of a folder or the introduction of 
a folder in wrong consecutive order, soon 
becomes apparent. All correspondence, 
whether copies of incoming or outgoing 
letters, receives the number of the folder, 
and it therefore becomes necessary in fil- 
ing correspondence, not to consider the 
firm name but to consider the number which 
is on the folder, the correspondence hay- 
ing been indexed, and to file the letter by 
date and, of course, next to the letter to 
which it replies. This scheme of number- 
ing, therefore, eliminates possibility of mis- 
takes, and has made correspondence filing 


an instrument of real service in efficient 
business administration. 

Briefly stated, numerical correspondence 
filing comprises, as a basis of its operation, 
a card index, made up of cards three inches 
by five inches in size, upon which is placed 
the name and address of the correspondent 
together with the next consecutive num- 
ber, which becomes the number of his 
folder, and in which all of his correspon- 
dence from that time is filed. These cards 
are arranged alphabetically in one or more 
small trays, according to the number of 
cards required to index the file, it being 
generally considered that one thousand 
cards is a good working basis for the small 
tray. Having established our card index 
with the name and address, we may, if 
necessary, at a later date, inscribe on such 
cards a change of firm name, or note any 
special credit information, or information 
of a general or even private nature which 
may be desired to be recorded against the 
mame or concern on the card. We then 
have the number by which we refer to 
the folder in our Vertical File, and guides 
numbered in twenties are placed at every 
twentieth folder for the convenient loca- 
tion of the folders, as well as for the pur- 
pose of affording a stiffening separation be- 
tween the folders. It is frequently the 
practice to place these guides in tens, and 
in some special cases where the corre- 
spondence is large it may be that a still 
smaller sub-division of numerical guides, as 
in fives, might be used with good effect. 
Here it might be well to state that the 
usual manilla guides, sold for this purpose, 
are not sufficiently strong, and it is well to 
consider the use of heavy press board 
guides with the tab formed out of the card, 
or with a metal tab, straight or angular. 
Press board is extremely heavy and tough 
and affords stiffening between the folders, 
especially where documents of varying siz- 
es are placed in the folders. 

At first. thought, placing the index of a 
correspondence system in a_ separate 
drawer, and having to refer to that drawer 
before the folder is reached, might seem a 
round-about way of getting to our corre- 
spondence, but this is one of the very 
strong points of the numerical system. 
Granting that your executive has on his 
desk a letter or series of letters which have 
been indexed, from a house whose prupo- 
sition he is considering, he finds written 
with pencil on that letter the file number, 
and he, therefore, instead of calling for 
the correspondent of the firm by name. 
simply calls for folder No. 500 or folder 
No. 1,000, or whatever the number may be, 
and the operation is simplified at all points. 
With but one place to look for this folder, 
there is but one place to return it when the 
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REVILO 


typewriter sup- 
plies are made 
with a purpose 










* 
They must take the same place in the supply ‘*. 
world that the OLIVER Typewriter takes 


in the writing machine world. 


\ 
Supremacy is the key-note of both. ‘They 4 
3 


ni 
we 


both must come up to the same high standards of material 
J and workmanship. They both are winning their way 
“1 on the strength of their superiority. 

: 


Dealers: You will find the REVILO line of type- [RR 
writer supplies a profitable addition to your stock. [Em 


There is money to be had by giving your customers the 
right goods at the right prices-that means REVILO 





it ogy 
fet 
t 





Write today for samples and prices of complete 

line together with descriptive catalogue, 

and an outline plan for pushing 
their sale. We will help 


you “‘put it over . 











“OLIVER 


lypewriter@. CHICAGO 










Supplies Department 
ILLINOIS 
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EBMBRALIT.L 


MEANS DESK-TOP DAYLIGHT 















g if you could add to the attractive appearance and efficiency 
of illumination of your office-- 
would you do so? Emeralite Desk 





Lights make this possible. The iting . 
Green Glass Shade with its pure , GPL 
white opal glass reflecting surface 2 


inside focuses a strong, yet restful 

light, exactly where needed--on 

the work. The Emeralite Shade 

will not tarnish or collect dust, and 

Emeralite Lamps are designed to 

give uniformity of appearance to office equipment. 
@ The standards are heavily made and attractively finished in Old 
Brass or Statuary Bronze. They sell on sight. Send for booklet 
describing these. 17 other styles. If your local dealer cannot furnish 
Emeralites we shall be glad to send sample on approval. 


H. G. McFADDIN @ CO. 


44 WARREN STREET - - - NEW YORK 






























Good Better BEST 


One man’s ‘“‘Best’’ is not equal to another man’s ‘‘Good’’. Manufacturers, 
as well as individuals, have their limitations—One man can accomplish more and 
better work than another, both using the same tools, and one manufacturer can turn i 
out better goods than another, both using the same materials—the difference is 
in the “know how’’. These truths apply to typewriter Ribbons and Carbons as fully as they do to 
anything else. The A. & W. Ribbons and Carbons are manufactured - 
from the best materials obtainable, our manufacturing organization is of 
the highest type, and we “know how’. The result is a line of these 
goods which is recognized as ‘‘Best’’ in any Company. 

Try them out—Test them against the goods you are now handling, and 
see. It’s a thing you ought to know. 

Superior Goods—Right Prices—Prompt Service. 


THE AULT & WIBORG COMPANY 
Factory: CINCINNATI, OHIO 


NEW YORK, Cor. Pearl and Elm Sts. TORONTO, Canada, 19-23 Charlotte St. 
CHICAGO, 383 Dearborn St. PRU ANA Gn want. = Eaeguenetere St., W. 
ST. LOUIS, 322 No. Third St. NA, Cuba, Calle Lamparilla 50 
ao tp 145-147 Ellicott St. ann oo Primera Calle de Lopez, 
PHILADELPHIA, 1217 Cherry St. BUENOS AIRES, S. A., 1059 Calle Meji 

» 5. An, Mejico 
MINNEAPOLIS, 729 Fourth St., South PARIS, France, 82 Quai de Jemmapes 
SAN FRANCISCO, 545-547 Mission St. LONDON, E. C., England, 4-5 St. Johns Square 
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is through with it. On the other 


executive 
hand, if the executive has no data at hand, 


the chances are that in eight cases out of 
ten he has conducted sufficient business 
with that particular house to have mem- 


orized the number of that folder. If he has 
not done so, it is morally certain that if 
correspondence has been running any time. 
the filing clerk and one or several of the 
assistants will recall the number of the 
folder, if asked for by the name of the firm, 
locate it without going to 
This, of would 
as to the value of the alpha- 

This is necessary as the 
correspondents who are en- 
tered in the new clerk coming 
in, and for clerks and assistants unused to 
the file. It permanent index of 
the corfespondence—in other words, the 
down by 


instantly, and 


the index. course, arouse 
a question 
betical 


record of all 


index. 
file, for a 
affords a 
handed 


general system is not 


word of mouth but has become an actual 
written record in the business. It might 
be well to state that these cards are ar- 
ranged alphabetically, without any refer 
ence to number, and that the folders are 
arranged in absolute numerical sequence 


without any reference whatever as to their 
alphabetical contents. 

about the value of the 
may be stated with 
per cent of all the 
whose__corre- 
spondence is entered in this file, will be 
found and recalled by the filing clerks and 
assistants by the numbers themselves, with- 
mut reference to the This does not, 
however, indicate that the index has become 
obsolete or not of use. In any large con- 
s been advisable, in instances, to 
files for use 


In discussions 
numeric system, it 
emphasis that seventy 


concerns or _ individuals 


files. 


cern it ha 
have not only one of these 
in the correspondence department, but such 
files placed in 
various departments for the great value 
which they may be to that department in 
index at hand, for the 


special information regarding 


have been duplicated and 


having an directly 


recording of 
a correspondent. 

[This shows how wide may be the appli- 
business usage, 
there is for their sale, 


File cases and of 


cation of files in general 
field 
especially of the Vertical 
the Card Index drawer cases alone, leaving 
f varied line in other 
hich are manufactured. In 
speaking of the alphabetical filing, in con- 
nection with this numerical system, refer- 
ence is made to the alphabetically arranged 
card index and not to any method of filing 

Numerical corre- 
of the most perfect 
business machines in use at the present 
time, and the sale for card trays and units, 
will be found to be almost universal from 
the very small offices up to corporations 
who have in constant use from fifty to two 
of four corre- 


and what 


ut of account the 


devices 


the papers themselves 


spondence filing is one 


and three hundred units 
spondence drawers each. 

In this connection it is well to consider 
the subject of a separate filing room or a 
filing department. In a business of any 
size the filing room or department for cor- 


respondence should be segregated from the 
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rest of the office force, and with assistants 
and clerks to take correspondence to and 
from the filing room as it is required. An 
inter-office telephone system or the 
messenger will bring to the individual any 
folder This 
bility of all filing upon one head, and, more 
over, places the correspondence, covering 
the entire business, in one department. 


usual 


desired. places the responsi 


COMMERCIAL TEACHERS’ FEDERA- 
TION MEETS. 

URING the closing days of Decem 

ber the National 

Teachers’ Federation held its annual 

hotel in Chi- 

ago. The meeting was an important one, 


Commercial! 


meeting at the Auditorium 


and delegates were present representing 


commercial schools in every section of the 


country. The Federation includes the 
Managers’ Association, Business Teachers’ 
Association, Association of Shorthand 
Teachers, High School Teachers Associa- 


tion, and Association of Penmanship 
Teachers. 

The Federation, during the four days it 
session at the Auditorium, accom- 
amount of work in 


The address of wel- 


was in 
plished an enormous 
the various sections. 
come was given by Chief of Police Leroy 
T. Steward, and responded to by Harlan E. 
Read. Addresses were delivered by the 
President of the Association, Enos Spen- 
cer, and on the subject of Business School 
Stamina by S. C. Williams, of Rochester, 
New York. 

On Wednesday evening a pleasant enter 
including and 
devoted to the 


tainment was given, music 


addresses. Thursday was 


general business of the Federation, includ 


ing a symposium of business opinions by 


substantial business men of the Middle 
West, and winding up with the genera 
election of officers. 

The General Federation Meeting was 
held on Friday, and on this day important 
addresses were delivered, one of the num 
bers being on the Value and Necessity of 
Commercial Training, by E. St. Elmo 
Lewis, advertising manager of the Bur 


roughs Adding Machine Company, of De- 


troit. Other addresses were delivered by 
Robert C. Spencer, of Milwaukee, and 
others. 


On each day the various associations 
composing the Federation held meetings at 
which addresses on special ‘subjects were 


These 


commercial 


embraced the 
and 


delivered. addresses 


whole field of education 


were of great importance and suggestive 
value. 

A number of office appliance manufac 
turers exhibited their lines in the Audi- 


Among them were the Remington 
which 
Remington 


torium. 
Typewriter 
latest models of the 
in Room 126, parlor floor. Speed operators 
E. G. Wiese and Parker C. Woodson were 
present and demonstrated their facility and 
speed in writing on the Remington ma 
chine. The Remington force in attendance 
at the Federation included Harry Spillman, 
manager of the Employment Department, 


Company, showed the 


machine 
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New York; J. T. Thornton, manager of 
the Chicago office of the Remington, and 
W. O. Davis, manager of the Indianapolis 
Remington office. 

The Underwood Typewriter Company 
had a very interesting exhibit in Room 102. 
Che exhibit consisted of the two latest 
models of the Underwood Calculating Ma- 
chine, the Underwood Automatic Writer, 
and the latest models of the regular Under- 
machines. Those in charge of the 
Underwood exhibit included the best known 
speed operators in the world, under the 
command of C. V. Oden, manager of the 
Underwood school department. The speed 
operators and demonstrators included such 
well known people as H. O, Blaisdell, J. 
L. Hoyt, and Florence E. Wilson. Also 
present and acting as demonstrators of the 
various up-to-date devices were Mrs. B. W. 
Plage, chief clerk of the Kansas City office 
of the Underwood, and Miss Florence Mc- 
Kay. ; 

The Smith Premier exhibit was in Room 
134, where an interesting exhibit of Smith 
Premiers was shown, in’charge of Frank 
M. Evans, assistant secretary of the com- 
pany, assisted by W. D. M. Simmons, man- 
ager of the school department, and speed 
operators Erma Kier and Leslie H. Wilson. 
Also present and assisting in the dem- 
onstration of Smith Premier machines were 
D. L. Lacey of Nashville, U. T. Boldry of 
Detroit, W. G. Lenderson of Chicago, Ben 
Powers of St. Paul, and Mr. Johnson of 
Milwaukee. 


wood 


The Monarch Typewriter Company had 
rooms on the sixth floor and was repre- 
sented by H. A. Aument, L. Y. Hagan, S. 
B. Hall, and L. H. Colsten, who is well 
known as one of the speediest Monarch 
operators in the world. 

The Burroughs Adding Machine Com- 
pany had an interesting exhibit at Room 
128, including the Burroughs Duplex elec- 
tric machine, the Automatic machine, No. 
9 split Normal, No. 15 Visible split electric, 
and No. 7 hand machine. The exhibit was 
in charge of E. St. Elmo Lewis, adver- 
tising manager, assisted by J. C. Walker, 
manager of the school department, and 
L. T. Konopak, salesman. 

The American Multigraph Sales Com- 
pany had a highly interesting exhibit in 
Room 634, in charge of O. H. Chamber- 
lain, district sales manager, with headquar- 
ters at Chicago. He was assisted by 
Messrs. Jones, North, Mock and Lewis. 
The exhibit included the duplicating hand 
machine for general duplicating purposes, 
the combination printer and composing out- 
fit, including two machines, the Multigraph 
printer with printer’s ink attachment, auto- 
matic feed and power drive, for turning 
out high class printed matter from type or 
prints, the No. 4 combination duplicator 
machine for printer’s ink or ribbon, print- 
ing from type or plates. Part of the ex- 
hibit included a very interesting cabinet 
showing a complete display of the work 
which can be done on the various Multi- 
graph machines in the way of fine letter 
heads, printed forms, etc. 
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RELATION OF EMPLOYE TO EMPLOYER. 





By Miss L. M. Morden, president and man- 
ager, the Morden Manufacturing Corporation. 





Y BUSINESS experience leads me 

to agree heartily with the statement 

made by the editor of Office Appli 
ances “that success in business is not the 
result of luck, but work, and then work, and 
more work. and that no matter what differ- 
ent features enter into the equation, the ad- 
vance is step by step.”” Large business suc- 
cess is seldom, if ever, attained at a jump. 
Investigation probably show that 
successful business enterprises 


would 
most have 
been of slow growth and of gradual develop- 
ment, and have had back of them trained 
brains,‘ this training in most cases having 
acquired in the employ of others 
Some enterprises may 
advance, apparently; in reality it is only the 
result of the earlier training of the pro- 
In my own case I lacked this pre- 


been 


show phenomenal 


moters. 
vious training, and was obliged to acquire it 
in that costly Experience. Nine 
years with that relentless teacher have grad 
ually given an insight into this field that is 
however, have 


school, 


of great value; could I, 
started that a number of years ago with to- 
day’s acquisition of skill and knowledge, | 
have no doubt but that our business would 
have shown a manifold increase. Here is 
a lesson for employes. If each man would 
consider his employer’s business as his own. 
and would endeavor to see how much waste 
he could prevent much work 
simplify there; how much harmony promote 
between employes; how develop his ability to 
inspire workmen to effort: how 
maintain in himself a more equable temper, 
the result would be the formation of habits 
of thought and work, which would not only 
make him a valued and appreciated emplove 
with a probable rapid promotion, but would 
increase a hundred per cent his chance for 
success when entering business independ 
ently. A man cannot give fifteen or twenty 
years of his life (the best and most forma- 
tive period) in indifferent, work 
without forming habits that will handicap 
him when he strikes out for himself. The 
\ man cannot give 


here: how 


greater 


careless 


opposite is also true. 
zealous, honest, painstaking service without 
forming habits that will be large factors in 
his own ultimate success. Moreover, it 1s 
possible for him to become a keener busi 
ness man while working as an employe, as 
he is relieved of all financial responsibility, 
and can bring to the solution of the varied 
problems constantly arising, a mind free 
from the financial distractions that are often 


all too heavy upon the employer. 

Some problems of my business have given 
me much thought and are still unsolved 
The problem of how to deal with employes, 
especially in the matter of remuneration, is 
a most perplexing one 
nor piece work seem a proper solution of 


Neither day work 


this problem. Piece work for boys between 


fourteen and seventeen has no great at- 
traction. With boys who through force of 
circumstance have become heads of fami 
lies or have other serious responsibilities, 
and in a few cases the exceptional boy, it 
may be different. They may be inspired to 
use their best efforts. 
Connecticut which requires a boy to turn 


Twen 


There is a custom in 


his pay envelope in at home intact. 
ty-five or fifty cents out of this is usually 
Whether 
he earns much or little makes no difference, 
the amount doled out to him each week is 
So it can be readily seen that 


given him for spending money. 


the same. 
the average boy would just as soon loaf 
over a machine at four dollars a week as to 
earn twice that amount by diligent work. 

Consider the case of a young boy who is 
taken out of school and placed in a factory 
where he is required to work ten hours a 
day doing the same thing over and over day 
after day. When the novelty has worn off 
the work becomes drudgery, and it is not 
surprising if his diligence slackens, or if he 
plans some mischief to vary the monotony. 
Employers would probably be more reason 
able in their demands and have more sym 
pathy for their employes if, before criticising 
work or cutting down prices, they sat down 
and worked at the same work for at least 
ten hours at a stretch, and thus obtained a 
realizing sense of what their employes do 
ten hours a day, six days a week, month in 
and month out. 

As a possible solution of this problem of 
remuneration: Piece work, and some re- 
ward in addition—something that the boy 
might earn for his own, given to the boy in 
such a way that it came independently of 
the weekly pay envelope, might be an in 
centive. It might be possible to make a 
game of work by offering rewards, posting 
up the names of those making the best rec- 
ord, and so on. In that case the drudgery 
would be forgotten, the fun of coming out 
ahead and the winning of the reward would 
occupy the attention. We have not worked 
out our plans in full, and would be very glad 
to receive suggestions from others who have 
worked along these lines, and who have 
studied these problems not only from the 
desire to secure better results, but with the 
wish to make the daily life of the boys 
pleasanter 

We tried at one time the plan of giving to 
the boy who made the best record each 
week a dollar in cash, which was paid to 
him on Monday instead of on the regular 
pay day, Wednesday, so that it would be 
distinctly understood at home that this be- 
longed solely to the boy. This aroused 
some interest, but had the disadvantage of 
benefiting only one boy out of a roomful. 


A better plan might be to gin ich boy 

opportunity to earn a reward, having as 
rewards some one of the numberless things 
that boys especially desire, such as a fin 
knife, a kit of tools, a foot ball, boxing 


camera, stamp album, a _ watch, 
the Youths’ Com 
itions, 


gloves, a 
be ¢ ks, 


panion, St. 


subscription to 
Nicholas, or other publi 
A., and so on. Or 
the boy could be consulted as to what he 
like; his hobby could be 


a course in the Y. M. C. 


would especially 
ascertained, and he could work for that. Ii 
he hadn't a hobby it might be well to in 
spire him with one. Or he could work for 
spend on days like 
Fourth, the 


The period of time in which 


extra cash to special 


Christmas, the summer vaca 
tion and so on. 
these rewards could be secured should be 
rather short, so as not to test too severely 
the patience of the boy. There might be a 
reward of a certain value for keeping up to 


a certain daily average of piece work for a 


month and rewards of larger value for 
longer lengths of time. There should be 
taken into consideration not only the quan 


tity of the work but also the quality Phe 
boys could gain credit points for accuracy, 
speed, neatness, etc. Other rewards might 
be given looking toward developing certain 
traits of character, such as order, memory, 


truthfulness, ingenuity, good nature 


structive ability and so on. In addition to 
this it would seem that all, whose work fo: 
the year showed an increase of a certain 
percentage over the preceding year, should 
receive an advance at the end of the year, 


and that this advance should be made eacl 


year as long as a specified percentag: 


increased work was shown over the pre 
ceding year. We believe that some reward 
system, if fairly and honestly carried out, 


would result in putting the boys on their 


mettle; that they would find work a pleas 
ure and would give their best effort, with 
less resulting waste and much less cost for 


foremen and assistant foremen. Boys work 


ing under the conditions outlined would be 


more teachable and more eager to learn the 
best way of doing things. 
It is not to be expected that a ng boy 


who has never been inside of a factory, 
should intuitively work in the best and most 
economical manner. In the beginning he 
should be carefully taught the best way 

handle his work. The 
most factories is to place this raw boy at a 
“His 
way” often involves many extra motions in 
When thou 
sands of pieces pass through his hands each 
to figure that much money 
foremen will 


rule, however, in 


machine and let him do work his way 
handling each piece of work 
day it is easy 
and time are wasted. 


take the trouble to teach their workers, for 
it is a trouble, taxing one’s patience largely. 


Few 
































In most cases the foremen lack the percep some good moral influence, and who aré 
tion of this waste and in addition utterly ambitious to make something of themselves 
ack instructive ability. In this one direc Such boys will be found in the church, Sun 
mn alone enormous yearly waste occurs’ day school, Y. M. C. A. or attending night 
n most larg lactories schor l, taking correspondence courses, prob 
[fo obtain the best results great care ably a member of some boy scout patrol and 
should be exercised in selecting employes so on 
| am convinced that the best help can be [The problems suggested above are large 
secured fro mong bovs who are undet enough t command one’s entire thought 
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time, but when in addition to carrying 
e financial load of a business one is per- 
inventions and carrying the re- 
sponsibilities of departments, his 
patience 1s apt to be sev erely taxed over the 
ittle apparent progress made in reducing 
theories to practical working success. 
boy more than a machine 


fecting 


various 


“Consider a 


larger results will follow.” 





NATIONAL ASSOCIATIO 


N EFFECTS CHANGE 


IN REAM QUANTITY. 








In the y 1908 when the fourth annual following resolution 
convention of the National Association o! “Resolved, That in the opinion of this 
Stationers and Manufacturers met in Bos Association the 500 sheet count should be 
ton, Chairman Jchn Brewer of New York adopted as the standard of manufacturers 
on behalf of the Committee on Paper and in wrapping papers, and that the incoming 
Envelopes ubmiutted report a part ol committee on Paper and Envelopes be in 


vhich was as follows structed to confer with the manufacturers 
“In our school we were taught twenty with a view of persuading them to adopt 
our sheets of paper make one quire,twenty such a standard within a reasonable length 
juires, one ream These facts today are of time.”’ 
ilmost as much of a memory as the school This resolution was adopted by the con 
days, though not so pleasant. vention without discussion 
Paper is packed 500 sheets to the ream, President Falconer, in return for th 
rule There seems no reason why splendid services rendered by Mr. Bell 
edger paper should be done up in 480 sheet man as chairman of his committee in 1910, 
reams, except the fact that it always has asked him to serve again in that capacity 


been done that 


way, if that counts for any 


during 1911, and Mr. Bellman accepted. He 


thing. Blank books formerly were sold by immediately took up the work so ably be 
the quire, while today they are sold by the gun, and again wrote to the leading manu 
hundred pages, which is the best kind of a facturers, most of whom are members oi 


reason for changing the number of 


to the ream of ledger papet 


now use this plan. 


ern methods demand that all 


t \t the present time a guide 


catalogue is necessary 


no  stationet can remember . all 
deta 


No attention 


gestion when the Association met in 


is the Committee on 


sheets the 
Some mills 
Uniformity and mod 
mills adopt 
book 
in close figuring, as the 
these 


was called to the above sug 
1909, 


Paper and Envelopes 


National 


yperation in 


Association, asking their co 


bringing about the proposed 


change as soon as_ possible ime L. L. 
Brown Paper Company was the first to 
or respond. They stated that beginning with 


new year their company would pack all 
papers 500 sheets to the ream, but would, 
of course, not ship ledger and flat writing 
that package until all the 480 


had been disposed of Mr. 


papers in 


sheet reams 


Bellman received similar advice from the 


submitted report at Toledo. But in Byron Weston Company in almost the 
1910 Charles N. Bellman, of the Franklin same mail, and later word came from Crane 
Printing & Engraving Company, of Toledo, Brothers, of Westfield, Mass., that they 
was made chairman of a new committee. also would meet the new requirement 

He begar once to lay out a systematic The change, it is believed, will be 


campaign of education, 
tasks was learn 


facturer alike 


and one of his first 
from dealer and manu- 


their views upon this impor 


benefit to all concerned, for the reasons 


indicated by Mr. Brewer in his report upon 


the subject, and for other reasons that will 


tant subject \ir. Bellman laid particular readily occur to both dealers and manutac 
emphasis upon the necessity for such a_ turers. The fact that three leading paper 
change in ream counting. In his report at mills have determined upon this course is 
the recent Baltimore Convention, and in ceftainly an indication that sooner or late 
the debate which followed the manufac all manufacturers will follow their example 


turers present signihed 


their willingness to and the fine work 


National Asso 


that the 


idopt this change if it was generally ap- ciation is doing in bringing the dealer and 
proved by the trade, provided sufficient manufacturer together is prominently 
time was granted them to dispose of the brought to the attention of the trade 
480 sheet reams of ledger and writing pa through this bit of work It is an apt 


pers then on hand 


The matter was considered carefully 


the Committee on Resolutions, and the 


llustration of what can be accomplished 
by by the other committees of the organiza 


fol tion when under skillful and energetic lead- 


wing recommendation was brought in: ership 
“In accordance with the recommenda [The National Association will continue 
tions made by the chairman of this com to grow in power and increase in member- 


mittee (Paper and Envelopes) we offer 


the ship under such conditions, and once its 


tent possibilities are aroused, the worth 
f the organization will be more and more 
trade realizes more fully the 
can render in promoting 
business interests to the mutual profit of 
all. 


; 


felt, as the 


great value it 


KNOTH RECEIVES MASONIC 
HONORS. 


\t the annual installation of officers of 
the Masonic lodge at Norwood Park, Chi- 
cago, on Friday evening, December 16, 
Hugo E. Knoth, of S. D. Childs & Co., was 
into the Worshipful Master’s 
Seacon Light Lodge No. 784, A. 


inducted 
Chair of 
F. & A. M. 

L. F. Childs, of the same company, hav- 
ng been re-elected treasurer of the lodge, 
as also installed. 

\fter the solemn and impressive installa- 
tion service, and before the banquet was 
announced, Mr. Knoth was presented with 
a silk hat and a pair of beautiful diamond 
cuff buttons as a token of esteem from his 
many friends in the Masonic fraternity and 
1. P. Denison made the 
presentation speech. In eloquent language 
he bespoke the confidence Mr. Knoth’s 
friends had in him in electing him to the 


the business world. 


new Office. 

The banquet was much enjoyed. After 
dinner speakers included among others, L. 
F. Childs, W. F. Lipps and Harry Noyes. 
George E. Schlagel favored the company 
with several piano and vocal selections. 

Those in the trade who were present and 
enjoyed the occasion were I. P. Denison, R. 
B. Wilson, R. D. Evans, A. L. Payne, Harry 
Noyes, Julius Biel, F. C. Walther, George 
McAllister, H. Duckheisel, W. Duckheisel, 
L. F. Childs, W. Raffles, J. E. Elphinstone, 
G. E. Schlagel, J. H. Gilmore and W. F. 

ipps 





THE PASSING OF FRED A. WILSON. 
with deepest regret that we an- 
nounce the death of Fred A. Wilson, which 
vccurred on November 28th, 1910, at his 
home in Enid, Okla. 

Mr. Wilson was one of -.Enid’s most 
prominent citizens. He organized and in- 
porated the Publishers’ Printing Com- 
pany of that city in 1907, and was its active. 
anager from that time until his demise. 


It is 
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SHOULD WORK FOR NATIONAL 
ORGANIZATION. 

The advisability of the national and local 
associations of stationers working together 
in direct connection has long been consid- 
ered necessary for the promotion of most 
effective work. President Bailey gave rea 
sons for such action in his report at the 
opening of the Baltimore convention, and 
William G. Palmer emphasized the fact in 
his splendid paper which followed. The 
committee on resolutions gave considerable 
attention to the subject, with the result that 
an amendment was added to the by-laws of 
the National association to the effect that 
presidents of local associations are eligible 
to appointment as advisory members of the 
executive committee of the National organi- 
zation in the event that such presidents or 
their firms are members of that association 

The duties of such presidents, according 
to the amendment, are specially assig ed, 
and they possess only the functions of as 
sociate members. In order that the plan 
might be developed in accordance with the 
requirements of the future it was thought 
advisable to limit the powers of such local 
heads at the outset, and if later it is con- 
sidered a proper course to follow to give 
the presidents of the local associations 
larger duties and greater responsibility, an 
appropriate amendment can be added to 
cover such dities. 

The present plan, as outlined by the Na- 
tional association is to call upon the presi 
dents of the various local bodies for reports 
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from time to time as to the measure of 
operation which is extended by each lk 
association to the National body. 


ally it is hoped that each president will feel 


it his duty to see that every member of 


organization is a member of the National 
Such increased responsibility it dents are not now 


association. 
is believed will result in greater good to 


cause, not only by increasing the member- 
ship of the National organization, but also 


by benefiting the new members 
President Falconer has made the foll 
ing appointments thus far: 
Millington Lockwood, the 
Club of Buffalo. 
John Aldredge 
George C. Whittemore, 
Association. 


R. B. Sanders, Cleveland Booksellers’ 


Stationers’ Club. 


Eventu- 


Atlanta Stationers’ Club 
30ston Stationers’ 


co Louis F. Dow, St. Paul Stationers’ As 
ycal = sociation. 
Charles N. Bellman, Stationers’ Club of 
Toledo. 
his It is hoped that during the course of the 
year other local associations, whose pres 
eligible to appointment 
the to this committee, will persuade their ex 
ecutive officers to affiliate directly with the 
National association, to the end that by th 
time another national convention is held 
w- every local association will be permanently 
identified with every activity of the Na 


Stationers’ tional organization. 


NEW FOX AGENTS IN VIENNA. 
The Maschinen-Vertriebs-Ges, m I 
V. Ruston & Co., VI Magdalenenstr, 4 
& Vienna, Austria, have just been ap; 

exclusive representatives for the Fox vis 


Charles F. Backus, Stationers’ Club of De ble typewriter for the larger part 
troit. Europe. They will carry on hand a larg 
\rthur Olson, Minneapolis Stationers’ As- stock of Fox visible machines and will 


sociation. 
E. K. West, 
Manf’rs’ Club. 
Charles A. Lent, Stationers’ 
of New York. 
Charles E. Moyer, 
\ssociation 


Milwaukee Stationers’ 


(Association 


Omaha _ Stationers’ — -— 


1 
{ 


prepared to fill all ordinary orders | 


& ly from their own stock. They will at on 
take up actively the work of appointing 
dealers for the sale of Fox machines 

unoccupied territory throughout Europe 





He will never be a success who 


William H. Brooks, Philadelphia Station- get even by low, under-hand acts. 


ers’ Association. 


Charles H. Langbein, Pittsburg Book- 


sellers & Stationers’ Ass'n. 
William J. Kennedy, 
Club. 


St. Louis Stationers’ you now have; 





“Remember, you are responsible for th: 
talents, for the time, for the opportunities 
improve them as one wh 


must give an account.” 








(STAND MACHINE.) 














a 


HEIGHT 5 1/8 INCHES 





Increases Capacity of your Files 25 % 


THE CLIPLESS PAPER FASTENER DOES IT ALL 


Securely fastens from two to ten sheets of paper together without the use of foreign material, in one operation, thus eliminating 

the use of clips, pins or fastenings of any kind, and their attendant expense. 

The paper itself forms the fastening—it is neat and secure and destroys none of the paper. 

or pin is no stronger. The above illustrations show the fastening. 
Every file remains independent of every other file—no clips to push off or pins to fall out. 

Use it to attach the carbon reply to your letters, before it leaves your stenographer’s hands, 

error. 


CLIPLESS PAPER FASTENER 9 


Guaranteed for Five Years 


Use it to attach to your letter check, drafts, estimates, p 
Use it wherever you would use a clip or pin. 


As to construction the Fastener is made of the best tool steel and is as perfectly finished as a surgical instru- 


ment. It will last a lifetime. We guarantee it for five years in all its parts. 
The idea is all ours—we are not imitators—we are the inventors, 


the “Clipless” 


sk your dealer for the “‘Clipless’’ or write us. We will be pleased to send one to any responsible party 


on five days’ trial, express prepaid. We have 
sold thousands in this way to the best firms 
in this country—we bank on your judg- 
ment. You will find it indispensable to 
your business—you will buy it. It is 
our faith in the ‘“‘Clipless’’ that 
prompts this offer Send for one 
today. 


These machines contain our New 


Automatic Tucker, to be found only 
in the Clipless Paper Fasteners. 


—PRICE $3.50— 


DEALERS:— 
Write for trade discount. 


Saves, Time, Space, Money 


“ CLIPLESS PAPER FASTENER COMPANY 
NEWTON, IOWA 





It is as strong as the paper itself—a clip 


thus avoiding the possibility 


rice- -lists, invoices, statements, etc. 


manufacturers and sole distributors of 





(HAND MACHINE) 






LENGTH 6 1/2 INCHES 


You deal with us direct 


No middleman’s profit. 
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Loose Leaf Devices for Eameetll 


It may mean much to many dealers in all parts of the world to know of our remarkable 
facilities for supplying them either fully bound loose leaf devices or, if they prefer, the 





metal parts only. 




















| De Luxe Steel Back Ledger 





The Mechanism— This mechanism is designed to give 





the sort of service you expect of a 
ledger. It is made with a pressed 
steel frame, has the simplest sort of 
mechanism and the peculiar con- 
struction insures perfect alignment 
and a uniform pressure on the sheets. 











The Fully Bound Ledger De Luxe— A book which offers a flat writing 
% surface at any point. One which will 


prove its superior strength every day 
it is in use. A ledger which may be 
dropped from the top of a house and 
still be a ledger --The Unbreakable 
20th Century Standard. 











The Peerless Transfer (bound i in | four grades )—may be had either with or without 
c. metal hinge. .A binder that will 


please you, and then we have others. 





The largest factory in the world, for 
the exclusive manufacture of Loose 
Leaf Devices, including Tengwall 
Files. Write us for our favorable 
export proposition and for descrip- 


tive literature. 





C.S.&R.B.Co.... xr"! Chicago, U.S.A. 





























Adaptability 





r 








Your business 
letterhead must be 
of fine quality, but 
not sO expensive as 
to prohibit its use 
in general corres- 
pondence. 


It mustcontain charac- 
ter and distinction, but 
must not sacrifice 
serviceability to refine- 


ment of texture. 


is an admirably adaptable 
correspondence paper. It 
variety of uses 
looks cheap 


has a wide 
—it neither 
nor costs too much for the 
average man’s pocket-book 
—neither too stiff nor too 
flimsy—simply the paper 
you have been looking for. 
A truly high- standard 


sheet. 


DEALERS 


You can recommend Bankers 
Linen unqualifiedly. Your 
customers will come back for 
more of the same kind. 
Samples and prices on request 


Write today 


Southworth Co. 
Mittineague, Mass. 
Manufacturers of high-grade papers 
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SOME CLEVER GERMAN 
SPECIALTIES. 


The ace shows Baum’'s 
Francofix, a device which is being market 
ed by Michel Baum, of Munich, 


is a pocket stamp 


ympanying cut 


Germany 
This device affixer and 
letter opener. It is constructed to take 


two denominations of stamps 











tae 


L4itS-Olbs 











To aftix the stamp to the letter it is not 
necessary to take them out of the ma 
chine or to take them into the hand at all 


By a single pressure on the envelope the 


stamp releases itseif and the next stamp 
is ready for use. 

his is a very convenient and useful nov- 
elty, which is sold for about seven cents 

Baum’s Numerand. 

\ cut of this device is shown herewith. 
This is a mechanical device for number- 
ing, and enables one to record quickly ev 
name or date without 


ery number, amount, 


F me, — 


(PS SOL. ‘@, ) 
( et ft 


\ 


RGM ps 41130° P a 


re 


the use of paper or lead pencil Chis is a 


counting apparatus having hundreds of 
uses. It sells for twenty-five cents. 
Baum’s Trio Pencil. 

This device is claimed to be the smallest 
adding machine in the world. It is an add 
ing, registering and controlling device, and 
can be used for ink as well as lead pen- 
cils. 

This device is said to be quicker than a 


pencil and much more accurate than head 





work, and its use can be learned in 
inent 
The Trio 


which is constructed on the principl 


Pencil is a writing dey 


and quick working counting ma 


chine. It is patented in several countries, 


an exact 


and has a capacity up to 999. It can b 
instantly put to O after any operation. This 
1 


machine sells for $2.50. 
Baum’s Etometer. 


This is another one of the clever ‘litt 
novelties of Michel Baum’s. It is a whe: 
machine whereby one ca! measure 


straight and curved lines, and the lengtl 
lines is easy to read off by the numb 
registered 


Baum’s Etometer is a very useful ins 











THE FRANCOFIX OPEN. 


ment for engineers, architects, draftsmet 
merchants, mechanics, and is well adapted 
Ts 


for the use of army officers and touris 
It has already been patented in the United 


States Che price is $2.50. 
Anyone who is interested in any of thes 


should write to Michel 


Germany 


specialties 
of Gundelindenstr. 2, Munich, 

Mr. Baum is a special correspondent 
Office 
present number one of the important arti 
Southern 


Appliances and has written for the 


cles concerning Germany bus 
ness conditions 


THE ADVANCE OF STEEL. 
Probably there is no better index to th 


rapid strides being made in steel filing 


equipment than the recent contract award 
ed by the U. S. Fidelity Company of Balti 
} 


more for their new addition now in the 


course of erection. 

This wel! known company has been 
cated for years in this city, and of course 
went through the ravages of the big Ba 
timore fire. It was really this catastroph: 
that convinced the company of the supe 


rior advantages of steel, for that part of 


; 


their records that were housed in metal 


files were entirely saved. 

The contract was awarded to Meyer & 
Thalheimer, the Baltimore agents of Th 
General Fireproofing Company, for “Al 
steel” files, and the total price was some 
what in excess of $22,000. 

It is worthy of note that this is the 
largest strictly filing equipment ever placed, 
as it consists of 1,000 four-drawer, legal 
accommodate 


The equip 


cap sized files, which will 
approximately 20,000,000 papers 
ment will weigh more than 100 tons 
Meyer & Thalheimer are receiving many 
congratulations on securing this contract. 
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A Story in Soap That Tells a Moral in Carbons 


Suppose you read an advertisement about Blank’s Soap. It said 
Blank’s Soap did this and that and the other thing better than any 
other kind to be bought. It offered to send a free sample that you 
might try it. You wrote for the sample and found it better than any 
other you had ever used—so much so that you determined to buy two 
or three cakes of it. But Jones, your grocer, didn’t keep it—he didn’t 
want to bother with it, he said. Smith didn’t keep it, but Brown, 
one block out of your way, did. So you buy the soap from Brown 
and find him so polite and reliable that first thing you know _you’re 
buying other things besides Blank’s Soap and soon you give him all 
your grocery business. 

Now, let’s jump from soap and see the moral reflected in your 
own business, in your own pocket book—in 


We are advertis- Naturally if you 
ing MultiKopy TRADE are their dealer 
extensively to they will ask you 
people who will for MultyKopy 
use it in every Carbon Paper. 
! * nationé Notice, they want 


worthy national - 
publication — we ARK it not through 
are sending free any whim but 
sarples to prove CARBON PAPER _ through reat rea- 
its superiority by sons. Don’t let 
actual use, Over any other carbon paper’ us even think you won't keep it, because you 
made. Those who try it find that this one know that a customer lost is lost. But then 
sheet copies one hundred letters—all making  there’s the chance of more customers if you 
clear, distinct, clean and lasting records. They display the name MultiKopy—because many 
find out that they can make twenty copies at more people are beginning to know what it 
one writing with MultiKopy. They discover means. 
it gives neater records, cleaner records—and MultiKopy Carbon Paper is made 
is itself more economical. in all colors and for every conceivable use. 

Star Brand Typewriter Ribbons are the most perfect ribbons made. We are ad- 
vertising them in conjunction with MultiKopy and everything we have said about the latter’s 
selling power applies to Star Ribbons. They stand all climates, retaining their brilliancy of 
color to the last, and will make 75,000impressions of the letters ‘‘a’’ and ‘“‘e’’ without clogging 
the type so as to show on the paper. These facts are all guaranteed and if any ribbon fails in 
any of these respects we will replace it. 

Let this story in soap in which Brown was:the victor show a parallel in carbon papers 
and typewriter ribbons with you the victor. 

Write now for further information. 


F. S. Webster Co. ua 


TRADE op 338 Congress Street, Boston, Mass. 


yLTIKerY « 
MARK New York Chicago Philadelphia { ' Fil ir 


396 Broadway 211 Madison St. 908 Walnut St. 


Pittsburg London Paris 
CA R BON PAPE RS 432 Slemend St 67 King William St. Rue Saulnier, 10 


Vienna Berlin Budapest 
Adlergasse, 16 Friedrichstr, 60 V-Alkotmany, u, 19 














Ribbons and Carbons 
have created a special de- 
mand for Indeliba quality 
in every locality where 
typewriters and carbon 
paper are used. 


INDELIBA 


Hard finish varieties of 
carbon paper appeal to 
the particular trade. 
Hundreds of dealers have 
built up a paying business 
with our carbon papers 
alone. The favorite car- 
bon paper with the mer- 
chant, banker and busi- 
ness man generally. 


INDELIBA 


Bichrome and Trichrome 
ribbons are made in a 
variety which ensures the 
dealers’ order being filled 
every time. We are never 
“out’’ of any line. Rib- 
bons for any machine. 
Our specific formula guar- 
antees colors and durabil- 
ity seldom equaled. 


Better get our prices to- 
day. It will mean a big 
increase in prosperity for 
your ribbon and carbon 
department. 


























Indeliba Mfg. Co. 


ROCHESTER.N.Y. 
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REGARDING THE NELSON-TOU 
VELLE BILL. 

Interest is being felt at the present time 
throughout the country by progressive sta- 
tioners concerning the action of Congress 
in the matter of the Nelson-Tou Velle bill, 
which has to do with forbidding the print- 


| ing of return cards for business houses on 


stamped envelopes by the United States 
Government envelope contractor. 


This custom, which in effect favors only 


| a few large concerns, who can afford to or- 


| der envelopes in 


large lots, and not the 
public generally, is objected to by the Na- 
tional Joint Committee, representing the 
paper, printing and allied trades, and they 
are striving to have this free printing dis- 
continued by the passing of the Nelson-Tou 
Velle bill 

There is no objection to the blank return 
cards which can be used by any citizen, but 
it is the free printing of individual cards 
which is opposed. The cost of this work 
is largely paid by the tax payer, out of 
public funds. As it benefits only. the richer 
and larger concerns; firms who are in posi- 
tion to pay for such work if they could not 
get it done free, it does not seem fair that 
these companies should profit at the ex- 
pense of others and make the government 
a competitor of private concerns. 

“The Nelson-Tou Velle bill, (named for 


Senator Nelson, and Representative Tou 
Velle) was reported at the last session 
unanimously from the House Post Office 


Committee, and under a suspension of the 
rules, which the advocates of the bill unan 
imously demanded, was passed by the un 
precedented majority of 192 to 27. It is 
the best information in Washington that 
but for the absence of Chairman Penrose, 
of the Senate Post Office Committee, 
by illness, during the last ten days of 


caused 
the 


| session, the bill must have been favorably 


| reported by that committee and passed by 


the Senate; for it was quite evident that 
the friends of the bill, in the whole Senate 
as well as in the committee, were in a large 
majority. 
Only Those Now Subsidized Would Have 
to Pay. 
The National Joint Committee says: 


“The manufacture, printing and sale of 


| individually printed stamped-envelopes can- 


not be restored to the allied printing, pub- 


| lishing and paper trades of the country— 





where, as the Post Office Department has 
admitted, ‘it belongs’—unless someone pays 
for the printing, the distribution, the sell- 
ing and the promotion generally, 
which are now done free. 

“Any business man who is not willing to 
pay a fair, competitive price for his individ 
ually printed stamped-envelopes ought to 
oppose the Nelson-Tou Velle Bill, and 
frankly give as his reason that he wants to 
continue to enjoy this Government subsidy, 
which so preponderating a proportion of 
his fellow business men and the public gen- 
erally have to pay for in order that he may 
enjoy it. But if he were to conclude that 
he was willing to pay for what he got—in 


sales 





of stamped envelopes, as well as 
then the cost, as the mem- 


the 
anything else- 
bers of the allied trades will testify, would 
be much less than the 
tractor seen fit for 
to represent that it would be. 

“In fact, those best qualified to judge— 
and the prices that they quote are the best 
possible evidence that they 
enough judges—indicate that while the price 
of the individual return stamped 
envelope, to those now enjoying the free- 
printed, free-distributed kind, 
somewhat larger, it would be 
compensated for, under the inexorable rule 
of competition, by the extra individuality 
which his envelopes possess, and 
especially by reason of the fact that 
envelopes could carry advertising, 
now forbidden by law to appear on the 
Government stamped envelopes, but, by a 
strange inconsistency of interpretation, 
nevertheless permitted by the Post Office 
Department in cases where the names of 
the sufficiently indicate their 
character thus them 
ficiently.” 


way 


Government con- 


has his own purposes 


are good 


request 


would be 


more than 


would 
his 


a thing 


concerns 
and advertise suf- 

It is urged by the National Joint Com- 
mittee that interested in the 
doing away of this free printing of individ- 
ual return cards on envelopes should write 
to his senators a good, warm, argumenta- 
tive, appealing letter, impressing upon them 
more strongly than has ever been done be- 
fore the absolute justice of the cause, and 
then follow this a week or ten days later 
with a similar letter, just a little warmer, 
to both senators at Washington, urging 
them to use their utmost efforts to report 
and pass the Tou Velle stamped envelope 
bill. 


every one 


.The committee asks that the public do 
this without fail, and afterwards let them 
know what has been the result of the 
letters 


A SAFETY ENVELOPE. 

An envelope proof against pilfering has 
been invented by a Frenchman. This con- 
trivance is described as really being two 
envelopes, each being made of thin paper, 
one a pronounced blue; the other lighter in 
color and different in texture. Both have 
gummed flaps 

The letter is first placed in the blue en- 
velope, which is slightly*smaller than the 
other. Instead of being this is 
placed in the outer envelope and the inner 
flap is brought outside and gummed down 
upon the larger envelope. The outer flap 
is still It is much larger than 
the inner flap and reaches down to a good- 
sized star-shaped opening which shows 
through to the inner envelope, so that when 
the outer flap is sealed it sticks not only 
to the outer envelope, but also through 
this opening to the inner one. The letter 
is thus practically locked and double- 


locked. 


sealed, 


unsealed. 





Learn to say “No!”—and mean it. 
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The Greatest Loose Leaf Line in 
the World 


LOOSE -P LEAF 




















e 
The disastrous Cincinnati fire of December The Twinlock organization will remain intact 
21st completely destroyed the Twinlock Com- —the services of all the desirable portion of 


the old organization, including those of Mr. 
C. C. Carpenter, supplemented by the entire 
Irving-Pitt force, is preparing to supply the 
had been se -all necess lies and 

nad’ Deen Secured—all necessary supplies ane’ | trade with the GREATEST LOOSE LEAF 
equipment ordered and the Twinlock Com- LINE IN THE WORLD 


pany plant. 


Before the ashes were cold a new location 





pany had been absorbed by the IRVING- | All sales agreements now standing between 
PITT MANUFACTURING COMPANY. The the Twinlock Company and agents will be 
machinery is now practically all installed and continued as heretofore by the Irving-Pitt 
in a very short space of time we will be able Mfg. Co., and our policy of Service—Quality 
to offer you a line and: service never before and Satisfaction—will mean even more than 
equaled in the LOOSE LEAF business. formerly. 


Each line has won the reputation of the BEST in their respective class—experience 
perfected their products—established them as standard—made their reputations— 
nt guarantees you and your trade SATISFACTION. 


ADDRESS EITHER 


as IRVING-PITT MFG. CO. IRVING-PITT MFG. CO. 


oN 411-419 E. Eighth Street OR Twinlock Factory cH 
hy > . . Kansas City, Mo. Cincinnati, Ohio , “ mi 
,, ¢ 4h >, / M.. 
8, . tg w aan Here is a Loose Leaf Line that will supply every demand / 
™~ *. On that could be made. It covers every Loose Leaf need Pa 
a fs “We, \ from the smallest Ring Books to the largest y ra 
a be ~~ Ledgers and Post Binders. Aue 
~.  *, * ve e Fe e° 
“Sy, a rs %, SV i > : 
a eS _ Use the Coupons for additional bs Cea 
O te : 3 : 7 o, \ information. io . PF re: cae Yr 
V7 ae 0 ™ ‘e. “0, \ yd ~\ ¥ SP av ow ~ 3” ee 8 


a ae VA 
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— Olea 
Hampshire 


5 
Win . 
Jon 


our advertising. 


sumer? 
Write for sample book. 








You can sell more Old Hampshire Bond Typewriter Papers 
and Manuscript Covers than the ordinary kind because your cus- 
tomers will come back for more, and we will send new trade thru 


The Old Hampshire line provides highest quality of stock, 
national reputation, and exceptionally attractive boxes. 
think of three more important factors in influencing the con- 


. HAMPSHIRE PAPER COMPANY 


South Hadley Falls, Mass. 


Increase 
Your 
Paper 
Sales 


Can you 




















cLLIS 5 


SAVES Time, 


TIME STAMP 





Money, Trouble and Disputes 









Gentlemen—lIn res 
have had in use at our 
satisfaction. 


DEALERS — You can 


Metal $ 
Sendfor Estimates. 


i Only Moderate Priced Automatic Time Stamp on the Market — GUARAN- 
TEED FOR ONE YEAR. 


WESTINGHOUSE ELECTRIC & MFG. CO., !7! La Salle Street, Chicago. 


Ellis Time Stamp Company, 87 Fifth Ave., Chicago: 


This fact is emphasized by the additional orders you have 
received from our other district offices. 
Weastincuouss Evsc. Mpc. Co., 


ELLIS TIME STAMP CO. 


to Order. 


READ THIS: 
1909 


nse to yours of the 27th, the Ellis Time Stamp we 
hicago office for the past six months is giving entire. 


Chicago, Ill., Jul 


ours very truly, 
. P. Gaylord, Manager. 


use it and sell it too. ORDER TODAY. 





87 Fifth Ave., Chicago 








GOOD STANDARD EYE SHADE. 


The eye shade shown in the accomy 


onstructed as to cut off f1 


ing cut 1s § 


the eyes the passage of annoying side lights 
It fits snugly to the forehead and temp 
and effectually shades the eyes from thi 


glare of de sk or table lights 
It is 
1 1 


adjustable | 


mad celluloid and is fitted wit 


4 


ither head band 





SHADE. 


ECLIPSE EYE 


in the advertising pag: 
furnished by the 


128 South 


ticulars are given 


or will be Chicago Eye 
Shield Company, 


Chicago. 


Clinton street 


GOOD YEAR FOR THADDEUS 
DAVIDS COMPANY. 
Thaddeus Davids 
the holi 
able to 


. : 
salesmen of the 


The 


Company came flocking in for 


days, and many of them were 


spend Christmas with their families. The 
than with th 
they 


company is more pleased 
work of 


nothing but 


every man have this year, 


having praise for the abilit 


of the entire staff, because every man has 
done good business throughout the year 
In fact the sales this last year have, by 


far, over-reached any previous year in the 
At the time this 
getting their 
Start out alt 


history of the company. 


was written the boys were 


sample cases in shape to 





“STEVE” IN THE THADDEUS 


BUCKHAM 
DAVIDS AUTO. 


[ hadde 
their frie 


and the 
that 
will do as 
they 


January, 


hope 


the first of 
Davids Company 
well for tl 


and customers 


boys in the future as have in th 
past. Stephen T. 


New York 


customers a unique 


Buckham, their Greater 


salesman, sent his friends 


New Year’s card, usi1 


the cut here reproduced, and he wants 
thank them for the loyal support 

gave him and also wishes them a Happy) 
and ‘ Prosperous New Year. Preside1 
Marckle said that their sales had so 


surpassed th of former years, that thei 


sales books have been inadequate to take 
; : 
I 


care of the business and they have 


make quite a considerable 
President Merckle and Sales 


obliged to 
tion to them 























Manager Williamson, in behalf of the com 
pany and their salesmen, wish their many 
loyal friends and customers a Happy and 


Prosp¢ rous New Year 


CARTER CALENDAR. 


The accompanying cut gives but a hint 


i the attractive calendar for 1911 now 


being sent out by the Carter’s Ink Com- 
pany It has the special Carter pad- 
most conveniently arranged with “next 


month” and “last month” on the same 
leaf as the “present month,” which is about 
the handiest made and has been identi 
fied with all recent Carter calendars. 


AFTER ALL.NO COPIES 
LIKE CARTER'S - THE 
STENOGRASHENS IDEAL 


CARTERS 
IDEAL TYPEWRITER RIBBONS 


CARBON PAPERS 


WG CARTERS wy 
IDEAL CALENDAR 


19 Forap it | 


THE CARTER'S INK COMDAN 
BOSTON, NEW YORK, CHICA 





NEW CARTER CALENDAR. 


Phe alendar is convenient desk size 
with an attractive brown background upon 
which the picture in colors stands out 
prominently. This picture shows an “Ideal” 
stenographer inspecting work done with 
her Ideal carbons and ribbons and saying 

\fter all no copies like Carter’s.” The 
Old Bookkeeper,” so well known to all 
users of and dealers in Carter’s Inks, is 
seen back of the typewriter. 

Taken as a whole the calendar repre 
sents all that is attractive and convenient 
and is being distributed extensively. One 
will be mailed to anyone who has not 
ilready received it for the asking. It is the 
work of the Peninsular Engraving Com- 
pany, of Detroit, Michigan 


HERRICK TAKES NEW AGENCY. 


\. W. Herrick, 235 Old South Building, | 


Boston, Mass., has taken the agency for 
he Union Ribbon & Carbon Company’s 
ine in New England 

Herrick brothers are “live wires” in the 
business and are sure to give good account 


themselves with the new line. 
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REAL 





MERIT 


That is the reason back of the big sales of 





OF LOOSE LEAF DEVICES 


HEY are made not only to sell but to satisfy. 


No expense 


is spared in their mechanical features, their materials, their 


finish. 


Our sole aim is to produce goods that will give perfect 


service in both the working and the wear. Tatum dealers reap 


the benefit in good prices, good profits and pleased customers. 


Take for instance this 





TATUM CURRENT LEDGER 


It has a real steel back 
floor without breaking. 
principle. 
at the maximum. 


fore the simplest and best. 


not cast—can be dropped on the 


Locks with key on screw and lever 
Sheets held tightly at any degree of expansion, even 
Contains fewer parts than any other—there- 


You should know all about this ledger and all the other 
Tatum Loose Leaf Devices. From every viewpoint it will pay you 


to sell our goods. 


Get our descriptive matter and then decide. 


Write today for Catalogue 27A, Price List, etc. 


THE SAM’L C. TATUM CO. 


MANUFACTURERS 


3308 Colerain Ave. 


ESTABLISHED 1859 


CINCINNATI, OHIO 











2 Tor gu er, 
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The Simonson 


METAL TIP GUIDE 


is easy to mark, easy to change, and EVERLASTING 
Not an Expense, but an Investment 














The Perpetual Guide Card is made of strong pressboard upon which Is securely 
mounted a nickel-plated metal tip provided to receive a cardboard slip which can be 


changed or removed at will 

—_ - It is called Perpetual because it 
practically indestructible and ever- 
asting. It is clean, strong, stiff and 
may be used many times over for any 
variety of purposes—-alphabetically, 
numerically, geographically, or by 
date. 

The tops never break down or wear 
out, nor willthe cards bend or soil. 
Look over your files equipped with 
the old style guide cards and if the 
index has been in use only a compar- 
atively short time the tops are be- 
ginning to bend and wear. When you put your 
money in a Simonson Metal Tip Guide you are making 4 per- 
manent investment because the guides withstand wear and 


usage and need not be replaced by « new set at the end of a few months 


ora year 


es. 2 » 


CAUTION 


A slip-strip holder for card-file partitions, 
consisting of a piece of sheet metal folded back 
upon itself with its leaves practically adjacent 
to each other, one of said leaves having an 70 
aperture near the fold of the holder for expos- 
ing a slip-strip contained between said leaves 
and means for supporting the lower edge of 
the slip-strip in the holder, and also prevent- 
ing excessive sinking of the holder upon the 
partition. 


This device is fully patented under date of July 
18, 1905. All genuine Simonson Patented Metal 
Tip Guides are stamped, United States Patent 
794,749 on the metal tip. The guide has been 
copied by many concerns. We wish to caution 








both dealers and users against the sale or use of 


Inventor ROGER, A. SIMONSON, By Cheever & Cox, Attys. infringing devices. 


This line pays a good profit. It is astonishing to learn the large number of the patented 
guides that a single customer will use. Write us at once for complete information and samples. 


DEALERS 


Roger A. Simonson G Co. , chicago. U.S. A. 
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THE MAGAZINE OF OFFICE EQUIPMENT. 





TRIAL SUBSCRIPTION, 4 MONTHS FOR 50 CENTS. 














OUALITY 


is essential in office chairs. They have the 
hardest wear, and the most banging 
around. They require a superior grade of 
workmanship and materials in order to 
outlive the desk, of which they are the 
companion pieces. ; 


COLONIAL CHAIRS 


are built with just this ideain mind. They 
must be beautiful in appearance, original 
in design, and made to last. That is why 
we now have a big plant working night 
and day, although our factory is only 
three years old. 


Dealers: Get wise to this opportunity TODAY. 


Colonial Chair Company 


1732-58 N. Maplewood Avenue, Chicago, Ill. 








FINE CATALOGUE COVERS. 

An attractive cover often sells a book 
The purchaser, attracted by the outside, 
desires to know more about it, with the 
result that a sale often results. It is 
psychologically true that a fine cover often 
saves a catalogue. Such a catalogue at- 
tracts favorable attention where a cover 
of common appearance is often thrown 
into the waste basket with scant if any 
scrutiny. Fine catalogue covers have long 
been looked upon as a good investment, 
and the most progressive firms have found 
it to their profit to spend considerable 
money in catalogue preparation and have 
a book prepared which will please the eye 
and give a favorable first impression, 
knowing that such a book will find a wel- 
come, rather than to save a few cents by 
using cheaper material and running the 
risk of unappreciation and a poor impres- 
sion on the mind of the desired customer 
by sending out a cheaply gotten up cata- 
logue. 

Again, companies who are alert and am 
bitious take pride in all printed matter 
which has to do with the advertising of 
their goods. They would no more think 
of sending out a catalogue with a cheap 
cover than they would think of wearing 
cheap clothes, or furnishing their estab 
lishments with cheap furniture. 

Durability has also come to be con- 
sidered a vital point in catalogue construc- 
tion. A good cover protects the book, 
not only from soil but also from wear, 
while a catalogue with a cheap cover is 
usually unpresentable after several have 
perused it. 

The Detroit Sulphite Pulp & 
Company, Detroit, Mich., manufacture pa- 
per which they call Detroit Fiber, for dura- 
ble, handsome catalogue, booklet or tel 
Their Cordova 


Paper 


phone directory covers. 
Super Cover stock carries a distinctive 
ness in point of quality, strength, line of 
colors, weights, sizes, etc., at right prices 
To prove their claims the company are 
prepared to furnish samples of the covers 
they manufacture. Those interested ari 
write the company at the abov: 
as we believe they will find it 


urged to 
address, 
their interest to see for themselves the 
quality of the company’s products befor: 
they have their catalogues and booklets 


made up. — 


NEW SCALES AND LETTER 


OPENER. 

\ new desk combination consists L 
letter opener and mail scales. It consists 
of a letter opener of flat, stiletto-shaped 
metal, the handle end of which 1s supplied 
with a letter clip Mail matter to be 
weighed is placed in this and a lead pencil 
is thrust through one of the four hol 
which are found on the base of the devi 
The weight of the letter is ascertained by 
the particular hole through which a bal 
ance is struck in this operation. The edg 


of the implement is marked off in inches 
so that a six-inch rule enters into the com 


binatior 

















NEW RIDDERHOF INVENTION. 

In our November number we showed the 
Desk Fountain Pen Holder, manufactured 
by C. Ridderhof, Los Angeles, as applied | 
to the pigeon holes of a roll top desk. 

To allow the use of this device on flat 
top desks, tables, and roll top desks having 
the pigeon holes filled with drawers the 
special Stand, herewith illustrated, has been 
designed. 

It will be seen that it holds the Fountain 
Pen Holder at its upper end, the base 
being heavy enough to prevent tipping 
when the pen is inserted in the cap. 

Its design is in harmony with that of 
the Fountain Pen Holder, as is its finish, 








RIDDERHOF FOUNTAIN PEN DESK 
ATTACHMENT. 


being heavily nickeled, while the bottom is 
felt faced. Its weight is two pounds. 
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Environment and Opportunit 


Z 

















Wherever men are noble they love bright 
color; and wherever they can live health- 
ily; bright color is given them in sky, sea, 


flowers and living creatures 


—Ruskin 


@ Environment has much to do with the 
of conditions in which we live, whether it be in 
business or social life. 


Crane’s Linen Lawn—the correct writing 
paper is always in demand. Boxed in many 
beautiful styles equally suitable for Gift 
Boxes or for personal use — Mail orders 
shipped promptly. 


PITTSFIELD, MASS. 


New York Office: 
Brunswick Building, 225 Fifth Ave. 


making 


@ Opportunities gained through association with 
all that ishighest and best, in Art, Literature, Music, 
Home, Home Associations, Friendships, Nature, 
are the foundation on which character is built. 


q By surrounding the busy toiler with conditions 
which cultivate all that is best—the proper care 
for physical comfort — the atmosphere of sun- 
shine and contentment, making work a joy and 
pleasure—the result is high standard of excellence. 


@ The MADE IN BERKSHIRE papers are pro- 
duced in an environment which breathes of all the 
higher ideals—conceived by the highest artistic 
skill and developed under exceptional conditions. 


EATON, CRANE & PIKE COMPANY 




















SELF FILLER 








lutely non-lea ‘ing 


time. 


RIVAL SELF-FILLER 


No metal parts to injure rubber sacs. Can be 
twisted to fill right or left and cleaned at same 


THE THREE “RIVAL” 
FOUNTAIN PENS 


RIVAL NON-LEAKABLE 
Perfect Fit air-tight ts form a perfect, abso- 
tet tS ee 








sa SE 








VOLGERS 
YEK’ DEPARTURE 
QUICK DRYING INA 
STAMP PAD 


—- oe ey 

















Known and Sold 
Wherever |. 

Rubber Stamps 
Are Used 


“Excelsior” Self-Inking Stamp Pads 
“New Departure Quick Drying Ink” Pads 
Volger’s indelible Ink Marking Outfits 
Volger’s Guaranteed Indelible Inks 





Volger’s Superior Stamping Inks 


(In Bulk, Brush Bottles and Combined Ink 
and Distributor Cans). 


Volger’s Superior Sign Marker Inks 


Volger’s “ Opake” Waterproof Ink for 
Stamping on Tin, Wood, Leather, 
Aluminum, Tracing Cloth, Etc. 


Volger’s “New Departure Quick Drying’ 
Penetrative Inks 


; (Guaranteed not to injure Rubber Hand 

Stamps). Will stamp perfectly on paper, 
cotton goods, linens, leather, wood, and any 
surface that will absorb ink. 





We supply, free of expense, samples of 
our specialties, electrotypes and 
advertising matter. 


For upwards 25 years we have confined 
our efforts to the above Special 
Lines. Our reputation rests on the 
Superior and Uniform Excellence 
of our goods. Commercially, we 
enjoy the highest rating. 


























B. G. Volger Mfg. Co 


INCORPORATED 


PASSAIC, N. J. 
U. S. A. 





Established 1884 Incorporated 
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FINE METAL FURNISHINGS. 

For handsome metal furnishings, the De- 
troit Rack Company stands among the 
foremost. Their goods are of high quality, 
and for beauty of design as well as dura 
bility their lines command merited atten 
tion. 

The accompanying picture shows one of 
the company’s products. This costumer, 
which is designed for holding coats, hats 
and umbrellas, is six feet high and has a 





HALL RACK OF THE DETROIT RACK CO. 


revolving top. The pole is of solid brass, 
as is the pan. It is beautifully finished 
in brass, copper, nickel or oxidized 

The Detroit Rack Company carries a 
large line of costumers in various styles 
and at various prices. They also manufac 
ture a fine line of metal racks, chairs, stools 
and tables, umbrella stands and typewriting 
tables. 

The company believes in combining grace 
with strength in the manufacture of thei 
goods. Foreign trade is especially solicited 

\ liberal discount is offered to dealers, 
and all who are interested in metal furni 
ture of the character mentioned should 
write to the Detroit Rack Company, 123 
Monroe avenue, Detroit, Mich., for catalog 








AN INTERESTING LINE. 

Herewith we reproduce a picture of 
Perfection Umbrella Stand, a product 
the Standard Wire Company, New Castl 
Pennsylvania 

This stand is finished in brass and 
dized copper, and makes a handsome and 
substantial stand for any office. 

The Standard Wire Company manufa 
tures many high grade wire and metal 
goods, including waste baskets, letter trays 
bill and desk .files, display stands, steei 
baskets, umbrella racks and _ stands, et 
These goods are made in cold rolled steel 
and are finished either in copper, brass 


nickel or oxidized. They are furnished 




















UMBRELLA RACK OF STANDARD WIRE CO. 


remarkably low prices, considering the 
high quality. The goods of this company 
are supplied in two brands, Perfection and 
Standard 

A handsome catalog of 58 pages, fully 
describing the company’s various products 
with beautiful half tones, illustrating many 
of them, will be mailed to anyone who 


wili address the company as above 


RETURNS FROM THREE MONTHS’ 
TRIP. 

E. T. Von Buelow, sales manager 

Binder & File Company, recently 


oO! 


Chicago 


returned from a three months’ trip the 
Pacific Coast and the Southwest 

Mr. Von Buelow reports trade conditions 
excellent in the Western territory. He says 
he obtained many orders while away, and 
had a fine trip 

“Decision ot character outstrips even tal 


ent and genius in the race for succes 
life.” 
Observation of little things has pla 


many a man in a mahogany finished offic: 
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The Seal of the Users Approval 


is found in the universal sale of the 


I-P Loose Leaf Price Book 


Aside from the special uses for which they were designed, 
the great adaptability fits them for all manner of general 
office forms, which may be kept up to date, properly 
indexed and easily accessible. os os a. os ° 3 








The Mechanism of the I-P Book 


is marvelously simple, effective and durable. The mate- 
rials and binding are of the highest possible standard. Its 
universal adaptability and splendid construction have 
made it the most extensively sold of all loose leaf books, 


It is the Favorite of the Dealers 


because it is the favorite of the users. It is carried in 
stock in all practical sizes, eight rulings for each side. 


Sold Through The Trade Exclusively. 


Write for Prices | IRVING-PITT MFG. CO. 


and Catalog KANSAS CITY, MO. 








os 
Using the Uneek Cabinets 
Uneek Why You Should Use Them 
bi *“ Greater efficiency on the part of stenog- 
Cabinet rapher. REASON —all letterheads and 
A few users of forms used are immediately at hand. 


the “Uneek”’ ; , 
cabinet “| Saves waste and improves appearance of 


The 
Uneek 
Girl 











Chemical National desk—_W HY—because drawer containing 

Bank, New York ; ‘ 

a i Men & cabinet can be closed, thus shutting out 

Co., New York all dust and dirt. Stationery CANNOT 

eo become crumpled or soiled. Made of oak 

N. Y. Life Insur- with white wood slides to fit any size draw- 

= we er. Standard sizes—No. 1, 9}'°x21}"x3}?"; 

National Cash —NO. vf 94"°x213"x3?”. 

Register Co., q ’ 

Dayton, Ohio Ask your dealer—if he does not carry 

qeavate - Wiens them send us $2.50 and we will send pre- 

+. al, . . 

We have Quebec paid to any part of the U. S. a Uneek Cabi- 
saved 20° im, net. Make all checks payable to company. 


New York Dealers write at once for special prices 
Careful atten- on quantities. 


tion given to Special BLISS-HEINKE MFG. COMPANY 
Sizes at Special Prices. 9 PINE STREET, NEW YORK 


in time, station- 
ery and money 
for other concerns. 
Let us do it for you. 


BLISS-HEINKE MFG. CO., 9 Pine St., New York 


Please find inclosed.. By GF Rie ; Dollars 


N 1/ State number of cabinets wanted 


I 
[| " 5 | Put cross in square opposite size | 
i 





























LOOSE LEAF TABU 
HUNGARIAN 


IN THE AURTRIAN- 
MONARCHY. 








By Miss L. Reid, Vienna. 








complicated 
this 


OOKKEEPING is a 
and ponderous proceeding in 
country. Laws and_ regulations 

hedge it round and prescribe the smallest 
details in form and method. The size and 
shape of the principal books is carefully 
dictated, as well as the number of leaves 
that they may contain. The law says that 
the book must be bound; before being used 
it must be sent to the Central Stamping 
Office, where a bi-colored string, in the 
Imperial colors, black and_ yellow, is 
threaded through the leaves, tied in a bow 
and the whole carefully sealed with the 
official stamp, so that no single leaf can 
be abstracted or otherwise tampered with. 
Stamps, that vary in value for the various 
books are then affixed and duly obliterated. 
The book is then ready for use. The very 
private order book supplied to customers, 
bears a stamp that costs $.01 and the cus- 
tomary inscription of “God help Thee!” on 
the first page. 

The revenue stamp used for a ledger 
costs as a rule considerably more than the 
book, unless it is bound in a very luxurious 
manner. For instance a book that may be 
purchased at $.70 bears a stamp for $1.10. 
These regulations that apply to all the 
principal books naturally totally preclude the 
use of loose leaf ledgers. In the present state 
of Austrian law these can only be used for 
the day book and the order book, that are 
not stamped, and to which none of these 
vexatious regulations apply. Thus the pos- 
sibility of introducing the system into gen- 
eral use will always be a vague one, as 
most firms object to employing a variety 
of methods in keeping a set of books. 

The introduction of the Elliott-Fisher 
type machine has done much to facilitate 
the use of the loose ledger system. The 
firm supplies large numbers of machines 
for writing in books, with the help of the 
special desk, but I hear that quite 50 per 
cent of the machines sold are required for 
writing on loose leaves. It appears, how- 
ever, that the machine is not used for writ- 
ing in bound books that are already 
stamped. The shape of these books makes 
any such proceeding very difficult, besides 
the natural reluctance, felt by the ordinary 
bookkeeper for trying new methods on 
stamped paper, that if not correctly manip- 
ulated means a considerable While 
on the premises of the Elliott-Fisher firm, 
I was shown an ingenious device for over- 
coming, in one moment, all the compli- 
cated and difficult formalities that must be 
gone through before an ordinary parcel 
can be despatched in Austria. A form, giv- 
ing exact particulars of the kind of pack- 
age, its contents, worth, the address of the 
sender and the direction must be filled in 


loss. 


with scrupulous care. 


These particulars must be _ reproduced 
with great exactitude on the label and the 
whole if written in handwriting, must cor- 
respond. By use of the machine the in- 
voice, the form, label, postal order for pay- 
ment, can be filled in at one and the same 
time, the whole’ recorded in the order 
book. Thus all possibility of error is ob- 
viated and a great saving of time is effected 
and one of the greatest difficulties of carry- 
ing on a country trade disappears. Before 
the introduction of the machines and the 
loose leaf ledgers many firms preferred to 
use the “sample” post method where the 
post office takes no risk and gives no com- 
pensation in case of loss of despatching 
small parcels, to exposing themselves to all 
the vexations of complying with the post 
office regulations. Even in the case of 
small parcels of considerable value, the 
risk of occasional loss was run, sooner than 
undergo the constant trouble of filling up 
forms. 

Thus the employment of the loose ledger 
system in the case of firms with a large 
foreign and provincial trade is likely to in- 
crease considerably. Among the list of 
testimonials shown by the firm a consider- 
able number of the names of leading 
Vienna drapers, outfitters, electricians and 
similar trades are to be seen. It would 
seem that the loose leaf system, as once 
adopted comes to stay, as when one ma- 
chine is bought for this purpose it never, 
judging by the lists, appears to be the only 
The order is followed by more ex- 

that bear evidence to the 
new methods have been in- 


one. 
tensive orders 
fact that the 


troduced throughout the various. depart- 
ments. 
The Loose Ledger System and Letter 


Registers in Banks. 

The loose ledger system has long been 
employed in all the largest Austrian bank- 
The manager of the Anglo- 
Austrian bank, the resort of so many 
English-speaking strangers to the city of 
Vienna, tells me that for conto accounts 
the loose leaf system is invaluable. It has 
long been used in his house and it is quite 
certain that no up-to-date, modern business 
could exist without it in these days of 
great competition and international trade. 
For the chief books of the bank, the law 
of course puts the new system out of the 
question. In regard to the correspondence 
registers, he went on, they are of the great- 
est value in the saving of time. In fact, if 
the former system of keeping all corre- 
spondence in bound books were again in- 
troduced, he does not know how they would 
get through the work that this antiquated 
and cumbrous manner of keeping a record 
entails. Many of the 


ing houses. 


of business letters 
old-fashioned employes of course regarded 


the registers with great mistrust and were 
convinced that some serious accident would 


result from their use through important 
letters or documents being lost. The in- 
conveniences of the system, if any, had 


not until then made themselves felt in the 


bank. The new appliances had evidently 
come to remain. Advantage must be taken 
of every improvement in these times of 
stress. 


The Austrian Law and the Letter Register. 


In the matter of registers the Austrian 
law imposes certain disabilities. It is pre- 
scribed that correspondence must be kept 
in a bound book, each communication being 
entered in due order according to the se- 
quence in which it was received. This law, 
no doubt, has its advantages, as it precludes 
the substitution of one letter for another and 
absolutely prevents the abstraction of any 
document or the addition of any sheets, 
not forming part of the original com- 
munication. 

Now the system of letter registers clear- 
ly does not not fulfill the conditions of the 
law. As yet there has been, as far as I 
can ascertain, no occasion to put the matter 
to the test. No case in which such a point 
has arisen has as yet come before the 
courts. An experienced man of business 
tells me that he has no idea how they will 
stand, should such a test case arise. This 
uncertainty, naturally, renders the small 
man timid about introducing a method that 
brings trouble in its train, should he at any 
time be compelled to go before the courts. 
The “Shannon” register is seen on the 
shelves of most newspaper offices in Aus- 
tria. It is found most useful for the keep- 
ing of cuttings, for the arrangement of 
lists of subscribers and other similar pur- 
poses. 

The editor of the “British 
Post,” the only English newspaper that is 
Austria, tells me that the 
useful. It enables a 


American 


in existence in 
registers are most 
busy man to work with a very much smaller 
staff and reduces the mechanical work of 
the office to a minimum. It requires quite 
an effort of the mind to realize how 
was done in the old days before these ex- 
cellent and now quite indispensible  ap- 
pliances were introduced into the newspaper 
office. 

Views of Sellers of Loose Leaf Ledgers 

and Registers. 


w¢ rk 


There appears to be considerable  di- 
vergence of views on the subject of amount 
of business done in these two branches 
The trade in this country lies in the 
hands of a few firms, whose headquarters 
are in Vienna. They appear seldom to em- 
ploy agents in the provinces and this dis- 
tinctly points to a lack of demand 


article. At the same time it is highly 
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In Increasing Demand 


























Our Extensive Advertising 


Has created a large and growing sale for 
these handsome and inexpensive cases. 

These cases are and will be prominently 
featured in our future advertising. 

It is our policy to refer inquiries and orders 
to the dealers who have purchased samples. 

Are you prepared to meet the demand we 
are creating ? 


The Freight You Save 
Is Added to Your Profit 
The cost at factory of these cases is remark- 
ably low—they are shipped under a Second 
Class Freight rate. You can meet 
any competition with this style 
case. Investigate! It pays! 


UNIQUE AND PRACTICAL IN 
CONSTRUCTION AND DESIGN 


HANDSOME—INEXPENSIVE 


@ This illustration shows the relative size of a ‘‘ Model’’ stack, 
when ready for the books and when knocked down as you receive it. 
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Instantly, Easily and Rigidly 
set up without tools or screws. 
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Standard and Mission Styles 


The line is most complete, covering the entire field of requirements. 

Standard style cases are furnished in Plain or Quartered Oak, any 
finish, Birch or Genuine Solid Mahogany. 

Several designs of Ornamental Glass (Etched, not leaded) add 
character to the line. 

Desk and bookcase combinations sell readily. 
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The One Bookcase 
Incorporating ALL Your 
Bookcase Desires 











Advance catalog “E”’ shows the 
leading styles, sizes, etc. The 
usual liberal ¥2& discount ap- 
plies. Get postednow! & 


THE ff MANUFACTURING CO. 


162 Union St., Monroe, Mich. New York Office, 108 Fulton St. 
Address Mail to the Factery, MONROE, MICH. 












































DISTINCT AND 








Sf lO FOUR 


POPULAR “421” LINE 


THE LINE THAT MEETS ALL 
COMPETITION 








9/2 Products Produce Profits for You. 
We Sell Them Reasonably so You Can 
Sell Them Reasonably at a Liberal Profit 

















Sections are finished all four sides, are 
trimmed in Brushed Brass and present an 
exceptionally handsome appearance. 

~~ iy *? 
Horizontal Sections shewn opposite. 

Fully described in catalog = D.’’ 


oa Sf “A2)1” VERTICAL 


FILING 
“500” LINE 


LITTLE SECTION FOR BIG PURPOSES 








Your customers will be able to select 


the sections best adapted to their 
requirements from our line of 26 styles 
of sections, one for each special filing 
requirement. 

compact, practical sec- 
tions, little 


provide a maximum of filing capacity. 


These are 


which occupy space and 


Business 
Batteries 


—-- oOo 


Busy People 








Quartered Oak 
Golden Wax Finish 
Birch Mahogany 








Line sections align with the 





FILES 





Equipped 

Capacity 

Made also in two and three 
Legal Cap sizes 

While the retail selling prices of 
very liberal percentage of profit 


CATALOG “D”---HAVE YOU YOUR Copy ? 


ire substantially built of select Plain Oak, finished either Gi 
Weathered—also made in Birch Mahogany 

The extensive advertising we have given this cabinet ha 
one of the most popular filing cabinets on the market 

Drawer sides are full height, maki the drawers dust proof 

Roller bearings under the d make them roll is 
filled to « ipacity 


] 


| locking follow blocks 


with lever 
20,000 letters 
heights and in Inyo 


these cabinets are low they 








No. 421 


facture. 


This catalog contains 64 pages, describing the lines in which you 
are interested. 
Perhaps you have not realized the extent of the lines we manu 


A study of catalog ‘‘D’’ will pay you. 





























COMPLETE LINES OF 


DEVICES 
HORIZONTAL LINE QUARTERED OAK 


PANELLED SIDES 


STACKS AND ALIGNS WITH AND BACKS . . 
ffx SECTIONAL BOOKCASES 




















For simplicity and beauty in design, as well as utility, we 
recommend the Horizontal Line of filing devices which stack up with 
sectional bookcases and align with the 500’’ Line sections. 

Sections are 34 in. long outside and of 24in. and 15 in. depths. 

A large variety of sections, tops and bases makes the line 
most salable. 

OQuartered Oak only, Golden Waxed Velvet finish carried in stock. 

You should see samples of this line to get an idea of its 


excellent value. 











fie “1220” VERTICAL FILES « 





\re constructed as well as high grade material,’competent mechanics and 
ideal factory surroundings can make them 
The fronts and tops are Quartered Oak, sides and backs are beautifully 


panelled Plain Oak. 

These cabinets are also furnished in all Birch Mahogany. 

Drawers roll on double roller bearing support, which holds them horizont- 
ally while in active use 

Madeina variety of sizes and heights, listed in catalog ** D.’’ 
of filing drawers, any combination of which can be furnished in any of three 


Nine styles 





standard heights. 
See catalog ‘‘D’’ and get our discounts. No. 1220 


AS 


MONROE MICH. LEA 


“1220° LIN 


























SAFEST 


SECURITY 


MAILING ENVELOPES 








CHEAPEST 











WILL PROFIT 
SALE 


FOR PHOTOS, CATALOGS, ETC. 


YOU 
BY 














The Original Mailer 


A Complete 





Display Case 


contains an assortment of eight 
sizes Of Mailers in the proportion 


they are most frequently sold. 


The box is attractive in appear- 


ance and it’s display in your store 





will promote the sale of these use 
ful accessories without effort on 


your part. 





* Sule 

















Assortment of Sizes 


i fis Security Mailers are mace 
of tough paper board that 
but will not break easily 


bend 


First purchasers come back 
more 


t¢ 


The sizes range from 44x7 in 





11}x14 a size for nearly every 
requirement. 

Se catalog ‘‘D’’ for complete 
list and get our dis 


counts 


If ce Mailers 
Lock 
Automatically 








|, #2& INVOICE AND SCRAP BOOKS i242" SS0 





a 





— 





Patented Wood Back 


The backs of these books are one solid 
piece of hardwood with groves into which the 
leaves are glued and securely riveted. It is 
impossible to pull the leaves out without tear- 
ing them. 

The books are built for service and years 
of wear. The variety of bindings makes them 
adaptable for many varied uses. 


GET CATALOG “D’’—64 PAGES OF OPPORTUNITIES TO 
INCREASE YOUR PROFITS 





PRACTICALLY INDESTRUCTIBLE 


A LARGE VARIETY OF BINDINGS IN ALL STANDARD SIZES—AN ASSORTMENT WILL PROVIDE 
ALL REQUIRED STYLES AND SIZES 


Four Styles ot Bindings 


Sf Invoice Books are furnished in two stvles 
of bindings, Fnll Canvas with Red Russian Leather 
corners or with Canvas back and corners and marb] 
paper sides. 

The less expensive Scrap Books are bound a 
above Another style is tastefully stamped Green 
Vellum De Lux. 

The’ most popalur style is the one bound in Red 


Russia Leather back and corners and Black Cloth sides 








ADDRESSIMAIL TO FACTORY 





THE Y/.22" MANUFACTURING Co., 


162 UNION STREET, MONROE, MICHIGAN 


NEW YORK OFFICE, 108 FULTON STREET 


























probable that the larger country firms order 
their office equipment, like everything else 
that they require direct from the capital 
Both articles are expensive to stock and 
cumbrous to store, should there be no evi 
dent demand. Then the Austrian business 
man is always shy of taking up novelties 
large importers speak in terms 
One firm confines its 
trade to American made goods. The cus- 
tomers are the head firms where extra ex 
pense is not taken into account if the best 
article can be obtained. This class of busi- 
ness man buys the most up-to-date article. 


Some of the 
of high confidence. 


Then, too, there is a small number of 
American and English firms, that are by no 
means negligible from the point of view of 
pioneer work. Business men who inspect 
their rooms, come away deeply impressed 
with the utility of the new methods. Em 
ployes in the service of such a firm re- 
member for long years the advantages of 
the equipment and if the question of intro 
ducing articles into the new house, 
where they may be transported in the 
course of years, arises, they naturally wel 
come as old friends these office appliances 
that have rendered such signal service in 
the past. A large trade appears to be done 
in registers and loose ledgers of German 
make, and td6 a very small extent of Aus 
trian manufacture. These goods, much 
cheaper than the original American 
trivance, bear neither the heavy charge for 
duty nor. for carriage in its selling price 

On the other hand others speak of a 
business hindered by legal enactments of 
the insufficient introduction of the article, 
and of other impediments in the way of any 
really extended trade. They appear to ex- 
pect greater things in the future, but are 
quite unable to put any date to the prob- 
able time for the realization of their hope, 
while any attempt to gain a knowledge of 
anything indicative of the immediate ar- 
rival of this expected improvement is quite 
futile. It may be taken, as a whole, that 
the trade for the present is more than cov- 
ered by the firms already in the field. The 
demand for appliances is by no means an 
active need, nor is there any such call for 
a supply such as exists for the typewriter 


such 


con- 


What the future, and a future not very far 
distant, may hold is quite another matter. 
Young Austria is actuated by a different 
spirit from that moving his father. Enter- 
prising and go ahead, he wishes to try 
everything that is novel. The rising genera 
tion shows signs of activity and enterprise 
unknown to its immediate ancestors. There 
is.small doubt that once the path towards 
improvement is opened out that the young- 
er generation of Austrians will avail them 
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selves of it to the fu 

The son of a manufacturer in a large way 
of business said to me some days ago, “No, 
we can't introduce any time-saving ap- 
pliances for the present, for it means a 
complete reorganization of the business, 
but wait until we get into the new prem- 
ises, then we shall go ahead!” 
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Pressed Cold Rolled Steel, End Screw, Metal Hinge, Bound 


Russia and Corduroy. 


Outfit No. S-75 
Leaf 83 x 103 


Current Ledger 


Russia and Corduroy 


Index Set 
(Leather Tab) 


300 Ledger Leaves 
(Ruled and Printed) 


List $13.00 


With a discount liberal enough to insure you a satisfactory profit. 


Order one of each today, and if not in every way up to your expec- 
tations, or better value than you ever had before return at our expense. 
Our Catalogue ‘‘H’’ shows 52 outfits in various combinations, and its 84 
pages are devoted entirely to loose leaf devices. Shall we send you a copy? 


Stationers Loose Leaf Company 


‘*Sells to 


203 Broadway 
New York City 








A Loose 
Leaf 

Ledger 

Outfit that 


Practically 
Sells Itself 






















Outfit No. S-76 
Leaf 94x 11 


Current Ledger 
(Russia and Corduroy) 


Index Set 
(Leather Tab) 


300 Ledger Leaves 
(Ruled and Printed 


List $15.00 


Trade only”’ 


342 Broadway 
Milwaukee, Wis. 














TURTON’S 


SPRING CUSHION 
TYPEWRITER FEET 








The ONLY DEVICE for Reducing Wear, Noise and Vibration 


Possessing the three following features: 
Ist. Attached directly and securely to the machine and be- 
comes an actual part of it, taking the place of the solid rubber 


feet. 
2nd. Absorbs all jar and DOES NOT 
BOARD VIBRATION. 


3rd. Made specially for each particular make and MODEL 


on which it is to be used. 


“DROP-LOCK”’ DESK ATTACHMENTS 


Allow free action and instant removal of the machine from 

Remember the “Spring Cushions” are always on the 

machine whether it is being used in the desk or elsewhere 
Attractive jobbing proposition to State Agents 


desk. 


arrangements. 


C. M. TURTON, Pat. and Mfr., 214-215 Henne Building, Los Angeles, Cal. 
(Eastern Headquarters to be established shortly.) 


Foreign territory now being assigned. Special export 


KEY- 





Table Sets $2.00; Desk Sets $3.00; Delivered. 
(Specify both make and model.) 
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OTHER LANDS 
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Bohemia, Austria. 

Oldfitch Cixek, of Josefsthal-Cosmanos, 
Bohemia, Austria, 
American manufacturers of office furniture, 
typewriters, account books and other of- 
also photographic appara- 
Those desiring 


desires to represent 


fice appliances; 
tus and optical supplies. 
representation in that territory should ad- 
dress Mr. Cixek direct, at the address given 
above 

Elmira, N. Y. 

William A. Turnbull, attorney and coun 
selor at law, Realty Building, Elmira, N. 
Y., with another individual, expects to open 
an office appliances and supply office in 
that city about January Ist. 

Manufacturers who wish their goods 
introduced in Elmira’ should write Mr. 
furnbull at the above address. 


Malaga, Spain. 
United States Consul Edward J. Norton 

writes as follows from Malaga, Spain 
“There is a fair field open here for office 
supplies and appliances, desk equipment, 
typewriter accessories, etc., and a number 
of dealers are prepared to undertake the 
introduction of American goods in these 
lines. You will confer a favor upon this 
consulate by announcing this oportunity in 
the next issue of Offices Appliances. Man 
ufacturers of the lines mentioned should 
forward catalogues and price lists to the 





American Consulate and we will see that 
they get into the hands of the right deal- 
ers.” 

New York, N. Y. 

Henry Goldman, for several years the 
representative of Office Appliances in Ger- 
many, and well known in Berlin as an ag- 
gressive business man and mathematical 
and mechanical expert, has formed a com 
pany in New York, whose object is to un- 
lertake the introduction and sale of Amer- 
ican goods in foreign countries. Mr. Gold- 
man, whose address is 42 Broadway, New 
York, will be glad to hear from manufac- 
turers who wish to extend their business 
abroad. His extensive personal acquaint- 
ance in Europe, the esteem with which 
he is regarded by all the leading office ap- 
pliances dealers on the continent and his 
thorough knowledge of conditions in those 
countries: will enable him to render efficient 


service in foreign fields. 


Oakland, Cal. 

C. C. Vaughn, of 1214 Broadway, Oak- 
land, California, is about to go to South 
America, and desires to act as the per 
sonal representative in Buenos Aires and 
other Argentine cities of American manu- 
facturers of office furniture and appliances. 
Mr. Vaughn states that he has had eight 
years of experience as a traveling salesman 


and four years as a real estate salesman. 


Syracuse, N. Y. 

The Wanamaker-Smith Company, Syra 
cuse, N. Y., has been incorporated | 
company is organized to manufacture and 
deal in copy presses, typewriters, office out 
fittings, etc. The capital stock is $50,000 
Wanamaker, Ervin G. Adsit and 


Smith are the incorporators 


Edmund E 
William E 


Turin, Italy. 


A business man in the United St 


writes to the Bureau of Manufactures tl 
he will be in Turin, Italy, during the exp 
tion which opens in March, 1911, and would 


like to hear from American manufacturers 
who desire to exhibit their goods. He writes 
that he is an Italian, conversant with busi 
ness conditions in that country, and able t 
correspond in English. He states that h« 
will furnish bank references to interested 
firms. Name and address will be furnished 
by the Bureau of Manufactures, Washing 
ton, D. C. Please mention File No. 5829 


Washington, D. C. 

The Bureau of Manufactures, Washing 
ton, D. C., reports the following: An of- 
fice appliances house in Italy, with branch 
offices in all the principal cities of that 
country, seeks sole agencies for America! 


t 


office supplies not already known in Italy. 
Please Mention File No. 5931 in writing 
the bureau for this address. 








always. 








SANFORD & BENNETT CO., 


Patentees of the Safety ‘‘Autopen"’ (self-filler and non-leakable 


Are You Looking for the Best. 


Fountain Pen in the Market 
We make the best FOUNTAIN PENS and allow you to be the judge. 
We are satisfying people both in this country and abroad. 
terial obtainable, and employ the best workmen. 





Why? Because we use the finest ma- 


A satisfied customer is our best 
advertisement. Let us satisfy you. 


51-53 Maiden Lane, New York 


The “Gravity’’ Stylo and ‘‘Commercial” Fountain Pen. 


| 
| 


Order once and you will order 












































WEIS EMPLOYES’ BANQUET. 


During the week between Christmas and 


New Years the salesmen of the Weis Mfg 
Co. came in from their various territories 
for a general consultation. This was on¢ 
of the most optimistic meetings of the sales 
and manufacturing department heads that 
has occurred in the history of this com 


1910 was a very prosperous 


pany That 
- all doubted 


concerned cannot be 


year for 
That the salesmen’s and office efforts will 
be redoubled in making 1911 a still better 
year 1s a certainty 

On Thursday evening, Dec. 29, the heads 
of the various departments in the factory 
and the salesmen met at the Park Hotel, 
Monroe, Mich., for their banquet and en- 


tertainment No doubt the excellent meal 


had something to do with the optimism ex 
various speeches after the 


Juartet 


~ 


press¢ d in the 
meal. The Lotus 
number of well 
further « 


rendered a 


chosen selections and the 


boys wer ntertained by the 


clever Mr. Adams Detroit, who gav 
them a very enjoyable half hour of feats 
of slight hand and magic 

In behalf of the company, A. L. Weis 
president, and O. T. Weis, secretary and 


treasurer, themselves as highly 


1910 and the efforts 


r xpressed 
the year 
irkers 


The evening 


pleased with 
of their co-w: 


was One grand success and 


tended to bring the various department 
heads still closer together, which will, no 
doubt, show in the team work during the 


coming year 





GILL’S HANDSOME BULLETIN. 


A beautifully gotten up booklet with 
oiled tissue sheets over white covers, on 
which the lettering appears in gold and 


black, the whole bound with white ribbon, 
s Trade Help Bulletin. One would 
to find a better house organ than 


is Gill’ 
look far 
this splendid publication. 

Gill S Tr Help Bulletin is 
a catalog. It is gotten 
the le 
of content 
ful article 
sentiment, 


more than 
the style of 
ading There is a tabl 
, and such appropriate and help 
service and 


sie 
up in 


magazin¢ 


s as display of goods, 
to increase one’s busi- 
icluded. These contributions ar 
are successful in their lines, 


and how 
are it 
from men 


ness 
who 
and who are well able to write interestingly 
on business subjects. 

The products of Gill’s store are described 
he book, Prices are also given 
this entertaining bulletin 
terested party who will 
Portland, 


throughout t 
A copy of 
be mailed to any in 


will 


write to the J. K. Gill Company, 
Oregon. 


FABER EMPLOYES GIVE BALL. 

The en Eberhard Faber 
Pencil Company enjoyed their annual re- 
ception and ball on the evening of Satur- 
day, December 10th. The event occurred 
at New Eckford hall, Brooklyn. A feature 
ing’s program consisted of sing 
the dances. 


iployes of the 


of the even 


ing numbers given between 


Several prominent professionals and ama- 
for the enjoyment of the guests. 


sang 


teurs 


| 
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Construction: 16-gauge steel plate 
centric pin tumbler all-brass lock 

Finish: Black enamel polished, nickel 
Style Length Vidth 
101 92 in 47 in 
102 11 in 74 in 
103 13 in ll in 
104 144 in ll in 

Each box is packed in tissue paper in a ¢ 

DEALERS: 


Just What You Have Been 
W anting— 


A Heavy, Steel Plate, 
SECURITY Box 


That cannot be forced, bent or cut open, 
fitted with a lock as good as a safety 
deposit box lock or better. 


For Papers, Jewelry, Silver at Home; 
Private Papers, etc., in your Office; Bank 
)fficials and Cashiers; anywhere you need 
a Strong Box with a good lock. 


MEILINK’ S SECURITY BOXES 


inforced steel corners, brass handles, para- 


plated corners, rivets, handle and lock. 


Depth Weight List 

34 in. 44 lbs. $6.00 
4 in. 64 Ibs. $7.00 
4 in. 9 Ibs. $8.00 
4 in. 104 Ibs. $9.00 


irdboard box. 


WRITE FOR TRADE DISCOUNT 


THE MEILINK MANUFACTURING CO., Toledo, Ohio, U. S. A. i 
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inestir 


used t 
—the 


made 


most 

your Cc 
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ered t 


adaptec 
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binder, and the person having 


yy patent. 
(if not easier) to sell than one w ith less advanta- 
ges and of questionable safety. 


Let Us Send Full Information to You 


Don't be without x valual 
tw o important subjects. 
about them—and will ant the vet ks. 


WILLIAM MANN COMPANY 


CES. COPY. 


The Ledger That Locks with the Yale Lock 


(An Exclusive Feature) 


loose-leaf which offers 


value that 


ledger 
yi yu 


re isa 
nable 


The lea 
locking. 


ilso assures absolute security 


(a) = me n and close the Mann Yale 
Yale key. The Boom nv of the Yale 
charge of 


directly responsible for every leaf in 


one else can manipulate the leaves of the 


MANN YALE CYLINDER LOCK LEDGER 


Here is, without question, the strongest—the 
practical—the s: fe st ledger for you and 


ustomers—the only one having ane 
yur-tumbler Yale cylinder 


And yet this ledger is as 








Communicate with us now—before you forget it—and 
let us tell you more about the ledger. Wev also send a 
booklet which will explain clearly the positive security 
offered by the Mann Yale Cylinder Lock Ledger. 

If you are interested in Typewriter Minute and i Record 
Books, we will include a leaflet that goes thoroughly into 
such matters—it tells how the Yale cylinder lock has been 


i to the purpose. 





yur ct 


Makers of LOOSE-LEAF DEVIC 
ING BOOKS and PAPE 


529 Market St., PHILADELPH 


Copying-Paper Mills at Lambertville, New 


and your customers can not 
afford to be without—strength, minus weight and bulk, 

It < 
against loss through ma fficient 
Cylinder Lock Ledger 
key operates the 


r lock feature cov- 


le information on 
1ers will want to know 


an extra element 








ves are protected 
Only one key is 


that key can be 
the ledger. No 


xclu- 


easy 


these 


IA c 


Jersey 
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_ How to Save the Cost of 
Your Loose Leaf Books 


This advertisement may not convince you that such is possible—but if what we say here induces you to mail 
the coupon—we will then prove that you can save the entire cost of your loose leaf system—binders and pages 
both. The expense or saving of a loose leaf sytem is measured not only in first cost—but its effect on the amount 
of your payroll. You pay each employee working on your loose leaf books from $500 to $1200 a year. One- 
third of such employees’ work is saved—figured conservatively—by the Kalamazoo Loose Leaf Binder and 
Automatic Index—and below we tell you how 














This illustration is a photo of the interior construction of the Kalamazoo. The Kalamazoo can be opened 

one leaf or more inserted—-and the book closed tight in fifteensseconds. The Kalamazoo will hold one leaf as 
securely as a hundred—will hold one thousand leaves as conveniently as five hundred. And even whenit holds 
one thousand leaves, there is no difficulty in making removals or insertions—for the Kalamazoo filled with one 


thousand leaves still has a three-inch extra expansion operated instantly by a convenient little lever. 


The Automatic Index is our own exclusive 
Kalamazoo time-saver. No necessity for 
index tabs—and no thickening on the 
opening side of your binder as when index 
tabs are used If you are working on 
William Brown's account and want to 
turn to the account of Scott and Adams 


THE KALAMAZOO LOOSE LEAF BINDER CO., 
GEO. P. WIGGINTON, General Manager 
Kalamazoo, Michigan 


You may send me /'lustrations, description and prices of the Kala- 
mazoo Loose Leaf Binder and Automatic Index 


Name 
account printed right before you on the 


page then open. Address 


Fill out and mail the coupon and we will prove aie ; aes aaa cdaketae ; 
— What The Kalamazoo Is Worth To You. (Please state on the margin, the size of binder you are interested in— 
and If convenient enclose sample of the loose leaf you are now using) 
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‘Rogers The Pioneer Carbon Paper Maker 
“THE KNOWING HOW” 


There are two things that make Carbon Paper just right. One is pure chemicals 
and the other is the “knowing how’’ to combine them. The ‘‘knowing 
how” is the most difficult proposition. This only comes with years of experience 
We have been at it 41 years and ought to know how to hand you a perfect 
product gg:: Just ask to be shown samples and yours for the asking 


ROG ERS MANIFOLD & CARBON PAPER CO., 
346 Broadway, New York 


Established 1869 


le 








The Bristow Radial Distributor 


4 new device for Economizing 
the Time of the people whose 
time is the Most Valuable. 







Compartments are assigned for 
the distribution of papers by 
designating markings upon the 
Ivorine end plates dispensing 
with baskets and trays. The 
base of a distributor with fif- 
teen compartments occupies 
. about the same space as one 
sA basket Write for complete 
¥ catalog 


FREDERICK BRISTOW 


East Orange New Jersey 























INK SALESMEN HOLD CONFERENCE. 


The Fourth Winter Confe 


rence 


Oo! 


ii€ 


Carter’s Ink Company was held at the new 


factory in Boston 


clusive. Over sixty of 
side men, from all over the 
present, and the conference 
cessful The men who 


was 


attended 


includes 


December 19 to 


very 


9 


the inside and 
country, w 


those who specialize not only in inks 


adhesives, but in ribbons and carbons 


ere 


suc 


and 


Those who were in attendance at the c 


vention regretted that J 
Lamson and A. J 
be present 
the South and 
from 


the first 


his Australian trip. 


is just 1 


c 


Che last two gentlemen are 


tur? 
LUI 


Conferences were held both morning 


afternoon, some having to do with be 
lines, while others concerned inks and 
hesives, or ribbons and carbons only 


\. McCaulay, Car 


Sjoholm were unabl 


of 
I 


important part of the meeting was the trip 


through the new factory, wh 
completeness were a revelation 
The company hired its own 


Ose size 
to al 
caterer 


served appetizing lunches to the men 


noon. These lunches were served in 
large dining room belonging to Ginn 
Company, whose publishing plant is 1 
door to the Carter factory 
Among the different phases of the busi 

ness treated at the conference were “N 
Goods for Both Lines,” “Sales and Adv 
tising Policies for the Coming Year,” 


other important details in handling the busi 


ness. 


The key-note of the convention 


Was 


cooperation, not only between the company 


and its employes but between the company 


customers 
to the 


and its 
detail 


emphasized on every occasion. 


operation last 


A clever daily newspaper 


“Penswiper”’ 


during the 
very remarkable news. It hit 
the men in one way or anot 


was 


The necessity for co 


strongly 


called 


off most 


her, 


and 


the 


was published each morning 
convention and supplied some 


of 


the 


cleaning up of each entire edition proved 


that the work of the editors was apprec! 
ated. 

At the close of the conference, on the 
evening of the 22nd, a banquet was served 
at Westminster Hotel, with covers laid for 
sixty-four. R. B. Carter, president of th 
company, was toastmaster. C. B. Gordor 
spoke upon the remarkable growth of the 
company, and astounded many of the 
younger men with the size of the business 
the company is doing. L. G. Stevens of tl 
Chicago branch entertained the comp 
with sleight-of-hand tricks, and F. D. H 
ris read an original poem taking off som: 
the short comings of the home office for 
One or two original ballads and an ffu 
sion” by P. W. Carter helped to enliven tl 
dinner. Prizes were awarded to the hand 
somest, the wittiest, the baldest, the chiet 
four-flusher, etc. The banquet closed with 
the singing of a song written for the 
sion by two members of the office fe e 
which put the finishing touches to the de 
termination of one to make this a 


every 


banner year for the company. 




















is) PENCIL | 
" SHARPENER 











3 gro. assorted Steel, $1.00 
3 gro. assorted Brass, 1.50 








Hoge Mfg. Co. 


108 Fulton St. New York 





THE NELSON (CORPORATION 
EXCLUSIVE MAKERS OF EVERY KIAD 
AND STYLE OF IO°SE LEAF BINDING, 


DEVICE FOR THE RETAIL TRADE. 
RULED AND PRINTED SHEETS FOR SAME 


445 WELLS ST, CHICAG2, ILL.,U.S.A. 








Se al 
SNELLING & SON, So. Brooklyn, N. Y. 
Makers of Ribbons and Carbon Papers 
ONE, TWO AND THREE COLORS 


Special attention given to orders by mail or 4 


Oz rate 


Established 1893. 
OOS OOS S > 2 OSOOH SS > 5 9O9OOOOOOOOO 





OFFICE APPLIANCES 


| IMPORTANT LOOSE LEAF HAPPEN- 


INGS. 


H. N. McClain, for several years con- 
nected with the Tengwall Company, re- 
cently purchased the good will and special 
systems of that company, whose _ affairs 
were wound up by auction last month 

Mr. McClain has established the Teng 
wall Company of Illinois and has opened 
New York offices at 22 Penn street, and 
will handle the forms and devices of the 
old Tengwall Company 

Mr. McClain is a loose leaf expert It 
was due to his enterprise and system that 
the affairs of the old company were not 
Prior to his 


wound up some time ago 
connection with the Tengwall Company he 
was for several years with the Baker 
Vawter Company 

\s the creator of many of the old Teng 
wall forms and systems he is entering the 

Id as a newcomer, but will carry on 
business along the lines with which he 
so familiar. 

Practically the whole of the metal de- 
partment, including dies, tools, patterns, 
etc., was purchased by the C. S. & R. B 
Company of Chicago and will be added to 
their famous line of loose leaf specialties 

Change in Twinlock Affairs. 

{nother important event which has oc 
curred in the loose leaf field’ recently 
comes about as a result of the destruction 
of the plant of the Twinlock Company in 


Cincinnati by fire. The Twinlock plant was | 


entirely wiped out, but it was well covered 
by insurance. The destruction of the plant, 
however, is said to have resulted in the 
withdrawal of the Twinlock Company from 
the market. It is reported that the Twin 
lock patents, good will and stock have been 
purchased by the Irving-Pitt Manufactur- 
ing Company of Kansas City. It is under 
stood that a new factory will be equipped 
in Cincinnati, to be known as the Twin 
lock branch of the Irving-Pitt Manufactur 
ing Company. 

This is an important step forward for the 
Irving-Pitt Manufacturing Company, which 
is one of the most progressive loose leaf 
manufacturers in the United States. The 
company was started several years ago 
with the Irving-Pitt loose leaf price book, 
which has since become a staple in well 


selected loose leaf stocks The addition of 


other loose leaf items to the line and the 
popularity of the company’s goods have 
made it one of the foremost concerns in 
the manufacture of loose leaf goods, bear- 
ing an enviable prestige in the trade. The 
addition of the Twinlock department will 
make the company a still stronger factor 
in the loose leaf field. 


Larter & Newcomer, Kansas City sales 
agents for the Adder Machine Company, 
are two of the live ones who are helping 
to make such a success of the Wales Add- 
ing Machine, and are dotting their terri 


| tory with these machines. 




















‘The Best 
‘of All’ 


There are many im- 
portant points which 
must be considered 


Mail and Exp.16 Ibs 
Commercial, 121bs in the selection of a 


Victor. = - ibs POSTAL scale 


Reliability 
Durability 
Accuracy 
Economy and 
Ef ficiency 


Are a few of the most important. 


The Pelouze 


Postal Scales 


embody all of these good qualities. 
These scales give not only the exact 
weight but the cost of postage in 
cents. Their use does away with 
postage mistakes ational - - 4lbs 


and waste. The Union o »2 Ibs 
Pelouze Scale is a oes. Te 
wise investment. Crescent = = 11b 


For sale by leading 
dealers every- 
where. Every scale 
warranted. 


Send for Catalogue ““S” 


Pelouze Scale 
& Mfg. Co. 




















The Eclipse Shade pre- 
vents those side lights 


Sold only through the dealer, 
at 25c each. Made of Celluloid, 
in clear, or opaque, color green, 
fitted with adjustable leather 
head band. 


Send for catalogue of other style shades. 








Chicago Eye Shield Company 
128 So. Clinton St., Chicago, Il. 
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The Proudfit *>.‘5° 


A BINDER FOR AUXILIARY RECORDS 


— 





No Posts or Thongs. Flat Opening. 





Proudfits for Every Loose-Leaf Purpose. 





ooseJEAF 


Factory and Main Office: 
Lyon and Campau Streets, Grand Rapids, Mich., U.S. A. 


St. Louis, Mo. 


New York City 
San Francisco, Cal. 





' on 
Laueuike Ky. > Branches < Tames Gig: Mo. 
Toronto, Can Birmingham, Ala. 


Washington, D.C. Ft. Wayne, Ind. 

















The ADAMS COLLEGE BOOK RINGS are 
Used Wherever a Cheap 
Quickly Operated Loose 
Leaf Binder Is Desired 

Most Satisfactory Loose Leaf Ring Ever Invented 





Allows Sheets to Lie Perfectly Flat at Any Point 
Can also be used as a key ring 
Sold by Leading Stationers 
Order Through Your Jobber Write for Catalogue 


HENRY T. ADAMS 
6823 SO. CHICAGO AVE., CHICAGO, ILL., U.S.A. 











OFFICE APPLIANCES 


DUELICATIN G 





(By Special Correspondence.) 


Chicago, IIl. 


Che Billo ph Duplicator Company, Chi- 
cago, has "bi incorporated to manufacture 
and deal in duplicating machines The 


capital stock is $300,000. C. H. Joy, FE. E 
Brunson, G. H 
all of Chicago, are the incorporators 
Hoboken, N. J. 

The Duplicator Supplies Company, Ho 
boken, has been incorporated to manufac 
ture duplicating 
appliances. The company is capitalized at 
Emily H 
Eccles and George A 


$5,000 The inecorporators are 

Eccles, Charles H 

Bergger 
Hutchinson, Kan. 

For the purpose of teaching their stu 
dents how to use the Multigraph, as well as 
for use in the school, the Salt City Busi i 
ness College recently purchased a machine 

San Francisco, Cal. 

The Western Specialty Company, which 
has been engaged in getting the Mahlstedt 
fresno, Cal.. 


started on the market, has been succeeded 


Multicolor Press, made in 


by the Multicolor Press Company, recently 
incorporated at Fresno, with a capital stock 
of $500,000. The personnel of the new com 
pany, for the most part, is the same as that 
of the old, and little change has been made 
in organization or methods. Mr. Harris of 
the old company remains general manager, 
spending most of his time at the factory, 
and Mr. 


headquarters in San [francisco The new 


Newman is sales manager, with 


company was formed primarily for increas 
ing the manufacturing facilities, as well as 
extending the selling organization over 
larger territory 

* m 

S. W. Matthew, Pacific Coast representa 
tive of the Flexotype, is now awaiting the 
arrival of the automatic feed attachment, 
and on its arrival expects to make his long 
delayed visit to the North 

* * * 

R. J. Ludlow, representing the A. B. Dick 
Company's duplicating machine lines, is 
still in Los Angeles, where he is working 
up a lot of new bus‘ness in co-operation 
with the Grimes-Stassforth Company, the 
Dick agents there 

oa 

J. L. Harrington, manager of the offic 

department of H. S. Crocker & 


Co., has just returned from Southern Cali 


fornia He reports general business vet 


w 


satisfactory, the largest sale recently put 
through being a dozen Addressograph ma 
chines to the Pacific Telephon: & Tel 
graph Company 
St. Paul, Minn. 

L. F. Dow & Company are now in charge 
of the Multigraph sales in St. Paul and Min 
neapolis. They are pushing the Multigraph 


in a way that means success 





\bbott and C. P. Beldon, 


machines and other office 












As Good as Any—Betier than Many 


JOHN ALLEN & CO. 


478-480 Pearl Street, NEW YORE 
Manufacturers of 


Carbon Paper 


Typewriter, pen, Pencil and Full 
Carbon. 

Guaranteed Non-Smut. 

Long-lasting, Clean Writings. 


Typewriter R bbons 


For all makes of machines. Will give best 
service and izsure satisfaction te users. 





Write For Samples 
and Prices. 








IMPORTED BRUSHES 


FOR THE 





| STATIONERS TRADE _| 
TRIDENT BRUSHES 


C 
| wk 


We carry in stock German Water Color Brushes. 
Our imported line of these brushes is unexcelled for 
quality and finish. They are of excellent value. Sizes 
one to eight. Samples and prices sent on application. 


WE CAN SAVE YOU MONEY 


JAMES H. RICE CO. 


Illinois and St. Clair Sts. 


CHICAGO, ILL. 7 





























a. Send for a Free 
— Sample Package 
of “T" Pins: 


The perfect pin 












othce use It car insert 
Hf i eye = without hurting the fingers, and 
| withdrawn, no matter how 
firmly imbedded, without break- 
- ing the finger nals Alw s 
holds securely—the head can- 
not possibly pull throug! 
Strong, needle pointed, made 
in seven sizes. Write for the 





free sample package today 


| Cushman & Denison Mfg. Co. 
) | 240-242 23rd St. . NEW YORK 



































RIBB ON za PAPER NEWS 





3y Special Correspondence.) 


Boston, Mass. 

W. H. Peaseley, Mittag & Volger’s repre- 
sentative, who went to Cuba on a three 
weeks’ business trip, returned recently. 

Chicago, IIl. 

\lbert Ernst, representative of the Inter- 
national Carbon Paper ‘Company, New 
York, interviewed Chicago dealers recently. 

Marshalltown, Iowa. 

\ new incorporation at Marshalltown, 
Iowa, is known as the Renu Ribn Company 
It has been organized to manufacture a pat- 
ented typewriter-ribbon renewer. The in- 
corporators are Leslie E. Matson and Drs. 
C. E. and A. R. Lynn 

New York, N. Y. 

Friedman Brothers, who occupied the 
second floor of the building at 330-332 Pearl 
street, New York, were losers in a recent 
fire. They had a quantity of carbon paper 
and leather goods stored in the basement of 
the building which was badly damaged. 

San Francisco, Cal. 

The Ink Ribbon Manufacturing Company 
of San Francisco now has its product well 
established in the local market, and at a 
good many other Coast points. It is com- 
ing into competition with eastern lines for 
the patronage of large consumers, and its 
business is steadily expanding. Mr. Bush- 
nell, superintendent of the factory, is just 
en on a trip north, and will look after 
the placing of agencies at Vancouver, B. C., 
an = Seattle, Wash. 

* * oa 

The Ribbon & Carbon Company of North 
America, Coast agents for the Neidich 
Process Company, has put in a lot of work 
on the carbon line this month, and Mr. Mat- 
thew reports a marked increase in the sales 
over the few months previous. 

* * ao 

Joe Gottlieb made his first trip in four 
years recently and called on old friends 
from Salt Lake to New York City, receiv- 
ing the glad hand all along the line. Joe 
is a pioneer in the carbon paper business 
and has probably had a longer experience 
as a carbon paper salesman than any other 
man in the line. 


REMINGTON FACTORY RUNNING 
OVERTIME. 

In the homestretch of 1910 it became 
necessary to establish a heavy overtime 
schedule at the busy Remington Type- 
writer works at Ilion, N. Y. Some of the 
departments are running night and day with 
double shifts and numerous other depart- 
ments are working under a strenuous over- 
time schedul: 

New production records for November 
were established at the Remington Works 
which considerably exceed previous high 


water marks for that month. 


! 
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MOUNTAIN MILL 
SNOWDRIFT 


A new paper of character designed for business use 









We want you to have one of our new sample books. 


MOUNTAIN MILL PAPER CO. 


LEE, MASS. 


SALES AGENTS 















MIDLAND PAPER CO...... Pee ff Tey Chicago, Ill. 

WM. H. CLAFLIN & CO., Inc. . OR eee So SPOR. weeteesty od - Boston, Mass 

Oo. W. BRADLEY PAPER CO ny 420 N. Third St. abc cubees one Cina tenn St. Louis, Mo. 
KINGSLEY PAPER CO ; Peer ee ee eee Te Cleveland, Ohio 
RY UB Sy! CUR Sree eee eee ee aS Indianapolis, Ind. 
BEEKMAN PAI -E R & CARD CO — Beekman Pee ee wk eee New York, N. Y. 
BEECHER, PECK & LEWIS. rs re PP rn ee Detroit Mich. 

Be. A. WORE GO. «ous ncccccccccccccccoutsccsuches che eo ee Milwaukee, Wis. 
JOHNSTON PAPER CO So Market eee os ei tiie hs Harrisburg, 

4 G. LESLIE CO es an ae 248, 250 : and 252 East Fourth St........ St. Paul, Minn. 
A. HARTUNG & CO.. ‘ o- 96 and 26 B. Mareeall Be... . ccg sc 05am Philadelphia. ee 
WESTERN PENN. PAPER CO.. Wie ae oem Rad vie b 0 One Mie ome Pittsburgh, 
HOWARD FISHER PAPER CO. .. iain 4s bie opp cn cca Ds adele oy nae Baltimore, Ma. 
BENEDICT PAPER CO ae . .588 and 540 Delaware St. .........---- Kansas City, Mo. 
ZELLERBACH PAPER CO....... .. Battery St. at Jasloson ...i..cccecced San Francisco, Cal. 
A. M. CAPEN’S SONS.... Export Agents, No. 60 Pearl St........ New York. 

















CASH WITH ORDER to the trade only. We engrave a one line 
plate and furnish 100 engraved cards best stock, postpaid, Script 80c, 
Bl ock or Gothic 1 15, Solid Roman, Old English or French Script 1 25, 
Shaded Old English or Block 1.50, Shaded French Script or Roman 
I 60. Plate and 50 cards 20c less than above prices. cards irom 
old plate 30c; 100, 50c. Wedding Stationery, Business Cards. Em- 
bossed Stationery . 

2 : 192-96 Seneca Street 
The American Embossing Co., *25$ Serene? 




















We made inks 85 years ago, improved the 
quality each year, and mind you our inks 
were the best on the market in 1825. 


LIVE DEALERS 


would do well to put in our line of inks and 
adhesives as they give both dealer and con- 
sumer entire satisfaction. Get our prices and 
we'll get part of your business. The merits 
of Davids’ goods can be expressed in one 
word—satisfaction. If you do not carry our goods we are 
both losing money. Let us send you our handsome illus- 





trated catalogue. 


THADDEUS DAVIDS CO. 


Office and Factory 


95-97 Vandam Street New York, U.S. A. 

















THREE BBB COMPANY 


DETROIT, MICH. 
Manufacturers of High Grade 


CARBON PAPER 


“Detroit BB" is a high grade manifolding 
carbon tor the most exacting “Copy” wor 
upenor is also a heavy manifolder 
and all round carbon for general purposes. 
**Majestic is for letters and billing, 
from four to six clean copies. 
~ 'S our carbons are indelible and d clean in 
‘opy and are in black, blue or pu 
Our tne coe <. BBB “Fypowseer Ribbons are unsu 
A few good territories still open for aggressive salesmen. 
Home Office and factory, 103 eaneed Ave. 
DETROIT, MICH 














at all times to devise and manufacture 
loose leaf filing and binding systems on 
short notice. 


THE TENGWALL CO. OF ILLINOIS 


Lake View Station 22 Thames Street 
CHICAGO, U. S. A. NEW YORK, U.S. A. 





DEVICE’FOR THE RETAIL TRADE. 
RVLED AND PRINTED SHEETS FOR SAME 


445 WELLS ST, CHICACS, ILL.U.S.A. 





COMMONWEALTH HOTEL 


Incorporated 
Opposite State House, 


BOSTON, MASS. 








Offers rooms with hot and cold water for 
$1.00 per day and up, which includes free 
use of public shower baths. Nothing te equal 
this in New England. Rooms with private 
baths for $1.50 per day and up; suites of two 
rooms and bath for $4.00 per day and up 

Dining room and cafe first-class. Euro- 
pean plan. 

ABSOLUTELY FIREPROOF 
Stone floors, nothing wood but the doors 
Equipped with its own Sanitary 
Vacuum Cleaning Plant 
Long-Distance Telephone in Every Room. 
STRICTLY A TEMPERANCE HOTEL 
Send for Booklet 
STORER F. CRAFTS, Gen’l Manager 
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(By Special Corresnondence.) 


Bangor, Maine. 
Leslie E. Jones has bought the 
amr. BH. & Ff. 8H. office outfitters, 
Bangor, Maine, and will continue it at the 
15 Central street, 
Leslie E 


business 


Davis, 


same address, under the 


name of The House of Jones 
The scope of the 
and office 


supplies, etc., have been added to the stock. 


business has been enlarged 


furniture, safes, typewriters and 


Birmingham, Ala. 
\ new furniture company at Birmingham, 
\labama, has recently been incorporated. 


They are known as the Cooper-Preston 
| Furniture company, and will 
office furniture. The capital stock is 
000 M. F. McCarthy is president and 
Robert A. 


manager and 


manufacture 
$25, 


treasurer, Preston is vice-presi- 
dent and general 
Strickland is secretary. 


Robert 


Cincinnati, Ohio. 

John Dorneétte, Jr., secretary of the J. 
Dornette & Bro. Company, recently an- 
nounced that the big catalogue of Dornette 
office desks would be ready for mailing in 
a few days. The latest sanitary styles fea- 
ture largely among the new patterns. 

* « * 

J. F. Dietz, of J. F. Dietz & Co., 
desk manufacturers, returned recently from 
vacation at French Lick and 
other points. He believes that business in 
general will be prosperous for the coming 
year, and reports the business of his com 


office 


a few weeks’ 


pany has already shown improvement 
| Chicago, Ill. 

George W. Marsh, of Globe-Wernicke 

Company, visited Chicago in the interests 
of his company early in December 

x * * 

\. H. Andrews & Company, of Chicago, 
have been awarded the contract for the fur 
niture and permanent fixtures for the new 
Ohio. The con- 


court house at Lebanon, 
tract price is $7,032.26. 

* * x 
Yawman & Erbe’s Chicago branch is 
noted for its fine window displays. A re- 
cent arrangement which attracted favorable 
& E. vertical letter 
Manager Eggert 


attention showed the Y. 
and order filing cabinets. 
is to be congratulated on his window ex 
hibits 

. * - 

The Rockford Desk Company, Rockford, 
Ill., will have an exhibit at the coming fur 
Other office furniture dealers 
Furniture Company, 
Henderson Desk 


niture show 
will be the Tell City 
Tell City, Indiana, and 
Company, Henderson, Ky. The two lat- 


ter companies will have their exhibit in the 


big building at 1319 Michigan avenue, on 
the first floor. The exhibit will be held in 
January 





EVERY OFFICE APPLIANCE DEALER 


worthy of the name can sell a large number of my 


Desk Fountain Pen Holders 


To show it isto sell it almost every time, and EVERY 
ONE sold means a good profit and a good friend made 

If that is worth anything to you send 50c with your 
letterhead for one, prepaid, and the day that comes in 


you'll mail me a RUSH order for more. Why not NOW? 


C. Ridderhof, Box 999C, Los Angeles. 














Check the Articles that You Use 


and drop in the mail, but be sure to check 
the articles that you use even if they are 
only leased or on trial. 










Adding Machine 
Typewriter 
Phonograph 


Autographic 
Register 


Bill-Lading 
Machine 


Card Cabinet (size) 
Telephone 


Dun or Brad- 
streets Book 


Special Machines 


**As Convenient as Your Favorite Pen’’ 


My business is to locate your Adding 
Machines and Typewriters, your Tele- 
phones, Bill of Lading Machines, Auto- 

aphic Register Machines and Small Card 
ndex Cabinets, your Dun and Bradstreets 
Book, etc, where they will do the most 
good. Will you cut out this ‘‘ad’’ and send 
it tome? That’sall I want, but I want 
you to de it now. HENDRICKS. 


Adjustable Table Co. f.0'r"s... 























The furnishing of the new Chicago City 
Hall is to be done by the Van Dorn Iron 
Works Company, who secured the coveted 
contract by making a price of $104,997. This 
contract calls for metal fireproof furniture 
particularly filing cases and cabinets, as 
well as other office outfittings. 

Detroit, Mich. 

The Detroit Cabinet Company have r 
cently built new offices and made a large ad 
dition to their plant. They carry an excep- 
tionally high class line of desks in ma- 
hogany and Circassian walnut. 

Henderson, Ky. 

Edward Ploeger reports the plant of the 
Henderson Desk Company, at Henderson, 
Ky., running on full time with a nice lot of 
orders coming in from many sections. 

Rochester, N. Y. 

The “Y and E” Idea for December is 
filled with valuable information regarding 
filing systems and cabinets 

eo 

The Yawman & Erbe Manufacturing 
Company, Rochester, N. Y., are haying fine 
success with the “Y and E” Vertilex desk 
file. This file is inexpensive, handy and con- 
venient, and is meeting with the approval 
of business men wherever introduced. 

St. Louis, Mo. 

Striking among the other features of the 
exhibit of the Derby Desk Company at the 
recent Business Show was a modern office 
desk, the center of the attractive display 
It was of genuine fumed oak. This beauti 
ful piece of furniture was recently exhibited 
at the Harvard University Students’ Busi- 
ness Show in Cambridge, where it attract 
ed much attention. 

San Francisco, Cal. 

The San Francisco store of the Yawman 
& Erbe Manufacturing Company has been 
completely renovated, and the usual large 
display of filing cabinets, etc., replaced on 
the floor, the offices being moved from the 
rear of the building to their old location. 
Mr. Victor, the California manager, reports 
an excellent run of business for the last 
three months. 

* 2 &* 

\ transaction which has attracted con- 
siderable attention here is the transfer of 
the entire stock of desks, tables and chairs 
formerly carried by the Library Bureau to 
the furniture department of H. S. Crocker 
& Company. Joseph Van Praag, manager, 
was at one time associated with. the local 
Libray Bureau branch. The stock on the 
floor of the Library Bureau store on Mar- 
ket street near First is being disposed of 
at a special sale, and the remainder will be 
moved to the Crocker store on Mission 
near Third, which will occupy an additional 
floor of the building. Mr. Wentworth, the 
Library Bureau manager for California, in- 
tends to continue the business here in the 
line of system goods, filing cabinets, etc., 
giving up only the line of heavy furniture 
He expects to move into a smaller store 
about the first of the year, but his plans for 
the future have not been fully developed. 
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RINER POSTAL SC 


Why the Triner Postal Scales 
are the Only Positively Accurate and 
Selon tifically Perfect Automatic Scales 


ade 
BEC AUSE— They do not show any 
Variation, no matter where the article 
is placed’ on the platform, they reg- 
ister always correct. 

They are constructed entirely of the 
best Cold Rolled Steel; absolutely no 
castings to break in transportation, 
and handsome in design and finish, 

Sold by all Leading Stationers. If 
yours cannot supply you, we will pre- 
pay the express chaniee. 


TRINER SCALE & MFG. CO. 


1155-57-59 W. 21st St., Chicago, I. 







































Like all ACME machines, it is made right and works right. 


Meets all demands for the average office. 


Drives a broad, flat staple. Holds the thinnest and pene- 
trates the thickest paper. Very convenient for filing letters, 
binding vouchers, fastening pay roll envelopes, statements, 

legal documents, etc. 


Illustrated List furnished dealers on, request. ACME 
BINDERS are sold by leading Jobbers. 


Acme Staple c., Ltd., Camden, N. J. 


European Agents: Progress Typewriter Supply Co., Ltd., 
85 Golden Lane and Hatfield Street, 
London, E. C. 














Drawing Inks, Blacks and Colors 
Eternal Writing Ink 
Engrossing Ink 


Taurine Mucliage 
HIGGINS’ | acy i, el 


Liquid Paste 
Vegetable Glue, etec., etc. 


Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter Supplied to the 
Trade. Discounts and Trade Prices give good profits. 
Consumers, emancipatey ourselves from the use of corrosive and ill- 
smelling inks and adhesives and adopt the Higgins’ Inke and 
Adhesives. They will be a revelation to you. 

We protect the trade by referring 

all orders and banana thereto. 











"CHAS. M. HIGGINS & CO., 2:¥s'yg2¢Manatcarr 
Main Office and Factory, Brooklyn, N. Y., U. S. A. New York— Chicago—London 

















The PHONE-EZE 
Telephone Bracket 


Put 








Stays 





Turns All 
Way Around 


A child or a grown 
person standing or 
Seated can use it. 














Style— 

A—Side of roll 
top desk. 

B—Top of flat 
desk. 

C—Side of flat 
desk. 

D—Wall or par- 
tition. 

E—Top of roll 
top desk. 

F—Floor or sta- 

- tion use. 
Style P Ask your dealer or write 


SEELY OFFICE APPLIANCE CO. 


95Liberty Street New York City 

















THE = 
CLIP 4p PAPER FASTENER 


A clip that binds all papers (from tissue to 
heaviest) securely and without mutilation. 
Easily fastened; quickly removed; can be 
used repeatedly. Trakes small margin and 
doesn’t interfere with the reading matter. 
Low priced and a necessity for qvery business house. 


Send 10 cents to-day for trial box 100 clips ; post- 
paid. Dealers, write for samples and prices. 


WEST MFG. CO., 267 S. 4th St, Philadelphia, Pa 























your 
Magazines, 
Telephone 
Directories, 
Official R’y 
Guide 





STATIONERS AND NEWSDEALERS 
if you are not handling the 


TORSION BINDER 


you are losing money. For Reading Table use—sells to 
Clubs, Y.M.C.A.’s, Libraries, Colleges, Reading Rooms, 
Elks Lodges, Physicians, Lawyers. Write for free 
catalog “B." 








Barrett Bindery Company, Chicago > | 
ALL SHAPES 


GOLD PEN AND STYLES 


Gold Pens for Jobbers and Fountain Pen 
Manufacturers. 
IMPRINT WORK A SPECIALTY 


. 2 
Sa S>- - 
$225 





PROMPT REPAIR SERVICE 


All makes Gold, Fountain, Stylographic Pens, 
Pencil Cases perfectly repaired and returned 
day received. Satisfaction Guaranteed. 


GEO. P. GAYDOUL, 47 Ann Street, NEW YORK 








OFFICE APPLIANCES 


‘STATIONERY 
| Sa 








(By Special Correspondente.) 


Baltimore, Md. 

The Baltimore Stationery Company, 7 
South Howard street, Baltimore, who suf- 
fered a $7,000 fire loss early in December, 
are again actively engaged in business. 

Bay Shore, Long Island. 

A. E. Pyne has sold his news stand and 
Stationery business at Bay Shore, Long 
Island, N. Y., to Simon Lanice of Brook- 
lyn, 

Boston, Mass. 

The Boston Stationers’ Association will 
hold their annual meeting and banquet at 
Hotel Somerset on January 25th. The 
meeting for the election of officers will be 
held in the library of the hotel at six o’clock 
Wednesday afternoon, but the banquet will 
come off in the Louis Seize ball-room, the 
largest in -he Hotel, where the business 
meetings and banquet of the National As- 
sociation of Stationers and Manufacturers 
was held in 1908. There will be a recep- 
tion at 6:30 which will last a half hour. 
The banquet will begin at seven o'clock. 
The invitations will be mailed early this 
month. 

* * * 

Among the stationery houses to lend 
their influence toward the cause of the re- 
lief and control of tuberculosis by the sale 
of Red Cross Christmas seals were Thorp 
& Martin Company, Hill, Smith & Com- 
pany, J. L. Fairbanks & Company, M. 7. 
Bird & Company, W. B. Clarke Company, 
Old Corner Book Store and Advent Chris- 
tian Publication Society. 

* * & 

Samuel Ward Company showed their ap- 
preciation of their employes’ services at 
Thanksgiving time by remembering each 
married man with a turkey. 

* * oe 

Ralph S. Bauer spoke at a meeting under 
the auspices of the Boston Chamber of 
Commerce on November 30, when represen- 
tations of fifty commercial bodies from the 
New England States formed the New Eng- 
land Federation of Business Organizations 





Mr. Bauer attended as president of the 


Lynn Board of Trade. 
Chicago, II. 

The Chicago branch of the White & 
Wyckoff Manufacturing Company is lo- 
cated at 1320 Republic Building, on State 
and Adams Peter Peterson, who 
was with A. C. McClurg & Company for 
twenty-two conducts the 
He is thoroughly familiar with the station- 


streets. 


years, business 


ery jobbing trade. 
na * oe 

The Elwood-Chocol Company is a new 
incorporation in Chicago, capitalized at $2,- 
500. The company is doing an engraving, 
printing and stationery business. The in 
corporators are A. T. Elwood, H. J. Choc: 
and C. P. Molthrup. 

Dover, N. J. 

William J. McGuinness will open an up 
to-date stationery store in the new building 
being built in Dover. 

Doylestown, Pa. 

An extensive stationery department is a 
feature of the new department store put up 
recently by Edward Croasdale, at Doyles- 
town, Pa. 

Eau Claire, Wis. 

The capital stock of the Eau Claire Book 
& Stationery Company, of Eau Claire, Wis- 
consin, has been increased from $25,000 to 
$40,000. 

Minneapolis, Minn. 

Fire damaged the stock of Bertteson 
Brothers’ stationery store in Minneapolis, 
Minn., recently to the amount of $8,000. In- 
surance covers the loss. 

New York, N. Y. 


Traveling Representative J. L. Hastie, of 
the Weeks-Numan Company, returned from 
a successful southern business trip early in 
December. Mr. Hastie visited Baltimore, 
Richmond and Washington in the interests 
of his company. 

” * + 

Salesmen of the Dennison Manufacturing 
Company to the number of about thirty, 
were recently assembled in session for one 
week in New York. A class was organized 
at the factory, at which the salesmen were 
present. Talks were given by division 
superintendents on matters of interest to 
the betterment of the trade, and much val 
uable information was gained by the sales 


men. 





The Rotary Lineograph 


New Model 
Weight, complete, 8 Ibs. 


IMPORTANT Lineograph Machines are sold without 
restricting the user to purchase or use 
our supplies. We 


Simple Expeditious 
Prints anything from a posta 
to a foolscap 


The Most Modern, Simple and Rapid 
Duplicating Device on the market. 


Clean 


make the best and scientifically 











than the superior excellence of our goods to retain patronage. 
AGENTS AND DEALERS WANTED 


THE LINEOGRAPH COMPANY 


adapted materials, regardless of the great reduction in 
our selling prices from those which hitherto obtained, 
and are under no necessity to resort to expedients other 
Send for Price Lists and Descriptive Booklet 


Makers of Duplicators and Suepiies : 
112 FULTON STREET NEW RK, U.S. A. 
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Dempsey & Carroll, whose establishment 
was burned early in December, have taken 
a lease of one of the stores on the Twenty 


third street side of the Fifth Avenue Build 
ing 
* * 
[Thaddeus Davids Company, 95-97 Var 


Dam street, New York, are so rushed with 
business that it is necessary to run their fa 
tory night and day to keep up with orders 
that come to them from all sections of the 
country. They have been compelled to in 
stall several new tanks in order to keep uJ 
with the demand for their Electro-Chemical 
writing fluid, which, it is claimed, is an ab 
solutely permanent ink 

The Federal Stationery Company, which 
started in business last April at 70 E. 11th 
street, New York, have been making good 
in a big way. This company carries a full 
line of commercial stationery, wrapping pa 
per and twine, catering almost exclusively 
to large. consumers, , 

Petersburg, Va. 

The book and stationery firm of T. S 
Beckwith, of Petersburg, Va., burned out 
by a recent fire, has bought out the Bran- 
don Company, on Sycamore street, and has 
resumed business. 

Philadelphia, Pa. 

(mong the many fine window displays of 
William Mann Company, Philadelphia, the 
one of Eaton, Crane & Pike’s line of holiday 
papeteries at the Christmas season was one 
of the finest 

San Francisco, Cal. 

Chas. R. Barry, representing a number of 
eastern stationery lines, is making a short 
visit to the factories 

S. S. Chuchill, representing the Thaddeus 
Davids line of ink on the Coast, returned 
this month from Southern California, where 
he has been for some time, and is preparing 
to start an active campaign with the local 
trade after the first of the year. 

* * * 

C. F. Alward & Company, selling agents 
for the Leitz filing devices, have taken a 
part of the store space at 110 Bush street, 
occupied by the Ribbon & Carbon Com- 
pany of North America. A general line of 
office supplies is carried. 

Toledo, Ohio. 

The Toledo Molyneux Company, a branch 
of the Buffalo Molyneux Company, was re- 
cently incorporated with a capital of $2,000. 
James Engell, T. F. Whittlesey, Edward 
O. Fallis, C. A. Seiders and M. C. Trout are 
the incorporators. The concern at Buffalo 
has the patent right to a new envelope mail- 
ing device. 





Variations in Construction—Best Seasons. 

A Moscow agent has suggested that the 
frames and bases of American typewriters 
be made of malleable iron, and that the 
keyboards be so constructed that they may 
contain the fractional numerals, 4, ™% 
and %. 











If you are 


following a good lead 


you will 


lead a good following 














For the best led try 


Carter’s Ideal 
Ribbons and Carbons 













| 
| 
| 


CARTE RS 


FAERIE QUEENE 


_ CARBON PAPER 


ope | 
Toe Canver's INK fo 


nd 1:1 wtch your 






following grow 


The propositions which we offer to dealers are very 
attractive and are based on furnishing the best goods tha 
can be manufactured. A postal will bring full information. 


The Carter’s Ink Co. 


Boston New York Chicago 

























WE MANUFACTURE THEM 


SEALS, STENCILS, STEEL STAMPS, BADGES, 


WAX SEALS CHECKS CORPORATE SEALS POCKET NOTARY METAL CHECKS 
NAME PLATES, METAL CHECKS, 
RUBBER STAMPS, Etc. 
qt" oe. WRITE FOR CATALOGUE 
aaa MEYER & WENTHE 









92 DEARBORN 8ST. “25 


WE ARE NOT AGENTS FOR THESE Goops 
~ CHICAGO , RUBBER STAMPS 





123456 : 
NUMBERING MACHINES 

















THE ORIGINAL “GEM” PAPER CLIPS 





ARE UNEQUALLED FOR QUALITY AND FINISH. ASK FOR THE BLACK BOXES! 


CUSHMAN & DENISON MFG. CO.,‘ 240-242 W. 23rd Street, N. Y. City 






























The above cut illustrates one of 
our most popular models that 
retails at a low price and still al- 
lows a good percentage of profit 
for the dealer. 


It is made the full pedestal style 
in three length 
in., 30 in. deep, 43 in. high, and 
lists at $28.00, $30.00 and $32.50, 
less 50%, in any finish desired. 





We also make a medium grade 
square-edged sanitary desk at an 
exceptionally low price. Teachers 
desks, tables, typewriter stands, 
etc. 


Write for catalogue of complete 
line. 


STERLING DESK CO. 


GRAND RAPIDS MICH 





Sixty Sheets of Paper 


can be held together by 


The VISE CLIP 


No tearing, no mutilation, no losing; they 
cannot slip in any direction. Easy to put 
on or take off. Lawyers, bookkeepers 
stenographers, business men’ everywhere 
use the Vise Clip. Made of solid steel, nickel finish 
Send 10 cents for a sample box. 


THE H. C. COOK CO., Ansonia, Conn. 











WHEN IN 


DETROIT 


STOP AT 


HOTEL TULLER 


ner and absolutely fire- 


Cor: Adams and Park Sts. 

In the center of the The- 
atre. Shopping and Busi- 
ness District. 

ae large Convention 


Has Grand Roof Garden 
Music from 6 to 12 p. m. 
Every room has private 
bath. 
Ew n Plan. 
Rates $1.50 per day and up 
L. W.TULLER, Prop. 
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SHELF STANDS FOR DISPLAYING 
TABLES. 

The illustrates a shelf 
stand designed and supplied to dealers by 
the Niemann & Weinhardt Table 
for the displaying of- 


accompanying cut 
Company, 
Chicago, purpose of 
tables 
and without spoiling the finish of the tables. 
tables stand, 


fice on the least possible floor space 


Six can be shown on the 


highly attractive and occupies a 


only 30 


which is 


space of inches by 7% feet, and 


being on casters, can be moved around 


anywhere to get good light. It is finished 
and the 


any 


in golden oak center partition may 


be covered with color burlap desired 


This affords a practical arrangement, 


fresh 


very 


by which every table is always and 


ready for instant delivery. The manufac 
turers charge only $3 for this stand with 
an order for sample tables of $80, com 


prising the most popular sizes and kinds 


They also offer their dealers a special 
wall shelf which permits the display of six 
office tables on the bare wall space with- 
out using a foot of floor space. This wall 


shelf is of strong structure, in golden oak 
14 inches wide and 15 
sections of 7'4 feet each. It 


desks or filing cabinets on the 


finish, feet long, in 
two can be 


put up over 


wall and not only makes a good ornament, 
but shows the fine graining of the tables 
to splendid advantage, keeping them al 


ways clean, as no dust can gather « the 
vertical surfaces. The sample tables are 
thus saved for future sale. These special 


wall shelves with brackets are furnished by 


the manutacturers free with an S80 raer 
for sample tables, and also a picture f 
each table on the shelf, so that the various 


sizes can be marked and each table shown 


as it looks on its legs. 


As the Niemann & Weinhardt lin f 
office tables is in all cases shipped “knocked 
down,” these display shelves are specially 
practicable for this line Many deaiers 
already have them in use and find them 
a great help in increasing their sales 
office tables 

The Niemann & Weinhardt Table ( 
pany is one of the oldest table n 
turers in the country, established 1880 
Of late years they have pushed their offic: 
table department specially, and the fact 
that their goods are right, both as 
struction and price, is indicated by a 
crease in their office table department busi 
ness the last year of over 50 per cent 
Dealers find the line a trade winner and 


maker 


company 


money 

The will issue a 
catalog the last of this month, for which 
trade 


handsome new 


everyone in the interested in office 


tables should send. Simply drop a line to 
the Niemann & Weinhardt Table Company 
927 North Wood Street. Chicago Illinois 





TABLE RACK, NIEMANN & WEINHARDT TABLE CO. 








HANDY WEIS SPECIALTY. 


A new, inexpensive scrapbook is the mos 
recent addition to the Weis line. 

This book contains 120 pages of fin 
white paper. The back is 1% in. wide and 
the size outside is 7% x 10 in. 

The leaves are glued and riveted into 
grooved wooden backs. They cannot pull 


out 





THE WEIS SCRAP BOOK. 


[he book is handsomely bound in drab | 
vellum de luxe, tastefully stamped sideand | 
back. 

This number meets the demand for a | 
popular priced school scrap book. The re 
tail selling price is 25c. The price to the | 
dealer is as usual, figured to net a liberal 
profit. This should prove attractive to 
dealers, who are invited to include a re 
quest for a sample with their next order 
to the Weis Manufacturing Company of 
Monroe, Mich. 

BATTLESHIP TYPEWRITER SYS- 

TEM. 

The battleship “Nebraska” is to be fitted 
with a telegraph typewriter system which 
should be particularly valuable in time of 
battle for communication between the con- 
ning tower and the gun positions. The ad- | 
vantage of this system over the telephone 
is obvious. In the noise of battle, direc- 
tions can be heard only with the greatest 
difficulty, whereas with the typewriter tele- 
graph orders are received in printed form 
and can readily be understood. Just how 
such a system would operate when sub- 
jected to the jars incidental to gunfire, is 
a matter which can only be determined by 
experiment. 





A stationers’ bowling league is being 
formed among local stationery houses in 
Boston. Four firms have already entered 
the contest and it is hoped that at least 
four more will join. Those who have ke- 
come members so far are the Samuel Ward 
company, Thorp & Martin company, Hoop 
er, Lewis & company, and William M. L 
McAdams 





It would be hard to find a four-page pub- 
lication filled with more items of real in- 
terest than that sprightly little magazine, 
“The Macey Monthly.” The December 
number contains some splendid store talk, 
intermingled with choice and snappy para- 
graphs of more than passing interest. 





“Watch the little leaks and you can live 
within your salary.” 
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F. A. WOODMANSEE tvs na Muciace 


JOHN B. BRINKMAN 


123 East Pearl Street 







mehr Cincinnati, Ohio 





Ink made). 


a 


Dina FB ack Woodmansee’s Infallible Adhesive Library Paste. 


vA 


4 


Woedmansee’s Everlasting Blue Black Writing Flaid. 
Woodmansee’s Everlasting Combined Writing and Copying Ink 
W oodmansee’s Stylographic and Fountain Pen Ink. 
Woodmansee’s Midnight Black Ink (Highest Grade School 


W oodmansee’s La Belle Violet Ink. 
Woodmansee’s Imperial Crimson Ink. 
W oodmansee’s Bankers’ Non-Evasive Blue Ink. 


Woodmansee’s Gum Mucilage. 
















\ y 


wv 


sh ae 





These goods are sales winners and profit-makers for dealers. 


Latest catalog and prices sent on application. 


































Our Paste Remains Soft 


Besides having all the qualities required for a superior Office, Photo and 
Library Paste. Our 


INVINCIBLE 


possesses a feature that no other manufacturer can successfully prove for his 
product—IT DOES NOT DRY OUT OR SPOIL—but REMAINS MOIST 
AND USABLE for years if necessary. 


The National Paste Co., Columbus, O., U.S.A. 






Send for sample and special prices. 














Are You After 
British Trade ? 


If so, advertise in the ‘‘ Stationer 


& Printer ’’—the paper read 
by the good class Re- 
tailer and Whole- 
saler. 


Specimen Copy and Rates on Receipt 
of Post Card. 


STATIONER & PRINTER 


160 Fleet Street 
LONDON, ENG. 














THE PRATT DOCFILE 


for filing all kinds of folded papers. 


Heth back and front oso made fetnetsns 
durable press Foard, the front having 
cs See 


fle may bee —— a = 
the lek hand ie th a Be a 
not have to be released. 
The file will hold a pile of papers five inches thick. 
A sample file will be mailed to any address on receipt of a dime 


Pratt F. Mfg. Co., 111 Point St., Providence, R. I. 


fat For “Ens * 
=D 100) 


ou that our are 
dersbility My wits mail 25 rem re e == 
| grees omy, $1.00 pre; 














We LO RASON CO, REENE, 











FOR TYPEWRITERS. “Make 
bright ribbons out of your old 


applied, no soiled hands. Workson any color, will not blend a two-color ribbon. 
a dozen. 50 cents by mail. 


One vial renews 


THE RENU RIBN CoO. 


ones.”” Saves a third. Easily 





- Malin Street, Marshalltown, lowa 
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A HANDY OFFICE DEVICE. 

How many times during the day does 
the busy office and professional man long 
for a file conveniently at his elbow in 
which he can deposit papers that he is not 
ready to file permanently yet cannot leave 
about his desk? In the 
case of many professional men a _ small 
file of this kind would be sufficient for per 
Oftentimes the office or de 
partment manager has private correspon- 
dence that he does not place in 
the usual file, and yet has no room for in 
Index card 


scattered loosely 


manent use 
care to 


his already too crowded desk. 

files usually kept on the desk 
reference are in the way and give the or- 
cluttered up appearance, 
often that they 


for ready 


dinary desk a 
yet are referred to so 
must be kept at hand. 

little file 
Elbow Vertical Steel File, 
placed upon the market by the C. & V. 
Sales Company, 150 Nassau street, New 
York City, is proving a real time, money 
and patience saver for the office. As shown 
in the illustration on page 97, this invalua 
ble little file can be fastened to the wall, 
conveniently at any po 


known as the 
being 


A convenient 
now 


the elbow or in 


sition most suited for using, and is de 


signed as an auxiliary to the more ex 


pensive permanent file A thousand and 
one uses can be made of it, chief of whicl 
is that the desk can always be kept clear 
of papers, affording a file where they can 
be referred to easily and quickly. 
Dentists, and literary men will 
find this convenient, 
price is not and it 
as perfect a file as the larger cabinet. It 
can be fastened upon a desk or wall, thus 
floor 


doctors 
little file since its 


prohibitive furnishes 


space, a 


and 


up absolutely no 
feature in a 
It is really a portable steel 


taking 
most 
crowded office. 
filing cabinet for private 
memoranda, follow up letters, in fact, for 
any purpose for which a file can be used, 
the advantage that it can be re- 


important small 


correspondence, 


and has 


> & V. SALES CO.’S ELBOW VERTICAL 


STEEL FILE. 


moved from the wall and placed in a safe 


or vault as conveniently as a book. 


It is constructed of a number of steel 
units Or compartments standing vertically, 
folded one against the other, hinged to 
gether at the bottom, and opening down 
ward at a right angle, giving instant access 
to the contents The file has two col 
springs fastening on either side at the 
bottom to substantial lugs which form 


sing, 


simple yet automatic leverage tor cli 


and always holding the compartments in 


position. By means of this device fast 


convenient 


ened to the wall in position 


one can take any papers or other matters 
that are not ready for the permanent file, 
and by turning around, can file them imm«¢ 
they can be referred to 


The file comes in 


where 
with ease and dispatch 
from 


diately 


five standard sizes two units up to 


four and is furnished at the uniform pric« 
of five dollars. Wherever 
become a ready seller and is prov- 


shown it has 


ing more indispensable every day 
either as a temporary or perma 
nent file for the thousand and one 
papers that are constantly accu- 
mulating on the busy man’s desk. 
The company has some good 
territory still open and is looking 
for live dealers and agents 
INSTRUMENT TO SOLVE & 
EQUIVALENT WEIGHTS 
OF PAPER. 
Landenberger’s Paper 
ilentor is the title of a new device, 
cut of which appears herewith. 


[his device, as its name suggests, 


Equiv- 


is an instrument designed to solve 
the problem of equivalent weights 
or equivalent prices of paper. 
Given the and weight per 
ream as a basis, any possible size, 
with its 


size 


registered in % inches, 
equivalent weight can, with the aid 
of the device, be speedily and ac- 


curately determined. In the same manner, 
where the size and cost per 100 sheets are 
given, the relative cost of any size will be 
found by the same method. 

The 
perimposed, each one having a scale on its 
l runner or arm on whicl 


ind a 
latter 


onsists of two discs, su- 


machine c 


outer edge 


ilso appears a scale, the co-operat 


ing with diagonal lines upon the upper 
disc. 

For practica purposes, the diagonal 
ines On upper disc and scale on runner 


edge only come into play when the solu 
three 


figure, or the 


tion is in which case the 


third 


figures, in 
one to the right, is 


indicated by the number on runner near 
est to the point where the diagona 
intersects edge of runner. Where the so 
lution is in two figures, the number of tl 
division on upper disc nearest to guide 


edge is the answer sought; in this case 


the number on runner nearest the point 


where the diagonal line intersects edge, 


shows the fraction of a pound in tenths 


In recording the basic weight or the 
equivalent weight, it may frequently be 


necessary to read off one of the unnum- 


divisions on inner dise These can 


counted off 


bered 
readily be from the 
number appearing 


\s an aid to rapid alignment, th: 


) 


5 and 38 appear in red on the two disc 
the size 
used as a 

The 
The 


board, and if soiled by handling the 


7 
ommonly 


edges, 


light and easy to handle 


device is 
discs are made of waterproof bristol 
appli 
cation of damp cloth will readily clean 
them. The celluloid covering protects the 


runner in like measure. These discs are 
purposely made flexible 

\ few minutes’ study will quickly famil 
iarize the operator with the working of the 
Equivalentor. 

For sale by Knox & Wolcott Paper Co., 


418-420 Dearborn street, Chicago. Price 


$1.50 net. 





mary | || | \ 
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DEVICE TO DETERMINE WEIGHT OF 


PAPER. 
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Just Published — Dee., 1910, Editio 


Orders now being filled for the | 
Special Desk Edition 


’ OF THE .°. 


American Bank Reporter 


Bound in Genuine Red Leather 
Fits in a pigeon hole of your desk 
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Alphabetical list of all banks in the United 
States and Canada, including National, 
State, Savings and Private Banks, Trust 
Companies and other financial institutions, © 
arranged in Alphabetical order by states. 
Showing Officers, Capital, Surplus, Undi- 
vided Profits, Deposits, Loans, Correspon- - 
dents, etc. 








SINGLE COPIES DELIVERED, $3.50 





Send order with check to 


STEURER PUBLISHING COMPANY 


Successors to Stumpf & Steurer 


5 BEEKMAN STREET NEW YORK CITY 
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The Most Com- Carbon Papers, Transfer Papers, Stamp Rib- 


bons, Carbon Rolls, Typewriter Ribbons, Type- 
writer Oil, Numbering Machine Ink. 


Interesting Proposition to Dealers. 


J.A. HEALE & CO. 


MANUFACTURERS 








The mark of « quality 








MONARCH 


The 











possess 


sticking 


boon to 


omy, 








Envelope 





PIN YOUR FAITH TO 


PHOTO & 
LIBRARY 


Monarch 
glues and mucilage 
that tenacious 
power 
makes them 
the user, 
a product that poggesses 
all the good qualities— 
clearness, strength, econ- 
readiness. 

perfectly in all climates. 
MONARCH PRODUCTS INCLUDE a 


Pastes, Gums, Mucilage, Inks of All Kinds, Li 
ms, Printers’ ; 
There is a good profit in Monarch Brands forthe dealer. At the same time they possess an 


inherent quality that makes them indespensable. 


THE MONARCH GLUE CO. 





PASTE 








Pastes, 


which 
onct a 


and 


Keeps 








id and Solid Flexible Glues, Dry Glues. 
ake-Ready Paste, Eto. 


Write for complete information. 
125 EAST SECOND STREET 
CINCINNATI, OHIO 3 





Your Statione he OFFICE, 

BRIGHTEN UP Joiserid3 Gage he 
using WASHBURNE’S PATENT 

PAPER FASTENERS 


Y 
SUPERIORITY. 


Trade (), Mark 
ily put on or taken off 


with the thumb and finger. Can 
be used repeatedly and “they always work.” Made of brass in 3 
azes. Put up in brass boxes of 100 fasteners each. 
HANDSOME COMPACT STRONG Noe Slipping, NEVER 
All stationers, Send We box of 50, assorted. 
/ discount to the trade. 


The O. K. Mfg. Co., Syracuse, N. Y., U.S. A. "kois 








© WHY DO YOU NOT 


add a line of OFFICE WIRE 
GOODS to your Stock of Office 
Appliannes? 

You will find it a money mak- 
ing line, which sells itself on sigh t 





Send for Catalog 50 
and discounts. 














PROGRESSIVE WIRE GOODS CO. Inc. 520 Commerce St., Phila. Pa. 











The dealer's best investment with 


$1.50 


is a subscription to Orrice APPLIANCES. 
It is a sure method of keeping thoroughly 
posted on the Office Appliance Business. 




















Turns Loss Inte 100% Proftt 
People buy postage stamps 
(0 profit) to remit small 
&mounts when a coin mailer 
would serve purpose. 2 

“Leonard’s’’ in a neat display 












box 75¢ delivered. Sampies and further infor- 


free, The Detroit Coin Wrapper Co., 
ich. Toronto, Can 





mation 
Detroit, 








(By Special Correspondence.) 


Dallas, Tex. 

The Dallas office of the Dalton Company 
has moved to more commodious quarters at 
1513 Main street. In the month of Novem- 
ber the Texas office broke all previous rec- 
ords in the matter of sold machines. 

Detroit, Mich. 

J. H. Vincent, for many months associ- 
ated with the Burroughs Adding Machine 
Company, has left that concern after long 
service, to join the engineering forces of the 
Hudson Motor Car Company. Mr. Vincent 
was superintendent of inventions with the 
Burroughs company, During his eight years 
with the company he, as head of the inven 
tion department, increased the number of 
Burroughs models put out, from three to 
about 300. Vincent 
has been much interested in motor cars, 
it was this interest which prompted him to 
sever his connections with the old that he 


For several years Mr 
and 


the new company. 


S * 


might work for 


E. St. Elmo Lewis, advertising manager 
of the Burroughs Adding Machine Com- 
pany, was one of the principal speakers at 
the annual convention of the salesmen of 
the National Enameling Company of Mil- 
waukee, which was held in St. Louis, De- 
cember 14 and 15. Mr. Lewis also addressed 
the attendants at the Rochester 
Institute was held in that city early 
in December. 

Kansas City, Mo. 

There were twenty-four Burroughs adding 
machines used in tabulating the returns of 
the recent election in the office of the Kan 
sas City Star. These were furnished by L 
T. Shelton, manager of the Burroughs com 
pany. With a machine for each one of the 
more important candidates, the vote of each 
was accurately kept and the total, as each 
new precinct was heard from, was always 
added and available for quick reference 

Little Rock, Ark. 

Messrs. Hinton & Read of the Little Rock 
branch of the Dalton Company, has secured 
floor location at 227 Louisiana 


Business 


which 


a ground 
street. 
Minneapolis, Minn. 

The Burroughs figured largely in furnish 
ing quick returns of election results at Min 
neapolis. The Tribune was equipped with 
several machines for this work. The lead 
ing candidates were handled in groups oi 
two and three on one machine by the use 
of the split device. In this way the totals 
were kept right up to the minute. 

New York, N. Y. 

Recent additions to the adding attachment 
selling force of the Remington Typewriter 
Company’s New York branch are A. E 
Nutter and T. A. Triggs. Mr. Nutter is an 











experienced office man, having managed the 
the National City 
Mr. Triggs has had 


transit department of 


Bank for several years 


similar machine, 
Omaha, Neb. 

Thomas Maher has been transferred to 
the Omaha office of the Dalton Adding Ma- 
chine Company, where he assumes the posi- 
tion of mechanical inspector, relieving Pros- 











THE YOUNGEST DALTON OPERATOR: MISS 
GERALDINE KING, DAUGHTER OF ROLLA 
KING, OKLAHOMA SALES MANAGER FOR 
THE DALTON ADDING MACHINE CO. 


ser Ray, who will take charge of the me- 
chanical department at Washington, D. C 
Mr. Ray succeeds Inspector McNelly, who, 
on account of ill health, was forced to re- 
sign his position at that point. 

Poplar Bluff, Mo. 

The Dalton Adding Machine Company are 
with wonderful prosperity. The 
closing of November showed that month 
the banner The factory is 
being taxed to its utmost to supply the de- 
mand for this popular machine. 


meeting 


month so far. 


San Francisco, Cal. 

The latest additions to Dalton Sales Man- 
ager Erskine’s selling organization are W. 
G. Erskine and G. E. Montgomery, both 
being experienced salesmen. The San Fran- 
cisco office in November sold more ma- 
chines than any other agency in the United 
States. 

¥ * * 

Sales Manager W. W. Cooley of the Bur- 
roughs Adding Machine Company’s Califor- 
nia department, recently received a hand- 
some gold watch from the company as a 
prize, he having made the highest number 
of credits for the months of April, May and 
June, 1910. Mr. Cooley has just returned 
from a short trip to San Jose. 

Sioux Falls, S. D. 

The Will A. Beach Printing Company of 
Sioux Falls, S. D., sales managers for the 
Dalton Adding’ Machine ‘,ompany, have 
added ® their corps of salesmen W. F. Mul- 
vey. 

St. Louis, Mo. 

The Duplex Adding Machine Company, 
practically a new concern in St. Louis, have 
secured a five year lease on the three story 
and basement building known as 1900-03 
Morgan street, that city. The building con- 
tains about 21,000 square feet. It is report- 


ed the company will employ several hundred | 


skilled mechanics. 


| 


several years’ experience as a salesman of a | 








| 
| 
| 
| 
| 
| 
| 
| 
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Portability 


With the Barrett means practical utility. 


It means that you can take the ma- 
chine to your work wherever that may be. 








It means that you can go through your 
lumber yard or stock room taking an 
accurate record of stock, both as to 
general amount and number of pieces. 


It means the usefulness of an ordinary 
adding machine plus its own particularly 
valuable features, multiplied by all the 
various mathematical problems through- 
out an office. 





We can tell you more—write us. 


Barrett Adding Machine Company 
124 Court Street, Grand Rapids, Mich. 




















reaches its highest practical value in the 


Sengbusch Self-Closing Inkstand | ™ 


This well is absolutely non-evaporcting, and closes after every. dip of the.pen,. It is 
so constructed also that the writer cannot over-dip his pen, and so flood the holder with 
superfluous ink. The ink is always fresh for the user. 

In addition to these superior qualities of mechanical construction, the busch 
stand is built on beautiful lines which are pleasing to the eye. The result is that this 
patent ink-well has become the most popular stand on the market, and it should make 
up a part of the equipment of every well appointed stationery store. | 

Stationers who are not now carrying this well in stock should se- 
cure circulars at once, as they are losing a sure profit. ct 












WRITE TO-DAY FOR TRADE DISCOUNTS AND CATALOGUES OF OUR COMPLETE LINE 


Sengbusch Self-Closing Inkstand Co. 


320 Montgomery Building, MILWAUKEE, WISCONSIN, U. S. A. 

Shade your eyes against the 

“white horseshoes of electricity 
Use a Panama (7™"'£) Eyeshade 


Made expressly for bank tellers and bookkeepers. 























The Temple Wing 





< ‘ had not worn 
“Would now be wearing itt a 
Webi couse . PANE CUED orca on Cacane Dent, 
translucent 
celluloid Gocrganente, Call. Oct. 11, 1910. 
Nicely bound ond order.”’ cree Call Wo Bank 


Celluloid head straps. No holes, no prongs, adjustable with our special tooth clasp ® 
Once adjusted always ready. Price, 26 cents; 5 for p fastener. 


ay ty. THE TEXAS COMPANY, 215-219 Kinzie Street, CHICAGO 
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——=FOR—— 


QO Years 


We have enjoyed constant pros- 
perity through selling right 
goods under right methods at 
right prices. 


WHY NOT STOCK A LINE OF 
OUR “vs GOODS 


YOUR BOXES? 


Build upon a brand or trade- 
mark of your own! It elimi- 
nates competition and enables 
you to fix and maintain prices. 

Are you not getting tired of 
promoting other people’s goods 
to the profit of some cheap com- 
petitor? Look about, can you 
find a single large, prosperous 
concern who have built and 
maintained their business upon 
some other man’s controlled 
brand? 

We are specialists in imprint 
goods, will attend to all the de- 
tail and will furnish goods at a 
price which will enable you to 
realize larger profits. At the 
same time the pleased customer 
will come back to you every 
time! 

Let us send samples and our 
plan. It leaves you absolutely 
free in every detail. 




















New Process Carbon Papers 
and Inked Ribbons 
for every known purpose. 





Contract work a Specialty. 








U. S. Typewriter 
Ribbon Mfg. Co. 


Sansom & 8th St., Philadelphia, Pa., U. S. A. 
Cable Address, MUSTR. 
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(By Special Correspondence.) 


Albany, N. Y. 


After an absence of six months, C. A. Hayes 
has again joined the sales force of the Royal 
Typewriter Company. In the meantime he has 
married and has now settled down to business. 
Mr. Hayes has started his work in fine style. 
He has secured a dealer in Burlington, Vt., and 
two correspondents, one in Fair Haven, Vt., 
and the other in Greenwich, N. Y. 

ey oe 


The Albany office of the Remington Type- 
writer Company has added to its sales force 
Cc. E. Tourbert, who is a brother of a veteran 


Remingtonian, James Tourbert, the latter now 
being one of the star salesman of the Spokane, 
Washington, Remington office. C. E. Tourbert 
is a graduate of the Ilion Remington Factory 
School and has a thorough mechanical knowl- 
edge of the Remington typewriter models. He 
has already turned in enough business to jus- 
tify the prediction that he is going to dupli- 
cate the success of his brother as a Remington 
salesman. 
Atlanta, Ga. 


L. W. Rung, special representative from the 
supply department of the Monarch Typewriter 
Company, visited in Atlanta recently in the in- 
terests of the company at that point. He was 
the guest of T. C. Malone, the manager of the 
Atlanta district. 

* . 7 

J. C. Fitch, of the Atlanta force of the Royal 

Typewriter Company, has been on the sick list. 
Augusta, Ga. 

The Remington Typewriter Company’s repre- 
sentative at Augusta, L. Henry, recently 
sold twenty No. 10 Remington typewriters to 
Osborne’s Business College, of that city. As 
this was the largest sale of writing machines 
ever made to any one institution in Augusta, 
Mr. Henry decided to interest the public at 
large in it. To that end he placed the twenty 
Remingtons on a platform built over an auto- 
mobile and accompanied by explanatory ban- 
ners. This exhibit was taken through all the 
principal streets of Augusta before delivery 
Was made at the school. The result was that 
the whole city took a keen interest in the 
sale and it was made the subject of write-ups 
in both the Augusta papers. 


a A HHPRENTA, 
SEF RABAT - 
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Baltimore, Md. 


The Monarch Typewriter Company has just 
received an order for eight special card ma- 
chines from the principal library in this city 
These, with seven Monarchs already in us¢ 
make practically a complete Monarch equip- 
ment. 

Beatrice, Neb. 

The Milburn & Scott Co. have accepted thé 

Oliver Agency at Beatrice, Nebraska. 
Birmingham, Ala. 

The manager of the sxemington Typewriter 
Company’s Birmingham office, John M. Lund 
recently visited the New York executive Rem 
ington offices where he was warmly welcomed 
by the various department heads and other 
officials, 

Boston, Mass. 

L. V. Amann, manager of the Monarch Type- 

writer Company of Boston, has left his posi- 


tion to take up the office specialty line at Syra- 
cuse, N. Y The office force of the Monarch 
Typewriter Company at Boston attended a fare- 
well reception given by Mr. Amann at his home 
in Arlington. The house was very prettily dec- 
orated with Christmas holly and mistletoe. 
After an evening’s enjoyment of whist a light 
collation was served. Manager Amann was the 
recipient of a very costly bathrobe from the 
members of the office. Upon leaving everybody 
extended well wishes for a successful and pros- 
perous New Year in his new undertaking. 
+ > * 


Mon 


J. R. Shepard, former manager of the 
arch Typewriter Company at St. Louis, will 
succeed Mr Amann beginning with the new 


Boston is Mr. Shepard's old home and he 


year. 
last few days renewing 


has been pretty busy the 
old acquaintances 
= = > 
W. J. Hannon has recently entered the type 
writer business with the Monarch Typewriter 
Company at Boston. 
Budapest, Hungary. 
Miss Helene Papp has for ten 
connected with Remington typewriter work in 
Budapest and in recognition of her long term 
of valiant service to the Remington cause she 
was recently made a member of the Ten-Year 


years been 


Group of the Remington Roll of Honor. 
Bristol, Tenn. 
The Bristol Typewriter Company, Bristol, 
Tenn., has been incorporated to manufacture 


and supplies. 

Brussels, Belgium. 
Remington Typewriter Company's sales 
Belgium recently gathered to- 


typewriters 


The 
organization in 


gether for a_ celebration. Proceedings began 
with a meetine at the Brussels Remington 
office called at eleven in the morning. At 


this meeung, which was continued in the after- 


c; 








IN HAVANA, CUBA. MR. 


SWAN REPRESENTS THE MONARCH TYPE WRITER COMPANY. 











noon sales campaigns were thoroughly dis- 
cussed. The day closed with a dinner in the 
evening at the Metropole Hotel which proved 
to ve a most enthusiastic Remington function. 


Buffalo, N. Y. 

After a four weeks’ absence from the office 
on account of an operation for appendicitis, E. 
S. Cramer, cashier of the Royal office at Buf- 
falo, N. Y., has returned to work. His many 
friends rejoice in his recovery. 

* > + 


The Remington Typewriter Company’s Buf- 
falo office has added to its selling force John 
B. McGarry, who was formerly in business for 
himself tle will sell Remington typewriters 
in the western portion of the city of Buffalo. 
Mr. McGarry is an energetic man with a large 
acquaintance, and he is confidently expected 
to make a strong member of the Buffalo or- 
ganization. 

Buenos Aires, Argentina. 

The Remington Typewriter Company’s new 
branch office at Buenos Aires is the first direct 
typewriter branch to be opened on the South 
American continent. This is regarded as a 
very important addition to the globe-girdling 
chain of Remington salesrooms. The manager 
of this new Buenos Aires Remington office is 
E. B. Harris, who for a number of years has 
been assistant to R. P. Stockwell, the Reming- 
ton manager for India. Throughout his Rem- 
ington career Mr. Harris has shown that he 
possesses marked selling and executive ability 
and his record justifies the expectation that 
he will make a big success in his new field. 

Burlington, lowa. 

To handle their Burlington territory, the 
Remington Typewriter Company’s Des Moines 
office recently engaged K. C. Closson as sales- 
man. This is Mr. Closson’s first experience as 
a typewriter salesman but the enthusiastic 
and capable way in which he has gone to work 
gives every promise of success. 

Butte, Montana. 

A veteran Remingtonian, L. B. Young, is 
now in charge of the Butte sub-office of the 
temington Typewriter Company’s Spokane of- 


fice. Previously Mr. Young was connected 
with the Portland, Oregon, temington office. 
He is well Known throughout the organization 


is he has also served in other Remington 
offices, always to the credit and profit of both 
his company and himself. 

Calgary, Alberta. 

The Smith Premier Typewriter Company is 
represented in Calgary, Alberta, by Edward 
Grand of Ottawa, 

Cape Town, South Africa. 
A feature regarding the recent visit of the 


Duke of Connaught to the Cape to open the 
ew Parliament of United South Africa which 
is of especial interest to typewriter men is 
that a Number 11 Remington Typewriter was 


part of the equipment of the royal train in 
which the Duke carried the King’s message to 


the various parts of South Africa. This is 
another incident in the Remington’s stirring 
South African history The treaty of Peace 
between Boer and Briton was drawn up on a 
Remington. The South African premiers who 


took the draft of the Act of Union to England 
carried Remington typewriters with them. The 
new House of Assembly and Senate have been 
equipped with Remingtons. 

Chattanooga, Tenn. 

T. Tipton, formerly with the L. C. Smith & 
Bros. Typewriter Company, has joined forces 
with the Atlee-Terhune Company, of Chatta- 
nooga. Mr. Tipton will look after the road work 
for the Royal machines for the firm. 

Chicago, Ill. 

The Chicago office of the Royal Typewriter 
Company has recently opened three new sub- 
branches, viz: Indianapolis, Ind., in charge of 
J. M. Roberts, with two assistants; Peoria, II1., 
in charge of W. H. Martin, a machine-a-day 
man, with one assistant; Milwaukee, Wis., in 


charge of J. S. Minneau, with one assistant. 
In each of these cities the Royal office has a 
good location, and the company is looking for 
an increased volume of business from _ each 
point 
x * = 

Andrew Thompson has joined the sales force 
of the Monarch Typewriter Company. Mr. 
Thompson is a graduate of the University of 
Illinois, and has had several years’ experience 


selling ir er lines He is an A No. 1 man, 
and is making good in his territory. 
* 


* + 
\ new addition to the Monarch sales force is 
Sam Weinress, who is an outside supply sales- 
man Mr Weinress is making a success of 
the sup] business 


. . 

L. B. Wyckoff, manager of the Monarch 
Typewriter Company in Chicago, recently spent 
a few days in Syracuse, 

“ 7 s 

A mechanical demonstration of the Reming- 
ton adding and subtracting typewriter in the 
window of the Chicago Remington office has 
been recently drawing crowds of spectators. 
This window exhibit is entitled “Wateh It 
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64e Copy Holder 


you have been looking for, with an 


utomatic Line Indicator 


which increases speed and insures absolute 
accuracy in copying and billing. Great 
time saver. 

Big Discount to Dealers 


Sold under guarantee. 
Write to-day for particulars. 


D. S. Coffey Co. - St. Paul, Minn. 

















Celluloid 


KEY CO 


fit over old 
worn key buttons 


making a 


New Key 


No labor. Slight expense. 


Two cent stamp for sample. 


The Frank Bayer 
Company 


88-90 Centre Street, NEW YORK CITY 


Make 
Inked Ribbons 


for every conceivable 
purpose. They are 


VERS 


Board 








Most complete stock of 


Typewrite 


in the world. 


Catalog No. 
in four lang 


JUST RIGHT, and 
that’s why THEY SELL 








r Parts 





CARBON PAPER AND RIBBON 


9 MACHINERY 








THORP & MARTIN Co. 


London, E. C. BOSTON 
79 Queen St. U. S. A. JOHN WALDRON COMPANY, 
Parts, Platens, Tools, Supplies NEW BRUNSWICK, NEW JERSEY 


Hard Finish Carbon Machinery 


15 years’ experience 
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B. D. Underwood Typewriter Exchange 


171 Randolph St. 


EALERS—ATTENTION 
Sell to the Trade Only. 


We carry a large stock of all 
makes of typewriters in the 
rough, complete with all 
parts. We can interest you 
in quality and price. 


If you have not been dealing 
with us heretofore let us 
hear from you immediately. 





Chicago, Ill. 
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NEW No. 8 MODEL 
Equipped with DECIMAL TABULATOR for which no charge is made 


ENSDERFER 
Typewriters 


Visible 
Writing 


Light 
Action 


Interchange- 
able Type 


Back- 


Spacer 





SEND FOR CATALOG THIRTY-TWO 








The Blickensderfer Mfg. Co. 


STAMFORD, CONN. 

















DO YOU SELL 


The Typewriters’ 
Automatic Tabulator? 


If you do, ail well and good. 


But if you do not, we want you to write 


us at once and learn about this little exponent of attractive typewriting. 


We have something of real interest—an inexpensive article 





price only 


25.cents—of merit sufficient to warrant the careful consideration of every 


dealer in typewriter supplies and every commercial stationer. 
ing with success in all parts of the country. 


It is meet- 
The logical thing for you to 


do would be to introduce it in your own community. 


DESCRIPTION 


The Automatic Tabulator is a celluloid 
rule, on the front of which are two scales 
corresponding to the scales on a type- 
writer, and on the reverse side is marked 
the distance between single space lines on 
one edge, and the distance between double 
space lines on the other. By this means 
headings can be centered instantly and 
the work can be accurately spaced either 


Time 1s valuable—do not 
us today. 


can be successfully applied to any kind of 
work done on a typewriter. 


A UNIQUE ADVANTAGE 


| The Typewriters’ Automatic Tabulator 
| 


| vertically or horizontally. The Tabulator 
| 


is unique in that there is not another 
device on the market of its kind, or for 

| the same purpose, nor has there been. It 
is fully protected by patents. 


put this matter off but write 


Introduce the Tabulator in your locality. 


THE TABULATOR COMPANY 


STEELVILLE “ 


MISSOURI 



































Add.”’ The mechanical arrangement is such 

that the machine performs 165 additions per 

minute. This window exhibit is creating in- 

terest in the Remington adding and subtract- 
ing typewriter in Chicago. 
7 > - 

A feature of the Electrical Show is the ex- 

hibition of the telegraph typewriter. This ma- 


} 


chine is attracting many railroad men through- 


out the country. Wires connect the Coliseum 
with the Rector building, the company’s head- 
quarters, and an interchange of messages is 
being carried on in view of the audience, I 
the Morse system of telegraphic dots and 
dashes is supplanted by the use of the visible 


keyboard. 
Chillicothe, Mo. 
seatty is the able salesman who takes 


Remington typewriter inte n 
under the 


typewriter 


G. R. 
good care of 


r ; 
resus 


the Chillicothe territory, working 
Kansas City office He resigned a position as 
manager of a large coal company in order to 
enter the Remington sales ranks 
Cincinnati, Ohio. 
The Cincinnati office is another branch of 


the Remington Typewriter Company’s domestic 
organization that was drawn upon In recruiting 


the staff of the new South American Reming- 
ton branch at Buenos Aires. The Cincinnati 
Remingtonian to be promoted is C. Lem- 
kuhl, who for seven years has shown marked 
efficiency in his Remingtor service under thé 
Cincinnati office His splendid selling ability 


and his good knowledge of Spanish be speak for 
Mr. Lemkuhl a big success at Buenos Aires 
s _ s 


concern in Cincinnati is known as the 
Typewriter Co., capitalized at $10,000 


Cleveland, Ohio. 

In the short time he has heen a member 
the sales force of the Remington Typewriter 
Company’s Cleveland office, James G. Card has 
done a fine business. Previous to his recent 
entry into the Remington ranks Mr. Card was 
a wholesale lumber salesman in Cleveland. He 
is well acquainted in that city and his initial 
work indicates that he will prove a valuables 
addition to the Cleveland Remington 
force. 


A new 
Rebuilt 


f 


sales 


* * * 
Remington Typewriter Con 
forces, George H. Scl 

visited the Remington execu- 

tive offices at New York. Mr. Schumacher was 
warmly welcomed by the men of the New 

York executive office staff and his stay i 

New York was an extremely enjoyable one 

* . + 


head of the 
Cleveland 
macher, recently 


The 
pany's 


Another new salesman of the Remington 
Typewriter Company’s Cleveland office is Al 
bert M. Haley, who is an experienced typs 
writer salesman 

Dallas, Texas. 

The renumbering of the streets of Dallas 
changed the address of the local Remingto: 
Typewriter salesroom from 349 to 1517 Mair 
street, 

Denver, Colo. 

The Smith-Brooks Printing Company, of Den 
ver, Colorado, are new Royal dealers in 
city. This company is among the largest print 
ers, stationers and office supply houses in the 
country. 

. 7 7 

The branch office of the Underwood Typé 

writer Company at Denver has been removed 


from its former location to 1631 Champa stre 
. * * 

The L. C. Smith machine is giving a good 
account of itself in Denver under the able mar 
agement of W. H. Nolan. 

+ ad . 


Denver Remingtonians were glad to weicomse 
the return of Owen L. Leonard to their sales 
force, of which he was a star member up to 


two years ago when he resigned to go in bus 
ness for himself. He has been assigned to h 
old territory where the results of his efforts a 


re 


never in doubt 
Detroit, Mich. 

The Royal league at the Detroit office of t 
Royal Typewriter Company has been organized 
and the following officers elected: H. F. Reid 
Royal Chief; B. E. Stevens, Royal Brave; W 
W. White, Royal Scribe, and F. J. Silsby, Roya! 
“65."’" The meetings are to be held on or about 
the first of each month. 

. > . 


A very effective window display was recently 


gotten up by the Detroit office of the Roya 
Typewriter Company. It portrayed a winte 
scene; on one side was presented an aerop! 
and electric car and a Royal typewriter 


the other was portrayed a grave yard 
” > * 


The wetroit office of the Royal Typewrit 
Company recently secured an order from 
Michigan Steel Boat Company for ten machines 

Duluth, Minn. 





Andrew C. Kienly, local salesman for the 
Underwood, has been confined to the hospital 
for several weeks as a result of a_ spr »d 
ankle. The accident occurred while Mr. Kienly 
was hunting in the woods north of Duluth, and 
developed into a severe case of blood poison- 
ing. Prospects are bright for his early recov- 











ery and many friends will be glad to se¢ 
him soo restored to s usual good health. 
W. M. Edmont has opened a branch store I 
Superior He is agent for the Oliver typewriter 
and the Columbia business phonograph. 
Edinburgh, Scotland. 
Upon completing his tenth year of able and 
loyal service to the Remington Typewriter and 





its interests Alex Macgregor, of the Edin- 
burgh R¢ igton staff, was made a member of 
the Ten-Ye Group of the Remington Roll of 
Honor 





Englewood, N. J. 
James Ogilvie Clephane, who died recently 
at his home in Englewood, was very closely 
identified with the writing machine in its early 


tentative stages As a young man he was an 
expert stenographer and while secretary to 
Secretary of State Wm H. Seward, he tried 
out a number o1 the very first Remingtor 
typewriters ever manufactured. By his prac- 
tical criticisms he was of great assistance to 
James Densmore and C Latham Sholes it 


their work of developing the Remington type 
writer. 
Evansville, Ind. 

Frederick A. Koch, who has charge of thé 
Evansville sub-office of the Remington Type- 
writer Company’s Indianapolis office, surprised 
his friends recently by returning with a bride 
from what was ostensibly a business trip. He 
and Miss Ollie M. Haves, of Henderson, Ky., 
were quietly married at Zions, Ky. The hap- 
py couple will make their home in Evansville 

Fargo, N. D. 

The Minneapolis office of the Remington 
Typewriter Company has opened a new sub- 
office at Fargo, N. D In this city a very 
pleasant and desirable office has been secured 
in a new building a few doors from the post- 
office. This new Remington branch has been 
accorded a warm welcome by the typewriter 
users of Fargo and that section of North Da- 
kota will now enjoy still better Remington 
service than ever before 

Gainesville, Fla. 

The Atlanta office of the Remington Type- 
writer Company has established a new Florida 
territory with headquarters at Gainesville. To 
this territory they have assigned R. R. Harris, 
who has been connected with the Atlanta Rem- 
ington organization for some months and who 
now commences his career as a Remington 
salesman The effective manner in which Mr 
Harris is breaking ground in his new territory 
indicates that he is going to make good right 
from the start. 

Garden City, Kan. 

D. A. Wishart, the representative of the 
Oliver Typewriter Company of this district 
which comprises western Kansas and as far 


east as Greatbend, was here recently calling 
on Ralph Stocks, the agent for this town, Mr 
Wishart has sold 12 of the Oliver machines 
in this district since December 1, four of 


them being sold in this town. 
Goteborg, Sweden. 

The Royal agency at Goteborg, Sweden 
Skandinaviska-Import, Aktiebolaget, is one of 
the most enterprising and successful of the 
Royal’s branches. G. N. Isaacson is one of the 
partners. He is doing fine work, and the Royal 
organization are to be congratulated on secur- 
ing such representation. 

Greybull, Wyo. 

Cc. J. Williams, local agent for the Oliver in 
the hustling town of Greybull, Wyo., reports 
that he doubled his business for the year 1910 

Harrisburg, Pa. 

George P. Tillotson, who entered the service 
of the Remington Typewriter Company about 
eighteen months ago as a salesman at the 
Reading sub-office under the Philadelphia 
branch, made such a fine record in Reading that 
it earned for him his recent promotion to the 
post of resident salesman at the Harrisburg 
sub-office under Philadelphia. 

* * = 


The Harrisburg sub-office of the Remington 
Typewriter Company’s' Philadelphia branch 
has moved from 5 South Third street to a new 
and better location at 31 North Second street 

Hutchinson, Kans. 

Geo. W. Hart, the salesman who was recent- 
ly put in charge of the Hutchinson territory 
of the Remington Typewriter Company’s Kan- 
sas City office, has a multitude of friends 
throughout Kansas gained during his twenty 
years’ service as associated press operator at 
Topeka. In the short time he has been a Rem- 
ingtonian he has proved his ability to get the 
business 

Ilion, N. Y. 

For some time a number of the departments 
of the Remington Typewriter factory at Ilion, 
N. Y., have been running day and night, using 
double shifts, while in other departments over- 
time prevails. Such work is necessary to keep 
up with the present demands of the Reming- 
ton sales organization. Orders for new ma- 
chines during Novemver were the largest for 
that month in the annals of the Remington 
Typewriter works, exceeding even the phe- 
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Typewriter Ribbons of Quality and Repute 


World and Tuxedo Brands 


As lasting as 


The Pyramids 


They will present a well-balanced combination of colors, fabric and skill. 
Dealers—Write today for our proposition. 


241 Center Street 


. 
The International Carbon Paper Co., ftw Yor«, :'s. a. 
THE BOCK COMPANY, Western Agents, 17-21 Quincy St., Chicago 
QUAKER CITY OFFICE SUPPLY CO., Philadelphia, Distributing Agents for Pennsylvania 
CENTRAL TYPEWRITER SUPPLY COMPANY, Kansas City, Mo. 

















GET OUR LIST 


of REBUILT and SLIGHTLY 
USED TYPEWRITERS 


At Remarkably Low Prices 

We make a specialty of machines of the 

lesser known makes. Also, we are interested 
most in orders from dealers who do not carry large 


stocks of Rebuilt Typewriters but who prefer to 
order ONE or TWO at a time. 


WRITE FOR FULL PARTICULARS. TELL US 
WHAT YOU NEED. 


Plummer & Williams, 
postal Telegraph Bldg., Chicago, Ill. 








Typewriter Specialty Co. 
72 West Broadway - New York 
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cushion ever devised for platen knob and 
a good seller. We sell hundreds of them 
every month in our own retail store 


Ben Samuelson & Co. 


Rebuilders of Fay-Sholes and Remington-Sholes 
Typewriters. 


R. 309, 225 Dearborn St. Chicago 
——— 


NOISELESS AUTOMATIS 


A Revolving 
Typewriter Table Naraieigs 














ad : Better Touch, 
The Welty Swinging Typewriter Better Action, 
Table may be attached to either side — Gppeesanee, 
of the desk. The table not only re- yore Control, 
volves but is supported by von adjust- And they never wear out. Every typewriter 
able bracket, can be placed at any desired angle cabinet should be fitted with this excellent 
and then locked in position. system of attaching and detaching the ma- 
chine. Thoroughly automatic. Cushions are 
A ready seller for dealers invisible, sanitary, permanent. The only 
scientific setting for the typewriter in cab- 
Write for trade prices and discounts inet use 


Send for illustrated booklet. 


The William A. Welty Co. ¥A7ERLO. Typewriter Economy Co. 
Tribune Building. NEW YORK j 


SWINGING STANDS 


$1.60 Each 
Packed Six in a Crate 


Double the value of your desk space. 

Can be attached to any desk 

Designed to meet a requirement where office 
space is limited. It is strong and simple in con- 
struction. Furnished in nickel or oxidized cop- 
per trimmings. Size of top, 14x18 inches 





















Oak or Imitation Mahogany 


The Broome Mfg. Company 
PERU, INDIANA 
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} nomenal November of the previous year by over 
: ' twelve per cent. 
. + © © 
! The executive, foremen and draughtsmen 
" the Remington Typewriter works at Ilion, N 
\ \ | Y., took ‘‘a night off’’ from the strenuous day- 
\ | | VA , “i and-night working schedule now prevailing and 
‘i | . were entertained at supper by their company 
\ | Jf , on Friday evening, December ifth in the 
\ \\ Llf Jy 4 Knights of Columbus hall. Features of the 
DMN PE v evening were a “Travel Talk’’ on Switzerland 
.* ? by Mr. Calder, the manager of the Remington 
ARE factory, which talk was illustrated with seven- 
= ty lantern views, and also a number of pleasing 
— musical treats by the Remington Typewriter 
> - > 
The foregoing reference to the Remingtor 
: YPe Ew Typewriter Band calls to mind the great popu 
= RITE ER: larity of this musical organization. The most 
EXCH, recent evidence of this popularity was the re- 
= NGE cent presentation to the band by the Leedy 
. —_* NC Manufacturing Company of a set of cathedral 
—S———— chimes and a monster sousaphone, the largest 
7 : bass horn made 
— . Joplin, Mo. 
~~ A new Remingtonian who is working in the 
- = Joplin territory under tne Remington Type 
ee writer Company’s Kansas City office is Walte: 
Erdman. He has a thorough knowledge of that 
L % " territory, having traveled it in the interests of 
Afr Pr other lines and having to his credit splendid 
THE J Y INE e) OFITY: sales records as a result of his work in nd 
All Al i! around Joplin. 
WH O a ESA L- E Kansas City, Mo. 
Lee Newman, formerly repair man at Seattle 
for the Oliver and subsequently traveler in 
GENERAL TYPEWRITER EXcHaNee Inc. wR, hy a Ay 
‘ City office on the 16th. Lee is now managing 
W.H.Beardvley 21 MURRAY ST. his father’s stock ranch at Griggsville, Illinois 
Moana Direclor OR & F _Traveling Auditor Dennstaedt visited the 
os NEW Y K USA Kansas City Oliver office during the month of 
December. 
» * + . 
Some exceptionally strong men have been 
added to the Oliver ranks recently F. A. Fel- 
lows, a new man in Northeast Kansas, is a 
TYPEWRITER DEALERS | ®**'.'23"< 920°. 4.9" 
art, traveler n the “‘short grass’’ region is 
1 developing into a ‘“‘phenom,”’ and is another 
ATTENTION ° quota getter Harry Moore, of Ottawa, Kansas 
i : is making things hum 
We have bought the entire stock Fay- . ¢ 
Sholes-Remingtoa-Sholes blind typewriter parts} | J. D. Welch. Assistant So Kan- 
os . e ss bliver rancl oO ce as bee out or 
—some visible parts. Send 10c for sam- a id se pe 5 bis ‘ e past monti “wie- 
ple of our New Platen Knob Cushion, the best ing up’’ new travelers in the art of demonstra- 


tion, and getting the name on the dotted line 
*. 


Ik. N. Hadlock, the Oliver veteran on Okla 
homa territory made a wonderful record for 
November and December, selling better than a 
machine a day for the period 

* = + 
Frank Eberhart, Assistant Manager of tl 


San Francisco office of the Oliver. visited Kaz 
sas City friends several days in December en 
route to the Chicago convention 

4 . 


The Union Abstract Company of Kansas City 
the largest concern of the kind in the west, 
have certified their faith in the Oliver machine 
by the purchase of a complete equipment of 
No. 5 machines Salesman Oliver, of the city 
force, closed the dea 

. 

Recently the Kansas City office of the Rem- 
ington Typewriter Company promoted one of 
their salesmen, L. H. Cameron, to their city 
western territory Mr. Cameron has a long and 
fine record as a member of the Kansas City 
Remington forces in various capacities, in every 
one of which he was decidedly successful. 

* * > 


Has anyone here seen ‘“‘Ginger’’—the spiciest 
little magazine ever printed—on the Neostyle? 
Ask the Kansas City branch office of the Smith 
Premier Typewriter sCompany. 


The City Central territory of the Remington 
Typewriter Company’s Kansas City office is in 
charge of L. W. Smith. Although he has only 
been a member of the Remington forces a few 
months Mr. Smith has shown himself to be a 
high class salesman who produces results 

. - 


The Remington Typewriter Company’s Kan- 
sas City office has a “‘comer’’ in R. L. Blume, 
who sells in their suburban territory. He is an 
expert reporter and operator and a hard worker 
with a good grasp of the typewriter business. 

> + * 


The Kansas City office of the temington 
Typewriter Company has established a new 
territory called the Northern Missouri terri- 
tory and placed E. P. Line in charge of it. 
Mr. Line is new to typewriter selling work, his 
previous experience being that of stenographer 
and millinery supplies salesman. He has start- 
ed off well in his new Remington work 


London, England. 

The London agency of the Royal Typewriter 
Company recently received an inquiry from 
Brazil requesting a catalogue. The letter was 
written three times on one sheet of paper, in 
three different languages—French, Portuguese 
and English. 





Middletown, Conn. 

Harry Dearing has taken a position at Mid- 
dietown, Conn., in the Noiseless Typewriter 
factory. 

Knoxville, Tenn. 


An amendment to its charter authorizing it 
to increas¢ ts capital stock from $50,000 to 
$113,000 has been secured by the Knoxville 


Typewriter & Phonograph Company, Knoxville 
Tenn, 
Lincoln, Neb. 

The Lincoln Typewriter Exchange handling 
the Oliver at Lincoln, have taken a long leas« 
on an O street location and claim to have the 
finest typewriter site in the capital city. Man- 
ager Wilkinson is very proud of his new store. 

Lusk, Wyo. 

Scott Ballengee who has held the Oliver 
agency in Lusk, Wyo., when that town was 
what was known as a “shanty town,” reports 
a continued good business in that field. 

Manila, P. I. 

The Hongkong and Shanghai Banking Cor- 
poration at Manila, owns a No. 10 Smith Pre- 
mier with ‘ A” carriage and the Banco-Espanol 
Filipino owns a Model 10 with decimal tabula- 
tor and with ‘‘C’’ and “D” carriages. Model 
10 Smith Premier seems to be making great 
strides in other countries as well as in the 
country of its birth. 

Memphis, Tenn. 

The sales force of the Remington Typewriter 
Company’s Memphis office recently received a 
valuable addition in the person of W. L. 
Crump, who is now selling in the South Mem- 
phis territory. Mr. Crump is a Remington vet- 
eran, having had almost twenty years’ experi- 
ence in the sale of Remington typewriters. 

. > . 


Another Remington salesman recently trans- 
ferred to the Remington Typewriter Company’s 
Memphis office is Archibald Robertson, who 
was formerly with the Des Moines Remington 
office. Mr. Robertson has been assigned to the 


North Memphis territory where he has already 


made a splendid start. 
Mexico City, Mexico. 

Charles H. Bartlett, who for eight years has 
been foreman of the mechanical department of 
the Mexico City Remington office, is one of the 
Remingtonians who has been transferred to the 
recently opened branch at Buenos Aires where 
he will be in charge of the mechanical depart- 
ment. Upon Mr. Bartlett’s departure from 
Mexico City for his new post, the entire force 
of the Remington office in that city assembled 
at the railroad station to wish him ‘‘adios’’ 
and success and happiness in his new field. 

Milwaukee, Wis. 

To the Five-Year Group of the Remington 
Typewriter Company’s Roll of Honor nas been 
added the name of Miss H. M. Schnall, a mem- 
ber of the Remington force in Milwaukee, 
whose five years of loyal and capable service to 
Remington interests well entitle her to entry 
into this company of tried-and-true Reming- 
tonians. 

Minneapolis, Minn. 

Ray Dowdell has been promoted from local 
agent of the Oliver at Artesian, S. D., to Oliver 
traveler in South Dakota. His initial work is 
a credit to himself and the company he repre- 
sents. 

° > e 

W. W. Edwards, Minnesota Oliver traveler, 
has been promoted to a North Dakota field, 
with headquarters at Minot. Mr. Edwards, 
though a new recruit, is proving that he can 
set a pace equal to the old-timers. 

. . id 

Geo. F. Peters, Royal salesman in the Minne- 
apolis territory, reports good business. He 
expects to enter the machine-a-day class before 
long. 

. a a 

A new recruit with the .dinneapolis office of 
the Royal Typewriter Company is R. S. Ricket- 
son, who is stationed at Fargo, N. D. He is 
making good, and among the important sales 
made by him recently may be mentioned the 
three machines sold to the State Agricultural 
College. 

> . > 

One of the oldest Salesmen in the Oliver force 
traveler A. J. Ringsrud, established a new in 
dividual record for himself as a result of his 
December business. 

* > 

The Oliver in the home seems to have mad 
an exceptional hit in the Northwest during th¢« 
month of December as many were purchased 
for Christmas presents 

. . o 

An important Minnesota territory of the Rem 
ington Typewriter Company’s Minneapolis of- 
fice is now in charge of J. W. Flannigan, who 
until last spring was a member of the San 
Francisco Remington force. Ill health com- 
pelled Mr. Fiannigan to resign his San Fran- 
cisco post. Now that his health is restored he 
is returning to service able and eager to du- 
plicate his past successes in the Remington 
ranks. 

- * . 

From Minneapolis comes the news of the re- 

turn to Remington service of another Reming- 
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. WALUE 
GIVING 


with the 


UNION LINE 


@ Union value giving consists in placing 
in the dealers’ hands a line of ribbons and 
carbons that can be sold at fair prices to 
the consumer—with a good profit for the 
dealer—and at the same time give the con- 
sumer Satisfaction. 


@ Business men to-day have developed a 
fine sense of values in typewriter ribbons 
and carbon papers, The day when “any 
old thing” went with the Purchasing Agent 
so long as the price was “right”—has long 
since disappeared. 


@ Dealers who recognize this and cater to 
the best element of the consuming demand, 
are building upon a solid foundation for 
future business. These dealers are hand- 
ling UNION goods because. they know 
they are right—right in quality, right in 
price, and right in profit for them. 


@ Write us for our dealers’ proposition, 
samples, prices and see for yourself: You'll 
say it’s the best two-cent stamp you ever 
invested. 


Union Ribbon & Carbon Co. 


9th and Thompson Streets 


PHILADELPHIA, PA. 
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Made of selected white oak, 36 inches long by 28 
inches wide, and typewriter platform 20 inches 
wide in the clear. The top and typewriter plat- 
form ~ mode of sly, built-u stock, one a complete line of 
operated by a simple device of unequa efh- 

Pe which cannot be used by other manufac- Office Desks and 
turers, as it is fully protected by our own 
patents. The cabinet has four drawers, extension Bookcases. 
arm rest, ball bearing casters, hardwood drawer sides 

and combination jock on drawers. Finished In golden 

oak, dull wax finish, or weathered, as you prefer. 





The O=C=-S-O 


Typewriter Cabinet is good merchandise. In its 
class it’s the best you can buy. We guarantee it 
without reserve and will return your money if you 
are not pleased with it. It is a quick producer of 
substantial profits. No competitor can ‘‘out-bargain’ 
you in typewriter 
cabinets if you sell 
the O-C-S-O No. 
27. Order today 


a lot of them. DEALERS ONLY 





Catalogues of 


“Imperial” Sectional 








0. C. S. OLSEN COMPANY, 2527 Moffat St., Chicago 








TO DEALERS EVERYWHERE 


Our immense stock of typewriters for 
January business is now ready 


i\ oderwood 


“VISIBLE” REBUILT 


WRITERS ff ri 
or otherwise ““¥\eememeensn ‘In the Rough 


oe Tone 





We will mail promptly TO ANY DEALER 


OUR SPECIAL WHOLESALE LIST 
Including Underwoods, L. C. Smiths, Olivers, Remingtons, 
Smith Premiers, etc. 


Our large Stock enables us to make PROMPT SHIPMENTS 
Get in Touch With Us. PRICES and SERVICE Right 


TYPEWRITER EMPORIUM 


(Largest Independent Dealers in the World 


Established 1892 92-94 LAKE STREET, CHICAGO 
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2-Color Attachments for Oliver and Remington 2 
$ Typewriters, 75c each, $6.00 per Doz. ; 
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$ 43-45 La Salle St., CHICAGO, ILL. $ 
; Manufacturers of Typewriter Toole and Parts Send for Catalogue 
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ton veteran. In this case it is W. C. Luff. who 
for about two ears was connected with the 
Chicago office and prior to that time was in 
the Remington European organization in Lon- 
don He resigned to take a position with 


adding machine company, which position he 
turn resigned to re-enter the ranks of Rem 
ington salesmen 

Montgomery, Ala. 

G. A. Britt, who is working in the South 
Alabama territory of the Royal Typewriter 
Company, is making a fine record. His head 
quarters are at Montgomery. 

Montreal, Quebec. 

The Montreal office of the Remington Typs 
writer Company has the pleasure of adding an 
other name to the Five-Year Group of the Rem 
ington Roll of Honor, D. R. Cook of that Rem 
ington office having completed his fifth year 
of faithful service to Remington interests. — 

Nashville, Tenn. 

A charter of incorporation was issued to the 
Bristol Typewriter Company of Sullivan County 
November 12th The new company is capital- 
ized at $5,000 F. C. Lowery, F. B. Caldwell 
M. W. Canter, D. T. Stand and G. G. sarker 
are the incorporators. 

oe Ne 

November 2d, a dinner was given by Willard 
C. Wheeler, supervisor of the southern sales 
department, to the members of the force of 
the Nashville branch office of the Smith Pre 
mier Typewriter Company. The dinner was 
given at the Duncan Hotel in Nashville, and 
was to celebrate the fine business rolled in by) 
the Nashville sales force during October, whict 
was designated as Dyer month in honor of 
General Manager Dyer of the company. 

= . . 

D. L. Lacy, formerly manager of Draughton’s 
Business College at St. Louis, Mo., has been 
appointed manager of the Smith Premier Typ« 
writer Company’s branch office at Nashvill 
Tenn., succeeding Joseph M. Jacobs, who has 
been appointed special field manager for the 
Smith Premier in the Southern territory. M1 
Lacy, who has just taken up typewriter work 
has been prominent in the affairs of the Na 
tional Federation of Commercial Teachers He 
was chairman of the shorthand section at the 
convention in Louisville last year, and formed 
one of the delegation of the Smith Premier at 
the recent Chicago convention in December 
1910. Mr. Lacy’s experience, acquired among 
business college men throughout the country 
will stand him in good stead in his new pos 
tion and his success is confidently predicted 

New Orleans, La. 

C. M. Everett, formerly of the Baltimore of 
fice of the Monarch Typewriter Company, ha 
been assigned a city territory for the sam«e 
company at New Orleans, La. 

* * > 

L. G. Carter has accepted a position with the 
New Orleans office of the Monarch Typewriter 
Company, and will be assigned a city territory 

New York, N. ° 

Cc. C. Kurzdorfer, of the New York office of 
the Monarch Typewriter Company, spent his 
Christmas holidays at his old home in Nort} 
ern HUlinois. 

> > * 

vT. J. A. Markey, of the Monarch office, ate 
his Christmas turkey with his mother at Prov 
dence, Rhode Island 

* > 

The gold fob offered as a prize to the men 
ber of the Monarch sales force obtaining the 
largest percentage of his quota for the mont! 
of November was won by Gordon H. McCor 
mack Mr. McCormack is one of the hardest 
working salesmen in the organization 

* © * 


Seymour Conover, a man of wide experience 
as a typewriter salesman, has joined the New 
York sales force of the Monarch Typewriter 
Company 

. * * 

Harry W Alexander, who conducted a typ 
writer exchange business at 99 Nassau stre¢ 
Manhattan, and whose residence was at 84 
Willoughby avenue, died Saturday, December 
10, of a disease of the brain. He was forty-two 


t 


years old. He is survived by his wif his 
parents and one brother. 
- . . 


Alonzo B. Hepburn, a man of big affairs 
New York. has been elected to the presiden 
of the Chamber of Commerce of New York 
Among his various other interests, Mr. Lie; 
burn is a director of the Union Typewriter: 
Company. 
> * > 

The Noiseless Typewriter Company, who 0} 
ened their New York office, December 7th ! 
turning out new machines daily, and it is said 
the demand far exceeds the supply. L D 
Camps, the general sales manager of é 
Noiseless Typewriter Company, reports mucl 
interest is being manifested in the new ma 


chine. He says that he is swamped wit! 
orders, requests for information and deale1 
ship contracts The Noiseless Typewriter 


Company have their machines on display for 
examination by the public at their offices, < 

Broadway, New York Their headquarters aré 
large and spacious, and they occupy most f 








the second floor of the zg building at the 
above address 
° > * 

N. F. Milner orme f the Chicago sales 
staff of the O el | vewriter Company, has 
been transferred to the New York branch as dis 
trict superintendent fo New York City. Mr 














N. F. MILNER, DIST. SUP’T NEW YORK 
CITY OLIVER OFFICE. 


Milner’s promotion was earned through the rec- 
ord he established in Chicago, and he is sure to 
give a good account of himself in the New York 


branch 

> > ” 

vames Waterhouse, general manager of the 

Remington Typewriter Agency, the Remington’s 
representatives in South Africa, recently paid 
it visit to the United States All the members 
of the New York executive forces were very 
glad to greet Mr. Waterhouse, who has done 
good work for the Remington. 

* * * 


Niagara Falls, N. Y. 

The suburban territory of the Remington 
Typewriter Company's Buffalo office, which ter- 
ritory includes Niagara Falls and Lockport, is 
now being covered by Edward A. Sutor, a new 
member of the suffalo Remington sales force. 

Oklahoma City, Okla. 

A new typewriter exchange is known by 
that name at Oklahoma City. It is capitalized 
it $3,000. The incorporators are C. R. Spears, 
M. G. Master and J. D. Bridges. 

Paris, France. 

The Paris office of the Remington Typewriter 
Company reports having sold a Remington 
typewriter to the great French aviator, M. 
Paulhan, whose name is now added to those of 
Wright, Bleriot, Farman, Curtiss and other 
famous ‘“‘air men’’ who are stanch patrons of 
the Remington typewriter 

Peoria, Ill. 

C. M. Henry, who is traveling in country ter- 
ritory for the Oliver typewriter, has doubled 
his quota for December, and the month but 
two-thirds gone at this writing. It is predict- 
ed at the rate that Mr. Henry is sending in his 
orders, that he will no doubt make another 
quota before the month is ended. 

* . > 


Frank Moore, city representative for the Oli- 
ver typewriter, has succeeded in placing 
Printype Olivers with some of the best mer- 
chants in this city. He seems to make a spe- 
cialty of ‘‘Printype,’’and from the way he is 
getting orders, it is likely that a great many 
of the new “printype’’ machines will be in- 
stalled in Peoria in the near future. 

> * * 


Philadelphia, Pa. 

Saturday evening, November 12th, was. the 
occasion of a scene of festivity at the Con- 
tinental Hotel in Philadelphia. The entire 
Philadelphia force of the Royal branch were 
present, as well as a number of out-of-town 
representatives. The evening’s program con- 
sisted of speeches, music, both vocal and in- 
strumental, and an abundance of good things 
to eat and smoke. 

7 + 
Portland, Maine. 

Sales Manager George Ed. Smith, accom- 
panied by H. J. Closson, Portland manager, 
both of the Royal organization, and r W 
Ramer, of the Wholesale Typewriter Com- 
pany. of New York, recently spent a day in 
the Maine woods, hunting moose. We have 
not heard how many moose were bagged, but 
they do say dickey birds are quite plentiful 
in the Maine hunting grounds 
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Yes, they DO lead all 
others in quality 


NEIDICH 
PROCESS 


CARBONS and RIBBONS 


This is not ‘‘advertising dope” but FACT. 
The evidence is in the goods and their work. 
TRY FOR YOURSELF AND 
BE CONVINCED. 





For an ideal, uniformly, high-grade carbon 
try our 
* ° < 99 

**Distinctive’’ Brand 
For an excellent medium-finish carbon that 
is clean writing and extremely durable, 
try our 

a $9 
**Public Stenographer’”’ Brand 
It will give you one hundred distinct copies 
without wrinkling or cutting. Manifolds 
without smutting—may be handled with- 
out rubber gloves and an apron. 
For manifolding, try 
° 99 
**Manifold’’ Brand 
Makes twenty distinct manifold copies at 
one operation. 
As for ribbons—one trial of a 
$9 

**Type Tape”? Ribbon 
will show you why we can guarantee it to 
be full length, non-filling, and non-drying. 
Will not smudge from contact with the 
fingers,and gives clear, permanent imprints. 
In an order for 

. . e4s 99 
**Distinct Qualities 


we will give you just what you want, under your 
own imprint, at a big saving in price. You can 
establish your own permanent line of customers. 


These claims will bear the closest investigation. Let 
us submit samples and prices. A postal will bring 
them. 


NEIDICH PROCESS CO. 


Burlington, New Jersey, U. S. A. 


Adent: Mr. P. Castelli, Casella Postale 909 
MILAN, ITALY 


Continental 
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Portiand, Ore. 

The Northwest Typewriter Company 
moved into their new location at 90 Fifth street 
where they will continue to handle factory re- 
built typewriters from the factory of the 
American Writing Machine Company. The N. 
M. Hayter Company have gone out of business 
The Blick will be handled in Portland and the 
Northwest in the future by the Northwest 
Typewriter Company. G. L. Steinau, who is 
half owner of the Northwest Typewriter Com- 
pany, is an old Blick salesman, having sold 
Blicks in Ohio for several years, and expects 
to do wonders with it in. his new territory. 

. 


have 


Premier 
Ty pe- 


late of the Smith 


Fred. H. Harris, 
with the Northwest 


Company, is now 


writer Company. 
. . 7 


The Typewriter Inspection Company have re- 
fitted their offices and workshop, and are now 
better equipped to handle their large inspec 
tion business. 

2.2 

A new member of the selling force of the 
Remington Typewriter Company's Portland 
office is A. B. Crawford, who for several years 
has been connected with a competing com- 
pany, resigning that position to enter the Rem- 


ington ranks. 
> > * 


Another new member of c.ne sales force of 
the Remington Typewriter Company's Portland 
office is C. L. Stockin, who was until recently 
a member of the Louisville Remington selling 
force. Mr. Stockin is a Remingtonian who has 
proven his selling ability many times over and 
he is expected to make a valuable addition to 
the Portland staff. 

> + > 


Cc. M. Leonard, who has until recently cov- 
ered one of the country territories of the Rem- 
mgton Typewriter Company’s Portland office, 
made such a fine sales record in his territory 
that he has been promoted to a city territory 


of that office. 


> . > 
salesman of the Remington 


country 
Portland office whose 


Another 
Typewriter Company's 
good work has earned a promotion to a city 
territory is E. F. Crews. In his new field Mr. 
Crews is expected to add to his «lready fine 
record still greater sales achieveme? ts. 

« . . 

A third salesman of the Portland. office of the 
Remington Typewriter Company to be pro- 
moted is George T. Goldwaite, who for the past 
year has been covering a suburban territory of 
that office. Mr. Goldwaite has been promoted 
to one of the most important city territories of 
the Portland office. 

Providence, R. I. 
salesman, 


Mr. Platt. the Remington country 
reports business in his territory booming. 
. . > 
Louis Schneider, city salesman for Under- 
wood company, spent the holidays in Hartford 


and New York. 
. > . 
The Royal office is very busy 
over the nice holiday business 
* *¢ 


and all happy 


Underwood employ- 
department at Providence shows a re- 
markable increase over any year in the history 
of this branch with a heavy percentage of high 
salaried positions filled during 1910. 

? > > 


yearly report of the 


The 
ment 


Frank Neilan, of Neilan Typewriter Exchange, 
says the prospects for business in 1911 are fine. 
especially on the new typewriter cases. They 
have just enlarged their quarters so they can 
properly handle the increased business. 

. . 7 


Jack Dorgan, the Underwood repair depart- 
ment foreman, spent Christmas at home in 
Hartford and returned to work with a broad 


Underwood smile 


. > 
Brother Essex, the popular Remington sales- 
man, shows a big and cheerful smile, in antici- 


pation of large commissions for December. 


Business, he says, best ever. 
> > > 


Manager Knopp, when asked how 1910 ended 
up, replied, ‘“‘The record big year for Provi- 
dence branch in every department.”’ 

Grand Rapids, Mich. 

W. R. Link and J. O. Ellenberger have or- 
ganized the U. 8S. Typewriter Exchange of 
Grand Rapids. Mich They have taken the 
agency for the Royal Typewriter Company, 
which Mr. Link represented previous to the or- 
ganization of the U. S. Typewriter Exchange. 
The company will also handle rebuilt machines 
and some office supplies. Both young men are 
experienced in the field and are energetic 
hustlers. They will undoubtedly “put it over 
the plate” in a big way. 

Reading, Pa. 

Frank C. Sweeney, manager of the L. C 
Smith Typewriter Company's branch store at 
632 Court street, Reading. Pa., recently in- 


stalled 32 machines in the Kerst Business Col- 


lege, Baer Building, that city. 


Remington 
the 


office of the 
represented in 


The Philadelphia 
Typewriter Company is now 
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Phillips, who was 
that territory. Mr 


knowledge 


Reading territory by H. H. 
formerly supply salesman in 
mechanical 


Phillips has a thorough 
of Remington typewriters which will be of 
great assistance to him in his new work as a 


machine salesman. 


Regina, N. W. T. 

H. L. Nixon, resident Remington salesman at 
Regina under the Remington Typewriter Com- 
pany’s Winnipeg office, was married on No- 
vember 25th. After a short trip Mr. Nixon re- 


turned to Regina to keep up the splendid Rem- 


ington work he has been doing throughout the 
past year. 
Reynoldsville, Pa. 
Jack Webb, Royal representative, has ar- 
ranged to spend Tuesday, Wednesday and 
Thursday of each week at the National hotel 


carrying with him a complete 
supplies for all makes of 
furniture, cabinets, chairs 


in Reynoldsville, 
line of typewriter 
typewriters, office 
etc. 

Richmond, Va. 

office of the Remington Type 
recently had the pleasure of 
of two ladies to the Five- 


Richmond 
Company 
the names 


The 
writer 
adding 


Year Group of the Remington Roll of Honor 

Miss CC. G. Wray and Miss F. M. Tenser, both 

of whom are Richmond Remingtonians with 

five years’ able service in the cause to their 

credit, are the ladies to whom we refer. 
Sacramento, Cal. 

Earle Wayne, who made such a good record 
in the Sacramento Royal territory, under the 
San Francisco office, some months ago, has re 
turned to the company’s employ after having 
been engaged in the automobile business for 
some time. 

Salina, Kans. 

The Salina territory of the Remington Type- 
writer Company’s Kansas City office is now 
being traveled by C. H. Brooks, a new Reming- 
tonian whose splendid start indicates that he 
will also be a strong Remingtonian. 

San Antonio, Tex. 

The Royal Typewriter Agency of San An- 
tonio, Texas, did not overlook the opportunity 
of boosting the Royal at the First National 
Business Show, held there recently. This 
agency is doing fine work in Texas 


San Diego, Cal. 


One of the most satisfactory dealership ap- 
pointments made by the Royal Typewriter 
Company recently, is that of Messrs. Loring 
& Company at San Diego. This is a prominent 
and prosperous stationery house, and one of 
the largest concerns of its kind in Southern 
California. 

San Francisco, Calif. 


Typewriter 


The manager of the Remington 
Wilde, 


Company's San Francisco branch, H. E. 
recently made a visit at the New York execu- 
tive Remington offices. The New York Reming- 
a welcome visitor he was and he thoroughly 


Wilde w t 


tonians did their best to show M1: 
enjoyed every minute of his stay 
> = * 

H. L. Jackson has served Remington inte 
ests loyally and efficiently for ten years and is 
now a member of the Ten-Year Group of the 
Remington Roll of Honor. 

* > a 

J. D. Lyn California manager for 
Royal Typewriter Company, says the first halt 
of December w one of the best periods ever 
xperienced at his office. 

> > >= 

James D. Hose who for some two months 
was with L. & M Alexander & Co., Los An- 
geles, has joined the Underwood staff at Sal! 
francisco, where e is sure to give a good 
account of himself We suppose, as a matter of 
course, that Hoey will make his calls with his 
famous aeroplane, ‘‘The Carrynation.”’ It is as- 
sumed that Hoey rode from Los Angeles to Sal 
Francisco on the “‘plane.’’ His daring feats of 
ierial navigation, which excited the wonderment 
of the Los Angelites, will probably be repeated 
on holidays and between times in S. F. 

> * * 

M. Campbell, the Underwood man, made a 
new high water mark for Underwood sales in 
the month of December. Campbell represents 
that type of forceful management which con 
tributes something to the ascendant course ol 
the Underwood star. Campbell has the spirit 
of the great Underwood organization which is 
inspired by the famous slogan ‘“‘the machine 
you will eventually buy.”’ 


— = 
Manager L. D. 
Underwood office, 
in December by selling fifty Underwoods to 
San Francisco Board of Education. This 
is the largest individual sale made by any mem 
ber of the Underwood staff during the month 


Hitchcock of the 


Assistant 
“won the belt 


San Francisco 


the 


* ¢ ¢ 
Wood, Worrell Helvey and Casler, of t 
Underwood city sales force, San Francisco, all 
stripped to the gears and broke all previous 


December. 


ecords in the month of 
Spokane, Wash. 

A salesman who is new to the Spokane offi 
of the Remington Typewriter Company, but not 
new to Remington service, is J. B. Tourbert 
holder of a notable Remington record M 
Tourbert is one of the oldest veterans of the 
Remington service, having spent many years at 
the Remington typewriter tactory at Llion, N 
Y.. and going from there to the Salt Lake Cit) 
branch as mechanical foreman. Although Mr 
Tourbert has never had any previous experi 


ence in selling. his sales record since he joined 


the Spokane force is such as to rank him as 

one of the best in the Remington organization 
Sao Paulo, Brazil. 

Casa Pratt, the Remington Typewriter Con 


pany’s able and energetic representative in Rio 
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UNDERWOOD OFFICE AT ST. PAUL, MINN., 





SHOWING FINE INTERIOR ARRANGEMENT 
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de Janeiro, announce the opening of a branch 
it Sao P 0 which will afford adequate Rem 
ington representation at this important com 


Sioux City, la. 


Charl Ss Hig ysby, of New York city, gen- 
eral manage of the domestic sales depart 
ment f the Reming yn Typewriter Company 
ind § é Hindmat district manager from 
Omaha ted Sioux City in the interests o 
the compat Mr. Higsby is on a tour of the 
Western branches and will go as far as Sar 
Fr 

Syracuse, N. Y. 

At ; special meeting of ~— Cc. Smith & 
Brothers pewriter Company eld Thursday 
December list, Burns Lyman Smith was elected 

i { fill the cancy on the board 
¢ deat of his father L, , & 


ecreated 

Smith 
Sreaenes N. Y. 

avi Hal and Sher ird, en route from St 

Louis, stopped over at Sy racuse on their way t 

Boston, December 3d. M1 Sheppard, who has 

been manage! at St Louis for the Monarc! 


Typewriter ¢ omp: in for the past three year 
anda who has the epulation of mi iking the othe 
boys sit up aa take notice,’”’ has been pro 
moted to the position of shien manager at Bos 
ton for it compar 

Burns Lyman Smith, son of the late L. ¢ 
Smith, was the largest contributor to the Syra 

Herald’s Christmas fund for the poor. 
r * a 


C. W. Earle, Jr., European director of the 
Monarch Typewriter Company, with headquat 
ters at London, accompanied by George W 


Dickerman of the executive office, were at the 
Monar¢ Works recently in the interests of 
their company. This was Mr. Earle’s first visit 
since his appointment and he was much im 
pressed with the new — ved machinery 
stalled nee he was la e. He _repor "ted the 
largest business on the other side’ he has wit 
nessed was that done last year. 


Lynn Wyckoff, sales manager of the Monarc!l 


Typewriter Compan it Chicago, spent Christ 
mas wit his many friends in Syracuse, whicl 
wa 1} is om 

+ * 

The employes of the Monarch Typewriter 
Works held their second Bape two-men bowl 
ing mate on Dec mbe 9th and 20th. All who 
wished to bowl were allowed and were mated a 
near as oer y : ‘according to their last year’s 
score. A d be had for a partner a pot 
bowler while! accounts for the low scores. The 
first five teams made the folk owing record: B. 
McManus and W. Henderson, 900; E. Reed and 
C, Foster, 900; E. W diene and i Bates, $77; 


Geo. Hughes and (¢ Messersmith, 890; C. Shum- 
way and C. Havens, 873 Many good bowlers 
such as Superintendent George Brand, Assist- 
lent Underdonk, J. Hummel, A 
ers were handicapped by their 
nability to keep the ball from going 
I 4 good time was enjoyed and a 
iks was given to O. Ford, I. Berry 
es, who had charge of the event. 





St. Louis, Mo. 
A new salesman in the Central Missouri te 


ritory of the Remington Typewriter Company's 
St. Louis office is L. J. O’Brien, a new man ir 
the typewriter field. He has gone to work Ir 
a forceful and systematic way and has alre a 
made very good start in his new Remingt 
worl 
* * 

Another new sale sman of the Remingtor 

Typewriter Company’s St. Louis office is C. W 


James, who in his first month under the Red 
Seal made a splendic d show ing. 


4 third new salesman working under ths 
Remington Ts ypewriter Company’s St. Louis o 
fice is J. W. Charter, who previously had bes 
for some time in the mechanical department of 
t 


hat office In his first month he sold more 
machines than any man who has covered the 
territor for some years past. 


St. Paul, Minn. 
Mr. Stevens, of the New York Remington of- 


fice spent several days in St. Paul and Min- 
neapolis assisting the local Remington offices 
in demonstrating t Remington-Wahl adding 
ind subtracting machine. All the countr) 
salesmen were called in for the Christmas ho 

days, and all report business good, and pros 
pects for the Wal idder very bright for the 

ming al 


Mr. Herbert, one of the Remington city sales 
men, spent the holidays with his parents at 
La Grange, Ind 

* = 

Mr. Wahl, president of the Wahl Adding Ma 
chine Company, was a welcome visitor at the 
local Remington office, accompanying M! 
Stevens 

> = 

Max Friedland, Remington salesman for 
southern Minnesota, lost no time in returni 
o his territory after the “doings” at St Seer 
Mr. Friedland says: “Too busy to spend one 
unnecessary moment away from mvy territory 








€ Nothing is more aggravating to the business man 
who pays your own price for carbon paper—the man 
who is your best customer and sends in his orders 
by phone—than to have his stenographer bring him 
a copy of an important letter all meshed over with a 
web of blurry lines, which leaves him in doubt as to 
just exactly what he actually did say. 


@ When you furnish him with KEYSTONE BRAND 
Carbon Paper you may know for a certainty not only 
that it is the best carbon paper made, but that even 
the paper stock is carefully selected for its ability to 
stand up under a hard beating. 


€ Every detail in the whole process of manufacture 
of our carbon paper is scrutinized by many, many 
pairs of eyes. Our system of inspection protects you 
and your customer, absolutely. 


@ If you are the kind of dealer whom we want to 
handle our line, you have already educated your cus- 
tomers to expect good service as well as good goods. 
You can now go a step farther, and educate them to 
expect nothing but the BEST service and the BEST 
goods, when they order carbon paper and typewriter 
ribbons. 


@ Write to-day for samples and prices. ; 





THE KEYSTONE CARBON PAPER 
MANUFACTURING COMPANY 


Home Office and Factory oi os FRANKLIN, PA. 
NEW YORK OFFICE, 26 Broadway, New York 
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Announcement 











The Office Equipment 
Directory and Gazetteer 


in compilation by the publishers of OFFICE APPLI- 
ANCES will be ready for distribution early in 1911. This 
directory and gazetteer will contain a list of manufacturers 
of all machinery, devices and supplies for office equipment, 
as well as some general information for dealers and users. 
It will be used to supplement the service of the magazine. 


” we ce ed ce rea ce Dead 


INCE the first announcement of the book, several 
“guides” of different types have been brought out. 
THE OFFICE EQUIPMENT DIRECTORY AND GAZ- 
ETTEER will be more than a “‘guide.’’ It will conform in 
character and service to the high standard of OFFICE 
APPLIANCES, the magazine. 
ce ce ee ee Ped eB se “ 


FFICE APPLIANCES, which blazed a new trail in trade journalism, has 
been complimented by imitation more than any other trade magazine 
Publications have been started under names as similar as possible without 
encroaching upon its copyrights—other publications have adopted supple- 
mentary titles intended to convey the idea covered in the supple mentary title 
of OFFICE APPLIANCES, ‘‘The Magazine of Office Equipment 

Its size, which is unconventional, has been adopted by others; even its 
make-up has served as a model ; 

The appearance of leading articles on special subjects seems to serve as a 
signal for others to cover matters which have seemingly been forgotten until 
OFFICE APPLIANCES leads the way 

Not only has the magazine been complimented in its own field but ‘‘office 
appliance departments” have been established in dry goods papers and 
bankers’ magazines. Even our esteemed friend the Saturday Evening Post 
has been publicly announced as a good medium for advertising office appli- 
ances 
The publishers did not expect that its announcement of a directory and 
gazetteer would not lead others to take up the idea 

For this imitation, which some one has said is sincerest flattery, and for 
this seal’of approval of their ideas, the publishers of OFFICE APP LIANCES 
render up many thanks 































When You Can Buy High-Grade 


Why 


have a 





Fully Repaired Machines 











from us for only $3.50 over the “‘rough" price? J All our machines, 
in addition to being completely repaired, are benzine cleaned, 
re-aligned, have new platens, and are all re-striped and re-varnished. 
{ You can't get as good a job anywhere else on earth for the money. 
¥ Send for price list for all machines in the rough, or better still, 
give us a trial order at once. 


SOLD TO THE TRADE ONLY 


REPAIR 
DEPART- 
MENT 
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69 Dearborn Street, CHICAGO 


AMERICAN TYPEWRITER EXCHANGE 





Fulton Specialties 


Are necessary accessories to every office 
and should on sale in every well ap- 
pointed stationery store. They sell with 
a good profit, their make-up is neat and 
attractive, the quality unsurpassed. 











FULTON BUSINESS ye ry OUTFITS are movable rub 
ber type, perfect in height and alignment. They come 
in polished wood, leatherette, or cardboard boxes with 
patented type holders, stamp pad and tweezers, ready to 
print Notices, Dates of Meetings, Change of Prices, Ad 
dressing Envelopes and many other purposes where a 
rubber stamp can be : used to great advantage 


FULTON SIGN AND PRICE MARKERS—over a hundred differ 
ent styles, have been before the public for fifteen years 
and have given perfect satisfaction. The latest are the 
Outline sets, which are supplied, besides the black stamp 
ink, with three or four Gloss Inks and Brushes to fill ir 
the letters. Thesesignscan be made by any amateur fully 
as attractive as the best Sign Painter can produce them 


FULTON STAMP PADS are made in four distinct styles 

The regular Fulton Self-Inking Stamp Pad—mad« 
from the best material, are on the market for twelve 
years and are well known. 

The Fulton Quick-Drying Pad—oi which the ink 
dries as soon as put on the paper.. We guarantee that 
the ink used in this pad will not injure the rubber 

The Fulton Elite Stamp Pad—with a wooden base, 
the same as the Laughton or Duane, are very neat and 
attractive. 

The Fulton Non-Blurring Stamp Pad—made from 
wood chemically treated (patented). This is undoubted- 
ly the best office pad on the market. It is not subject to 
atmospheric changes and gives always clear impre ssion s 
We would, however, not recommend same where very 
bold-faced or large letters are used, as this is Hl an 
office pad where perfect stamping is required and ap 
preciated 


THE FULTON INDELIBLE OUTFIT—for stamping clothes ar 
linen. This ink will stand any kind of washing right after 
being stamped and is guaranteed to hold its color 


FULTON JUVENILE PRINTING ae. SIGN WRITERS’ AND 
TOY SETS are the best on the market. They instruct and 
amuse the young ones and give them a chance to make 
money by printing cards, smallsigns and announcements 


FULTON DATERS AND NUMBERERS are too wel! known to 
speak about 


Our condensed catalogue No. 25, although small, show 
the best sellers. This will be sent free on application 


We have omitted everything which can be considered 
shelf warmers. 

We occupy a factory of 35,000 sq. ft. of floor space 
and make all our accessories, as we have a complete 
Machine shop, Meta! Coating, Decorating and Stamping 
Plant, Woodworking, Varnishing, Vulcanizing and Paper 
Box Department also a Printing Office. Anyone dé 


siring to inspect our plant is invited to do so 

The fact that - all the goods are manufactured under 
one roof accounts for the low price and the handsome 
make-up of our goods, 


Sendjo Catalogues and Prices. 


Fulton Rubber Type Co. 


ELIZABETH, N. J. 
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Commonwealth 
Herkimer, 
Tuller, 


Hotel 
Grand Rapids 
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INDEX TABS—See also ‘“‘Files.’’ 


Roger A. Simonson.... 


INK rye 
Fulte Rubber 
Fs = Volger 


INKS, ADHESIVES, ere. 
Carter’s Ink Co...... 
Thaddeus Davids Co 
Chas. M. Higgins 
Monarch Glue Co 
National Paste Co. 
Sanford Mfg. Co... 
Woodmansee, F A 


Type Co 


INKSTANDS. 
Sengbusch, S. C., Inkstand Co 
—— **y BLANKS. 
“Business Forms.’ 


LETTER DISTRIBUTORS. 
Bristow, Frederick : 
LITHOGRAPHIC SPECIALTIES. 

Goes Litho. Co.... 


LOOSE LEAF. 
Chicago Binder & File Co 
Chicago S. & R. B. Co ; 
Irving-Pitt Mfg. Co 
Kalamazoo L. L. Co 
Mann Co., Wm... 
Nelson Corporation 


Plew & Motter Co......... 
Proudfit Loose Leaf Co.... 
Sherick, Henry C... ewe 


Stationers’ L. L. Co. 
Sam’! C. Tatum Co..... 
Tengwall Co. 


MFRS. UNDER CONTRACT. 
Taft-Pierce Mfg. Co...... 


METAL OFFICE FURNITURE. 
Berger Mfg. Co...... ap aes 
Chamberlin, W. H. & Co.... 
General Fireproofing Co... 
Van Dorn Iron Works 


PAPER, 
Detroit Sulphite Pulp & 
Eaton, Crane & Pike Co. 
Hampshire Paper Co 
Mountain Mill Paper Co.. 
Southworth Co. 


Paper (¢ 


PAPER FASTENERS AND CLIPS. 


Clipless Paper Fastener Co. 
Cook Co., H. C 


Cushman & Denison Mfg. Co 


G. . Mite. Ce... 

Superior Mfg. Co. 

West Mfg. Co 
PATENTS. 

Siggers, E. G...... 
PASTE. 

See ‘Inks, Adhesives, Et« 
PEN AND PENCIL CLIPS. 
Hoge Mfg adh eked 

PENCIL SHARPENERS. 
Auto. Pencil Sharpener C¢ 
Hog Mfg. Co.. ; 

PENS. 

Geo. P. Gaydoul (gold) 
W. L. Mason 
PINS. 


Cushman & Denison Mfg. C 


POSTAL SCALES. 
Pelouze Scal Co 
Triner Scale and Mfg. Ci 


PRICE — 
See 


sOOSE 


Leaf 


PUBLISHERS. 
American Industries 
Hitchcock, A, H.... 
Oswald Pub oo ie 
Stationer & Printer. 
Steurer Pub. Co... 


RIBBONS AND CARBONS. 
Jno. Allen & Co. ; 
Ault & Wiborg Co... 
Bayer, Frank ; 
Buckeye R. & C. Co. 
Carter’s Ink Co... 
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Indeliba DEGe, G60. 665 2s desttause baedlsses 130 
International Carbon Paper Co........... 163 
Keystone Carbon Paper Co..............- 169 
A. PB. Tdtthe. 0. ccsccasiuscsetdvaieateeeeoel 69 
Manifold Supplies Co............cse0e- 76-77 
Mittag & VOuOes aide cete<ddenaseea 61 
Neidich P wy m~ i cs 6 sandnkvn tie, ee 167 
Olives, T..diiine Gis. cdhens2skio'n uxcdaasen 121 
‘ Republic ‘siete Mfg. + RRR ee iaky! 90 
Rogers Manifolid.& C. P. Co. 2.45 dictsecss 146 
S. F, Ges Ms occ vo occckcdcccecal 110 
ee ” eee ee 147 
Three Wie Giiikaccksadcccncks oe 160 
Ceshom: TR. Me GL. Chis wo a0.< 0 once ce eed 165 
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BP. ©. Weel scciccnccvnccesvd seameuneers 129 
RIBBON OIL. 
Rem MOOR SOsicc cideresesciastew ental 155 
RIBBON AND CARBON MACHINERY. 
JGR WRIRTOR GOs vcvcodcrccedssseeaei tu 161 
SAFES. 
Vietor Bate Lack Oe. ...5660s2siche eos 81 
SIGNS. 
Mevyereerd: CO. ososscsecnssensseseeasan 107 


STAMP AFFIXER. 


Auto. Env. Seal. & Stamp. Mach. Co....104 
Nat’l Env. Seal, & Stamp. Mach. Co..... 10 
Office Appliance Mfg. Co........ceseesees 78 
STAMPS, HAND. 
Meyer G WAMU. occcscccccccccsapyaecrss 153 
STANDS, METAL, 4 OFFICE MASIINT. | 
Adjustable Table < PTE ee Sey 
Fowler-Manson- AS Cydhe Ged sie 2 
STAPLING MACHINES. 
MOMS BUA COeeccccccccccvesescvssscses 151 
SWINGING T. W. STANDS. 
Broome Mig. CO... ccccccccccovecevesesoes 164 
i a See ee 164 
Wels BEGG, CO e oc cccdevccscadsanet shes 139-42 
TABLES. _ 
egy ae & Weinhardt Table Co......... 95 
ON aaa 119 
Stow & Davis Furniture Co............¢. 117 
TABULATING DEVICE. 
TapuIArter’ CO. o.ccnsatsrvssicviverioveepiced 162 
TELEPHONE BRACKETS. 
Seely Office Appliance Co..........-++ee+e. 152 
THUMB TACKS. 
“ea. Frere rs .147 
TIME STAMPS. 
Ellis Time Stamp Co......-.-ssseecccsess 132 
Reliable Time Stamp Co.........+-seeeees 107 
TRA ofess. 
See “ 
TYPEWRITER COVERS. 
Typewriter Specialty Co0.........-++eeee 163 
TYPEWRITER CUSHIONS, 
Chmse CO0., dy. Bsc s.sccsccecectyeegsenaneume 174 
Porte, Ce: Wha wiidss sends ss tee eseaea ; -143 
T. W. BWoomomy CO. ..ccccvcsencssctencen 164 
TYPEWRITERS, nee. 
Beemmett, T. W Gicénsscndoosdvcenen rere’ 
Blickensderfer Mts. DOinii's neces s4dsmectan 162 
Biliott-Wisher CO. .cccccctocesescosesnece ie 
Monarch T, W. CO.p.ceccescecsensce ‘ «- 63 
Noiseless ag = eae 0 rr 11 
Oliver TB. We. COe.ccrvscedssscasns Back Cover 
Pittsburg W riting Tee COis ocvdenete 03 
Remington T. W. Sao shboaparoee FS OO ae 
Royal Typewriter Go ea ee Pee 17 
L. C. Smith & BroB....cccccsccsccccscecs 65 
Smith Premier Typewriter Co.........++. 5 
Standard Typewriter Co........+eseeeees 15 
Underwood Typewriter Co.....+.++eseees 9 
Victor Typewriter CO.....-.sseecseeaeenes 79 
TYPEWRITER PARTS. ; 
Ames & Fiistend....cccccccccsnccenepsven 18 
Beaubien & Booth Co........-++- ongeues -166 
Ben Samuelson CoO........-sscccsces er 
Thorp & Martin.......+-s-sceeeeseee bocce seen 
TYPEWRITERS, REBUILT 
Albright Bros. Rebuilt T. W. Co. oom Oe 
Amer. Typewriter EX.......cccscere beocee 
Am. Writing Mach. Co......s.esssscbeses 12 
General T. W. Exchange.........cccscees 164 
Plummer & Willlams...........ssssccees -163 
Rebullé T. WW. Gicrcass d4scgueccescabeun . 85 
Typewriter Emporium. .......+++++++ oss snee 
B. D. Underwood T. W. Exchange....... 161 
Wholesale Typewriter Co..........-. hacoa = 
WIRE GOODS. 
Progressive Wire Goods Co........-. Sdooee 158 
Sianiath Wire. COs vsicicsdisssvnwas snebed 115 
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Printing 
Trade 





Every phase of the printer's activities is treated in a practical way in the page 
THE AMERICAN PRINTER 


Regular departments in Typography, Presswork, Commercial Art, Designing, Photo-Engraving, Lithography, 


Office Accounting and Bookbinding are conducted by masters of these subjects. The best work of the best 
printers, illustrators and engravers is reproduced — often in full size and color. New processes are described 
—new ways of doing old things suggested 

Printers and purchasers of good f frintin g find THE AMERICAN PRINTER a source of inspiration and a veritable education. Sellers of 
printing supplies recognize it as the nost successful medium through which “te get business from the trade 

The subscription price of Tut AMERICAN PRINTER is aba meee Advertising r will be furnished on applicati Subscribe for it 


—study it—advertise in it 


Oswald Publishing Company, 25 City Hall Place, New York. 












































Mr. Manufacturer: 


ARE YOU A FOOL? 


UPPOSE Jones or Brown, brother employers in your town, should discharge their night 
watchmen, tear down the lightning rods, throw out the fire extinguishers and leave the 
factory doors wide open at night, what would be your Opinion of Jones and Brown? 

Suppose you should do the same—what would be their opinion of you? 

Yet you and Jones and Brown are leaving your property rights unguarded in this question 
of employers’ liability. In one State the manufacturers practically permitted their case to 
go by default, and they are now confronted by one of the most drastic labor laws ever enacted. 


How about your State? Do you know what is being done in the way of employers’ liability 
legislation? Are you on your job? 








A POSTAL SENT TO 


AMERICAN INDUSTRIES 


The Magazine of the National Association of Manufacturers 


928 HUDSON TERMINAL $3 NEW YORK CITY 





will bring a sample copy telling you a few things for your own good. A dollar will bring 
the magazine for a whole year. Better send the doll: ir, and keep up with the times on all 
practical economic subjects. 
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The hens Bath and Cloth 


The e€ composition 
same time 
surface cloth 
There a are more Eureka 
tion m 1akes 


anitary system of le tter ro Ss copies. 
i list ribution of moist 


ith £ cients clean. clear-cut copies, 
Baths i n use than ‘all others cons. 

hey fy urnis hed in all I 
] “u rite for 73 ureka ae 


THE EUREKA BLOTTER BATH CO., CHICAGO, ILL., U.S. A. 


6215-17-19 Wentworth Avenue 
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Ghe “ROYAL” Pressed Steel Back Ledger 


Sold on HONOR with a 


10-YEAR Guarantee! 
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When especially ordered, will be furnished 

with any number of posts of any diameter, ¥ 

placed in any position or gauge desired. ‘ 

The latest improvement in loose ‘eaf £ 

ledgers. Patented November 29, 1910. * 

Insures absolute dependability. a 

Write for samples and prices today. = 

oo 

: THE CHICAGO BINDER @ FILE CO., 118-124 So. Clinton Street, CHICAGO, ILLINOIS, V. S. A. = 
Pooderfocdeobenfeodenfeebecdecteclecdocoofoote. foofoe’s eforfoefocfoode Hedeofetecocfetontocfetocfecfentendesectocdesfetootosontoofecteofeo ecenfoofofoofocfofocfstocfocfnfecfefoofoclentecfeoofecfetecfeteate 


NOTE—‘Want” Advertisements are received 
for this department at 4 cents a word. Mini- 
mum charge one dollar, payable in advance. 
Only legitimate advertisements received, and 
those relating to trade necessities. 








HELP WANTED. 





TYPEWRITER REPAIRMAN—MUST BE FA- 

miliar with all makes of typewriters and a 
thorough man; sober and permanent, Write C. 
M. Conover & Co., San Antonio, Tex. 











SALESMAN—FIRST-CLASS OFFICE FURNI- 

ture and stationery salesman, and must be 
well up on systems. C. M. Conover & Co., San 
Antonio, Tex. 


WANTED—TWO GOOD TYPEWRITER RE- 

pairmen for best lighted shop in Chicago. 
State on what machine most expert. Address 
L 12, care Office Appliances. 


— 
SITUATIONS WANTED 


SALES MANAGER OF’ SEVERAL YEARS’ EX- 

perience going to Seattle Jan. ist to live wants 
to represent good manufacturing concern in that 
territory. Am a hustler and can produce results. 
Address R 15, care Office Appliances, 303 Dear- 
born St., Chicago. 














YOUNG MAN WITH 12 YEARS’ EXPERIENCE 

and study in office systems, management, ad- 
vertising, etc., desires to locate with good firm 
in middle west. Capable of handling sales cam- 
paign or managing department. Can furnish 
bond for any amount. Want opportunity to 
demonstrate value to firm which will pay fair 
sum for good service. Address J-10, care Office 
Appliances. 








AGENCIES WANTED 








YOUNG MAN WITH SEVERAL YEARS’ EX- 


perience in loose leaf line wishes agency for 
manufacturer in Chicago to cover central west. 
Established acquaintance with the trade. Ad- 


dress A 14, care Office Appliances, 303 Dearborn 
St., Chicago. 
A LONDONER, FORMERLY OF UNITED 
States, wants to secure agency for Great Brit- 
ain of a good office appliance. Has had valuable 
experience in this line. He is a hard worker, 
absolutely reliable, good at handling detail, good 
advertising man and is thoroughly acquainted 
with all parts of the country. Any concern in 
the field looking for a competent man to push 
its British business should get in communication 
with this party. Address correspondence to 
A 13, care Office Appliances, Chicago. 








FOR SALE. 








FOR SALE—UNITED STATES PATENT, JUST 
issued. of an automatic typewriter attach- 
ment. Reduces the time end work of billing 
and correspondence fifty pe. cent. Will attach 
to all visible typewriters. Address A. Shore, 424 
Spadina Ave., Toronto, Canada. 
FOR SALE—UP-TO-DATE CLASSIFIED MAIL- 
ing lists, Commercial Colleges, U. S. and 
Canada, about 1,400, Great Britain 1,200, Europe, 
Asia, Africa, So. America, Australasia, China 
and Japan, about 2,000. Pavey, 872 Broad St., 
Newark, N. J. 
FOR SALE—OFFICE APPLIANCE, STATION- 
ery and printing business in metropolis of 
western state, carrying complete line of office 
furniture and appliances. Business carries ex- 
clusive agencies for best lines in the country. 
City of 25,000, capitol of state and county seat, 
with territory of 500 miles to nearest competing 
point, with easy competition in city. Oppor- 
tunity for expansion unlimited for right party 
with reasonable amount of cash. Poor health 
reason for selling. Address C 13, care of Office 
Appliances, Chicago. 














KILLS SHOCK AND SOUND 


SAVES-MONEY-WEAR-NERVES-REPAIRS ‘ 





The Chase Reducers and Spring Clamp ‘ai 
FOR ALL TYPEWRITERS | 





Dept. 6. 





Retail Price, $1.00 per Complete Set } 
TYPEWRITER AGENCIES, SALESMEN, SUPPLYMEN! 
Write for Discounts, Catalogue and list of prominent 
users. Correspondence Coufidential. 
U. S. AND FOREIGN REPRESENTATIVES WANTED. 
Orders Filled Thru Any Reliable Exporter. 


J. L. CHASE MFG. CO., ‘oisrrisutors 





as OE REDUCERS 


TOLEDO, OHIO. 








BUSINESS OPPORTUNITIES. 


WANTED—THIRD PARTNER WITH $10,000. 

Well trained in office stationery and systems. 
Needed because of great increase in business 
lately. Richardson & Bishop, Ltd., 32d year in 
Winnipeg. 
OFFICE DEVICES WANTED. A LARGE NEW 

York manufacturing concern has just opened 
a new department and wishes to add to its line 
of office specialties. Willing to pay royalty upon 
any good patent. Have ample capital and model 
factory. Address ‘‘Manufacturers,’’ care Office 
Appliances, 508 Tribune Bldg., New York, N. Y. 





A WELL-ESTABLISHED OFFICE AFPLI- 
ance company in a Michigan city desires to 


get in touch with a young man to organize and 
manage a printing department. An exceptional 
opportunity for man who has had experience and 


who has qualifications to make a success. Ad- 
dress S-17, care Office Appliances, 


MISCELLANEOUS. 


Cc. L. PARKER, PATENT ATTORNEY, EX- 

Examiner U. S. Patent Office, 972 G St, 
Washington, D. C. Inventors’ handbook ‘‘Pro- 
tecting, Exploiting and Selling Inventions” sent 
free upon request. 


WANTED—An exclusive agent in every city 
to sell Transo (transparent face) envelopes) on 
a commission basis. Every business house a 
possible customer. Excellent propesition for 
men with selling ability. Samples and complete 
information on _ request. Transo Paper Co., 


Chicago. 
25 to $100 


LEARN TO WRITE EAR 
ADVERTISEMENTS A WEEK 


We can positively show you by mail How TO INCREASE YOUR 





SALARY. Book mailed free. Page-Davis, Dept 27, Chicago, Il, 








BE UP TO DATE 


Keep posted regarding all new office devices and 
equipment. Subscribe for 


OFFICE APPLIANCES 


$1.50 a year; foreign $2.00. Trial subscription in the 
United States, 4 months, 5Qcents. Subscription agents 


write for our liberal commission offer. 


THE OFFICE APPLIANCE CO. 


303 Dearborn Street . CHICAGO 
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ANFORD'S blue black represents 
the highest standard in the great 
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art of ink making. 
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Sanford’s inks and adhesives are featured in the 
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PATENT SPOUT 
Easy to pour out. 


_ BLUE BLACK 
Easiest color on the eyes. 


CHANGES TO BLACK 
The permanent color. 


NEVER FADES 
The ideal quality in rec- 
ord ink. 

FOR FOUNTAIN PENS 


Uunequaled for pen or 
ink pencil. 





SANFORD MFG. CO. 


Congress and Peoria Sts. 71 Mercer St. 
Chicago New York 


A UTOPIAN JAR OF 
SANFORD’S LIBRARY 
PASTE IS AN OFFICE 
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All Nations Praise 


the Oliver 


HE OLIVER Typewriter has won 
T international fame as the perfect 

writing machine for every depart- 
ment of modern business. 

Its speed, convenience, legibility, 
durability, accuracy and neatness are 
absolutely unapproached by any other 
typewriter in existence. 

It is the simplest of all standard 
typewriters, yet the strongest and by 
far the most versatile. 

The wonderful simplicity of the Oliver 
is shown by the fact that it has several 
hundred less parts than other standard 
typewriters. 

The working parts are fitted into a 
solid metal framework, making the 
machine so strong that the hardest usage 
has no effect upon it. 


It is so easy to operate that anyone 
can master it with a few minutes’ prac- 
tice. The swiftest operator cannot 
overtake its speed. 


It has keyboards for all languages 
with all the characters needed. 

The Oliver Typewriter is equipped 
with many special devices for saving 
time and effort. 

Here are some of them: 


—The Oliver Back-Spacer, making 
it easy to go back and make corrections. 

—The Oliver Disappearing Indicator, 
showing exact printing point. 


yewriter 


Ty 








—The Oliver Tabulator, invaluable 
in writing columns of figures. 

—The Oliver Automatic Ruling De- 
vice, for making horizontal and vertical 
lines. 

—The Oliver Automatic Paper Feed, 
handling any width of paper perfectly. 

Among other distinctive features, the 
following are of great practical value: 
Visible writing, dust-proof, easy to clean, 
perfect permanent alignment, ability to 
make many clear carbon copies. All 
parts interchangeable. Duplicate parts 
easily obtainable and replaced in case of 


accident. 
Let Us nd You 
the Comp! Catalog 


We invite correspondence from business men, 
professional men, public officials and all who 
have use for this splendid writing machine. The 
handsome catalog, which we will send you free 
on request, explains in detail the merits of the 
Oliver that have won the praise of all nations. 


The Oliver Typewriter Company 


Olive: [ypewrite: Building, 93 Dearborn 


( i Illinois { - 
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